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AGENCY LEADERS CONFER 


EXECUTIVE COMMITTEE MEET 





President Whittington of National As- 
sociation of Life Underwriters 
Meets His Advisors in East 





(PROM A STAPF CORRESPONDENT) 

New York, April 11—The keynote of 
the meeting of the executive committee 
of the National Association of Life Un- 
derwriters held in the Hotel Astor last 
week was one of optimism. There 
was no reason that this feeling should 
not exist when it is considered that 
both the treasurer and finance commit- 
tee reported that the association had 
a tidy balance on the right side of the 
ledger if not for the first time in its 
existence, at least for the first time in 
a number of years. The association be- 
ing an agents body has suffered great- 
ly from insufficient support and the ad- 
vent of Life Association News for a 
time at least, helped to swell the deficit. 
This situation has now been success- 
fully met and the News besides filling 
the want that the members feel has 
long existed, is at last on a paying basis 
with a treasury balance of about $400. 

Date for Convention Not Pixed 

One of the principal matters which 
was to have been decided by the execu- 
tive committee at the meeting was left 
for further consideration, in, the selec- 
tion of a date for the Detroit conven- 
tion. Detroit is so convention ridden 
this season that the committee has 
found it very difficult to secure ade- 
quate hotel arrangements at a time 
that will not conflict with the meeting 
of the Canadian association and those 
of other insurance bodies. A date was 
offered to include the last three days 
in August and the first day of Sep- 
tember but this did not meet with the 
approval of many members who wished 
to avoid meeting during the heated 
term. A date nearer the last of Sep- 
tember was quite generally favored, 
though it may be necessary to take the 
middle of August or thereabout. The 
matter was finally left to the executive 
council who will wait to hear from Sec- 
retary Waite before deciding definitely 
on the time. 

Prize Essay and Five-Minute Topics 

The topic for the prize essay contest 
was selected, viz.: “The Appeal that 
Persuades in Soliciting.” 

The following three topics for the 
five-minute discussions were adopted: 

1. How Best to Overcome the Diffi- 
culty of Securing Agents.” 

2. Has Not the Work a Special Dig- 
nity?” 

3. Is Not the Percentage of Suc- 
cesses Greater in Life Insurance Than 
in Other Lines. 

Other subjects suggested for discus- 
sion were the improvement of service 
to policyholders, the relative remunera- 
tion of life insurance and other busi- 
nesses and the question whether under 
present conditions it can be made 
profitable for a general agent to keep a 
field man traveling to help agents. 

Consider Transportation Question 

The committee on transportation 
stated that under present railroad con- 
ditions it was impossible to ‘obtain 

(CONTINUED ON PAGE 29) 
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AETNA INSURANCE COMPANY 


HARTFORD, CONN. 
Statement as of December 31, 1909: 
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German American 
Insurance 


New Pork 
ORGANIZED IN 1872 
STATEMENT, JANUARY 1, 1910 
CAPITAL 


$1,500,000 
RESERVE FOR ALL OTHER LIABILITIES 
8,222,018 
NET SURPLUS 
G,440,211 
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16,162,229 


WESTERN DEPARTMENT 
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Surplus to Policy-holders, $5,066,837.38 Total Loses paid, $65,696,377.03 


Cash Capital, Two Million Dollars 
Reinsurance Reserve, - = $4,293.241.71 
Reserve for Outstanding Losses, 499,346.14 
Reserve for all other Claims - 82,000.00 
NET SURPLUS, - - = 3,066,837.38 


Total Assets, $9,941,424.23 


THE WESTERN DEPARTMENT 


JOHN B. KNOX, Secretary 





Northeast Corner Fourth and Elm Streets - CINCINNATI, OHIO 
LOVEJOY & SPEAR, Managers. Agencies in all cities and towns 








THE WESTERN UNDERWRITER. 


GENERAL AGENTS AROUSED 


TO AMEND ARMSTRONG LAWS 








Effort Made to Give Department Still 
Further Power Over Cost of 
New Business 





(Prom a Staff Correspondent) 


New York, April 11—Life insurance 
agents in New York are considerably 
wrought up over the proposed amend- 
ments to Section 97 of the Armstrong 
laws which are now being considered 
in the legislature, with a fair chance 
of passing. 

These relate to the expense section 
which caused such a general re-adjust- 
ment of commission contracts about 
four years ago. 


To Regulate General Agents’ Expenses 

It is well known that it was the orig- 
inal intention of the framers of the 
Armstrong laws to regulate the ex- 
penses of management on the part of 
general agents, but that the working 
of the law then placed on the statute 
books was only fairly successful in 
this respect. 

The present attempt which appears to 
have more of a semblance of constitu- 
tionality than the original measure, 
would reach out to control the general 
agents through the medium of the sev- 
eral companies. In other words, an 
attempt is being made to fasten upon 
the companies individually the  re- 
sponsibility for the acts of their general 
agents as regards expenses. At least 
such is the present understanding of the 
proposed amendment as interpreted by 
the general agents. 

Represent Their Acts As Individuals 

Quite naturally they reason that aside 
from their contracts with the company 
they represent their acts as individuals, 
which should hardly be subjected to the 
Scrutiny of insurance department offi- 
cials. 

If a general agent in order to secure 
better results and more business for 
his agency is willing to make particu- 
larly liberal terms with his sub-agents 
to secure the business, it is reasoned 
that no one is injured thereby if the 
general agent’s pocketbook suffers. 

To Regulate New Business Cost 

By requiring the individul com- 
panies to secure statements of agency 
expenses from the agents themselves 
and compelling such reports to be 
available at all times, much could be 
accomplished by insurance department 
officials toward regulating the cost of 
new business. 


‘Would Mean Contract Readjustment 

The enactment of a provision along 
these lines would necessarily effect an- 
other readjustment of contracts and 
agency expenses which would tend to 
unsettle business conditions in ‘the life 
insurance world. 

Such an effect at a time when life 
insurance is just beginning to recover 
from the results of the exposures of 
1905, is naturally not welcomed by the 
men in the field. 
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WESTERN UNION MEETING 


MEMBERS ARE IN WASHINGTON 





Interest in Relief Rule, Sprinklered 
Business and Combined Fire and 
Tornado Policy 





Washington, D. C., April 13.—(Spe- 
cial.)—Apparentlv the interest of the 
semi-annual meeting of the Western 
Union, which began this morning at the 
New Willard, will center about the re- 
lief rule, sprinklered business and the 
authorization of a combined fire and 
tornado policy. Little was done today 
but listen to the regular reports and 
appoint the committees. These are at 
work tonight, and it is believed that if 
they can agree on reports the result 
will go through with little discussion, 
as the tip has gone out that the meet- 
ing will adjourn by noon tomorrow. 

Present indications are that another 
effort will be made to induce the com- 
panies maintaining equipped risk de- 
partments to. be good and respect tar- 
iff rates, thus averting the threatened 
demoralization on sprinklered business. 

Relief Rule to Be Restored 

The relief rule will be restored, but 
with greater safeguards in the way of 
investigation of applications for relief. 
The combined fire and tornado policy 
will probably be authorized for farm 
business, if not for ordinary business 
also. 

John H. Stoddard, of the New York 
Underwriters, was elected vice-presi- 
dent succeeding the late Frank H. 
Whitney, of Detroit, and it was decid- 
ed to hold the next meeting Sept. 14 
at Frontenac, N. Y. 

President Lenehan’s Address 

President Lenehan, in his opening 
address, noted the disposition of the 
insurance departments to regulate ex- 
penses and suggested that another ef- 
fort should be made to secure an agree- 
ment for a reduction of commissions 
in the excepted cities. 

The report of the governing com- 
mittee dealt at length with the relief 
rule and sprinklered business, both of 
which were referred to special com- 
mittees. A recommendation which was 
adopted was the authorization of the 5 
percent exemption clause, heretofore 
prohibited in the west. The National 
Board has recently approved the clause, 
and while there is much opposition to it 
in some quarters, it was adopted in the 
interest of uniformity. It provides 
that on large lines, if the aggregate 
claim for any loss shall not exceed 5 
percent of the total cash value, no spe- 
cial inventory or appraisal of the un- 
damaged property shall be required. 

The commission on lodge buildings 
was made the same as mercantile 
buildings, raising them from the 15 
percent to the 20 percent class. Bed- 
ford was included in the “excepted 
city” territory of Cleveland, making it 
include all of Cuyahoga county except 
Berea and Chagrin Falls. 

Memorials Were Read 

Memorials were adopted for the late 
John H. Washburn, former president 
of the Home, and a president of the 
Western Union, and for Frank H. 
Whitney, of the Michigan Fire & Ma- 
rine. The memorial to Geo. P. Shel- 
don, of the Phenix, was not presented, 
owing to the absence of W. N. Kremer, 
chairman of the committee. 

P. D. McGregor, of the Queen, is 
chairman of the committee on the relief 
rule, and George W. Law, of the 
Royal, of the committee on sprinklered 
business. 

Many were present who had never 
before attended any meeting, among 
the new faces being those of President 
Wilkinson, of the Atlas of Des Moines; 
S. Schwarz, of Lotz & Schwarz, west- 
ern managers of the Westchester; 
Henry W. Eaton, United States man- 

(CONTINUED ON PAGE 31) 





ACTIVITY CEASES FOR A DAY 





Superintendent Hotchkiss Busy at Al- 
bany and Postpones Probe Into 
Legislative Expenses 





New York, April 13 — (Special)— 
When the newspaper men arrived at 
the office of the insurance department 
here Monday morning they were told 
that the investigation had been put over 
by Superintendent Hotchkiss till Fri- 
day as press of other departmental mat- 
ters coupled with the fact that the su- 
perintendent was interested in the hear- 
ings of several bills pending had caused 
a temporary cessation of the investi- 
gation. 

It was rumored on the “street” that 
the delay was caused by the inability of 
the department to get hold of several 
much-desired witnesses connected with 
the failed brokerage firm whose affairs 
were looked into at a former session. 
This could not be verified at the New 
York department offices, however. 

The reasons for the investigations are 
still the subject of much speculation. 

(CONTINUED ON PAGE 30.) 





C. D. Livingston’s Change 

C. D. Livingston, special agent of the 
Commonwealth of New York in Mich- 
igan and Ohio, has been appointed 
Michigan state agent of the Royal Ex- 
change with headquarters in Detroit, 
beginning about May 1. He succeeds 
M. H. N. Raymond, deceased. Mr. 
Livingston was formerly connected 
with the Michigan Inspection Bureau 
and is built on the right plan. 





To Go to the Northwest 


, 2 Hanson, of Kansas City, 
who has resigned the state agency of 
the St. Paul F. & M. in Iowa and Mis- 
souri, is to become associated with the 
Germania in Minnesota and North 
Dakota with State Agent Schinmel. 





The Western Reserve Insurance Company 


Of Cleweland, Onio 


Mars E. Waacar, President. 


Rosert E, Goocs, Secretary 
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TECUMSEN 
CHIEF OF THE SHAWNEES 





KEEP GOOD COMPANY 
WE WILL FURNISH THE GOOD COMPANY 
IF YOU WILL FURNISH THE GOOD AGENT 


The Shawnee Fire Insurance Co. 


TOPEKA, KANSAS 


A record of success for over a quarter of a century 
Losses paid, over $4,500,000.00 
Assets, over . . 


FIRE, LIGHTNING AND TORNADO INSURANCE 


1,500,000.00 
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Fidelity-Phenix 
FIRE INSURANCE COMPANY 


OF NEW YORK 
Capital - - - - - $2,500,000 
Liabilities (except capital) 9,058,858 
Assets - - - - = = 13,757,970 
Policyholders’ surplus - 4,699,112 


THE FIDELITY -PHENIX combines 
financial stre and a strongly estab- 
lished agency plant with straightforward 
and safe underwriting methods. 


POLICYHOLDERS 
CAN DEPEND UPON ITS PROTECTION 


AGENTS 
CAN DEPEND UPON ITS LOYALTY 


FIDELITY-PHENIX FIRE INSURANCE 
COMPANY, OF NEW YorK 
PWiltter: se Western Dept. 

68 Wil Street 205 LaSalle Street 
NEW YORE CHICAGO 
Southern Department—Prudential Building, 

Atlanta, Ga. 





Fidelity (Fire) 
Underwriters 


SEPARATE INSURANCE BY TWO 
COMPANIES IN ONE POLICY 





FIDELITY UNDERWITERS 
policies are issued by the Continental 
Fire Insurance Company and the 
Fidelity-Phenix Fire Insurance 
Company of New York. 

Each assumes half 
the Liability. 


Total Assets - - - $36,090,757 


Total Liabilities - - 20,846,766 
Policyholders’ Surplus 18,743,990 


FIDELITY UNDERWRITERS 


Principal Office Western +> 
46 Cedar Street 280 La Salle Street 
NEW YORE CHICAGO 














MARSHALL S. DRIGGS, President 





F. H. WAY, Sec’y 
——ORGANIZED 1853—— 


Williamsburgh City Fire Insurance Company 
150 Broadway, New York 


ssenserodeseand $2,787,066.18 
paee whaeeene 1,747,294.13 
Wiican in 1,040,522.05 


F, M. GUND, Manager Western Department 
FREEPORT, ILL. 
BRUMMEL BROS., Cook County Managers, 153 La Salle St., Chicago 


F. H. DOUGLASS, Gen. Agt. 

















Stands First Among American Companies for Length of Service 
and Losses Paid 


Insurance Company of North America 
OF THE CITY OF PHILADELPHIA, PA. 
Losses Paid to ‘fan. 1, 1910, $144,068 1,033-85 


Western Department, Erie, Pa. 


J. F. Downine, Gen’l Agt. 


Established in 1864 
W. N. Jounson and B. L. West, Ass’t Gen'l Agts 




















April 14, 1910. 


THE WESTERN UNDERWRITER. 


tll ie ee ee ee ee 


3 








FIRST BLOOD BEEN DRAWN 


CONTINENTAL FIGHTS ATTACK 





Goes After Its Former Agent at Lin- 
coln, IiL, Who Is Charged 
With Pillage 





The first blood in the change of the 
Continental to a union basis is drawn 
at Lincoln, Ill. At this point E. F. L. 
Rautenburg was its agent. He also 
has the Reliance, Delaware, Union of 
Pennsylvania, State of Pennsylvania, 
National of Pittsburg, State of Illinois 
and Northwestern Underwriters. He 
had represented the Continental for 
eighteen years. 

Mr. Rautenburg believed the Con- 
tinental would eventually change its 
agency and began making a duplicate of 
the register. The company charges 
him with trying to strip its business by 
transfering to other companies. Act- 
ing under the rule allowing a company 
to protect its business where, on sep- 
aration, the previous agent used irregu- 
lar means to try to hold it, the Con- 
tinental dispatched State Agent Mc- 
Anally to the scene. He transferred 
to Charles Corwine. The business was 
cancelled and rewritten at a cut suf- 
ficient to get it, going as low as 10 
percent of the original premium if 
necessary. No other company’s busi- 
ness in the agency was disturbed ex- 
cept a few risks of the Northwestern 
Underwriters. 

Agent Piled Damage Suit 

Agent Rautenburg has brought a 
suit for $20,000 against the Continental 
and its state agent, charging conspiracy 
to ruin his business. He says all the 
other agents were visited and told the 
company had no intention of cutting 
in on their business. Agent Rauten- 
burg threatens to sue State Agent Mc- 
Anally for alleged trespass. He claims 
Mr. McAnally went to the agent’s 
office one morning, but found it locked. 
He alleges that the janitor was asked 
to let him in, but he refused, saying, 
however, he would go in and telephone 
Mr. Rautenburg. It is declared that 
while the porter was telephoning Mr. 
McAnally entered the office, got at the 
register and saw the duplicate sheets in 
it. The agent says Mr. McAnally 
jumped at the conclusion that the agent 
was preparing to transfer the Con- 
tinental’s business, and this the agent 
denies. 

Company Justifies Its Action 


The Continental, however, makes the 
statement that its business was attacked 
and it acted solely in self-defense. The 
company charges that Mr. Rautenburg 
notified Mr. McAnally that he would 
not represent any company that did 
not pay more than the graded scale of 
commissions, and would not allow the 
company to transfer its business to any 
other agency. 

Policy of the Continental 

The Continental’s policy is to assist 
any agent who will not change to the 
union commission so long as its busi- 
- ness is not attacked. It let it be known, 
however, that any unfriendly act would 
result in a fight. 

The other companies were told by 
Agent Rautenburg that he is not in a 
financial position to carry on a war 


WANTED 


Two specials, young men with 
office or local agency expe- 


rience, willing to work for 
advancement. 





Address, 22-W, 
care The Western Underwriter. 





and if they desire to take up the cudgel, 
they must do so themselves or transfer 
to some one else. 





Changes in the Field 





E. M. Hitchcock 


E. M. Hitchcock, of Omaha, state 
agent of the L. & L. & G. in Nebraska 
and South Dakota, will retire from 
field service July 1 and take up his 
residence in California. Mr. Hitch- 
cock has been representing the com- 
pany for thirteen years and stands 
high as a field man. Some time ago 
he resided in California for a season 
following an illness, and he and Mrs. 
Hitchcock liked it so well that they de- 
sired to live there permanently. Mr. 
Hitchcock wants to give up traveling 
and as he has considerable means, he 
is able to gratify his taste as to place 
of residence. 


Charles H. O’Neill 
The Atlas of Des Moines has ap- 
pointed Charles H. O’Neill special 
agent for Missouri with headquarters 
at Kansas City. He was formerly spe- 
cial agent of the Northwestern Under- 
writers. 








William R. Dexheimer 
William R. Dexheimer of Taylorville, 
Tll., has been employed by the Cooper 
of Dayton, Ohio, to do special agency 
work in Illinois. He is a local agent 

and has done some field work. 





C. R. Boynton 

C. R. Boynton of Evansville, Ind., 
who has been traveling for the Hart- 
ford in southern Indiana and southern 
Illinois under Special Agent J. H. Jen- 
nings, has now located at Decatur, IIl., 
and will have charge of southern IIli- 
nois exclusively. Mr. Jennings will 
handle southern Indiana field work and 


take care of southern Illinois adjust- | 


ments. 





D. W. Chapman 

D. W. Chapman, son of Congress- 
man Chapman of Vienna, IIl., a close 
political friend of Superintendent Pot- 
ter of Illinois, has been appointed spe- 
cial agent of the National of Hartford 
in southern Illinois under State Agent 
D. E. Monroe. He will eventually re- 
side at Springfield, but for the time 
will travel from Chicago. He has been 
with the western department of the 
Aetna since Dec. 1. Mr. Chapman is 
a young man of promise. 


Thomas E. Allair 
Thomas E. Allair, until recently spe- 
cial agent for the International Fire of 
Fort Worth in Oklahoma, has resigned 
to accept a similar position with the 
Glens Falls. 





—_———— 


Rudolph Tanner 


Rudolph Tanner of Chicago, special 
agent of the farm department of the 
Home in northern Illinois, has resigned 
to go with the New York Underwriters 
in northern Illinois, under State Agent 
R. M. Bennett. 


Mark Banta 


Mark Banta of Cincinnati, special 
agent of the Fidelity-Phenix, has re- 
signed. Mr. Banta will be able to an- 
nounce his new connection in a few 
days. Mr. Banta is a well trained field 
man. He is a son of George Banta, 
former Wisconsin state agent of the 
Phenix. 








James E. Chittenden 


Though James E. Chittenden has been 
appointed special agent of the Pennsyl- 
vania Fire and Fire Association, to assist 
Cc. M. Benjamin in handling Kentucky 
business, the Kentucky Fire Inspection 
Bureau, of which he was a valued repre- 
sentative, will not copstat any one to 
take his place, but Il probably make 
certain office changes to take care of the 
vacancy. Mr. Chittenden starts on his 
new work May 165. 





IN THE SUNFLOWER STATE 


a 


PRESENT KANSAS CONDITIONS 





Observations on Several of the Towns 
in the State—Effects of 
Rating Law 





The insurance business in Winfield, 
while badly split up among many agents 
is good and there are no complaints as 
to collections. In view of Superintend- 
ent Barnes’ recent reduction of rates on 
preferred business, two or three agents 
are advertising reduced rates, and since 
all advertising is good, these notices 
have caused some inquiry by interested 
policyholders into the nature of the 
reduction. It is very doubtful, however, 
that anyone’s expirations have been dis- 
turbed by thus calling attention to a 
general condition. 

The Home, Continental and Connecti- 
cut do a considerable farm business in 
this section, but there are three or four 
others, including the Shawnee and St. 
Paul, which serve to keep competition 
alive. 

The farmers mutuals are strong, the 
Southern Kansas Mutual especially so, 
and they appear to show a steady in- 
crease in business, in view of which 
stock company agents do not view the 
situation with enthusiasm. 

Winfield is well equipped with a good 
waterworks and fire department and it 
is not likely that there will be an early 
increase in either. 


Has Many Stone Buildings 


There ‘is an abundance of building 
stone in this vicinity and a great many 
business houses and residences are con- 
structed of this material. Being easily 
obtained and inexpensive, this sand 
stone not only serves to reduce the cost 
of building and to lessen the average 
fire hazard, but it also lends attractive- 
ness to the generally handsome appear- 
ance of the town. There are some 
building operations in progress of every 
description, and as the city is advancing 
steadily, these activities are likely to 
continue. 

There is a fire underwriters’ club of 
twenty members in the town, but little 
interest has been taken in it of late 
since many of the purposes of its or- 
ganization have been rendered largely 
unnecessary by the present rating law. 
The club served many useful ends dur- 
ing its active life, such as causing agents 
to respect one another’s expirations and 
to discuss various problems connected 
with the business, but there is little like- 
lihood of its being revived. W. J. Ken- 
nedy is the president and J. W. Han- 
len, secretary. 


——s 


Sedan Is on the Map 

Sedan, Kans., is on the map, but 
that’s about all. The town has a good 
water system with a standpipe on a 
high hill, which gives a very strong 
gravity pressure. A volunteer fire de- 
partment takes care of the few blazes 
in a satisfactory manner. This town is 
the county seat, but the small, ancient 
courthouse is a relic of pioneer days. 
A new one is almost a necessity. There 
are no business activities of any sort 
excepting those of an ordinary nature, 
but the district court is now in session 











and this fact accounts for the little life 
there is in the place at this time. 





Arkansas City’s Protection 

Arkansas City has fair waterworks 
and has a good fire department. The 
present source of water supply is from 
springs, which are not of sufficient 
capacity for the needs of the growing 
town. It has been decided to drill a 
number of wells in another part of the 
city, which will increase largely the 
available supply of water. This im- 


provement will likely be completed 
within a short time. , 
There is considerable building in 


progress, chiefly of frame residences, 
and it is likely that two or three brick or 
stone business houses will be erected 
during the summer. A $750,000 cement 
plant is now in course of construction 
and this will add materially to the 
manufacturing interests. 


Mutuals Are Pactory 


The lumber, druggists, hardware and 
implement concerns are largely in the 
class mutuals, but a small share of these 
risks is carried by local agents. Some 
of the mercantile houses are in the out- 
side concerns and the tendency all 
through this section seems to indicate 
a preference for this line of protection. 
The trade of local agents had something 
to do with the matter, however, and this 
factor prevents others from going to the 
mutuals. Farmers mutuals are strong 
in the country districts and the South- 
ern Kansas and the Sumner county doa 
good business. These concerns have 
some risks within the city on household 


| effects and on detached buildings. 


The St. Paul, Connecticut, Conti- 
nental, Shawnee and National do a fair 
business in this section. 

Apparently there has been no canvass ° 
for the sale of stock of any new com- 
pany of late. 

Agents seem to think the rating law 
is all right, but they are constantly 
looking for new changes to be ordered, 
and in consequence there is a feeling of 
uncertainty which is more or less irri- 
tating to those of a nervous tempera- 
ment. 





Going Back on Conservation 


A dozen roulette wheels, a wagon 
load of poker chips and a regular as- 
sortment of gambling machinery to the 
value of $5,000 will be burned in the 
city jail yard in Oklahoma City in the 
near future. It is rumored that a num- 
ber of insurance men will enter a pro- 
test against the ruthless destruction of 
so much useful and valuable property. 





The total fire premiums mutual and 
stock in New Hampshire last year were 
$1,686,925, and losses were $967,985, ratio 
57.34 percent. 





FIRE INSURANCE ACCOUNTANT 
WANTED 


First-class fire insurance accountant in 

eneral office; ee and ability hand- 
ing clerks; forceful office executive; capa- 
ble directing work of large department; 
familiar with Annual Statement work and 
all details of fire insurance accounting; 
highest references required. Position pays 
about $3,000. Confidential information 
can be secured from the 

Editor of the WesTERN UNDERWRITER. 





Notice to Creditors of the Ohio German Fire Ins. Co. 


Creditors of The Ohio German Fire Insurance Compan , and all rsons inter- 
ested in the assets of said The Ohio German Fire Teourance . 


Company, are hereby 


notified that, on the 25th day of March, 1910, the Circuit Court of Lucas County, 


Ohio, made an order providin 
Fire Insurance Company should 


by any creditor or any person interested in th 


re Insurance Company. 
or interested person objectin 
writte 


that in default thereof, all of said 


that the undersigned trustees of The Ohio German 
, 48 soon as may be, after the 26th er | of — 
1910, pay on each and all of the claims heretofore approved by said Trus 
amounting in the aggregate to $542,345.42, a dividend of 30 percent on the 
of such claims, excepting only such of said claims to which exceptions —— | 
> on or before the 26th day of April, 1910. appro 


d Trustees are on file at No. 1033 Nicholas Building, Toledo, Ohio, for ——— 
rman 


ril, 
face 

be 
All of said claims so by 


e assets of sald The Ohio 


Said Circuit Court further ordered that any such creditor 
to the allowance of any of said claims, shall file his 
m exceptions to the allowance thereof with the clerk of the Circuit Cou 
of Lucas County, Ohio, at Toledo, Ohio, on or before the 25th day of April, 19 
claims heretofore approved by said 
should stand finally allowed and approved by said Court 


10, and 
Trustees 


‘WIN J. MARSHALL, 
ERNEST R. TORGLER, 
Trustees of The Ohio German Fire Insurance Company. 
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ACTION SUITS THE AGENTS 


INTERESTED IN WHISKY RULE 





Kentucky Locals Hope Troublesome 
Question of Long Standing Will 
Now be Settled 





Louisville, Ky., April 11—(Special 
Correspondence) —The announcement 
that the National Association of Local 
Fire Insurance Agents has taken up 
the cudgel in favor of the local agents 
in Kentucky who have been fighting 
for a long time to prevent the writing 
of overhead business on whisky in that 
state, has excited a great deal of inter- 
est, and it is expected that the matter, 
which has been discussed for many 
years, will be definitely settled. This 
is the first time that the National asso- 
ciation has gone on record on the sub- 
ject. 

A member of the executive commit- 
tee, who lives in Louisville and attend- 
ed the midwinter meeting of the com- 
mittee at Cincinnati, gave the views of 
the agents and their desires on the mat- 
ter as follows: 

Position of Local Agents 


We believe that a great deal of the 
business being written on whisky in the 
warehouses of the Kentucky Distilleries 
& Warehouse Company is being placed 
through New York brokers and is not 
being handled through the local agents in 
Kentucky. The same situation applies to 
Cincinnati to a large extent, and though 
we are not in a position to make any 
charges, we have reason to believe that 
this is being done. 

We are certain that the writing capac- 
ity of unauthorized companies is not great 
enough to handle the business that is be- 
ing done other than through local agents 
in Kentucky, and we believe that if it 
is being written by authorized companies 
it is in violation of the agreement on the 
subject of overhead writing. 

The National association will put the 
matter squarely up to the companies, in 
order to bring the question to an issue. 
We do not think that the rights of local 
agents in this matter should be disre- 
garded. 


Count Whisky Business Neutral 

It is understood that the views of 
companies are that whisky business 
should be regarded as a neutral propo- 
sition, and that it should not be in- 
cluded in the provisions regarding over- 
head writing. Since most of the whisky 
in Kentucky warehouses is held by per- 
sons living outside the state, the com- 
panies hold that they should be allowed 
to place the business as they choose, 
though of course they have accepted all 
business turned over to them by their 
Kentucky local agents. It is said that 
recent fire losses on business of this 
kind made the situation plain and re- 
sulted in the Kentucky agents asking 
for action by the National association. 

Agents Back Association 

The matter has been up in one form 
or another for several years, and on 
one occasion a Kentucky board an- 
nounced that its members would refuse 
to represent companies which placed 
their whisky business other than 
through the local agents. In that case, 
however, the companies refused to ac 
cept the ultimatum, and it was not put 
into effect. Insurance men in Ken- 
tucky and elsewhere are greatly inter- 
ested in the outcome of the discussion 
which has been precipitated, and inas- 
much as nearly all of the local agents 
in Kentucky are willing to back the 
stand of the association for all they 
are worth, there should be some inter- 
esting developments. 





New Jersey Antirebate Law 

The New Jersey antirebate law af- 
fecting brokers, local agents and fire 
insurance companies passed the legis- 
lature before adjournment and it is 
expected that Governor Fort will sign 
the bill. A penalty of $500 is inserted 
in the measure and one-half of this 
sum goes to the informer. 





Beginning July 1, the salaries of fire- 
men and assistant firemen in the New 
York fire department will be raised to 
$2,500 and $2,100 respectively. The pres- 
ent salaries are $2,160 for firemen and 
$1,800 for assistant firemen. 





COMMISSIONERS WILL MEET 





Important Committee Conferences at 
Chicago Next Week—Changes 
in the Personnel 





Several committees of the National 
Convention of Insurance Commission- 
ers will meet at the Hotel La Salle, 
Chicago, during the week beginning 
April 18. The committee on fraternal 
insurance will meet April 18, the com- 
mittee on expenses of fire companies 
will meet the 20th. Meetings of the 
committee on examinations and of the 
executive committee will also be held, 
and in all probability a meeting of the 
committee on laws and _ legislation. 
Very important matters will be before 
all these committees for consideration. 

The following changes have been 
made in the standing committees of the 
National Convention of Insurance Com- 
missioners: 


Committee on Laws and Legislation— 
Samuel W. McCulloch, Pennsylvania, vice 
Thomas B. Love, Texas. 

Committee on Blanks—George Graham, 
Jr., Illinois, vice A. G. Hann, Colorado. 

Assets of Insurance Companies—Milas 


Lasater, Oklahoma, vice T. J. McComb, 
Oklahoma, 
Reserves Other Than Life—Frank 


Blake, Missouri, vice John Kennish, Mis- 
souri; Samuel McCulloch, Pennsyl- 
vania, vice David Martin, Pennsylvania. 

Committee on Miscellaneous—Frank 
i Missouri, vice John Kennish, Mis- 
sourt. 

Committee on Unauthorized Insurance— 
Samuel W. McCulloch, Pennsylvania, vice 
David Martin, Pennsylvania. 

Committee on Fraternal Insurance— 
Joseph Button, Virginia, vice Thomas B. 
Love, Texas. 

Committee on Fidelity and Surety Com- 
panies—Samuei W. McCulloch, Pennsyl- 
vania, vice Thomas B. Love, Texas; W. E. 
Hawkins, Texas, vice T. J. McComb, Okla- 
homa, 





News About Companies 








North America 

Stockholders of the North America held 
a special meeting last week and voted 
favorably upon a proposition to increase 
the capital stock and surplus fund of the 
company. The plan agreed upon provides 
for the issuance of 100,000 additional 
shares of stock to be paid for the share- 
holders at $15 per share. Of the proceeds 
of this sale $1,000,000 will be placed to the 
capital stock of the company and $500,000 
will be added to the present surplus. 





Central Union Fire 


The Central Union Fire of Kansas 
City received its charter last week. The 
directors are John A, Long, Thomas J. 
Kelly, Auto Weber, Theodore V. Peltzer, 
George H. Ruddy, George Kumpf, A. 
Danciger, Gerson B. Silverman, Joseph 
H. Kelly, Armwell Cooper, Morton Woll- 
tN David J. Hanna, Henry C. Schnitz- 
gebal. 





Citizens of Charles Town 
The stockholders of the Citizens Fire of 
Charles Town, W. Va., have ratified the 
vote of the directors to increase the 
capital from $200,000 to $400,000. The 
new stock will sell at $85 a share, par 
being $50. 





New Hampshire 
The New Hampshire Fire last week 
celebrated the fortieth anniversary of the 
issuance of its first policy. The company 
has never failed to gain in assets and 
surplus each year in its history. 





Assistant Manager EB. E. Foster of the 
Germania Fire, has returned from the 
Pacific Coast. On his way back to Chi- 
cago he stopped at Kansas City, Joplin 
and some other points close by. 


NATIONAL INSPECTION 
COMPANY 


ORGANIZED 1903 








Expert Inspections and Un- 
derwriting Reports 
on Fire Risks 


JOS. Cc. HUBBELL, Mer. 


184 La Salle Street, Chicago 


Capital, $200,000 Surplus Paid in, $200,000 


JAMES B. HOBBS, President HENRY P. MAGILL, General Manager 
FRANK M. RICE, Secretary 


CENTRAL NATIONAL 


FIRE INSURANCE COMPANY 
184 La Salle Street, Chicago 


First Class Agents wanted in Illinois, Michigan, Wisconsin, Minnesota, the Dakotas 
and Kansas, 
FARM DEPARTMENT 


Excellent Reinsurance facilities at disposal of deserving Agents, 


AGE rivs PROGRESSIVENESS 


In these days of changing and doubtful companies, it pays 
a local agency to build its business permanently. 


The Girard Fire & Marine Insurance Company 


OF PHILADELPHIA 


Began business in 1853. It has $500,000 capital, $2,446,693.83 assets, and $908,212.49 
as surplus. 


et losses paid in San Francisco, $735,786.18. Total losses paid up to December 
31, 1909, $8,948,081.27. 


_ Itis extending its western plant and any agent who desires a well seasoned, well 
tried company, should address 


W. E. ROLLO & SON, Western Managers 
159 La Salle Street CHICAGO, ILL. 


CALIFORNIA INSURANCE COMPANY 


OF SAN FRANCISCO 


CHARTERED 1861 

















W. E. DEAN, President GEO. W. BROOKS, Secretary 
Capital Stock - - - - $400,000 
Assets - - - - - $1,144,803.31 
Surplus to Policyholders $593,925.22 


Losses Paid in San Francisco Fire $2,550,000 without discount 


HENRY J. WOESSNER 
MANAGER WESTERN DEPARTMENT 
159 La Sallie Street, Chicago 


Agents wanted in Illinois, Indiana, Michigan, Wisconsin 
Minnesota, Missouri and Ohio. 








CONFLAGRATION PROOF 
Liverpool & London & Globe Insurance Co. 


LOSSES PAID IN THE UNITED STATES 


ONE HUNDRED AND FIFTEEN MILLION DOLLARS 


LOSSES PAID IN SAN FRANCiSCO OVER 


FOUR MILLION FIVE HUNDRED THOUSAND DOLLARS 


UNITED STATES NET ASSETS, $13,885,802.88 
UNITED STATES NET SURPLUS, 5,119,180.30 


New York Office, 45 William St. 
J. M. DE CAMP, General Agent. 


Ohio, Indisna, Kentucky, Tennessee, 
West Virginia at Cincinnati 


Northwestern Department 
205 La Salle Street, CHICAGO 
W. , Manager. 
GEO H, MOORE. Assiotang Manager: 
HUGH R, LOUDON, Deputy ‘Asst. Mer. 














CHARLES COLYER Vice-Pres. 


A. H. HASSINGER, Sec’ 
INSURANCE 
COMPANY OF 


FIREMEN'S onar'Se NEWARK, 


Capital, $1 ,000,000.00 Net Surplus, $2,739,781.73 
Surplus to Policyholders, : : $3,739,781.73 


Western Department, : : 205 La Salle Street, Chicago 
NEAL BASSETT, Manager 


Arkansas, Colorado, Illinois, Indiana, Iowa, Kansas, Kentucky, 











Missouri, Montana, N Ohio, Oklahoma, T 
Wisconsin, \Spsainn, bestanie of Manitoba, Canada” ™ 
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EASTERN UNION’S STATUS f } 
cive views as To 17s FuTURE| || for cum ere THE WORLD'S GREATEST FIRE COMPANY = S#or'scatce 


General Opinion it Will Continue and 
that There Will be No New 
Organization 





(PROM A STAPF CORRESPONDENT) 

New York, April 12—There is a feel- 
ing of unrest apparent in Eastern 
Union circles but no other companies 
at the present time have shown signs 
of following the lead of the Commer- 
cial Union and the North British in sig- 
nifying their intention of withdrawing. 

What One Manager Thinks 

One well informed underwriter in 
discussing the subject said: 

“It looks to me very much as if the 

managers of these two companies were 
playing a quiet little game with Henry 
Evans, who is just about to sail for 
Europe on a pleasure jaunt after pull- 
ing off one of the cleverest deals in 
years. 
“Imagine the Western Union allow- 
ing him a two year period in which to 
adjust agency affairs when the Fidelity 
Underwriters and Continental joined 
the Western Union. 

“Now the way it strikes me, the 
whole affair is a very pretty little battle 
of the giants. Mr. Evans will be 
abroad about three months. It takes 
three months to make the resignations 
effective, so perhaps the withdrawing 
managers hope to give Mr. Evans some 
pleasant thoughts on high commissions 
and energetic competition while he is 
away. Of course, in three months’ time 
some of the union managers can do 
some hard thinking as well and this 
may help to bring about the concession 
that the withdrawing companies are 
after.” 

No Move for New Organization 

Another fire insurance man—a gen- 
eral agent—pooh-poohed the idea that 
had some currency a few days ago, viz., 
that some of the big companies outside 
the Eastern Union would form an or- 
ganization of their own. 

He said he believed that this plan 
was ridiculous, for if they banded to- 
gether they would be better off by join- 
ing the union, while if they did not care 
to be tied down it would be more 
feasible for them to go it alone as in- 
dividuals. There does not seem to 
be any general impression that the 
Eastern Union is in danger of break- 
ing up because of the proposed with- 
drawals. 

Manager Richards Attitude 


After talking with Manager Richards 
of the North British this morning, one 
could not help going away with the 
fixed idea, that he wishes the Eastern 
Union well and that the companies in 
the organization understand perfectly 
the reasons for his attitude in the mat- 
ter. He denied that any collusion ex- 
isted between him and Colonel Wray, 
of the Commercial Union in regard to 
the resignation of his companies and 
Stated, that he had the greatest admira- 
tion for the organization and was on 
friendly terms with its members. He 
declined to discuss the complex set of 
circumstances which brought about his 
action, saying that those who were still 
members understood his grounds. It 
is not thought, that there is any danger 
of the dissolution of the Eastern Union. 





Expect No Legislation 

If men who are expected to be lead- 
ers in the new state legislature are to 
be believed, insurance laws of Arkansas 
will not be molested at the next ses- 
sion. When asked their opinions sev- 
eral say they believe enough has been 
done, if such statutes do not already go 
too far. They freely say any tamper- 
ing with the present laws will receive 
their opposition. 





The Missouri department has completed 
an examination of the American Central, 
verifying its statement of Jan. 1. 





its books. Itis a tower 
of strength, especially 
during troublous times 
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The National Credit Men’s Association said of the 
ROYAL’S settlement of San Francisco Claims: 


“ Settled in full promptly on adjustment without cash discount. 
Gross Joss was about Six Million Seven Hundred Thousand Dollars. 


ROYAL INS. BLDG. 


OYAL— 





Its loss was heavy, and the company is highly commended. 
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AS VIEWED FROM CHICAGO 


COMPLAIN OF DISTILLERY’S ACTION 

Some time ago the Hoover Distillery 
Company at Oskaloosa, lowa, had a 
severe loss. This distillery had not sold 
any of its whisky except two barrels to 
local saloons. When the adjustment of 
the loss was reached, the distillery peo- 
ple claimed that the whisky was worth 
90 cents. This was the price they 
claimed was charged the local saloons. 
They declared that this whisky could 
not be duplicated. It was found that 
the cost of production was something 
over 29 cents and the companies refused 
to pay for the profits. The case was 
somewhat peculiar in that the whisky 
was kept in the warehouse and had not 
been sold, except the two barrels as al- 
ready mentioned. Suit was brought to 
compel the companies to settle at the 
90 cent rate. 

It now seems that the Hoover people 
have sent letters to all the distilleries 
in the country, reciting their trouble 
with the companies and claiming that 
these companies were trying to dodge 
their honest claims. A list of the com- 
panies was included in the letter. This 
has started some of the other distilleries 
to make inquiry of local agents and 
brokers as to what course the com- 
panies might pursue in case of a loss. 
One such inquiry was made at Rock- 
ford, Ill., and a leading foreign com- 
pany advised its agent that its loss pay- 
ing record has been tested for many 
years, that it had gone through the San 
Francisco fire, aot paid its losses with- 
out discount, and that if the assured 
raised the question as to its loss paying 
ability or questioned its honesty in 
dealing with claimants, it desired to 
have its policies canceled, and in fact, 
it instructed its Rockford agent to ef- 
fect such a cancellation. The companies 
are considerably aroused over the ef- 
forts of the Hoover people to try to 
discredit them with other distilleries. 

* * . 
BURNING CAR HAZARD 


The elevator fire at Omaha has 
brought forth the question of hazard 
of burning cars on tracks, thus expos- 
ing tanks or houses. In the Omaha 
case it was figured that the tanks were 
far enough away from a nearby ele- 
vator to prevent heat from affecting the 
tanks in case the elevator caught fire. 
But burning cars on the adjacent tracks 
did the damage. Whether a sufficient 
charge shall be made to cover this 
hazard or some system be devised to 
keep cars at a distance save while load- 
ing or unloading comes up. Some com- 
panies have already ordered their lines 
on grain in tanks reduced because of 
the burning car hazard. 

* + ° 

SUMMERHAYS CASE DISMISSED 


The libel and damage suit brought 
by E. J. Summerhays against THE 
WESTERN UNDERWRITER and Managing 
Editor Cartwright, in the circuit court 
at Chicago was dismissed by stipula- 
tion last week. Summerhays’ methods 
were exploited in this paper, result- 
ing in the litigation. Counsel for THE 
WESTERN UNDERWRITER demurred to the 
plaintiff's declaration and notice on 





WILLIS S. HERRICK BENJAMIN AUERBACH 


Herrick & Auerbach 


(Successors to R. J. O. HUNTER & CO.) 
Managers of the Western Department 


The Mechanics Insurance Co., of Philadelphia 


INCORPORATED 1854 


Pittsburgh Insurance Co., of Pittsburgh 


INCORPORATED 1851 


Lumbermens Insurauce Co., of Philadelphia 


INCORPORATED 1873 


German Fire Insurance Co., of Wheeling 


INCORPORATED 1867 


COOD ACENTS WANTED 
CHAS. E. MANN, EXEC(TIVE SPECIAL 
189 LA SALLE STREET CHICACO, ILL. 


Marine and Transportation Insurance 


FIREMAN'S FUND INSURANCE CO COLUMBIA INSURANCE CO. 





San Francisco, of Jersey City, N. J. 
MANNHEIM INSURANCE CO. THE UNION MARINE INSURANCE CO., Led 
of M im, Germany of Liverpool, England 


Insurance on Hulls and Cargoes on the Great Lakes 
Ocean cargoes— Export and Import. 


Automobiles under transportation forms. 

Tourist floaters, Traveling Salesmen’s floaters, 
Transportation floaters on Merc 1 

Currency and Securities by registered mail and express 
Motor boat insurance. 


ORR & WALL, General Agents, 2 & 4 Sherman St., Chicago, fll. 


Agents wanted in desirable localities 








A PROCRESSIVE COMPANY, FOR PROCRESSIVE ACENTS 


EASTERN FIRE INSURANCE CO. 


ATLANTIC CITY, N. J. 


Total Assets, $498,913.88 Capital, $200,000 
Surplus to Policyholders, $222,517.50 
W. MALCOLM LOWRY, Special Agent 


Illinois and Missouri 


4515 Washington Bivd., St. Louis 


C. R. BARBER, Special Agent 
Illinois, Michigan, Ohio, Wisconsia 
153 La Salle Street, Chicago 


KNIGHT & BARBER, Cook County Managers 
153 La Salle Street, Chicago, Il. 














Established 1906 Total Resources over $4,000,000 





Procure an Indemnity Bond from 


The Reisch Indemnity Company 


for your clients owning property rented for dram-shop purposes, and thus secure fo 


them complete protection against loss from civil damage dram-shop suits brough 
under the Tilinols Dram-Shs Act. ns ” 


Largest property owners in Chicago carry the “REISCH” Bond. 
Liability Unlimited. Protection Complete. Rates Reasonable 
Liberal Commissions to Brokers. 


Chicago Office: 
Corn Exchange Bank Building 
Phone Main 807 


Home Office; 
Springfield, Illinois 
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Summerhays’ attorney was served to 
the effect that argument on the de- 
murrer would be called up for disposi- 
tion. This led to the dismissal of the 
suit, Joseph E. Paden representing THE 
Western UNveRwrITER and Mr. Cart- 
wright. 

Following the suit brought to en- 
deavor to Bon Tue WEsTERN UNDER- 
WRITER into silence, the postal authorities 
secured a federal indictment against Sum- 
merhays and a fraud mail order was is- 
sued. He was convicted in Judge Landis’ 
court at Chicago and is now languish- 
ing in the federal prison at Leaven- 
worth, Kan. Convict Summerhays, 
doubtless, felt he was not in a very at- 
tractive position to push his libel suit. 

* * * 
MANHATTAN FIRE DIVIDEND 

The affairs of the defunct Manhattan 
Fire of New York have finally been set- 
tled and a dividend of 5.236 percent has 
been declared. An Ohio agent that had 
a claim of about $185 received $9.83. As 
he had to pay an attorney 25 percent 
for handling the claim he netted just 
$7.08. 

. * “ 

INSURANCE CLUB LAW LECTURES 

The Insurance Club of Chicago has 
arranged for a series of lectures on 
legal subjects at its regular meetings 
this spring and early in the fall. W. R. 
T. Ewen, Jr., of the Chicago bar de- 
livered the first lecture on the “Law 
of Contracts,” last Tuesday night and 
the other dates and subjects will be 
as follows: 


May 24, “Commercial Paper.” 

June 14, “Bailments.” 

Oct. 11, “Chattel Mortgages, Bills of 
Sale, Mechanics’ Liens, Attachments, 
Garnishments, etc.” 

Nov. 8, “Real Estate,” comprising 


among other things, Law of Descent, Real 
Estate Trusts, Landlord and Tenant, etc. 
Nov. 22, “Waiver.” 


* 4 * 
RUNDALL MADE GENERAL ADJUSTER 
A. S. Rundall, adjuster in the west- 
ern department of the Fidelity-Phenix, 
has been given the title of general ad- 
juster. The title has not been used 
since the death of Judge Ostrander. 
Mr. Rundall is a Phenix man of long 
service and ability. 
” + . 
SEEKS FACTORY ASSOCIATION 
The Continental has applied for mem- 
bership in the Western Factory Insur- 
ance Association. 
=. oe . * 
WRITING MOTOR CYCLES 
The North America is now’ writing 
floater policies on motorcycles at 2 
percent in Chicago, where the 2 per- 
cent automobile floater rate prevails. 
In other fields the rate is 2% percent. 
This covers loss by fire and explosion. 
For 1 percent extra theft is included 
but the entire cycle must be stolen. The 
policy does not cover theft of parts. 
. * * 
COMPLAIN OF CROOKED LOSSES 


A western manager said this week 
that his office had more crooked and 
suspicious losses so far this year than 
all of 1909. Many loss reports indi- 
cate to him that they are due to a de- 
sire to cash in on fire insurance. Full 
Or over insurance is carried on stocks 
that are more profitable to dispose of 
to companies than to sell in a regular 
way. 





Dambitsched 
The home office of one of the com- 
anies having a policy in the Mount 
ope, W. Va., conflagration received 
the following notice of loss direct from 
the assured, “Our town had a big fire. 
Mine not all burned up but badly dam- 

bitsched. Send adjuster.” 





State Gets Big Profit 

During the fiscal year ending Nov. 
80, 1909, the total receipts of the Color- 
ado department from all sources were 
$209,799.22, while the disbursements 
were $21,526.36, the net profit from the 
department to the state amounting to 
$188,272.86. 








Sixtieth Anniversary Year 





THE NATIONAL INSURANCE COMPANY 


OF CINCINNATI 


has been continuously in business since 1851 
and has paid OVER TWO MILLIONS in losses 





AGENTS WANTED IN OHIO 


G. W. POHLMAN, Jr., President 


E. A. WINTER, Secretary 





OHIO AND WEST VIRGINIA 


INVESTIGATE COLUMBUS FIRE 








Ohio State Fire Marshal Looking Into 
the Jamison Block Loss— 
Looks Suspicious 





Both the Ohio fire marshal’s office 
and the Columbus city authorities are 
probing a fire which, Wednesday morn- 
ing, April 6, gutted ‘the Jamison block, 
in South High street, between Town 
and Rich streets, causing a loss of $40,- 
000, probably fully covered by insur- 
ance. The building, owned by F. D. 
Jamison of Cincinnati, was built four 
years ago and was estimated as worth 
$30,000. It was damaged $9,000. A. G. 
Spalding & Co., athletic goods, report 
$18,000 loss; K. F. Farrah, dealer in 
Syrian goods, $3,000; Theresa Her- 
mann, millinery, $3,000; F. H. Siebert, 
cigars, $25,000; Bliss Business College, 
$2,000. Details of the evidence in hand 
are held absolutely secret by both the 
fire marshal’s office and the city au- 
thorities, but one and possibly two ar- 
rests are expected this week. Chief 
C. J. Lauer, of the fire department, de- 
clares it was clearly incendiary. The 
fire is said to bear many marks of simi- 
larity to that which more than a year 
ago destroyed the Columbus Sporting 
Goods Company store in West Spring 
street. 

Besides this, there have been several 
minor attempts at incendiarism lately, 
the latest being early Sunday morning, 
when a bunch of oil-soaked rags was 
dropped through a window under the 
only stairway of a lodging house in 
West Long street, and set afire. A 
boarder smelled smoke and checked 
the flames until the department ar- 
rived. There is no clue. 





Attend Credit Meeting 
A number of fire insurance men at- 
tended the dinner and smoker of the 
Toledo Association of Credit Men last 
week. Among those who spoke were: 
Franklin H. Woodworth, secretary- 
treasurer of the National Fire Preven- 
tion Association, and William B. Good- 
win, — of the Ohio Association; 
Deatrick, president of the Fire 
RN we Association of the 
Northwest, and T. B. Sellers, manager 

of the Ohio Inspection Bureau. 





Purchases Home Town Hotel 

The Ohio Farmers has purchased the 
hotel in its home town, Leroy. Many 
of its office force live there and the 
company desires to have it operated 
satisfactorily. The visiting field men 
and agents stop there. The company 
may later on convert it into a sort of 
club house. 





Cincinnati Solicitor Rule 

Concerning the matter of rules re- 
cently adopted regarding solicitors in 
Hamilton county, Ohio (Cincinanti), 
there seems to be a mistaken impres- 
sion in some of the offices as to the 
application. While the new rules were 
adopted to take effect oe oye f 
there will undoubtedly be nothing ra 





OHIO FARMERS INSURANCE COMPANY 
LEROY, OHIO 


FIRE, oa AND TORNADO INDEMNITY 
: STATEMENT JANUARY 1, 1910 


Reserve for Reinsurance - #1, 544,603.84 
Reserve for Losses - - 42, 600.00 
Reserve for Contingencies - 125, ,000.00 
Reserve for all other Liabilities ~ aa "490. 89 
Net Cash Surplus - 66,233. 87 
Total Assets, - ° ganna th 

—. C. JOHNSON, President 

INES, Secretary 


Organized in 1848 
Losses Paid More Than $15,000,000.00 

















The Empire City Fire Insurance Company 
New York 


Surplus, $196,560 


ACENTS WANTED IN OHIO 


Capital, $200,000 Assets, $725,882 


F. F. MURRAY es ee * se ee 


F. W. WEISENBERCER ee es - Assistant 





Commercial-Tribune Bullding .. .. Cincinnati, Ohio 


KEYSTONE UNDERWRITERS 


OF PITTSBURGH, PA. 
Underwritten by the following Companies: 
GERMAN FIRE INSURANCE CO. 
GERMAN AMERICAN INSURANCE CO. 
MONONGAHELA INSURANCE CO. 
UNION INSURANCE COMPANY 
All of Pittsburgh, Pa. 





SN cis davieseasvasenanecstenlaaae aun 900,000.00 
RN 0: kt Gitbbuns cab eek sed vabeu des = 337.82 
Surplus to Policyholders............. 1,461,135.45 
JASPER E, WILHELM HENRY WACHTER, Manager 
Special Agent 


218 Fourth Avenue, Pittsburgh 


Alliance, Ohio Reliable Agents Wanted in Illinois and Ohio 





HUDSON UNDERWRITERS 
COMPOSED OF 
Lumber Insarance Company of New York and Adirondack Fire Insurance Company 
COMBINED ASSETS OVER $900,000 
84 William Street NEW YORK 











Special Agent . 


i 
bs 
: 
‘ 
H 
if 
i 
i 


re 


swe Bee 














ical done in the way of enforcement 
until May 1, 1910, at which time the 
present solicitors’ licenses expire. Upon 
application for renewal of the certifi- 
cates it is the intention to examine care- 
fully into the eligibility of the solicitor 
and only such as can qualify will be 
relicensed for the particular class and 
territory to which the applicant is 
eligible. For example, a solicitor here- 





tofore holding a certificate as class B 
solicitor and allowed to do business 
north of McMillan street, must unless 
he can — for class A be relicensed 
under class B, and confine his solicita- 
tion of business to that portion o 
Hamilton county outside of and beyond 
the corporate limits of the city of Cin- 
cinnati. 

The new rules as adopted take the 
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place of all old rules on the solocitor 
question which are now abolished. 





OHIO INCREASES ARE SHOWN 


Loss Ratios Given in the State Last 
Year That Ran Above 
55 Percent 








Many of the companies showed a de- 
crease in premiums in Ohio last year. 
The following are those that made an 
increase of $10,000 or over: 

Prems. Increase. 





eee ee ee $342,486 $26,921 
Allomammia ...ccccees es ,906 14,485 
BERR oinctescsecics 10,633 
American Central.. 10,000 
BOStON ccccsscccces ee 96 
Commonwealth, N. Y... 45,786 24,583 
COMMOCTIOME ccccccevecce 264,947 14,36 
DE. 9000000000000 109,504 10,000 
ED 665.044 é4d0-wb di 715,000 27,388 
PD 664.0006 ccvexzecense 546,207 42,723 
OS Ore 48,067 26,223 
North America ........ 346,307 1,27 
Monongahala .......... 47,050 29,061 
Co Ee ee 276,174 15,691 
PROGR, GE ccecececees 33,21 27,760 
OO OOOO 73,966 12,585 
Te  eeecccnes 30,608 12,457 
Commercial Union 167,258 25,712 
OTE BB Mes cscccces 209,830 31,096 

ER ae re 353,799 14,323 
Bem, TR. ccocsccsccce 147,610 25,167 
Minster Mutual ....... 24,688 13,719 
Ohio Farmers ......... 876,350 50,862 


All the Ohio stock companies except 
the Toledo F. & and American 
Druggists show decreased Ohio pre- 
miums. 


Companies that had more than 55 
percent loss ratio were: 
National, O.... 58.2 National, Pa... 64.1 
Western Re- Natl. Lumb.... 90.8 

BOTVE occcccce 95.8 Newark ...... 57.1 
Ben Franklin.. 58.1 Northern, N. Y. 67.8 
Alliance, Pa.... 65.5 North River... 59.3 
Amer. Natl « SE BOS nc cwvses 57.0 
Calumet ...... 61.9 Queen City....123.0 
Capital, N. H... 80.1 Shawnee ...... 75.0 
Citizens, Mo.... 82.0 So. Natl....... 73.2 
 } Ss oo Tee We BEE cccec 74.1 
County, Pa. 62.7 Stuyvesant 71.1 
OO ae Si BUR, BA, csccce 57.7 
END 00000000% 84.8 Teutonia, La... 59.1 
Eastern, N. J 85.5 United States.. 78.6 
Equitable ..... 75.7 Wasnington ... 80.9 
Farm & Merch.. 99.4 Western, Pa.... 66.9 
Fidelity, N. Y.. 65.8 Winona ....... 68.7 
Firemans Fund 60.6 Caledonian .... 58.8 
Firemens ..... 63.0 L. & L. G., 
Ga. Home..... 82.0 BS 50600400 57.8 
ee, Mi scees 61.6 Palatine ...... 55.9 
Globe & Rut... 73.0 Rossia ........ 70.9 
Home, N. Y.... 61.3 Royar Exch. ... 56.9 
State, Pa...... 56.8 Salamandra ... 59.2 
International, EE cccecs 70.2 

Be Bs cesccee C28 Clint. Mat..... 636 
Mechanics ..... 57.8 Col. Co. Mut... 55.5 
Metropolitan ..411.0 Ger. Farm Mut. 56.1 
Mich. Coml.... 68.3 Ohio Und. Mut. 65.2 
Milw. Ger. .... 56.6 West. Mut..... 66.6 
Eee 79.7 Ind. Lumb 66.8 


* * * 


Following is the comparative record 
for two years as to premiums and loss 
ratios in Ohio of all the fire companies 
writing more than $75,000 in 1909, in 
the order of the companies writing the 
largest amount in that year: 


Ratio Ratio 
Company 1909. % 1908. %o 
Ohio Farmers.$876,350 651.0 $825,488 60.0 
Hartford .... 715,000 53.5 687,612 48.0 
eer 546,207 61.3 503,484 51.7 
ee a ee 353,800 41.1 339,476 44.6 
Ins. Co. o 
Me S600sdees 346,308 53.1 335,035 44.4 
rr 42,487 63.1 315,565 35.7 
German Amer. 304,351 39.5 306,189 40.5 
National, Ct.. 276,174 41.4 260,482 39.3 
Connecticut .. 264,947 29.5 250,586 44.7 
Continental .. 253,755 41.2 261,391 48.0 
Germania .:. 253,077 44.1 262,972 37.5 
Fire Associ 237,330 651.3 233,418 39.8 
Phoenix, Ct. 3,216 34.9 205,446 33.3 
4 & LL. & 225,527 657.8 238,561 31.0 
Rossia ... 17,575 70.9 194,559 39.7 
uUCEM ....2-. 16,052 52.8 210,342 41.3 
North B. & M. 209,831 33.6 178,735 32.2 
i ee 92,713 57.0 221,689 33.4 
Springfield 183,985 46.3 175,413 48.8 
Com. Union 167,258 39.7 141,546 41.1 
N. W. Natl 60,861 27.0 143,517 28.8 
Sun, Eng.... 147,610 36.1 122,443 39.6 
Pennsylvania. 132,116 39.8 134,457 41.4 
Northern, Eng 115,729 4.75 111,701 31.2 
Niagara ..... 113,553 61.5 113,993 39.0 
Hanover ..... 109,504 47.8 590 28.8 
Phoenix, Eng. 106,969 48.1 105,981 30.3 
Milw. Mech... 104,489 34.5 95,527 30.3 
orw. Union . 102,941 50.2 102,111 36.5 
Spring Gard.. 101,4 42.7 95, 36.6 
Westchester .. 99,748 46.3 92,7 45.3 
ent. Man. 
RS ike ak 99,742 32.6 100,493 49.6 
och. Germ 99,526 35.3 92,063 43.6 
Columbia, O. 97,033 38.7 103,711 37.7 
Atlas, Eng... 6,233 62.6 89,794 31.6 
Firemens 94,223 63.0 85,655 42.6 
American, N. 
' Seo ree 2,768 38.7 82,135 47.1 
Richl. Mut... 92,400 54.1 90,600 653.4 
CORE cccces 2,326 32.7 93,564 26.4 
Lond & Lanc. 85,576 31.9 78,727 33.5 
Camden ..... 4,491 61.9 79,158 53.9 
St. Paul F... 84,415 44.2 87,802 32.6 





Am. Cent. .. 83,215 46.5 73,494 44.8 
Glens Falls.. 82,712 44.0 78,304 53.0 
Agricultural . 81,587 33.6 75,104 32.4 
Prov. Wash... 80,366 62.3 2,942 49.4 
Firemans F’d. 80,350 60.6 75,089 29.2 
Western, Can. 80,232 .... 77,167 46.8 


To Do Per Diem Work 
A. W. Dorbert of Columbus, Ohio, 
secures the agency of the Washington 
Fire, it transferring from the nonunion 
Mead agency. Mr. Dorbert will do 
per diem field work for the company. 


WEST VIRGINIA 1909 RECORD 








State Leaders in Fire Insurance Pre- 
miums—Companies Made Money 
Last Year 





The American stock companies re- 
ceived $1,808,520 premiums in West 
Virginia last year and incurred $832,138 
losses. : 

The foreign companies received $502,- 
614 premiums and had $239,296 losses. 

The state leaders for 1909 were: , 


Prems Losses. 
RP rrer rere $139,857 56,039 
ih 20s Mietaverveece 16,33 46,925 
Ger. American ........ 79,502 33,485 
CE. sss 0 6:09:0 77,914 43,462 
Milw. Mechanics ...... 68,021 27,023 
Fire Association ....... 63,635 25,764 
PED Skaddewaweee se see 63,175 21,857 
North America ........ 62,142 23,105 
PEE Sa wecetedeseseces 58,187 28,652 
COMTIMORERL 0.occcccccsce 55,370 20,687 
Franklin, W. Va. ...... 51,352 27,408 
L. & i Tivctse000ens 39,608 23,578 
DL wit teeaddwaneses 38,705 18,457 
Globe & Rutgers ...... 37,908 23,971 
BOWERREEE sccccsscsees 35,938 10,611 
Spring Garden ......... 33,045 15,206 
German, W. Va. ....... 31,839 13,479 
North B. & Mn cccccccs 30,622 12,457 


The mutuals received $31,973 in cash 
income and paid $19,788. The Farmers 
Mutual of Fairmont had $15,700 pre- 
miums and $10,490 losses. 





WOULD ABOLISH THE BUREAU 





Republican Senator is Grieved Because 
a Lawyer is Employed by the 
Democratic Marshal 





A bill to abolish the fire marshal’s de- 
partment has been introduced in the 
Ohio legislature by Senator F. N. Pat- 
terson, a republican. A _ legislative 
probe now going on has shown some 
expenditures that are said to be illegal. 
One of the reasons given for the in- 
troduction of the bill is humorous. It 
is said that the people were promised 
lower insurance rates if the bureau was 
established, while in fact the public 
money is being spent and the rates 
remain the same. The truth is, of 
course, that the companies not only pay 
the cost of the bureau, but a consid- 
erable gum is each year turned into the 
state treasury from the fire marshal 
funds. It is also a fact that the aver- 
age rate has decreased about 1 percent 
a year since the bureau was estab- 
lished. 

Some of the expenditures objected to 
were payments to lawyers employed 
by the department, and payment of the 
living expenses of marshals and depu- 
ties in Columbus before their families 
moved to that city. Marshal Zuber 
stated that the voucher clerk in the 
auditor of state’s office declared the lat- 
ter allowance legal, but when the at- 
torney-general ruled otherwise he im- 
mediately repaid the amount he had 
drawn to the state. 

D. D. Sharp, present attorney in the 
bureau, is rated as a deputy at $2,000, 
to avoid the prohibition against em- 
ployment of attorneys, and is sent out 
on investigations. His principal duty is 
to pass upon evidence in arson cases. 
Money was paid to lawyers during all 
administrations since that of Hy. 
Davis, who paid $6,000 in fees in less 
than a year. 





Policyholders’ League at Barnesville 

The past week Barnesville, O., has 
been canvassed by Chas. W. Faber & 
Son of Dayton, Ohio, in the interests 
of the Policyholders’ League of Ohio. 
They say to the assured that for a fee 
of $10 and up, according to amount of 
insurance carried, they will point out 





OUR AIM 


IS TO SATISFY BOTH OUR AGENTS 
AND OUR POLICYHOLDERS 


by giving them fair and liberal treatment, realizing that honest dealing 
with those upon whom we depend for our business is the way to suc- 
ceed. Our aim is to win success by fair and honest treatment of our 
patrons and the public. If you don’t already represent us, write 


GINCINNATI MUTUAL FIRE INSURANCE CO. 
LOUIS H. SCHWEER, Secretary 





E. J. Forney, Pres. J. M. Cook, Sec’y 
Incorporated 1873 


THE 


Mansfield Mutual 


Fire Insurance Company 


OF MANSFIELD, OHIO 


Insurance . . $4,716,161 
Premium Notes . 667,871 








An Agency Company 


Business Confined to Ohic. 








COOPER 


Fire Insurance Co. 
of Dayton, O. 








DAVID B. CORWIN CHAS. W. SCHENK 
President Vice-President 


SAM.L. LA ROSE 
Secretary 





Ohio Underwriters Mutual Firelnsurance Company 


COLUMBUS, OHIO 


DIRECTORS 


Agents 


Albert O. Glock I.R. Waters James W. Meek C, C, Benbow 


J. H. Brock B.C. Coleman 


wanted 





Columbiana County Mutual Fire Insurance Co. 


LISBON, OHIO 


Incorporated 1837 


WM. M. HOSTETTER, Sec’y and Treas. 


Charter Perpetual 
Business Confined to Ohio, 





TEUTONIA 


Fire Insurance Company 
of Dayton, Ohio 
INCORPORATED 1865. 


Cash Assets - - - - $722,728.60 
Net Surplus over capital and all liabilities 525,654.22 


Edw. Pape, Pres. J. Linxweiler, Jr., Sec. 
L. F. Creamer, Special Agent. 





THE CINCINNATI 
UNDERWRITERS 


CoMPOSED OF 
The Eureka F. & M. Insurance Co. 
The Security Insurance Company 
OF CINCINNATI, OHIO 


Statement Jan. 1, 1909 
Ce NIE hiv db nccvecscccasbecsersinced moana ts 
Se TTD sncocsssceseesss 238,166.’ 
SET RED cacasccesenseneccesnabens 26,491.28 
BS NED, ve scvcsnsessengesocsoecouevus 227,806.11 
Well BRvcivcecccavcvcesissend $741,462.38 
PF. A. ROTHIER, Prest. ADAM BENUS 6° 





The Gentral Manufacturers’ 


VAN WERT, OHIO. 


Mutual Insurance Company 


Organized 1876. 





Cash Assets - - - $500,117.00 


Cash Surplus - - - $318,278.00 





H. V. OLNEY, President. 


C. A. L. PURMORT, Secretary. 





Dayton Mutual Fire Samuel Gans Company 


DAYTON, 
OHIO 


Insurance Co., 


B. C. COLEMAN, Secy. 


Conservative and Careful Management. 
A Recent Examination by the INSUR- 
ANCE DEPARTMENT Shows Our Con- 
dition. 


AGENTS WANTED 
Address Home Office. 





FIRE AND 
MARINE SALVAGE 


43 North Franklin Street 
CHICAGO 
TELEPHONE MAIN 275 
SOUTHERN DEPARTMENT 
1005 Washington Ave., ST. LOUIS 


I. F. Small, Superintendent 
Bell Telephone 3081 





Marsh & McLennan 


Surplus Insurance 





CAPACITY 


EIGHTY THOUSAND DOLLARS 


Automobiles 


Insured under floater form covering everywhere. 


Chicago Office 
159 LA SALLE STREET Duluth ané 


Offces also in 


Rew York 
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errors in the policies and give pointers 
whereby the insurance rates will be 
lessened and agree that they will save 
to the policyholder more than the serv- 
ice fee, or refund it. 

The Fabers take a policy and if the 
form is typewritten and the agent’s 
name is printed at the bottom, say it 
is no good as the name must be written 
in ink. It has been common to make 
three copies at once of the written part 
of the policy and the agent fills in his 
name on the typewriter. 





LOCAL NEWS FROM CLEVELAND 





High Pressure Extension This Year— 
Increasing Clearing House Mem- 
bership is Seen 





Cleveland, April 9.—(Special Corre- 
spondence. )—Th e high pressure service 
in this city will be extended during the 
coming summer to much of the down- 
town district not now protected. A 
pumping station will be built near the 
foot of East Ninth street, and the funds 
will be provided by the waterworks de- 
partment, which has a sufficient sur- 
plus on hand. 


Extending Clearing House—Presi- 
dent Robert H. Perdue of the Insur- 
ance Clearing House has taken great 
interest in the organization and since 
the annual meeting has succeeded in 
securing several new members. He 
has still others in view and will, during 
his administration, make an effort to 
secure for membership all the agencies 
that can profitably use the service. The 
plan has proved a great success here 
and those who have made use of it say 
they would not go back to the old way 
of clearing up monthly balances under 
any circumstances. 


Fireworks Ordinance Fooled—Th-e 
McLain ordinance to revive the use of 
fireworks was presented to the city 
council at its regular meeting last week 
and was laid on the table without a 
dissenting vote. This indicates the 
feeling of the city lawmakers, as well 
as their constituents in regard to mak- 
ing it possible to go back to the old 
custom, 

Increases Capital—The O. M. Staf- 
ford & Goss Company has filed notice 
with the secretary of state of an in- 
crease in capital stock from $24,000 to 
$48,000. The additional capital is made 
necessary to take care of the growing 
business of the agency. 





Ohio Agency Appointments 


Shawnee—Jas. F. Stout, St. Marys; 
Wright, Russel & Bay Co., Toledo; H. L. 
Skidmore, Greenville; Chas. A. Warnke, 
Huron; B. F. Strigle, Lancaster; Wm. H. 
Hannan, Cambridge; 8S. McClure, Hills- 
boro; W. B. Durand & Son, Oberlin; Frank 
E. Sipe, Mansfield; John B. Moorman, 
Houston; C. D. Burns, Canton. 

Springfield—R. T. Ong, Martinsferry; 
J. C. Barkley, College Comer; E. C. Man- 
ning, Bethel; Long & Lafferty, Destiler; 
wm Dehaven, Laurelville; R. F. Rem- 
pel, “Lo 8. S. Dean, Mingo Junction; 
BE. O. arnet, Camden; Ed. E. Bailey, 





Eaton, D. H. Seetz, Columbus Grove; Wal- 
ter E. Baker, Jackson Conte. 

Spring Garden—Wm. E. Fite, Jackson; 
Samuel Ward, Circleville. 

Le Tae pak. W. Simpson, East Liv- 
erpool; R. Hopper and J. Timendorfer 
Company Cleveleon: F. 8S. King, Steuben- 
yibes 8. Price & Co.; Paulding; Botten- 
berg & Yant, Whirichsville. 

Western, Pa.—Henry Goldsmith, Jos. 
Sonieo, Jr., and Leo Schotenfels, Cincin- 


Westchester—Hahn & Nant, Zanesville; 
J. P. Rigney, Chillicothe. 

oe Ont.—F. A. Rotheir, Cincin- 
nat 


F ei Cent.—R. W. Walton, Uhrichs- 
Vv 
Alliance—A. H. Shroyer, Toledo; J. M. 
Seymour, Ashtabula. 
Boston . A. Schuster, Miamisburg. 
Ben Franklin—F. EB. Kirkpatrick, Cherry 
Fork; A. M. Rice, Kenton. 
Buff. Ger.—M. R. Lewis, Bucyrus, 
Connecticut—White & Bissell, Antwerp; 
W. W. Armstrong & Co., Cleveland. 
Citizens, W. a.—Draper Insurance 
Agency Company, Elyria; W. A. Magoon, 
Sandusky. 
Com’1 Guten, Eng.—I. O. Miller, Coshoc- 


ton 
‘Dutchess—Marshman & Heath, Piqua. 





Arson Case Decided 


The arson case of Blackburn, Sheck & 
Co., of Troy, Ohio, has been occupying the 
time of the Miami county common pleas 
court. The firm was accused of burning 
its stock of goods. The companies on the 
risk were the National, Queen, North 
fmactes and Springfield Underwriters’ 

utual. Total amount of insurance, 
3 600. The jury in the case brought in a 
verdict of not guilty. 





OHIO NOTES 


Superintendent Lemert in his annual 
report says tlie creditors of the S 5 7 
field Underwriters Mutual will receive 60 
percent on their claims. 


The National of Hartford and the New 
York Underwriters have transferred their 
agency at Bryan, Ohio, to Simeon Gillis, 
and the Germania, formerly in the Gillis 
agency, has been transferred to the Clin- 
ton Paine & Son agency. 


L. M. Brown, formerly with the Jas. 
W. Smith Cigar Co., has been made a 
partner in the firm of the A. ~T, Kennedy 
Co., at Cincinnati. On May t will re- 
move its offices from 1411 A 1310-11 First 
National Bank building. 


The firm name 
will remain as it is. 





WEST VIRGINIA NOTES 


New advisory estimates on the coal 
properties in Fayette county, W. Va., have 
just been promulgated by the West Vir- 
ginia Inspection Bureau. 


The Citizens of Charles Town, W. Va., 
had only $1,300 in the Mt. Hope, W. Va., 
conflagration, instead of $13,000, as rep- 
ported in the list last week. 


The commissary of the Quinnamont 
Coal Company burned last week with a 
loss estimated at $6,000. ye Sem an 
engine are assigned as the caus 


The West Virginia Pulp & nol Com- 
pany are losers by a fire which destroyed 
a large amount of pulp wood which was 
piled along the railroad tracks near Buck- 
hannon, W. oo — insurance on it 
totals $36,5 he line was_ placed 
eg the aw Cox agency at Weston, 


The attention of companies is being 
called to the construction of the new Matz 
hotel in Bluefield, W. Va., in an advance 
report on the building just issued by the 
inspection bureau. A large amount of 
wood enters into the construction of the 
building notwithstanding the fact that it 
is supposed to be a fireproof building, the 
framework and floors being of reinforced 
concrete. The inspector classes the risk 
as “inferior fireproof” construction. 





Michigan Fire and Marine 


Insurance 


Company 


OF DETROIT, MICH. 
ORGANIZED 1880 
STATEMENT, JANUARY Ist, 1910 








Assets - - - . - $1 yey 
Capital 7 - - 
Losses Paid - - - - 65, $80. ;000.00 
ASSETS LIABILITIES 
Cash onhand and in the bank $ 67,723.11 Capital Stock..........+2.+ 400,000.00 
State, County and Municipal Amount required to rein- 
__, SSSR 555,612.00 sure al] outstanding 
Bor ges on Real Estate.. 486,196.08 Sebi pera 501,723.44 
BOO. 05500 incncitea 6 7,953.35 Losses _ Santjented and not 
oho due and Accrued . A ee anal ae wi saeon 46,500.65 
Due from Agents and others 103, 692.79 Net , ae Bia a ai -aces ea 354,396.22 
$1,302,620.31 $1,302,620.31 
M, W. O’BRIEN E.jJ. BOOTH 4H.£E. EVERETT’ E. P. WEBB 
President Vice-President Secretary Ass’t Secretary 
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MICHIGAN AND INDIANA 


MICHIGAN LOCAL CONDITIONS 








Every Town Seems Blest with an 
Oversupply of Local Agents 
at Present 





Conditions at Otsego are surely not 
of the best. The fact that there are so 
many agents in this village probably 
contributes in a large share to this state 
of affairs. 

There is a large chair factory situated 
in this place, but only one or two agents 
are favored with a line on it. Why? 
One of the agents there explains why: 
He was told he could write $5,000 at 
such a figure. He noticed at a glance 
that it meant a cut rate, but he still 
saw a chance of making $8 or $9 even 
if he did throw off part of his commis- 
sion to meet the rate. So he wrote up 
his policy and delivered it to the fac- 
tory, but was astonished to learn that 
off this figure, 10 percent must be de- 
ducted, as all the other agents did. This 
meant taking off more than he made 
on the whole thing, so of course he had 
to give up the attempt to write insur- 
ance on this particular plant. This same 
factory gets its insurance some place 
and-it is also claimed in good, reliable 
companies. 


Plainville—“Come on boys, the 
water’s fine” seems to be the war cry at 
Plainville in insurance circles, for every- 
one who has not an insurance com- 





pany there is out of style. “Rich man, 
poor man, beggarman” are all in it. 
No one can do much, and no one seems 
to care, sums up the conditions at 
Plainville pretty well. 


Holland—Holland is one of the live 
cities of Michigan, and although there 
are a large number of agents, all get 
along in good shape with rate cutting 
cases a rarity. 

Hardly any of the special hazards are 
controlled by the local agents of the 
city. Many of the factories have be- 
come sprinklered and the big tannery 
was bought by Armour of Chicago, and 
now this insurance is written outside. 
But Holland agents do not sit down 
and bewail the fact forever, as they do 
in some places, they get out and hustle 
and get more insurance other places to 
make up for the loss. 


Allegan—Local conditions at Allegan 
are on the mend and it has become the 
fond hope of all the agents that rate 
cutting cases will be few and far be- 
tween in the future. There is no money 
in rate cutting and rate wars, and as 
soon as agents can see this, they will 
be able to notice a vast difference in 
their pocketbooks. 





Awaiting Townsend’s Report 

Further action by Mayor Shank of 
Indianapolis and his advisory commit- 
tee in the effort to have the 5-cent 
overcharge in the basic rates in the 
city revoked by the insurance com- 
panies awaits the report of Hydraulic 
Engineer Townsend of Chicago, which 











Total Assets . - 
Surplus to Policy Holders 


F. A. Hooker, President 
B. L. Hewett, Ass’t Secretary 








A. D. Baker, Secretary 


FIRE, TORNADO AND AUTOMOBILE 
INSURANCE 


Michigan Commercial 


Insurance Company 
Lansing, Mich. 


$1,308,756.81 
460,081.90 





Robert Henkel, Vice President 
Ralph Rawlings, Ass’t Secretary 











Ii ONONGAHELA Insurance Co. 


OF PITTSBURGH, PA. 


has entered Indiana and desires agents in all towns and cities. 


Geo. M. Cobb & Co. 


Incorporated 1854 
Address 


INDIANAPOLIS, INDIANA 
——_—General Agents———_ 





Nassau Fire Insurance Company of Brooklyn, N.Y. 


Capital, $200,000 


Incorporated 1852 


Surplus, $219,298 


This old substantial ren has decided to do a General Business, and will be 


thoroug 


planted in Wisconsin and Michigan. 





Empire City Insurance Company of New York 


Capital, $200,000 


Incorporated 1850 


Surplus, $203,523 


This Company is being admitted to Wisconsin and Michigan. Both the NASSAU an¢é 
the EMPIRE CITY rk. Phe the famous fleet of companies eomtrolied by Crum & 


Forster of New York 
write a general class of 


applications for agencies to 


ey have no liability in Wisconsin or Michigan, and as they 


usiness they will be very valuable to agents. 


BIERCE & SAGE General Agents, Whitney Office Building, DETROIT, MICH. 





THE OHIO INSURANCE COMPANY 


OF NEW ALBANY, INDIANA 
Chartered 1849 


Capital Stock, $200,000.00 


Surplus to Policyholders, $91,128,67 


AGENTS’ EXCESS LINES CONSIDERED 


INDIANA FIRE INSURANCE AGENCY, Ceneral Agents, 


TLR WERCTERN TINDER WRITER 


NEW ALBANY, INDIANA 
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is expected to throw much light on fire 
protection conditions and point out just 
what deficiencies are responsible for 
keeping Indianapolis outside the third 
class unless it pays this surtax. It is 
probable that the discussion of the re- 
port will be at a conference at which 
the National Board of Fire Under- 
writers and the Indianapolis Water 
Company will be represented as well 
as the fire department, board of public 
safety and members of the public utili- 
ties committee of the advisory com- 
mittee to the mayor. 


TOUGH ON THE SLEEPY ONES 


Some Agents Don’t Like Bulletining 
New Rates as Others Take Ad- 
vantage of Reductions 


Detroit, Mich., April 11—(Special 
Correspondence)—The Michigan In- 
spection Bureau has adopted a new 
scheme for giving out rates. It pub- 
lishes frequent bulletins and mails them 
to the agents, afterwards putting the 
cards in the cabinet. Some agents do 
not like the idea, claiming some agents 
make a study of the changes and when 
an agent puts in a slip for rerating and 
the rate is reduced, they make a busi- 
ness of getting there first, though they 
never had the business and were not 
parties to the reduction. In some cases 
they have succeeded in getting a di- 
vision of the line. Manager Benallack 
is certainly trying to improve the bu- 
reau service. In this case it is very 
easy to see how an agent can be handi- 
capped. Of course, it is supposable that 
each agent gets his bulletin in the 
same mail. Most agents do not pay 
much attention to any but their own in- 
spections, but it may resolve itself to 
a case where the first thing an agent 
does on receipt of the bulletin is to 
make his customer aware of the fact 
that a change has been made in his 
favor, so as to get ahead of the other 
fellow. 








Carelessness of Workmen—The Pont- 
chartrain Hotel Company has added 
five stories to the building this past 
winter. If the construction had been 
anything but fireproof there would be 
no building there today. The ignor- 
ance or carelessness of the men em- 
ployed around buildings sometimes is 
wonderful. Twice since they com- 
menced work, the workmen have set 
the building on fire. The loss from 
both fires did not amount to a thou- 
sand dollars. It was no fault of the 
men employed, however, that it did not, 
and if the building had not been a 
first-class one the loss would have been 
very severe. 

Replies to Vernor—Special agents as 
a class are all right. They have their 
duties to perform and do them to the 
best of their ability. Generally they 
are graduates from the home office or 
have been local agents. Conditions, 
however, change, and when anyone 
views a certain proposition from one 
standpoint, forgetting the changes that 
may occur, his judgment is not always 
correct. From the rate viewpoint, the 
great reason for the present unsettled 
condition in Michigan is the appoint- 
ing of new agents in every city of any 
consequence in the state. Insurance 
agents are as thick as flies in the sum- 
mer. I am inclined to the idea that 
many specials would prefer fewer and 
better agents, but competition in vol- 
ume of business suggests to the ambi- 
tious special an additional number of 
producers, so he goes into the field and 
puts men to work. 

I was much interested in the article 
by Special Agent Vernon published in 
THE WEsTERN UNDERWRITER. I have high 
regard for Mr. Vernor. He is a worthy 
representative of a very fine and highly 
respected company, yet he is a party 
to and is encouarging the very idea he 
discourages in his article. If he or an 
other special agent had as high a stand- 
ard of quality or ability as representa- 
tive of his company as his letter would 
indicate, he would have no complaint 
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to make on the lines mentioned in his 
letter. 

I am not in sympathy with the man 
who wears out the seat of his trousers 
rather than the soles of his shoes. The 
sitter is the complainer. The man who 
is always at it gets there, but when all 
the qualification necessary for a man 
to be a full-fledged insurance agent is 
his ability to get an occasional pre- 
mium for the company or the fact that 
he has a little insurable property of 
his own and will give it to the company 
that will appoint him agent, the stand- 
ard is not high, consequently the gen- 
eral results are not satisfactory. In the 
city of Detroit there are more than 700 
agents licensed to sell insurance and I'll 
warrant that out of the 700 not over 150 
make the business a study. The “flot- 
sam and jetsam” predominate. I have 
been advocating the necessity of the 
man who is making the selling of fire 
insurance his business keeping himself 
posted on all matters pertaining to his 
business, such as improvement of risks, 
fire protection devices, etc. A reduction 
of the fire hazard is the only proper 
way of reducing the cost of fire insur- 
ance. hen an agent gets that idea 
firmly settled in his mind and works 
with that end in view, he will get re- 
sults. There is no argument necessary 
to prove this theory. 

Now, Mr. Special Agent, I come back 
to you. I want to ask you when you 
are looking around for another agent 
because your competitor has just got a 
new one, do you have any other stand- 
ard than the getting of another or do 
you ask him what qualifications he has, 
if he has studied the science of fire 
insurance, does he know anything about 
getting up forms, can he tell a client 
how to reduce premiums by reducing 
hazard? No. All you want is a man 
and he doesn’t have to be much of a 
man at that. You don’t coach him. 
You don’t try to impress on him the 
necessity of proper practices in the 
business nor of making himself valuable 
to his company and his insurers by 
studying the profession. So, in closing, 
Mr. Special, I suggest you raise your 
standard of qualifications and in time 
many of the evils of the business will 
be eradicated and you will be the fel- 
low who helped to do it. 

Otp DETROITER. 





Michigan Agency Appointments 
Capital—M. H. Haselswerdt, Rochester. 
Amer. Nat.—L. B. Bartlett, Charlevoix; 

Campbell-Buzzell Company, Grand Rap- 
ids; A. . Kimmerly & Son, Saginaw; 
Illila & Wierimaa, South Range. 

Columbia, N. J.—Hugh McLaughlin, 
Iron Mountain; W. S. LaLonde Land & 
Insurance Agency, Sault Ste. Marie. 

Federal Union—S. A. Booth, Greenville; 
A. S. Coutant, Mt. Pleasant. 

Firemen’s—F. E. Bowen, Cadillac; C. H. 
Garrett, Kalamazoo; F. A. Foster, Lud- 
ington. 

German, Pa—B. R. Swift, Edmore; 
L. M. Beggs, Escanaba; Oscar Palmer, 
Grayling; Carrol Agency, Ontonagon. 

Girard—A. J. Stock, Detroit; M. R. Lit- 
tle, Mt. Clemens. 

Globe & Rutgers—Macomb Insurance 
Agency, Mt. Clemens. 

Hartford—Nina C. Crowell, 
F. A. Sisson, Freeport; Archie McCallum, 
Hesperia; Collins & Stockwell, Munising. 

State of Pa.—Max Broock, Detroit. 

Jefferson—J. J. Martinek, Menominee. 

Nassau—F. A. Foster, Ludington. 

North River—J. Z. B: Bessemer. 


ayliss, 
Prussian Natl.—Morris E. Keith, Lake 


Chelsea; 


Svea—Collins & Stockwell, Munising; 
ee Nat. Bank Ins. Agency, Mar- 
quette. 

Washington—E. C. Harner, Benton Har- 


bor; J. 8S. Crosby & Co., Grand Rapids; 
% i. Sorwte, Manistique; J. J. Drake, St. 
ose 


California—J. G. Tucker, Mt. Clemens. 

Central Natl.—John Nelson, Ionia. 

Eureka—Wm. V. Daily, Jackson; L. S. 
Page, Marshall. 

Far. & Merch.—Wm. B. Willson, Gaines; 
A. F. Galipeau, Lake Linden. 

Merch. Trad.—Walsh & Walsh, 


Osso. 

Milwaukee—Edmunds & Co., Benton 
Harbor. 

Milw. Ger.—Jos. Bartkowaik, Bay City; 
Luman Burch, Clare; L. H. Sass, E. D. 
Hutton and F. J. Miller, Detroit; Ralph 
Peck, Jackson; L. J. Tormey, Niles. 

N. W. Natl—F. G. Milliman, Scotts. 

North River—J. Z. 


Bayliss, Bessemer; 
Lukas Stefanec, 


Calumet. 
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NORTHWESTERN FIRE and MARINE. 
INSURANCE COMPANY 
MINNEAPOLIS, MINN. 


DECEMBER 3lst, 1909 
Total Assets, $518,318.43 Capital, $200,000.00 
Net Surplus, $202,500.08 














OFFICERS: 
5 0h eos bodes bawee en danedaxanda President and Manager 
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HAWKEYE 


INSURANCE CO. 


DES MOINES, IOWA 


ORGANIZED 1868: 





ASSETS - - - - - = $854,593.00 
RESERVE - - - - - 624,196.29 
CAPITAL . © © « -« 000. 

SURPLUS - - - - - 107,468.96 


. HOWELL, President 
W. D. SKINNER, Sec'’y. GEO. A. HOWELL, Ass’t Seo’y. 
Gzo. A, Brown, Illinois State Agent, 3548 Fifteenth St., Chicago 





F. E. Kenaston, Pres. C. W. Ransom, Vice-Pres. John H. Griffin, Sec’y. and Treas 


CONSOLIDATED 
FIRE & MARINE INSURANCE COMPANY 


ALBERT LEA, MINN. 


JANUARY 1, 1910 


is ces ang td neaws kad daw wes sp Gh Kanone finds Sha tdtaies $361,867.37 
Liabilities, except capital 


PCTTOR LTE RUSTE ET CCT TT TCO eer eer 142,257.95 
SM 5 visi ws sss pavinotedbew ad gunsdagawrans aneeade 219,609.42 
EN Sea dis ews icdinnsiss sd asinsdwsavendies oad ilendehdeate 58,478.42 
Increase in Reinsurance Reserve ................0000cceccecseceees 18,766.23 
Increase in Policyholders’ Surplus...............-.6..0-secseeeeeees 27,745.55 





A SOLE AGENCY COMPANY 


St. Louis Fire Insurance Co. 
ST. LOUIS, MO, 


EDGAR M. DAVIS, President BERNARD B. SAWYER, Secretary 


CAPITAL $200,000 


C. W. DAVIS,§@Mer.{Cook Co, Dept., 159 La Salle St., Chicago, Ill. 
J. EDGAR LYONS, Special Agt., Ohio and Michigan, Tuller Hotel, Detroit, Mich 
C. C. BOWERSOX, Special Agt., Missouri and Southern Illinois, Home Office. 


THE CENTRAL UNION 


Fire Insurance Company 


(BEING ORGANIZED) 








One Million Dollars Capital 
Ready for Business About October, 1910 





Write at once for Agency Contracts, giving 
all information possible. Address 


T. T. KELLY, Secretary 
Dwight Bldg. 





The Central Union Fire Insurance Co. Purser ag 


@ Oh. OS. SS. OS OS, Gaeene, 
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Orient—Walsh & Walsh, Owosso. 

Pennsylvania—P. J. Scanlan, Hubbell; 
Tripp, Burleigh & Brown, rey Gilles- 
pie, Van Wagoner & Co., Pontiac. 

Pruss. Natl.—J. R. Cropsey, Vicksburg. 

Security, O.—Wm. V. Daily, Jackson; 
L. 8S. Page, Marshall. 

Svea—Cravy & McKee, Hubbell; The 
a National Bank Agency, Negau- 


,* La:—H. M. Leonard, Detro 
West. Reserve—H. M. Leonard, Detroit. 





Indiana Agency Appointments 

Aachen & M.—A. R. Long, Fairmont; 
Hughes & Arnold, Elkhart 

Agricultural—U. Cc. i, Kendall- 
ville; Hammond & Schurmeier, Boonville. 

American, N. J.—Raymond Pruitt, Mon- 
rovia; R. A. Plunkett, Spencer. 

Ben — 2 8. H. Sch wah, “Mishawaka. 


Boston—C. F. ey Markle. 
Calumet—C. W. Snyder, Huntington. 
Camden—H. % Unger, Plymouth 
Citizens—M. R. Guthrie, ~~ 


County—J, F. Franke, Ft. Way 

Columbia—H. H. Woodsmall a Co., In- 
dianapolis. 

Continental—N. G. Harlow, Covington; 
Chas. Hosford, Cayuga. 

ee ee & Wallace, Roch- 
ester. 

Fid.-Phenix—J. W. Dillard, Washington; 

. B, Hunt, Denver. 

Franklin—J. W. Dillard, Washington. 

Germania—First & Bolinger, Shelburn. 

Ham.-Brem.—Morrison-Johnson Com- 
pany, Muncie; South Side Trust & Savings 
Bank, Gary. 

Home—J. J. Babcock, Warsaw; Smith & 
Bixler, Washington. 

Humboldt—Byers & Stillwell, Vin- 
cennes. 





MICHIGAN NOTES 


George L. Hall has opened a fire insur- 
ance agency at Cadillac, Mich. 

McGeath Bros. have established an 
agency at Allegan, Mich. They now have 
a line of four fire companies also a life, 
accident and surety company. 

Born Bros., Allegan, Mich., have dis- 
solved partnership, Chas. M. Born now 
having sole charge. This is the old W. H. 
Stone agency, but was sold to the Born 
Bros. upon the death of Mr. Stone about 
a@ year ago. 





INDIANA NOTES 


John B. Slater, a well known local agent 
at Washington, Ind. died (suddenly 
April 10. 

The London & Lancashire agency at 
Indianapolis has been placed with Schmid 

Smith 

The hearing of the Indiana injunction 
suit against the insurance companies and 
rating authorities in that state has been 
set for June 6. 

Bentz & Schug, bankers at Berne, Ind., 
have decided to go out of the fire insur- 
ance business and have sold their agency 
to C, F. Lautzenheiser, a lawyer already 
having a couple of companies. 

The Farmers Loan & Trust Company, 
Columbia City, Ind., has increased its 
capital stock from $30,000 to $50,000. B. 
E. Gates, one of the leading local agents, 
is president of the company. 


The Calvert Real Estate & Investment 
Company of South Bend has increased its 
capital stock from $500,000 to $750,000. 
Wm. B. Calvert, one of the well known 
local agents, is president of the company. 

Leib, Hensel & Co. have been incor- 
porated at Indianapolis by B. F. Leib, 
Sam T. Hensel, W. M. Richards, T. J. 
Christian and Wilmer Christian. The 
agency has the Spring Garden and Na- 
tional Lumber. 

At Columbus, Ind., W. W. Dennison & 
Son have sold their agency to W. N. Ach- 
enbach. The agency consisted of the fol- 
lowing companies: California, Hamburg- 
Bremen, Newark, New Hampshire, Royal 
Exchange, Svea and Westchester. 





IN ILLINOIS AND WISCONSIN 


DINNER GIVEN ESPENSCHEID 


Former State Agent of National Is 
Honored on His Entrance 
to Local Work 











H. F. Espenscheid, who retired as 
state agent of the National of Hartford 
to become a partner in the local agency 
firm of Phillips, Snapp & Espenscheid, 
was given a complimentary dinner at 
the Chicago Athletic Club Monday 
evening. He was presented with a 
beautiful watch charm, set with dia- 
monds, the address being given by 
Fred B. Luce of the Phoenix of Hart- 
ford in well phrased remarks. Mr. 
Luce acted as toastmaster and added 
laurels to himself by his easy manner 
and delightful sandwiched comment. 

Jacob Wachenheimer, the Peoria 
local agent, stated that it was a new 
sign of the times when a field man of 
positive force and successful achieve- 
ment, left a prominent position to take 
up agency work. Special agents look 
to a higher office in company personnel 
as a promotion, but Mr. Wachenheimer 
believes there is more satisfaction and 
larger compensation in a live local 
agency in a good town. 

Other speakers were S. F. Phillips, 
Jr., of Danville, Mr. Espenscheid’s part- 
ner; R. S. Odell of the Fidelity-Phe- 
nix, E. G. Carlisle of the Springfield, 
W. C. Albright of the Connecticut, 
Carroll L. DeWitt of the Newark Fire, 
W. L. Bennett of the Hartford and 
Assistant Manager Charles Richardson 
of the National. C. M. Cartwright of 
THe WESTERN UNDERWRITER was asked to 
say “Good-night.” 

Mr. Espenscheid responded to the 
sentiment, so generously expressed in 
his behalf, in a very feeling way. 

The National was represented by 
Assistant Manager Richardson, W. E. 
Higbee of Fred S. James & Co., Inspec- 
tor T. M. Luce, State Agent dD. E. 
Monroe, Special Agent T. E. Heald, 
Henry "Bogue, A. E. Owens, E. E. 
Wakefield and Walter Rodifer of the 
office. 

Company executive men were Gen- 
eral Agent Andrus of the Georgia 
Home, Superintendent of Agents F. A. 
Meinel of the London & Lancashire, 
and E. G. Carlisle, metropolitan man- 
ager of the Springfield. J. E. Strohm of 
Decatur and Geo. A. Wilson of La 
Salle, both local agents, were present- 
ed. Others in attendance than those 
mentioned were: 


Cc. L. French F. L. Chase 
D. P. Coffman E. T. Tanner 
J.G. Stauffer J. A. Mavon 

. A. Arens W. K. Maxwell 
J. B. Tallman J.J. Johnson 
Cc. F. Perse ise 


Persch 
R. G. McCullough 


Wallace Mink R. M. Bennett 


P. P.Wippell W. A. Cavanagh 
E. BE. Marion F. R. Holtfodt 
F. H. Jones W. W. Mack 

W. J. Sonnen 


Wallace Mink proposed a toast to 
John Stauffer Espenschied, the infant 














Liabilities - . 


Net Surplus - . 





FIRE AND TORNADO INSURANCE 


American of Newark 


Chartered in 1846 


Special Reserve Fund . 


Total Assets . 
Philemon L. Hoadley, Pres’t. 





CHAS. E. SHELDON 
Manager Western Department 
Rockford, Ill. 


- $1,000,000.00 
. 4,880,271.48 
300,000.00 
. 2,355,055.20 


- $8,535,326.68 
C. Weston Bailey, Seo’y. 




















INCORPORATED 


The Commonwealth Tnsurance Co. 
of Hew Work 


TOTAL ASSETS, - - ° ° 


PAID-UP CASH CAPITAL, - - 


NET SURPLUS AS TO POLICYHOLDERS, - - - 


$2,108,1856.03 
500,000.00 
1,534,510.90 





E. G. RICHARDS, President 
J. F. HASTINGS, Vice-President 


JAMES F. JOSEPH, Vice-President 
CHARLES E. CASE, Secretary 





Commercial 
Union 


Assurance Company, Ltd. 
of London 


UNITED STATES BRANCH: 
orner Pine and William Streets, NEW YORE 


WESTERN DEPARTMENT: 


125 Monroe Street - - = CHICAGO 





[THE COMPANY wii THE PYRAMID] 





NEWHAMPSHIRE>| 





SVEA 


FIRE AND LIFE INSURANCE CO., Ltd. 


Gothenburg, Sweden. 
Est. 1866. 


Agencies wanted throughout illinois, 
Wisconsin, Minnesota, Indtana, 
Michigan, Nebraska, 
Missouri, Kentucky. 


LOUIS H. PARKER 


General Agent 
159 La Salle Street, 


[-feeisess tee 


FIRE INSURANCE Co. 


1.154.610.10 


3.779. 569.67 
3. 7. -70 
4 x eee 


f 4.310.836.19 
4.500.404 .12 


© f aiee.ort a6 1510.064.23 \ 
TOTAL LIABILITI ES $2,585,953.23 
POLICY-HOLDERS SURPLUS $2,610,064.23 
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Bailey, 
Cofmsbus, Ohio; 


en and A. Yeaton, Minnea polis, 





CHICAGO | 





THE SOVEREIGN FIRE 


Assurance Company of Canada 


Home Office: TORONTO 
H. S. WILSON, Managing Director 


UNITED STATES BRANCH 


EASTERN DEPARTMENT 
PROVIDENCE, R. I. 
Starkweather & Shepley, Inc., Mgrs. 


WESTERN DEPARTMENT 
153 La Salle Street 
CHICAGO 








J. A. KELSEY, Manager 


ASSETS . . . ° . 


ALL OTHER LIABILITIES ° 
NET SURPLUS . . . 














Aachen & Munich Fire Ins. Co. 
Of Aix-La-Chapelle, Germany 
UNITED STATES BRANCH 


Statement December 31, 1909 


RESERVE FOR UNEARNED PREMIUMS . . 


84 William Street, New York 


$2,209,390.35 
999,614.83 
118,598.30 
1,090,979.22 
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son of the guest of honor and grand- 
son of J. G. Stauffer of the Firemans 
Fund. It was drunk standing. The 
bouquet of flowers that adorned the 
quadrangle about which the tables were 
set was sent to Mrs. Espenscheid. 





URGES SPRING CLEANING UP 


State Fire Marshal Purtell of Wiscon- 
sin Tells the Public Some 
Common Dangers 





Fire Marshal Purtell has gotten out 
a spring season warning to the public 
showing the necessity of property own- 
ers cleaning up their premises for the 
summer. Rubbish accumulated gets 
dry during the heated term and adds 
to the hazard. Fourth-of-July fires feed 
on dry debris surrounding buildings. 

Attics should be overhauled. The 
fierce summer heat beating on the roof 
is apt to start attic fires from_spon- 
taneous combustion. Marshal Purtell 
Says: 

Attics are too often without ventila- 
tion. Thus, when the fierce summer sun 
beats down upon the roof the attic be- 
comes a veritable furnace and sponta- 
neous combustion occurs in the rubbish, 
dust, oily rags, highly varnished pieces 
of furniture, oil, ete. 

Closets should get a thorough overhaul- 
ing and all dust, oily rags, greasy over- 
alls and sweepings should be removed. 
Closets under stairways are especially 
dangerous. Dust and debris may hide 
there and a fire under a stairway often 
cuts off the only avenue of escape from 
upper stories. 

Spring is the painting season and a 
caution as to the handling and storing of 
rags used in wiping varnished or oily 
surfaces or wiping paint from the paint- 
er’s hands, is timely. The only safe 
place for such greasy rags is the stove. 
Where kept for any length of time to be 
used again, they should be stored in a 
substantial, covered, iron receptacle. 

Paint and varnish rags and waste or 
rags used to wipe oily parts of ma- 
chinery are liable to give rise to sponta- 
neous combustion. The likelihood of 
spontaneous combustion is four times as 
great in the heat of summer as in the 
cold of winter. 





To Hold Quarterly Meeting 

The quarterly meeting of the Illinois 
Field Club will be held at Moline, 
April 19. During that week the joint 
field committee will be present to take 
up conditions in Moline and Rock Is- 
land. F. Taylor Wise of the Home 
will act as chairman of the state board 
committee. 





Sole Agencies at Decatur 


At Decatur, Ill., the Geer & Evans 
agency has been sold to Kuny & 
Strohm. The Niagara, however, com- 
bines its interests with Johnson & Di- 
mock, going on a sole agency basis, 
that office already representing the 
company. The L. & L. & G. also goes 
on a sole agency basis with Kuny & 
Strohm, they giving up the New York 
company to Burtschi Bros. The latter 
agency represented the L. & L. & G. 
of England. The National of Hartford 
transfers its Geer & Evans agency to 
Kuny & Strohm, who already had the 
company. It is stated the National 





will probably make that firm its sole 
agents. The Detroit transfers from 
Geer & Evans to Kuny & Strohm. 

The important feature in this De- 
catur deal is the fact that the com- 
panies are complying with the recently 
enacted rule of the local board, pro- 
viding for sole agencies. 





Landlords’ Waiver Clause 

Some of the companies are again 
opposing the questionable clause in use 
in Milwaukee where the companies free 
the landlord from any liability incurred 
by tenants that would void a Ddolicy. 
Some of the companies feel it is time 
to take a determined stand against the 
clause, while others fear to antagonize 
their agents who use it. 





Wisconsin Agency Appointments 
Aachen & M.—H. L. Oberly, Neenah. 
Agricultural—J. P. Sands, Racine. 
Capital—E. L. Maloney, Fond du Lac; 

G. H. Bauer, =< _ y 

City of N. Blanchard, Janes- 
ville; N. D. Wilder, “haa 

Columbia—Henry Bass. Oshkosh. 

Connecticut—S. H. Jarvis, Ridgeway; 
Elmer Engebretson, Cashton; W. G. Bart- 
lett and M. C. Devoll, Sparta. 

Detroit—David Thomas, Ripon. 

Dixie—Brady Lawson, Eau Claire. 

Federal Union—wW. T. Johnstone, Mil- 
waukee. 

Phila. Und.—Daniel Grider and Fred 
Kauwerta, Milwaukee; F. A. Otto, Prairie 
du Chien. 

Firemens—James Frederickson and J. 
A. Gemmill, Racine. 

German, W. Va.—J. F. Buchanan, Osh- 


Germania—w. G. Bartlett and M. C. 

ee Sparta. 
me—J. F. Caldwell, Canton; Mrs. 

M. R. Black and R. J. Dorlittle, Cambride; 
M. B. Scott, Waupaca; H. C. Churchill, 
Endeavor; H. R. Pomeroy, Gays Mills; 
W. Kundiger, Readfield. 

North Amer.—Gustav Schwark, West- 
_ >. N. Brown, Madison; E. N. ‘Warner, 

a 

State of Ill. —wW. T. Johnstone, Milwau- 


kee 
7 State of Pa.—Henry Gollusch, Milwau- 
ee. 


Mich. Coml.—W. G. Bartlett and M. C. 
Devoll, Sparta. 

Milwaukee—Miss Ada Seaman, Palmyra. 

Mil. Ger.—Miss Ada Seaman, Palmyra; 
P. F. Leuck, Milwaukee. 

Milw. Mech.—William Carmady and 
Alonzo Wayne, Lancaster. 

New_ Hampshire—C. A. Raisler, Shaw- 
nee; E. H. Korrer, Fond du Lac; The 
Wing Company, Neenah; G. H. Morgan, 
Washburn. 

N. W. Natl.—R. H. Hinz, Hika; H. E. 
Mansfield, La Valle. 

— Colony—D. K. Zimmerman, Wauke- 

s 
suena. G. Penhallagon, Mineral 
oint. 

Pennsylvania—S. H. Robinson, Amery. 

Prov. Wash.—H. E. Schroeder, Cashton. 

Reliance—E. R. eee, Marinette. 

Roch. Ger.—H. Older, Ripon. 

U. S. Lloyds—O. Ms. Stoppenbach, Jeffer- 
son; Don Van Wart, Beloit; R. W. E. 
Fritzke, Milwaukee. 

United Amer.—R. M. Heckner, Appleton; 

J. Shumway, Stevens Point; J. E. Car- 
ter, Ripon. 





Illinois Agency Appointments 

American, N. J.—C. B. Armstrong, 
Brownstown; J. D. Brady, Buda; M. 
Meeker, Cropsey; C. E. Bean, Donovan; 
J. B. Harris, Granite City; John and Anna 
Reuter, Jacksonville; F. A. Hildebrand, 
Monroe Center; L. G. Wall, Hartsburg; E. 
J. Stauffer, Mulberry Grove; W. H. Mid- 
dendorf, Quincy; C. Perrine, Raritan; 
W. C. Bock, Shumway; G. H. Thorp, Wa- 





Seaboard F. 


& M.Insurance Company 


Sok OFFICE GALVESTON, TEXAS 


B, ADOUE, Pres. 
TOTAL ASSETS, - 


J. H. LANGBEHN, Sec’y, 


Cc. C. BOWEN, Asst. Seo’y. 


- - $436,386.65 


SURPLUS TO POLICYHOLDERS, $280, 701.37 
ADDRESS HOME OFFICE FOR AGENCY 


Pacific Coast Department: Merchants 


e, San Francisco, H. W. COLSON, Mgr. 


PITTSBURGH INSURANCE COMPANY “[337™ 


1808-11 Commonwealth Building, Pittsburgh, Pa. 
Capital ee = UE, nc cccccesccccdesstecs 145,180. 
Assets, January 1, 1910 .........5-- 383, ‘329.24 Ret Surplus Policyholders rer Terr sae e046 
Licensed to do business in Pennsylvania, Illinois, Michigan, Ohio and Wisconsin 


R. J. WILSON, President D. C. SHAW, Vice-President R. J. McKNIGHT, Sec’y and Treas. 
W. J. R. MAGILL, Asst. Secretary JOSEPH H. GORDON, General Agent 


WARREN M. KIMBALL & CO. 
100 William Street, New York City 
Surplus Lines 


Strong European and American Stock Companies and London Lloyds 
Liberal Commissions Prompt Service 


GERMAN FIRE 


Insurance Company 
of Wheeling, West Va. 
ORGANIZED IN 1867 
Cas Capital $200,000.00 Net Surplus $242,433.72 


WM. F. STIFEL, President 
F. RIESTER, Secretary 
S. W. RICE, Supt. of Agencies 








INCORPORATED 1849 


WESTERN 


INSURANCE COMPANY 
of Pittsburgh 


FIRE AND TORNADO 





CAPITAL = $300,000.00 DANA E. LATIMER 

SURPLUS TO POLICY HOLDERS 406,162.75 | WILLIAMSON BLDG, CLEVELAND, OHIO 
ASSETS <- = - e¢ @e 881,944.34 . . . 
LOSSES PAID TO DATE 4,453.215.00 Special Agent for Ohio and Indiana 





The Pittsburgh Casualty Company 


Announces its admission to Ohio, and desires to secure responsible Agents in every City and Town in the 
State at once. rites 


Accident, Health and Plate Glass Insurance Exclusively 
Apply tt JOHN M. BOGGS, Sec’y and Gen'l Manager 


UNION BANK BUILDING, PITTSBURGH. 


RPittsbure 
IRVAN NECKERMAN, Manager. 
UNDERWRITTTEN BY 





Underwriters 
Commonwealth Bidg., PITTSBURG, PA. 
COMBINED STATEMENT 


ia Fire Ins. Co.. of Pittsburg, Pa. Capital, - - = $1,300,000,00 

——— Mise. “7 Co.. of 4 of All Vi wee > Net Surplus, - ~ - 7 1,724,264.00 
. Co.. of Allegheny, Pa. 

Tratenin Fine Tas. Goof falleguers. Pa. Awe, - = = = «= 6,1899,198.00 


National Ins. Co., Allegheny, Pa Surplus to Policyholders, - 
CARL H. SMITH, Special Agent, Ohio and Indiana, Dayton, Ohio 


FIRE INSURANCE | BROKERAGE COMMISSION 


Lohmeyer & Goshorn mn ny Business Placed with 
General Agents for West Virginia EARLS & JOHANSING 
Charleston-on-Kanawha, W. Va. 


First National Bank Building, Cincinnati 
Beprosention —_ =a , General gnats 
outhern Oo Empire ate sure or ndin 
AGENTS WANTED IN UNOCCUPIED TERRITORY | and Burglary, Agents wanted. . 
INCORPORATED 1794 


The Insurance Company of the 


STATE OF PENNSYLVANIA 


PHILADELPHIA 
J. HENRY SCATTERGOOD, Pres. M. JOS. NOWLAN, ist Vice-Pres. E. R. DANNELS, Sec’y 


M. F. GRIM, General Agent, Silo, Kentucty and Southern Michigan, 88 North High 


MONTGOMERY & FUNKHOUSER, Gen. Agts, Missecots'' Upper ch 


a, Wisconsin, 
Flnneert, a Upper Mathie’ 159 LaSalle 
INCORPORATED 1804 


3,024,264.00 














CHARTER PERPETUAL 


tHE UNION or PHILADELPHIA 


FIRE INSURANCE COMPANY 
J. HENRY SCATTERWOOD, Pres, § M. JOS NOWLAN, 1st Vice-Pres. 
Ohio, Kentucky and Southern Michigan, 8 North High 


M. F. GRIM, General Agent, Shio, Kentucky and Sou 
MONTGOMERY & FUNKHOUSER,.Gen. Agts. bag BT Mingour, Indians, Wiseoe 


La Salle Street, Chicago, 


E.R, DANNELS, Sec’y 





W, IRVING OSBORNE, President 


JAMES A, PATTEN, Vice-President 


OTTO E, GREELY, Secretary 


CALUMET INSURANCE COMPANY 


iZi La Salie Street, CHICAGO 





The value of attractive, useful and durable novelties as advertis- 
UP-TO-DATE NOVELTIES tog mediums has been coo ostions ald BusiNess Getters for YoU 


d Pencils, Card ng Aluminum or Leather Goods, Wood-turned Specialties, Metal Specialties, Desk 


ae? Celluloid Cards, 


irrors, Diaries, Memo Books, Identification-Card Cases, Emblematic Goods, etc. 


Write for the latest novelty, or tell us what you want, and we will make it. 


LNGOL OTELTES 2 J, M, GOODELL, Jr, Ine, sus". : cha, tn 


Austin 119 


STRICTLY FIREPROOF 
GERMANIA 
HOTEL BREVOORT FIRE INSURANCE, LOMPANY 
Chicago, Illinois r 


ORGANIZED 1859. 
MOST MODERN EQUIPMENT 


Cash Capital, - - $1,000,000.00 

UNEXCELLED RESTAURANT Assets, - - - - $6,562,329.14 

On Madison Street, near La Salle Net Surplus - ~- $2,008,419.02 
Surplus for Policy 

One minute from the Insurance District Holders, - - $3,008,419,02 





The Patronage of Insurance Men HEAD OFFICE: 





Is Solicited. Cor. William and Cedar Streets. 
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pello; C. B. Harrison, Colta; E. W. Va- 
natta, Hidalgo; J. L. Griffin, Iuka; Estella 
B. Coffey, Wheaton; H. E. McLean, Witt. 

Amer. Cent.—F. A. Bowdle, Cerro Gordo; 
Cc. M. Flenning, Noble; . Cleary, 
Odell; Chas. Brady, Ridge Farm; Delacour 
& Corkins, St. Anne; R. 8. Appleton, Wil- 
mette; J. T. McEnery, Chicago; 
Wooland, Herrick; J.’ P. Eckiman, East 
Alton; PC Guignon, Aviston; E. F. Elm- 
berg; "Belvidere; J. M. McColiom, Sesser; 
Catlett & White, Fairmount; C. K. Brooks, 
Geneva; J. W. Matheny, Newton; T. W. 
Ruda, Marton. 

Amer. Natl.—J. H. Shup & Co., Newton; 
L. T, Hoeltmann, Collinsville; W. J. Nevin, 
Marissa; W. T. Carr, Trenton; A. G. John- 
son, Danville; W. A. Willson, Charleston. 

Allemannia—G. T. Spurck, Peoria; J. 
Haines, Jr., Pekin. 

Aetna—H. B. Ford, Chicago. 

Agricultural—W. H. Callender, Gales- 
burg; J. H. Young, Batavia; Alex. Ready, 
Normal. 

Atlas, Eng.—R. M. Jeffries, Charleston; 
Jacob Stump, Jr., Mattoon. 

Cooper—Newton & Coleson, Blooming- 

on. 

Cent. Natl.—H. C. Harmening, Pesotum; 
M. A. Stiver, Walnut. 

California—Frank Cox, Mattoon; L. A. 


Weyburn, Rockford; L. Westervelt, 
Shelbyville. 

ee Kenny, Jackson- 
ville 


Detroit—L. A. Weyburn, Rockford. 

Ger. Amer., da.—G. A. Anderson, Au- 
rora; H. F. Perlet, Belvidere; J. F. Ham- 
mond, Bloomington; E. J. & D. E. Hutch- 
inson, Champaign; - %. Oldham, Decatur; 


Corkings, De Kalb; C. J. Schiele, 
East St. Louis; R. B. Rosenstiel, Free- 
port; Ss. S. Tyler, Joliet; E. D. Cable, 


Kewanee; Horstkamp & Sherman, Moline; 
G. Cairns, Ottawa; A. C. Mann, Paris; 
Daciph Trefzger & Co. and Charles Cre- 
mer, Peoria; E. A. Camlin, Rockford; C. 
E. Hodgson, Rock Island; Diddea & Her- 
ron, Shelbyville; Jos. Zimmerman & Co., 
Springfield; W. A. Holland, Streator. 
Granite State—L. A. Weyburn, Rock- 


ord. 

Glens Falls—J. F. Smith, Collinsville; 
Warren Champion, Madison; Frank Han- 
cock, Barry; G. I. Adams, Lanark; P. M. 
Ferguson, Savanna; C. H. Smith, Lyons. 

Imperial—L. A. Weyburn, Rockford. 

North Amer.—Pingrey’s Insurance 
Agency, Bloomington; C. L. Hartwell, 
Chicago Heights; L. S. Armstrong, Chilli- 
cothe; W. B. Martin, Eldorado; L. E. 
York, Harrisburg; J. G. Wetzel, Sterling; 
Robert Bennett, Jr., Rock Island. 

Milw. Mech.—John Bohen, Freeport 


Mich. F. & M.—A. F. Metzler, Macki- 
naw. 
Northern, Eng.—Grace M. Diekman, 


Dalton. 
Norw. Union—cC. L. Mayfield, Charles- 


ton. 

Orient—S. A. Goss, Glencoe. 

Prov. Wash.—Wm. J. Maurer, Avondale. 

Svea—J. W. Knowlton, Decatur. 

St. Paul—F. R. Colburn, Belvidere; J. 
R. Gardner, Benton; J. J. Lewandowski, 
Kensington; A. I. Jones, Oak Park; E. 
Allee, Chicago; J. E. Ramsey, Mt. Carmel; 
Johnson & Reyburn, Peoria; G. D. Butcher, 
aes Dayton & Brown, West Chicago; 

G. W. Greenfield, Sandwich; E. C. Hug- 
gins, Kinmundy. 

Sun, Eng.—Chas. Stoffel, 
Grace N. Diekman, Dalton. 

Seabord—J. H. Strauss, South Chicago; 
Mary Price, Oakwood; C. B. Jones, Chi- 


cago. 
Spring Garden—cC. J. Schiele, East St. 
Loui 


ouis. 
Security, Ia.—O. L. Hallbeck, West % 
lem; Chas. Webster, Galesburg; W. 
Cc. Shaffer, Ply. 


Repine, Tiskilwa; 


Chicago; 


mouth; H. G. Stoner, Henry 
Western, Ont.—A. C. Tanner, Mt. Ver- 
non, 


Palatine—John B. Pittz, Mineral Points. 

Peoples National—Miss Ada Seaman, 
Palmyra. 

Phila. Und.—A. F. Kietzman, Westfield. 
A Roch. German—John A. Wright, Water- 
own. 

United American—A. J. Smith, Gillett. 

Boston—Nobles & Richardson, Aurora; 
Edith S. Haines, Decatur; Harry Marean, 





Rockford; Wm. W. Hyde, DeKalb; M. C. 
ag Fulton; , 4 = Litchfield; 
Weir & Weir, Marshall; H. M. Knights, 
Sycamore; Geo. J. Harris, Jas. 8S. Gadsden, 
Cc. W. Elphicke & Co., D. Sullivan & Co., 
H. B. Ford and A, C. Helm, Chicago; O. J 
Nelson, Morris. 

Brit. Amer.—A. M. Anderson & Co., 
Morgan Park. 

Citizen, Mo.—Edmund O’Neill, Philo. 

California—F, Dudley & Co., Peoria. 

Connecticut—J. E. Major, Hillsboro; F. 
W. Soady, Pekin; Wm. R. Dexheimer, 
Taylorville; L. C. Cox, De Land; Lester 
Truitt, Irving. 

Cent. Natl.—J. H. Sayrs, Zion City. 

Concordia—A, B. Johnson, Antioch; R. 
E. Filson, Kinmundy; J. A. MacHattan, 
Robinson. 

Calumet—Harold Hood, Litchfield. 

Com’] Union—R. S. Harter, Maple Park; 
S. W. Blackburn, Normal. 

Continental—John Baylan, Chillicothe; 
Edw. Lynch, Strown; S. B. Mindlin, Ham- 
mond; 5 Barnard. Wright; A. L. 
Cusick & Son, Princeton. 

Columbia, N. J.—L. R. Hethrington & 
Co., Kankakee. 

Delaware—Hallowell & Grannaway, 
Charleston; Edward Milligan, Clinton; J. 
F. Smith, Collinsville. 

Equitable—Frank Pawlowski, Chicago; 
Dr. L. B. Russell, Hoopeston; Wm. W. 
Gernsey, Harvey; J. H. Sayres, Zion City. 

Fid.-Phenix—J. T. McCurdy, Alpha; W. 
R. Miner, Bardolph; E. F. Elmberg, Bel- 
videre; L. C. Duncan, Flat Rock; C. S. 
Darling, a aaa Valley; Re We Lane, Hen- 
ning; E. L. Brokaw, Kasbeer; W. B. 
Hutchinson, Mulberry ‘Grove; L. T. Barnes, 
Rardin, J. M. McCollom, Sesser; Cc. 
Dunlevy, Lewistown; A. ‘Ww. Lawler, Mt. 
Sterling; H. L. Price, Tuscola; Frank Tap- 
pan, Woodstock; A. L. Cusic & Son, 
Princeton. 

Firemans Fund—vV. E. Robertson and 
F. M. Robertson, Virginia. 

Far. & Merch.—J. E. Conyes, 
donia; W. J. Schreiner, Chadwick . 
Iugit, Chicago; Siefert & Vien, East St. 
Louis; . McClure, Hoopeston; E. L. 
Hudson, Milledgeville; Wm. E. Coffin, Ur- 
bana; M. J. Mason, Benton. 


Cale- 
Ww. 


Franklin—J. H. Bastert Co., Quincy; F. 
A. McCarthy, Elgin; L. Westewelt, 
Shelbyville. 

Fire Assn.—P. 


N. preem, Alvin; Cc. L. 
Dexter, Laxiages; J. H.’ Bastert Co., 
Quincy; Miss V. Conlon, Chicago; Mc- 
Kernon & Hay, EA — Bg 
London—N. L. Johnson, Batavia. 
Germania—F’. W. Kraft, East St. Louis; 
Stege & Hasenjaeger, Frankfort; Fred 
Willits, New Boston; J. E. Sheary, New 
Holland; A. F. Kincaid, Athens; J. B. Har- 





ris, Granite City; G. F. Fisher, Milmine; | 


W. H. Blodgett, Downers Grove; August 
Thies and Jacob Verburg, Chicago. 

Granite State—L. A. Weyburn, Rock- 
ford; Gage & Rose, Elgin. 

Glens Falls—J. F. Smith, Collinsville; 
Warren Champion, Madison; Frank Han- 
cock, Barry; G. J. Adams, Lanark; P. 
Ferguson, Savanna; C. H. Smith, ‘Lyons; 
Miss D. E. Gammel and Walter Heidman, 
Chicago; N. E. wee Wheaton; M. 
Ree Keysport; G. Richards, Palestine; 

F. an ‘Sandoval; $s’ A. Clark > 
Warten 


Ger. All.—G. D. Long, Fulton; EB. F. 
Buck, Cobden; W. E. Miller, Chicago. 

German, W. Va—w. G. McClellen, 
Macomb. 

Ga. Home—Joseph Mersol and Geo. M. 
Harvey & Co., Chicago; F. B. Frericks, 
Sterling; Phillips, Snapp & Espensehied, 
Danville. 


Girard—R. W. Rank and Joseph E. 
Murphy, Moline; C. E. Hodgson, Rock 
Island. 

Ger. Amer., Md.—G. 


A. Anderson, 
Aurora; H. F. Perlet, Belvidere; F. 
Hammond, Bloomington; E. J. Hutchinson 
& Son, Champaign; H. L. Oldham, Deca- 
tur; C. J. Schiele, East St. Louis; R. B. 
Rosenstiel, Freeport; Horstkamp & Sher- 
man, Moline; D. Cairns, Ottawa; A. C. 
Mann, Paris; E. A. Camlin, Rockford; C. 
E. Hodgson, Rock Island; Jos. Zimmer- 
man & Co., Springfield; W. A. Holland, 
Streator. 

Hanover—J. J. Steinbrecher, Aurora; C. 





C. Ellenberger, Forest City; C. L. Burk- 
hart, Oswego; H. L. Brink, Alpha; A. P. 
Landess, Bushnell; H. H. Kidd & 
Catlin; J. 


Anderson & 
Cole, Compton; J. M. Ruggles, Fairfield; 
1. J. Tough, Hollywoos; E. C. Huggins, 
Kinmundy; F. P. Smith, Kingston; F. A. 
Griggs, Kirkland; Martin Bros., La Harpe; 
Cc. M. Fleming, Noble; W. A. Reeds, Oak- 
land; Miss C. E. Weaver, Paw Paw; A. E. 
Thompson, Prairie City; E. E. Crow, 
Sadorus; Brown & Wiegand, Shipman; S. 
J. Whetston, Steward; D. B. Carithers, 
Table Grove. 

Joliet Mut.—C. U. Penfield, Quincy; J. 
M. Macbeth and Nellie Vaughn, Bloom- 
ington; A. A. Wiltz, Princeton; William 
Pfrangle, Aurora. 





ILLINOIS NOTES 


Johnson & Gilhofer have opened a new 
agency at Cairo, Ill. 

Miss Edith I. Goodspeed, of Joliet, IIL, 
has secured the National of Hartford, it 
transferring from the Howard agency. 

Hickox & Moore, at Springfield, Ill, have 
incorporated their agency for $5,000. 
Geo. C. Hickox, Robt. S. Moore and T. H. 
Kilbride are incorporators. 





Fred R. Scobie, who for the past three 
years has been acting as spec agent in 
Wisconsin for the Phenix, has resumed 
charge of the local agency for the farm 
branch of the company at Berlin, Wis. 
This change follows the death of <. B 
Merrison. forme: local agent at Berlin. 





Individual Fire Underwriters of St. Louis 


W. H. MARKHAM & CO., Attorneys and Managers 





STATEMENT, DECEMBER 31, 1909 


ASSETS 

Cash - - - = $257,095.06 

Other Assets- - - 79,049.92 
Total - - - $336,144.98 


LIABILITIES 
Reinsurance Reserve - $31,154.22 
Unadjusted losses - = - 3,491.21 
Other liabilities - ~ - None 
$34,645.45 





Surplus to Policyholders $301,499.55 





SURPLUS LINES 


EXCEPTIONAL FACILITIES FOR HANDLING SURPLUS 
AND DIFFICULT LINES AND UNUSUAL FORMS. 


LLOYDS LONDON. 


I have a contract with a eo of underwriters 
rate e me to bind u 


to $12,500 on risks in the 


United States and Canada. 


FLOATERS The property of manufacturers and merchants located in any 
a number of cities insured under one policy at low rates. 


Your patronage invited. 


Prompt and careful attention assured. 


Liberal Commission to Agents. 


F. R. THOMPSON 


Insurance in all its branches. 


159 La Salle Street, CHICAGO, ILL. 


Long Distance Phone Central 18. 


Cable Address ‘‘Thomarian."3 





Atlas Insurance Company of Des Moines, la. 


Eetabliehed im 1892 


FIRE TORNADO AND AUTOMOBILE INSURANCE 


Est. 1892 





A conservative company, but a liberal writer with the right 


kind of agencies. 





Childs, Young & Wood, General Agents for Cook county, 152 La Salle 


St., Chicago, IIl. 


W. L. Nelson & Co., General Agents for Arkansas, Tennessee, Louisiana 
and Mississippi, Memphis, Tennessee. 


For agencies in all other territory, address the Home Office 
WILLIAM WILKINSON, President. 


T. H. NELSON, Secretary. 








Pe 


SURPLUS TO POLICYHOLDERS 
ASSETS JANUARY 1, 1910 


cere eeee 


TERR ec ee Se 


PEOPLES NATIONAL FIRE INSURANCE 
COMPANY, PHILADELPHI 


CASH CAPITAL 


LOUIS S. AMONSON 
PRESIDENT 


2,468,409.88 


SPECIAL AGENTS 


JOHN KNUDTSON, Eau Claire, Wis. 
WM. BRAUDN, Cincinnati, O. 





W. J. NOLAN, Rockford, Ill. 


THOS. J. BROOKS, Omaha, Neb. 


MOORE, CASE, L.YMAN & HUBBARD 


CHICAGO AGENTS 


ae 
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IOWA AND THE NORTHWEST 


NEWS OF NEBRASKA TOWNS 


Superior Shows Improvement Not Onl 
in Rate Situation, But in an . 
ay 


The rate war which existed at Su- 
perior, Neb., for some time has given 
way to better conditions. Local agents 
are now working harmoniously and 
rates are said to be observed by all. 

The town has a good water supply 
and well trained volunteer fire depart- 
ment and its losses have been small. 
Industrially it is prospering. It is 
growing rapidly in population and many 
new buildings are being erected. The 
Nebraska Portland Cement Company, 
of Omaha, is about to erect a plant at 
Superior at a cost of several hundred 
thousand dollars. There is talk of 
making Superior a division point on the 
Burlington system and if this is done 
it will add much to the city’s prosperity. 


Humboldt’s Occupation Tax.—Sev- 
eral of the business men of Humboldt, 
Neb., are agitating a movement to re- 
appeal the occupation tax ordinance in 
regard to insurance companies doing 
business in the city. This ordinance has 
been in effect for a number of years. 

Fire loss in Humboldt is very small. 

The Western Fire, of Lincoln, is very 
aggressive in the territory around 
Humboldt and is reported to be doing 
a good business. 

Several new buildings will be erected 
in Humboldt this summer; among 
them will be two automobile garages. 

Rate Cutting Reported.—Consider- 
able rate cutting is reported at Wy- 
more and Pawnee City. 

Pawnee City has been fortunate as 
regards losses, but Wymore had five 
fires in one week recently. Although 
it has only a volunteer fire department 
each fire was extinguished with but 
little loss. The fires were all caused, it 
is said, by a switch engine in the Bur- 
lington yards. Four dwellings and one 
railroad building were ignited. 

Both Wymore and Pawnee City will 
have some building this summer, a 
$20,000 lodge building being planned 
for the latter. 

















Insurance Loss at Fargo 


The report of Chief Sutherland of 
the Fargo, N. D. fire department shows 
that the insurance loss in that city in 
1909 was $28,743, of which $15,393 was 
on buildings and $13,350 on contents. 


Field Men in Demand 

Several important positions in the 
field are to be filled in Iowa within the 
coming few weeks, providing suitable 
men can be found. The London has 
not as yet announced a successor to 
W. E. Hill, who has quit as special 
agent to become examiner for the Con- 
tinental at Chicago. The St. Paul wants 
a man to succeed S. J. P. Hanson, who 
resigns as special May 1. The German 
of Pittsburg, expects to name a special 
agent soon to succeed Harry Hough- 
ton, who became state agent for the 





Firemens of Newark and the National 


of Hartford is soon to name a state 
agent to succeed D. E. Monroe, who 
has been transferred to Illinois as state 
agent. The usual shortage of good 
field men is reported. 





Warns Against Outside Concerns 

The Montana department in its April 
bulletin informs the public that the 
Phoenix Fire Underwriters and the 
Bankers Fire of Phoenix, Ariz., are not 
authorized to do business in Montana, 
and warns agents not to place business 
with them. The same warning is given 
as to the Equity Fire of Kansas City 
and the Brewers Exchange, an inter- 
insurance concern of the same place. 


Changes at Faulkton 
Several changes have recently been 
made at Faulkton, S. D. J. A. Corn- 
well has added the Michigan Commer- 








cial to his list of companies; M. J. 
Jarvis has taken the Globe Mutual; 
John Hays, the Queen City and Home; 
V. R. Sickel, the Firemans Fund, Atlas 
and Phoenix of Hartford; A. M. Moore, 
the Liverpool & London & Globe and 
Northwestern F. & M.; A. W. Morse, 
the North British & Mercantile. 





Myers Has Not Resigned 
H. Verne Myers of Waterloo, Iowa, 
special agent of the Iowa Manufac- 
turers denies the report that he has 
resigned. He says he has no such in- 
tention. 


CUT RATE FIRM BACKS DOWN 


Intimation from Auditor Barton Takes 
the Tuck Out of South Omaha 
Agency 


After stirring up a merry row in fire 
insurance rates in Omaha and South 
Omaha, O’Neill’s Real Estate & In- 
surance Agency of South Omaha is try- 
ing to sidestep the cut-rate bid which 
it made for the fire insurance on the 
Omaha city hall, ostensibly in retalia- 
tion for the cutting of rates in South 
Omaha by the Omaha insurance men. 
On $225,000 on the building and $25,000 
on the contents, it made bids of $1,200 
on a three-year term and $1,800 on a 
five-year term, guaranteeing each by a 
$100 certified check, as against bids of 
$2,425 and $3,637.50, respectively, made 
by each of twenty-two Omaha firms. 
The council gave to the O’Neill firm 
the three-year contract for $1,200. 

After a two-weeks’ wait to have the 
firm make good, J. J. Fitzgerald, rep- 
resenting it, appeared before the coun- 
cil in committee of the whole Monday 
afternoon, and asked permission to 
withdraw the bids and checks. He said 
that his firm had never been officially 
notified of the award, and that Auditor 
Barton had favored the firm with a 
communication indicating that he so 
severely frowns upon the cut-rate 
proposition in insurance that he is liable 
to cancel the license of the firm that 
indulges in it. 

The council informed Mr. Fitzgerald 
that it would consider the written re- 
quest from his firm at a later meeting. 

The O’Neill agency represents the 
following companies: 

Aetna, Agricultural, American Central, 
Firemans Fund, Germania Fire, Milwaukee 
Mechanics, New York Underwriters, North 


British & Mercantile, Norwich Union, Re- 
liance and Rochester German. 











Nebraska Committees Named 

‘The Nebraska Association of Local 
Fire Insurance Agents has completed 
its organization for this year by the 
filling out of all committees, for which 
the chairmen were appointed some time 
ago. This completes the roster of of- 
— and committees, which is as ‘fol- 
Ows: 


President—Paul Colson, Fremont, Neb. 

Vice-Presidents—W. S. Clapp, Kearney; 
B. L. Baldwin, Omaha; Alfred W. White, 
Plattsmouth; O. W. Palm, Lincoln; Fred 
nga Nebraska City; T. F. Horn, Au- 
urn 


Membership Committee—Frank J. Has- 
kell, chairman, Omaha; C. C. Pollard, Fre- 
mont; O. W. Palm, Lincoln; E. L. Sar- 
gent, Cedar Rapids; T. F. Horn, Auburn; 
Buchanan & Patterson, North Platte; Hig- 
inbotham & Pickins, Hastings; Roscoe 
Anderson, Humboldt; Frank T. B. Martin, 
Omaha; John Howard, Omaha; Ernest 
Kern, North Bend; W. L. White, York; E. 
A. Roth, Holdrege. 

Secretary and Treasurer—C. O. Tal- 
mage, Omaha. 

Grievance Committee—John W. Rob- 
bins, chairman, Omaha; . D. Foster, 
Omaha; W. S. Clapp, Kearney; Paul Col- 
son, Fremont; Becher, Hochenberger & 
Chambers, Columbus; J. A. Axtell, Fair- 
bury; Fred Heller, Nebraska City; W. E. 
Barkley, Lincoln; Wm. Madgett, Hastings. 

Legislative Committee—B. L. Baldwin, 
chairman, Omaha; C. O. Talmage, Omaha; 
J. Baldrige, Omaha; W. S. Clapp, 
Kearney; Geo. W. Holmes, Lincoln; Paul 
Colson, Fremont; J. S. Mathewson, Nor- 
folk; E. C. Folsom, Lincoln; 8S. A. Barclay, 
Lincoln; O. A. Abbott, Jr., Grand Island. 





Hodges Becomes Assistant Manager 

W. C. Hodges, who was an inspector 
of the Nebraska Inspection Bureau un- 
til six months ago, when he went to 
Oklahoma City, will return May 1 to 


become first assistant to Manager A. 
G. Beeson, succeeding W. B. Dudley, 
who becomes special agent in Nebraska 
for the Hartford Fire. 





NORTHWESTERN NOTES 

The Spring Garden has been admitted 
to North Dakota. 

Clarence Novotny takes the Queen City 
Fire at Yankton, S. D. 

George B. Otte has been appointed agent 
for the Globe Mutual at Huron, 8S. D. 

The National Union expects to enter 
Manitoba in the near future. President 
E. E. Cole stopped in Minneapolis Sunday 
on his way to Winnipeg to make the neces- 
sary arrangements. This will make the 
second time the company has entered a 
Canadian province, as it is already doing a 
good business in British Columbia. 

N. S. Head, special agent for the West- 
chester, has recently made a number of 
agency appointments in the northwest. 
At Bemidji, Minn., the Westchester agency 
has been transferred from the Northern 
National Bank to R. Willman. Silas A. 
Brown has been appointed agent at Win- 
dom, Minn. Rudolph Leisstikow has es- 
tablished an agency for the Westchester 
at Wabasso, Minn. John W. Walsh will 
represent the Westchester at Larimore, 

. D. C. D. Brower has taken the agency 
at Kimball, Minn., and W. D. McDonald 
at Annandale, Minn. 


MINNESOTA NOTES 


The fire losses in Minnesota for Feb- 
ruary were $170,000, as compared with 
$35,000 in 1909. 

The Williams-Lamberton Company has 
been appointed to represent the National 
of Pittsburgh in Minneapolis. 

At Cora, Minn., Miss Gerber, who has 
been representing the Fire Association, 
has resigned with a view to going to 
Oregon. A Schwarzrock succeeds her. 


Frank Knauft has retired from the in- 
surance firm of Foot & Knauft in St. Paul, 
and Jesse Foot will in future conduct the 
business alone. He has the Liverpool & 
we & Globe, Capital, and Michigan 








Dubuque, Iowa, has had two disastrous 
fires within the past week. The Bijou 
theater burned to the ground April 8 with 
a loss of $60,000. Early Monday morning 
the Julian hotel caught fire and was par- 
tially destroyed with a loss of $30,000. 
The origin in both cases is a mystery. 





Announcing in its articles of incorpora- 
tion that it will “assume risks of all 
kinds,” the Ward B. Falk Agency has been 
incorporated with $25,000 capitalization 
to engage in the insurance business in 
the Paxton block in Omaha. Ward B. 
Falk and Bert F. Clair are the incorpora- 
tors. 





Minnesota Agency Appointments 
Germania—H. Hinkens, St. Paul. 
Fid.-Phenix—wW. F. Just, Frazee; F. H. 

Crilly, Minneapolis; S. B. Erickson, Min- 
neota; A. C. Johnson, Parkers Prairie; T. 
I. Garrett, Preston; J. A. Scott and EB. G. 
Kreidler, West Duluth; F. C. Marvin, 
Zumbrota; J. G. Scobie, Minneapolis. 
German, Pa.—N. M. Habberstadd, St. 


aul. 

Alliance—W. H. White, Minneapolis. 

Home—C. W. Borchert, Minnesota Lake; 
M. H. Froslee, Vining; J. H. Loken, Clith- 
erail; C. J. Johnson, Garfield; G. H. 
Shields, Woodstock; F. W. Sommerfield, 

h 


Lon. & Lan——J. M. Peckinpaugh, 


Mich. F. & M.—G. R. Rice, Northfield. 

Natl. Union—J. J. Hynes, Minneapolis. 

Northern, Eng.—Wm. Kankerlik, Canby; 
B. B. Weed, St. Paul. 

N. W. Natl.—J. I. Davis, Benson; P. W. 
Moore, Heron Lake. 

Palatine—W. M. Hay, Fairmont. 

Pennsylvania—Kremer & King, Grand 
Rapids. 

Royal—F. C. Martin, Zumbrota. 

Scottish U. & N.—T. K. Boye, Rothsay. 

Shawnee—F. A. Haish, Cloquet. 

Sun, Eng.—S. L. Benton, Wilmar. 

Svea—A. J. Lind, St. Paul. 

Western, Ont.—G. M. Reid, Red Wing. 
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HONOR MR. VAN VALKENBURG 





Oklahoma Blue Goose is Visited by 
the Deputy Most Loyal 
Grand Gander 





Oklahoma City, Okla, April 12— 
(Special)—Forty loyal members of the 
Blue Goose gathered around the board 
in the banquet room of the Lee Houck- 
ins hotel here last night, to do honor 
to Deputy Most Loyal Grand Gander 
M. W. Van Valkenburg of Kansas City. 
Judge B. F. Burwell and Assistant 
Commissioner McElroy were the in- 
vited guests. E. P. Bates presided and 
appropriate toasts were responded to 
by the leading members of the order. 
The features were the address of Judge 
Burwell and the rendition of a touch- 
ing little topical ditty by the Blue 
Goose quartette entitled, “He Has 
Rings on His Fingers and Bells 
on His Toes.” Preceding the banquet 
an initiation was held and the follow- 
ing unsuspecting goslings were made 
acquainted with the mysteries of the 
order: Tom R. Burns, Wallace Miller, 
J. E. Barnett, D. A. Per Lee, Walter 
Elliott, Russell Hobbs, L. R. Cole, Sam 
Powell and V. D. McCarrahan. 





MISSOURI LOCAL CONDITIONS 





Several Towns Have Good Loss Rec- 
ords Notwithstanding: Very Poor 
Fire Protection Equipment 





At Richmond, Mo., there is some 
complaint of rebating, but most of the 
agents are working in harmony. 

The town has a good loss record, 
there having been only one total loss 
in twelve years. The largest individual 
loss last year was $700. This record 
is doubtless in part due to the fact 
that there is a good waterworks and 
fire department. There is a standpipe 
on a high hill and in addition direct 
pressure when needed. The firemen 
are paid $2 for each fire and take a 
great interest in their work. 


Norborne—At Norborne there is 
much rate-cutting. Notwithstanding 
the fact that the town has no fire pro- 
tection aside from plenty of pipe wells, 
its loss record has been good for the 
past six years. It is said that $7,000 
will cover the losses for the past ten 
years. 


Holden—Holden, Mo., is somewhat like 
Norborne in having a good loss rec- 
ord, although it has no protection. 
There is considerable building going 
on there, both of business blocks and 
residences, 


Hardin—Hardin, Mo., boasts of hav- 
ing the best bucket brigade in the state. 
It has done some good work in past 
years, and the town has suffered no 
great losses, although the protection 
generally is poor. There are only 
twelve fire insurance companies repre- 
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sented in the town and the rate situa- 
tion is good. 


Chillicothe—Rates at Chillicothe, Mo., 
are reported to be in a very satisfac- 
tory condition. 

The fire protection is among the best 
to be found in small towns in north- 
western Missouri. The waterworks 
system is direct pressure. The fire de- 
partment equipment consists of an up- 
to-date hook and ladder truck and hose 
wagon, which will carry 1,000 feet of 
hose. There are chemical extinguishers 
on both. At the fire house sufficient 
hose for any fire is kept in reserve. The 
department consists of a chief, assist- 
ant chief, two paid drivers and ten 
volunteer men, paid for each fire they 
attend. 

Considerable building activity is seen 
in Chillicothe, several business blocks 
and dwellings being in course of erec- 
tion or remodeling. The S. P. Pond 
Produce & Cold Storage Company ex- 
pects to erect a $30,000 plant there this 
summer. If the supreme court decides 
favorably this week on a $50,000 bond 
issue voted in February, work will be- 
gin immediately on a municipal light 
plant. 

The largest fire in five years occurred 
on April 7, when Hoge Brothers’ lum- 
ber yard was almost totally destroyed. 
The loss to insurance companies was 
very small. 


Carrollton—At Carrollton there is the 
usual amdunt of rate cutting and some 
consequent ill feeling among the agents 
but conditions are said to be gradually 
improving. The town has a splendid 
waterworks system, with standpipe 
pressure. The fire department, al- 
though volunteer, is effective. There 
have been few losses in the past year. 
No new business blocks have been 
erected lately, but there is considerable 
activity in building dwellings. 

Braymer—Several fires in the busi- 
ness district of Bay Braymer, Mo., in 
the past three years have waked the 
business men up to the need of fire pro- 
tection. They are now endeavoring to 
get a waterworks with mains through 
the business district to be paid for by 
a 2% percent assessment on the value 
of the property protected. 

There is much building in both busi- 
ness and residence sections and much 
remodeling in the business section. In 
this work attention is being given to 
fire resistive construction. 


Hamilton — General conditions are 
good in Hamilton, Mo. Notwithstand- 
ing that the town has only two old 
style fire pumps and a number of cis- 
terns for fire protection, it has not suf- 
fered a total loss in five years. Some 
building is going on in the residence 
section. The Caldwell County Mutual 
writes about 95 percent of the farm 
business in the county and a very little 
residence business in town. 

Breckenridge—Agents at Brecken- 
ridge have been working harmoniously 
for some time until within the past few 
months, when rate cutting has caused 
some dissensions. The town has no 
protection, but has played in good luck 
as it has suffered only one total loss in 
the past five years. 





Pine Bluff’s Loss Record 


The report of the fires in Pine Bluff, 
Ark., for the year ending March 31 
show there were 115 fires during the 
year. The damage to building and con- 
tents was $38,463.79. Amount of insur- 
ance collected on losses, $31,419.92. 





Colorado Business 

The Colorado premiums last year 
were $3,227,904, losses $988,527, ratio 31 
percent. The average premium rate was 
$1.44. The companies admitted in 1909 
were: Union of Philadelphia, Ben 
Franklin Fire, State of Pennsylvania, 
County Fire, Federal of Jersey City, 
People’s National Fire, Sovereign Fire, 





Michigan F. & M. of Detroit, Mich., 
Alliance of Philadelphia, International 
of New York, German Fire of Wheel- 
ing, American National, and Richmond. 

The Queen City and Northwestern 
F. & M. withdrew and the Seattle F. & 
M. and Mercantile Fire of Denver re- 
insured. 


HAIL COMPANY CONTEST WARM 
Union Mutual of Enid Files Suit for 


$50,000 Damages Against Re- 
liable Mutual. 











There is evidently a fight on between 
the Reliable Mutual Hail of Oklahoma 
City and the Union Mutual of Enid, 
Okla., a hail company. On March 10, a 
suit was filed by the county attorney of 
Alfalfa county to oust the Union Mu- 
tual on the ground that it was violating 
the state law. The company was or- 
ganized under the territorial form of gov- 
ernment. The new act passed in 
March, 1909, the Union Mutual con- 
tended, applied only to new companies 
and did not repeal the charters of exist- 
ing companies. Commissioner Lasater 
states that acting under the opinion of 
the attorney general, the Union Mu- 
tual’s license was renewed as the 
opinion stated the company had com- 
plied with the laws. Commission La- 
stater says the proceedings against the 
Union Mutual were instituted without 
his knowledge or consent. 

The Union Mutual charges the Re- 
liable Mutual with inspiring the suit and 
the charge is made that the latter’s at- 
torneys are pushing it. The Union Mu- 
tual has sued the Reliable Mutual and 
its officers for $50,000 damages, charg- 
ing conspiracy. County Attorney Wil- 
der is also included in the suit. 

In the spring of last year the Union 
Mutual had a similar suit filed against 
it in Garfield county and it is charged 
the Reliable inspired this suit. 

The Union charges the Reliable with 
trying to pose as an old line company 
and it is said former Commissioner Mc- 
Comb forced it to use the word “Mu- 
tual” in its name. 





Not Bright at Marshall 

Insurance conditions are not very 
favorable in Marshall, Mo. Very little 
building is being done. The mutuals 
are getting a large share of the fac- 
tories, also some of the lumber yards, 
drug stores and hardware stores. In 
addition to this some of the agents are 
cutting the rates so bad that it is almost 
impossible to write business property at 
the inspection bureau rate. 





School District Sues 

A peculiar suit for the collection of 
a claim under a fire policy was filed in 
Hot Springs, Ark. last Thursday 
against the Southwestern Fire, of Little 
Rock, and the Queen of Arkansas, also 
of Little Rock. The peculiar feature is 
that the plaintiff is a school district. 
The amount of the policy is small, and 
the defendants claim to have a good 
defense. 

The Southwestern originally insured 
the school building and later the Queen 
reinsured the former’s business. The 
Southwestern, while still in existence, 
has written no business since July, 
1908. 





Caney Has Improved 


A recent visit to Caney, Kan., a town 
that has been almost a burial ground 
for insurance companies, discloses the 
fact that conditions are very much im- 
proved. New buildings are going up, 
several miles of street paving are being 
put in and three glass plants and a 
smelter are in active operation. It cer- 
tainly shows better as an insurance 
field. 





Grant Runs for Legislature 
The nomination of G. Love Grant as 
Democratic candidate for state repre- 
sentative from Jackson county, Ark., is 
of interest to the fire companies. 
Grant was the deputy prosecuting at- 





torney who filed the famous $65,000,000 
suits against sixty-five old line com- 
panies for alleged violations of the 
antitrust laws of Arkansas. All the 
suits were thrown out of court on ac- 
count of a faulty indictment. 


Shuts Out Nonresident Agents 


The 1909 insurance act and the con- 
struction placed on same by the Okla- 
homa insurance commissioner, has en- 
abled local agents at Miami, Okla., and, 
adjacent points to shut out Missouri 
and Kansas local agents who were for- 
merly active competitors for both fire 
and liability lines on lead and zinc min- 
ing plants in that district. 





Barnes Denies Reduction 

Topeka, Kan., April 13—(Special)— 
As far as can be learned from the state 
insurance department the rumor that 
there is soon to be another reduction 
in rates is a bugaboo which has had its 
origin on an unfounded statement. “Of 
course,” so the department statement 
goes, “there may be other reductions, 
but none is contemplated at this time.” 

The rumor has become so insistent 
that the department is disturbed by it 
and at a loss to know whence its origin, 
and why its persistency. Hardly a day 
passes but an anxious query reaches 
this city asking as to the truthfulness 
of the “tip” that insurance rates are 
to receive another slash from the su- 
perintendent’s knife. 





Limits Lines Outside of Texas 

Commissioner Hawkins of Texas has 
refused to renew the license of the 
Glens Falls this year on a peculiar 
ruling. The Texas law limits the net 
liability of companies to 10 percent of 
their capital stock, and requires that 
liability in excess of that amount must 
be reinsured in companies licensed in 
Texas. The Glens Falls has a net line 
of $100,000 on a hotel in New York 
City, and refused to reinsure down to 
$20,000, claiming the Texas law does 
not apply to risks outside of the state. 
The company has applied to the Texas 
supreme court for a mandamus to com- 
pel Commissioner Hawkins to grant it 
a license. 





Losses on Outside Business 


In casting up loss figures in Okla- 
homa for the past year a number of 
companies found that they had suffered 
most from outside business and this 
year they have been watching this class 
of business more closely or have cut it 
out entirely. As a consequence the 
agents are finding it difficult to place 
outside business. 





Oil Losses in Oklahoma 


Oil writing companies have suffered 
severe losses this year in Oklahoma. 
Recently the Glen Pool oil field came 
across with a $100,000 fire, burning 
twenty-five rigs and twenty oil tanks 
filled with oil. The chief sufferers were 
the Prairie Oil & Gas Company and the 
Gulf Pipe Line Company, whose insur- 
ance, it is said, is written by eastern 
brokers. On account of heavy losses 
on this class of business the New York 
Underwriters has ceased to write oil 
in wooden tanks. 





Question of License for Lloyds 


Commissioner Hawkins of Texas has 
asked the United States Lloyds of New 
York to show some reason why it 
should be licensed in that state. Judge 
H. M. Garwood of Houston submitted 
an argument, but the commissioner has 
not announced his decision. The 
United States Lloyds has been licensed 
in Texas, but Mr. Hawkins is unable 
to find any authority in the statutes 
for granting such license. 


MISSOURI NOTES 
Frank May has opened an agency at 
Hale, Mo., making five agents in the town. 
The citizens of Joplin, Mo., have voted 
$75,000 for school bonds for the repair 
of and increase in size of most of the 








present school buildings. The bonds will 
be sold this week and work started at 
once. 


_The Osage Fire, of Topeka, has been 
licensed in Missouri, with Oscar R. Witte 
& Co., sole agents at St. Louis. 


D. E. Adams has taken the agency at 
Hamilton, Mo., formerly conducted by 
Charles R. Murphy, who died in Janu- 
ary. 

W. V. K. Spencer, the well known insur- 
ance man of Webb City, Mo., was elected 
— of the city at the election last 
week. 


W. A. Johnson, cashier of the W. M. 
Byrne agency at St. Louis, has resigned 
to become a partner of A. B. McLean, 
general agent of the Maryland Casualty 
at Oklahoma City. 

Hiram C. Hoffman, who has the largest 
end only exclusive fire insurance agency in 
Chillicothe, Mo., has moved his office from 
the New York store building, where it 
has been for the past ten years, to the 
second floor of the Sweetland building, 
corner of Washington and Jackson streets 

Douglass Stewart of Chillicothe, Mo., 
will move his office from the ground floor 
of the Barnes building to the ground floor 
of the Weber muilding, where, in connec- 
tion with the abstract, real estate and 
farm loan business, he will open a special 
branch for insurance and push all branches 
of the business. 

The activity of farm mutuals in some 
parts of Missouri is well illustrated in 
Cass county. The Patrons & Farmers 
Mutual has a majority of the farm risks 
in the county and about 40 percent of the 
dwellings in Harrisonville. In the past 
five years the company’s rate has never 
run above 15 cents. It has been operating 
thirty-three years. 





GENERAL WESTERN NOTES 


The following five companies have been 
admitted to Montana recently: Michigan 
Commercial, Northwestern Fire & Marine, 
Pelican, Merchants, of Denver; Fidelity- 
Phenix, Reliance and Commonwealth, of 
New York. 

April 3 at Newton, Kans., Evans 
Brothers’ hardware store caught fire from 
what was supposed to be natural gas ex- 
plosion. Total loss of $8,500 insurance 
on this property and $3,250 smoke and 
water damage to store adjoining is the 
result as far as insurance companies are 
concerned. 

The St. Paul Mutual Hail & Cyclone, of 
St. Paul, and the State Farmers Mutual 
Hail, of Waseca, Minn., have been admit- 
ted to transact the business of hail insur- 
ance in Montana, both companies comply- 
ing with that provision of a special stat- 
ute which requires a net surplus of $50,- 
000, excess of admitted assets over and 
above all liabilities. The Northwestern 
Fire & Marine will also write hail insur- 
ance in the state. 


SOUTHWESTERN NOTES 


The St. Paul Mutual Hail & Cyclone of 
St. Paul, Minn., a mutual assessment com- 
pany, has been admitted to Colorado. 

W. L. Foster, of Ft. Worth, Tex., be- 
comes special agent of the Georgia Home 
for Arkansas and Oklahoma, with head- 
quarters at Ft. Smith, Ark. 

The report of the fire loss in Argenta, 
Ark., a town of 15,000 immediately across 
the river from Little Rock, for the year 
ending March 31, shows the number of 
fires to have been 36; value of buildings 
involved, $52,700; of contents, $24,500; in- 
surance on buildings, $19,500; on contents, 
$7,250; insurance paid on buildings, $7,400; 
on contents, $3,280; uninsured loss on 
buildings, $10,860; on contents, $5,000. 
Compared with the report for the year 
ending March 31, 1909, the number of fires 
was less and the property loss more. 


OKLAHOMA NOTES 


F, M. Newton of Ardmore, Okla. has 
sold his agency to Ledbetter & Wimberly. 

The Oklahoma Inspection Bureau has 
just published new tariffs for Atoka and 
Lindsey. 

The Continental left the H. W. Moore 
mixed agency at Miami, Okla., and planted 
with W. H. Trapp, a union agent. 

F. C. Gustetter, chief clerk in the west- 
ern office of the Phoenix of Hartford, is 
making a two weeks’ trip in Oklahoma 
on business. 

Fairfax, Okla. has called an election 
to vote on a $50,000. bond issue for water- 
works sufficient for a town of 5,000 peo- 
ple. It is believed that the election will 
carry. 

Fire Chief Kessler, of Oklahoma City, 
will take steps to prevent the indiscrimi- 
nate use of the city fire hydrants by con- 
tractors. The contractors hitch on their 
hose without permission and in many 
cases they have rendered the hydrants 
useless for fire protection purposes. It 
is claimed that the ordinance against 
the destruction of public property will 
cover the matter. 











G. M. Waldron, the prominent Philadel- 
phia fire insurance man, is being boomed 
for mayor of his city. 





The Standard Fire of Hartford has 
appointed W. A. Sanborn agent there and 
George R. Burton & Sons agents at New 
Haven, Conn. 
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KENTUCKY AND THE SOUTH 


TO MAKE FIRST INSPECTION 











Kentucky Fire Prevention Association 
Will Visit Somerset on April 20 
to Initiate Its Service 





The first meeting since organization 
will be held by the Kentucky Fire Pre- 
vention Association at Somerset April 
20, when an inspection of that city 
will be had. The association, of which 
William Sowards, of Cincinnati, is 
president, and A. F. Bolling, of Louis- 
ville, is secretary, will there begin a 
work which it is intended to apply to 
every part of Kentucky. 

The association will inspect the phys- 
ical features only of the town and will 
make recommendations in connection 
with clearing away refuse and dirt, put- 
ting in protection, such as fire shutters, 
etc., which can be added without great 
cost, and will recommend whatever ad- 
ditions to the fire fighting equipment 
of the city seem to be necessary. It is 
believed that the appeal to the civic 
pride of the various communities will 
result in a real cleaning-up, and this, 
it is thought, will be of more value than 
would be action by the municipalities 
themselves. 

The association has been in existence 
for only a few months. It will not be 
able to work rapidly, of course, but 
will probably visit two or three towns 
Nearly all of the special 
agents in Kentucky belong to the asso- 
ciation, and the whole membership will 
probably be present in Somerset when 
the inspection held there. 





FIRE NEWS FROM KENTUCKY 





Will Enforce Louisville Building Code 
Concerning Protection of High 
Buildings 





Louisville, Ky., April 11—(Special 
Correspondence)—Building Inspector 
R. J. Tilford, of Louisville, is making 
plans to enforce the sections of the new 
building code relating to the installation 
of standpipes in all buildings over 75 
feet in height and standpipes and 
sprinklers in all buildings over 75 feet 
in height used by mercantile or manu- 
facturing companies. He has made an 
inspection of the downtown district 
and reports that he has found numerous 
cases where the law is being violated. 
He has had copies of the sections con- 
taining these provisions printed and 
mailed to property-owners, and said 
that he will insist upon them being car- 
ried out. He is especially desirous that 
the provision requiring sprinklers in 
we of buildings be put into ef- 
ect. 


Losses Charged to Firebugs—Assist- 
ant State Fire Marshal T. M. Cardwell, 
of Kentucky, is investigating alleged 
incendiary fires which have taken place 
recently in Hardin county, and espe- 
cially in Nolin Valley. It is reported that 
within a comparatively short time 
losses amounting to $100,000 have oc- 
curred and that in a large number of 
cases it has been shown that these were 
due to incendiaries. 


Will Go to Mutuals—B. F. Avery & 
Sons, plow manufacturers, who are 
completing their $1,000,000 plant in 
South Louisville, have not only installed 
sprinklers in each of eleven buildings. 
which constitutes the plant, but have 
also organized a fire department, which 
will have regular quarters and equip- 
ment. Joe Martin, formerly assistant 
chief of the Louisville fire department, 
has been made chief of the department. 
It is understood that the company 
will insure the plant in the mutuals. 


May Rerate Hawesville—The Ken- 
tucky Inspection Bureau is doing con- 
siderable work in connection with bet- 





ter fire fighting facilities in Kentucky 
towns. On account of the row between 
the waterworks and city authorities of 
Hawesville, which has resulted in ty- 
ing up the water plant and cutting off 
the water supply, the bureau is making 
an investigation and will probably pro- 
ceed to rerate the town unless some- 
thing is done to relieve the situation. 





Committee to Visit Paducah 

A committee of special agents doing 
business in Kentucky visited Paducah, 
Ky., on Tuesday and Wednesday of 
last week, and worked with the local 
board of fire underwriters there with 
reference to a reorganization of that 
body. The discussion grew out of cer- 
tain factional differences which had de- 
veloped there, and while these were 
not regarded as serious, it was thought 
best to act before they grew too big 
to be handled easily. The local board 
met with the committee in the best of 
good spirit, and progress was made in 
effecting a reorganization. This will 
apply particularly to amending the by- 
laws of the organization. No change 
in officers is contemplated. The com- 
mittee which went to Paducah con- 
sisted of E. F. Scott, chairman; John P. 
Hubble, C. F. Snyder, Frank M. Drake, 
H. H. King, J. H. Kemper, John M. Pic- 
ton, Gessner Harrison, Gus M. Wise 
and F. G. Snyder. 


Will Investigate Alleged Cut 

The Kentucky Board of Fire Under- 
writers has appointed a special com- 
mittee to investigate alleged rate cut- 
ting in conection with the writing of 
business on the buildings of the George- 
town College at Georgetown, Ky. The 
committee will go to Georgetown April 
19 and investigate the question, and 
will then make a report to the state 
board. Pending this no statements have 
been made, though the subject is caus- 
ing considerable comment in Ken- 
tucky. 





KENTUCKY NOTES 


At Stanford, Ky., the Phoenix of Hart- 
ford has transferred from R. B. Mahoney 
to Fish & Pennington. 

Young & Wilhoit of Versailles, 
agents of the German American, 
succeeded by Wilhoit & Field. 


A. E. Foster & Sons of Covington, Ky., 
have admitted Wm. E. Vest and are doing 
business as Foster, Vest & Co. 


The Spring Garden has taken up the 
agencies of H. C. Keeton, Williamsburg, 
Ky.; R. B. Mahoney, Stanford, Ky., and 
J. W. Campbell, Middleboro, Ky. 

Chapman & Long, agents of the Com- 
mercial Union at Hopkinsville, Ky., are 
succeeded by A. G. Chapman, doing busi- 
ness under the name of Giant Insurance 
Agency. 

Clem E. Wheeler, who resigned as man- 
ager of the Tennessee Inspection Bureau, 
to become state agent of the Hartford for 
Kentucky, has established headquarters 
in the Equitable building, Louisville. 

L. J. Murphy, of Covington, Ky., doing 
business under firm name of K. F. Benn- 
dorf & Co., has succeeded the K. F. Benn- 
dorf Company as agent of the Palatine. 
Ernest Troy, E. K. Prues, A. W. Lapp and 
Mrs. Emily M. Howe, former members of 
the firm, have ceased to act as agents 
for the Palatine. 





Ky., 
have 





GENERAL SOUTHERN NOTES 


The Greensboro Daily Record of Greens- 
boro, N. C., has issued a special souvenir 
edition which contains a handsome pic- 
ture of the building of the Dixie Fire, to- 
gether with a likeness of H. R. Bush, vice- 
president of the company. 


The total amount of fire premiums col- 
lected in Louisiana in 1909 was $4,434,472, 
which exceeds the total of 1908 by $319,- 
511. The losses paid amounted to $2,460,- 
155, which is $847,345 less than the losses 
of 1908, the heaviest loss ratio experi- 
enced by the companies in Louisiana since 
the year 1892. The excessive windstorm 
and tornado losses of the hurricane of last 
September are included in the amount of 
losses given. The average premium rate 
charged for each $100 of risk written in 
Louisiana was $1.61. The average per- 
centage of net losses paid to net premi- 
ums collected was 55.47 percent. 





Pacific Coast Business 
The total Pacific Coast premiums 
last year were $28,730,243, with $11,- 
077,796 losses paid, ratio 38.5 percent. 
The American companies’ loss ratio 
was 36.7 percent, and the foreign 42.4 
percent. The total California premiums 





were $15,044,689, losses $5,451,199, ratio 
35.6. The seven-year record is: 


Prems. Losses Ratio 
1909 ccccs $28,730,243 $ 11,077,796 8.5 
BOWS teses 7,486,000 10,368,70 37.7 
| are 28,407,313 10,230,049 36.0 
Cl 23,840,748 153,983,271 645.9 
1905 ..... 20,738,170 8,724,356 42.1 
ee 20,195,418 7,831,52 38.8 
| Pee 17,536,695 9,166,954 52.2 
IGG 6ese5 15,766,631 6,135,183 38.9 
1901 ..... 14,995,504 5,292,357 35.3 


The coast leaders are 


Home, N. Y....$1,686,210 $652,266 38.6 
Royal ..c.cecss 1,297,827 487,641 37.5 
Firemens Fund. 1,200,194 503,612 41.9 
L. & L. G... 1,157,856 458,507 37.0 
Hartford ...... 1,060,908 399,263 37.6 
ABCHR ccccccce 894,035 233,623 26.1 
National, Ct... 879,923 338,495 38.4 





Tax Bill Emasculated 

Columbus, Ohio, April 13.—(Special.) 
—The Johnson 5 percent premium tax 
bill, applying to unlicensed fire com- 
panies, which was defeated last week, 
was reconsidered and passed by the 
house, after being amended so as to 
be innocuous. As passed, it assesses a 5 
percent tax on net premiums, or the 
actual cost of indemnity, against hold- 
ers of policies in unauthorized fire 
companies, but excepts from the tax 
interinsurance by persons, firms and 
corporations exchanging private con- 
tracts for protection, and not for profit. 





Baseball Benefit 


The employes of the western de- 
partment of the Royal will hold a re- 
ception and ball on Friday evening, 
April 15, at the Edgewater Country 
Club, Chicago, for the benefit of the 
baseball team. 





Merrill Addresses Electricians 

W. H. Merrill, Jr., manager of the 
Underwriters’ Laboratories, delivered 
an address before the Chicago Electri- 
cal Club at its weekly luncheon on 
Wednesday. The speech was received 
with the deepest interest and made a 
marked impression. 

Mr. Merrill spoke especially on elec- 





tricity in its relations to the fire waste. 
He called attention to the structural 
defects which electrical contractors 
sometimes cause in buildings in wiring 
them, such as partially destroying fire- 
proof material protecting steel frames. 
Part of this he blamed on the con- 
tractors and part on the architects, 
who do not always allow sufficient 
room for wiring. 

In the remarks by members, which 
followed the address, it came out that 
electrical engineers and contractors al- 
ready are giving much attention to the 
fire hasard and are cooperating with 
architects to correct errors which arise 
through failure of plans to provide 
fully for electrical requirements. 





New York Legislation 

New York, April 13.—(Special.)— 
The New York Senate has passed Sen- 
ator Schlosser’s bill providing for turn- 
ing over the proceeds of the former tax 
on foreign fire companies to the state 
firemen’s association. It also passed 
Assemblyman Allen’s bill amending 
the insurance law by substituting new 
provisions in relation to reinsurance; 
also his bill inserting new provisions 
in the law governing cooperative fire 
corporations. 





Haas—George E. Haas, western man- 
ager of the Atlas Assurance, is not at- 
tending the union meeting at Washing- 
ton, this week. He has a more import- 
ant engagement at home. A son and heir, 
the first born, arrived on Monday. Every- 
body is doing well, including the old gen- 
tleman. 





Joseph 8. huysen, president of 
the New Jersey senate, and member of the 
insurance firm of Jameson & Frelinghuy- 
sen of New York, will loom up as a big 
factor in causing an investigation of the 
alleged orgies attending the adjournment 
of the New Jersey legislature. 

Senator Frelinghuysen is being prom- 
inently mentioned as the next Republican 
candidate for governor of New Jersey, so 
his acts in connection with the investiga- 
tion will be closely watched by the gen- 
eral public. 





57th ANNUAL STATEMENT 
| 
) — # 470'809.30 
ssets (to protect policyholders) - 3,470, . 
Swuwauce Company Net Surplus to policyholders 1,549,672.06 
of WatertownN ¥! Net Surplus to stockholcers - - 1,049,672.06 


W. H. STEVENS, President 


JOHN Q. ADAMS, Secretary 


STUART MORGAN, State Agent, Michigan, Detroit. 
N. T. JULIAN, State Agent, Ohio and West Virginia, Columbus, 


GUS 


. WISE, Special Agent, Indiana and Kentucky, Indianapolis. 


P. P. WIPPELL, State Agent, Illinois and Wisconsin, 159 La Salle Street Chicago. 
RAYNOLDS BARNUM, State Agent, Missouri, Kansas and Oklahoma, Kansas City, Mo. 
E. S. FREEMAN, State Agent, lowa, Nebraska and Minnesota, Omaha, Neb. 





ORIENT 


INSURANCE 
COMPANY 


OF HARTFORD, CONN. 


CHARLES E. DOX 


MANAGER 


WESTERN DEPARTMENT 


t71 La Salle Street, Chicago, Ill. 





THE CONCORDIA FIRE 


INSURANCE COMPANY 


OF MILWAUKEE, WIS. 


Cash Capital ~ 7 $300,000.00 
Reinsurance Reserve - 886,900.62 
Reserve forall other Liabilities 168,601.46 
Net Surplus - - 191,318.75 
Total Assets - - 1,546,820.83 





STATE AGENTS: 


JAMES M. MORAN, Women’s Temple, Chicago, for 
Indiana and Illinois. 


P. E. NORRIS, Columbus, Ohio, for Ohio, 


MAD. NELSON, Heist Bigg. Kansas City, Mo., for 
Oklahoma, Missouri and Kansas. 


A, E. CLARK, Des Moines, Ia., for Iowa and Nebraska, 
E. G. FORD, Seattle, Wash., for Washington and Ore, 





SECURITY 


Fire Insurance Gompany of Davenport, Ia. 


s. KF. GILMAN,' Pres'’t 


M. Cc. HINSCH, Beco’ y 





This poy a | has had 27 ap of successful business experience, and is now d 


business in Iowa, Illinois, 


isconsin and Texas. 


It is a good company for the | 


agent, because in addition to writing a general business, it accepts practically all classes 
We want agents in the above States, and would appreciate 
Address the Secretary. 


of farm risks. 


hearing from agents desiring to represent us. 
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AFTER FIRE COMPANIES 

“One woe doth tread upon another’s 
heels,” or words to that effect. The 
inquiry of the New York insurance de- 
partment, by Superintendent Hotcu- 
Kiss, into the alleged payments by in- 
surance companies to influence legis- 
lation, is to be followed by a legislative 
investigation into the conduct of the 
business and affairs of all classes of in- 
surance companies other than life. By 
resolution of the New York legislature, 
this investigation is going to be con- 
ducted by three members of the senate 
and five members of the assembly, to 
be appointed by Governor HuvuGHEs. 
This resolution was at first directed 
against the fire insurance companies, 
but amendments have brought ‘all in- 
surance companies, except life, within 
its scope. The joint committee is to 
enter upon its inquisition after the leg- 
islature shall have adjourned. 

As to fire insurance companies, the 
New York legislature has persuaded 
itself that “gross abuses” exist in their 
conduct and administration. Com- 
plaints have been made that “the in- 
terests of policyholders and _ stock- 
holders are not properly safeguarded 
by existing laws.” The resolution al- 
leges “unreasonable charges,” and 
makes mention of “unlawful agree- 
ments and pools particularly 
in the city of New York.” Specifically 
as to fire insurance companies, the joint 
committee is empowered to take a long, 
hard, fond look into 
“the investments of said companies. 
The relation of the officers thereof to 
such investments, the relation of such 
companies to subsidiary corporations, 
the government and control of said 
companies, the contractual relations of 
said companies to their policyholders, 
the cost of fire insurance, the expenses 
of said companies, and any other phase 
of the fire insurance business deemed 
by the committee to be proper, for the 
purpose of drafting and reporting to 
the next session of the legislature such 
a revision of the laws regulating and 
relating to fire insurance in this state 
as said committee may deem proper,” 
etc. 

Here is a program that might weil 
occupy several times eight statesmen 
several times eight centuries. If the 
joint committee touches even the edges 
of it within the next several decades, 
it will have done more than well. 

Of most general interest will be the 
investigations of the committee into 
rates and expenses, and its commend- 
able efforts to discover and uncover 
those mythical monsters, “unlawful 
agreements and pools.” As against the 
official statistics of underwriting profits, 
it will be impossible to establish “un- 
reasonable charges”—except to the ex- 
tent that the excessive expenses of the 
large cities have increased the premium 

















charge. Insurance companies are, of 
course, mainly responsible for such ex- 
cessive expenses, but the public itsel* 
has contributed toward them by apathy 
toward construction and protection, by 
its indifference to the general interests 
of the insurance companies, and by its 
occasional insistence on being ap- 
pointed its own agent at the maximum 
rate of “commish.” 

“Unlawful agreements and pools” are 
another story. Should rating associa- 
tions (not “unlawful agreements”) be 
found to abound in the Empire state, 
the fire insurance companies would be 
wise to meet the isstie on the facts, and 
not try to deny them. Timidity, not 
temerity, is what is the matter with the 
fire underwriters when their rights are 
invaded. Whatever the joint commit- 
tee may recommend to the legislature, 
the solid business interests of the city 
of New York will probably not sub- 
scribe to the prohibition of inspecting 
and rating associations, through which 
underwriters render a great public serv- 
ice. 

As for investments, the relation of 
officers to investments, “subsidiary cor- 
porations,” and so on, it is unbelievable 
that the reputable fire insurance com- 
panies of this country have been guilty 
of high crimes and misdemeanors in 
the direction indicated. Anyway, it is 
not yet time to get affrighted or to 
surrender the business to the New 
York legislature. 





SEPARATION (which was ABRAM’s in 
Genesis XIII, 9, and also the late Judge 
Cary’s) seems to have accomplished 
much. The Insurance Post’s latest 
statistics show that the union and non- 
union companies are almost neck-and- 
neck in their ratios of surplus to assets 
and of losses to premiums, and that the 
union companies still have an advan- 
tage in the matter of expense ratios. 
But what Mr. Dean would call the 
“relatively” is not to be gauged by 
“separation,” per se, in this latest tabu- 
lation. The transfer of the CoNTINEN- 
TAL and the Fiverity from the nonunion 
to the union ranks, has made a deal of 
difference in resources, revenues, and 
ratios. 





At THE La Salle, Chicago, on the 
20th, there will be a meeting of the 
special committee of the NATIONAL Con- 
VENTION OF INSURANCE COMMISSIONERS to 
inquire into the expenses of fire insur- 
ance companies. It will have more 
than work enough, and we look for- 
ward to sweeping reductions in the 
ratio of calendars consumed to scrub 
woman service rendered. 





Marcu was a great month for the 
New York Lire. One trouble with that 
company is that it has to limit and cir- 
cumscribe itself, under the law. 





THE impairment of the CoNsoLIDATED 
Casuatty is “about $158,000.” Not so 
bad, considering that it started on noth- 
ing and ended on less. 





MEANWHILE the NorTHWESTERN Na- 
TIONAL continues in executive session 
with itself at Milwaukee, Wis. 





“Many a man’s cowardice has kept 
him from ‘getting in bad.’” 


Decisions That Oppose 
Federal Supervision 





President Kingsley of the New York 
Life, in a recent address in which he 
commented on the relationship of the 
states to the federal government spoke 
of the decisions referred to by oppo- 
nents of federal supervision, on which 
they base their arguments. He says: 

“Unfortunately insurance was in 1869 
declared by the United States Supreme 
Court not to be interstate commerce. 
The three decisions relied upon by op- 
ponents of the national supervision of 
life insurance are that in Paul vs. the 
State of Virginia, rendered in 1869 and 
relating entirely to fire insurance; that 
in Hooper vs. the State of California, 
rendered in 1895, and relating entirely 
to marine insurance; and that in New 
York vs. Cravens, rendered in 1900, 
relating to the validity of a statute of 
Missouri, in which the plea that the 
subject matter was interstate commerce 
was made incidentally. 

“In the first case the court decided 
that fire insurance policies were not 
articles of commerce—something hav- 
ing an existence and value independent 
of the parties to them—but were con- 
tracts of indemnity against loss by 
fire. In the second case the court 
quoted from Paul vs. Virginia and said 
a contract of insurance was not an 
instrumentality of commerce, but a 
mere incident of commercial inter- 
course, and that there was no differ- 
ence in this respect between insurance 
against fire and insurance against “the 
perils of the sea.” In the third case 
the court refered to the other two de- 
cisions, quoted the statement that there 
was no difference between insurance 
against fire and insurance against the 
perils of the sea, and said—‘And we 
add, or against the uncertainty of 
man’s mortality.’ ” 

x * * 


In Paul vs. Virginia, the court said: 

Issuing a policy of insurance (i. e., 
fire insurance) is not a transaction of 
commerce. The policies are simply con- 
tracts of indemnity against loss by fire 
entered into between the corporation and 
the assured for a consideration paid by 
the latter. These contracts are not 
articles of commerce in any proper mean- 
ing of the word. They are not sub- 
jects of trade and barter offered in the 
market as something having an existence 
and value independent of the parties to 
them. They are not commodities to be 
shipped or forwarded from one state to 
another and then put up for sale. They 
are like other personal contracts be- 
tween parties which are completed by 
their signature and transfer of the con- 
sideration. Such contracts are not inter- 
state transactions, though the parties 
may be domiciled in different states. 
The policies do not take effect—are not 
executed contracts—until delivered in the 
state of Virginia. They are then local 
transactions, and are governed by the 
local law.—8 Wallace, 168. 


* * * 


In the second case the court quoted 
from the decision in Paul vs. Virginia 
and argued that the attempt to show 
that marine insurance is interstate com- 
merce 
“ignores the real distinction upon which 
the general rule and its exceptions are 
based, and which consists in the differ- 
ence between interstate commerce or an 
instrumentality thereof on the one side 
and the mere incidents which may attend 
the carrying on of such commerce on the 
other. 

* * * The business of insurance is 
not commerce. The contract of insurance 
is not an instrumentality of commerce. 
The making of such a contract is a mere 
incident of commercial intercourse, and in 
this respect there is no difference between 
insurance against fire and insurance 
agent the “perils of the sea.”—155 U. S. 
648. 


x * * 


In the third case the court said: 

That the business of fire insurance is 
not interstate commerce is decided in 
Paul vs. Virginia (others given). That 
the business of marine insurance is not 
is decided in Hooper vs. California (and 
others given). In the latter case it is 
said that the contention that it is in- 
volves an erroneous conception of what 
constitutes interstate commerce. 

We omit the reasoning by which that is 
demonstrated, and will only repeat (from 
Hooper vs. California), “The business of 
insurance is not commerce. The contract 





of insurance is not an instrumentality of 
commerce. The making of such a con- 





Personal Side of the 
Insurance Business 


Col. Edward T. Campbell, president 
of the American Central, will address 
the Credit Men’s Association at Okla- 
homa City on April 28. It is needless 
to say that Mr. Campbell’s address will 
be very interesting and along the lines 
of fire waste and causes, as he is be- 
coming an authority on that subject. 

He is an entertaining and forcible 
talker and a most agreeable gentleman, 
and it is safe to predict that he will 
make many friends in the metropolis of 
the southwest. 





Citizens of Louisville are preparing to 
honor General John B. Castleman, of 
Barbee & Castleman, fire insurance 
agents, by erecting a bronze equestrian 
statue of the general at the entrance of 
Cherokee Park. He is regarded as the 
father of the park system, and the plan 
to erect a statue, is regarded as a fitting 
recognition of his services. Several 
thousand dollars have already been sub- 
scribed without any general invitation 
having been extended to contributors. 
It is expected that the statue will cost 
$20,000. 


Frank J. Rumsey of the Rumsey 
Brothers agency, general agents for 
the Penn Mutual Life at Des Moines, is 
to be married soon to Miss Edith Wit- 
mer, daughter of Mr. and Mrs. J. E. 
Witmer, for several years a teacher in 
the schools of the city. Mr. Rumsey 
> one of the best known life men in 
owa. 


Miss Eloise, daughter of Mr. and 
Mrs. H. N. Wood of Omaha is to wed 
H. E. Milliken of Chicago, secretary of 
W. E. Wroe & Co., the paper concern, 
next June, the betrothal having been 
formally announced. Mr. Wood is state 
agent of the North British and former 
president of the Northwest Associa- 
tion. Miss Wood is a young lady of 
many endowments of mind and char- 
acter. She is a very accomplished mu- 
sician, and three years ago spent a year 
in Berlin, studying piano with one of 
the best artists there. Mr. Milliken re- 
sided in Omaha about four years before 
making his home in Chicago. 


A. F. Dean, assistant western man- 
ager of the Springfield, has gone on a 
California trip. His son resides in 
Corona, Cal., and he will be visited on 
the journey. 


The engagement of Vice-President 
Geo. E. Kline of the Continental and 
Fidelity-Phenix to Miss Frances B. 
Cooper of Great Falls, Mont., is an- 
nounced. Miss Cooper is related to 
John J. Grey, the Chicago local agent. 


Superintendent William Horace Hotch- 
kiss of New York, who is considered a 
possible candidate for governor, is one 
of the interesting men towards whom 
attention of insurance men is directed. 
He is a graduate of Hamilton College, 
Clinton, N. Y., class of 1886, of which 
he was salutatorian. He made Phi Beta 
Kappa, the scholarship society; was 
one of the “Clark Prize” orators and 
took the “head” prize for orations. He 
is a native of Olean, N. Y., and after 
graduating became a lawyer in Buffalo. 
He has written some important law 
books. He is described as “keen, 
shrewd, brainy and aggressive” by one 
who has followed his career since he 
left college. 





I. Remsen Lane, formerly president of 
the Hanover Fire, died at his late resi- 
dence in Orange, N. J., this week. 








tract is a mere incident of commercial 
intercourse and in this respect there is no 
difference between insurance against fire 
and insurance against ‘the perils of the 
sea.’” And we add, or against the un- 
sestainty of man’s mortality.—176 U. S., 
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UNION CENTRAL DECISION 


COMMENT MADE ON THE CASE 





How the Ohio Department Views the 
Result—State Will Take 
an Appeal 





, 

THE decision of the circuit court at 
Cincinnati in the Union Central Life 
stock dividend case reads more like a 
daily newspaper editorial than a legal 
decision. The court glides easily over 
the knotty problems involved or simply 
refuses to discuss them. It is not to be 
supposed that a local court of this char- 
acter could really go into questions, the 
solution of which involves many large 
issues, and the judges, perhaps, acted 
wisely in side-stepping rather than 
attempting to solve the more important 
questions brought up in this really in- 
teresting case. 

Got Only Hazy Impressions 

Those who were present at the court 
proceedings realized that the judges re- 
ceived only hazy impressions in regard 
to several points on which the case turned, 
especially those of an actuarial nature. 
Therefore it is not surprising to find the 
court saying in its decision that: “We 
deem it inexpedient and it would certainly 
serve no good purpose for us to enter into 
a review of the evidence in this opinion, 
but we content ourselves by stating,” 
etc. In closing the court al$o says: “In 
argument and in briefs numerous author- 
ities have been cited in support of the 
legal propositions involved. We do not 
deem it expedient, however, to discuss 
these authorities in this opinion, but con- 
tent ourselves by stating the law as we 
conceive it to be.” 

One Judge a Stockholder 


The court, one of whom, by the way, 
had been in the life insurance business 
himself until recently, having been a 
“stockholder” in the late lamented 
Bankers’ Reserve Fund Life of Cincin- 
nati, takes a pessimistic view of life in- 
surance and of life insurance men. Speak- 
ing of the statements made by the com- 
pany through a long series of years to 
insurance departments, in its own publica- 
tion and in insurance journals, among 
which latter: was THE WESTERN UNDER- 
WRITER, that the surplus belonged to the 
mutual policyholders, makes this profound 
judicial pronouncement: “That all of 
these statements made were not true must 
be conceded; that they were calculated to 
deceive prospective policyholders may 
also be conceded, and possibly it might 
be said that either they were recklessly 
made or intended to deceive, but it is a 
matter of common knowledge that all 
representations made by life companies 
and life agents are not true.” While it 
would probably be conceded by life insur- 
ance men who followed the Bankers Re- 
serve developments that this statement 
might be made to apply to that company 
friends of the late John M. Pattison 
would hardly be ready to admit that he 
was not sincere in his numerous state- 
ments on the point of the ownership of 
the surplus. The other officials of the 
company who were a part of his adminis- 
tration can hardly entirely escape re- 
sponsibility for the adoption of a policy 
which governed the course of the com- 
pany for many years and on which its 
business was successfully established. 

Court Brought Up Bigger Question 

Although the court intimated as its 
excuse for not going into the matter more 
deeply the fact that some of the larger 
questions brought up by the state did not 
have a bearing on the immediate ques- 
tion involved it did not hesitate itself to 
open the larger question and declare that 
the entire surplus belongs to the stock: 
holders. All through the taking of testi- 
mony it held that the only question at 
issue was the declaration of the $400,000 
stock dividend out of the nonparticipating 
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surplus. Yet it goes out of its way to 
express an opinion involving questions 
about which the greatest authorities on 
the subject are in doubt, and declares that 
the entire surplus belongs to the stock- 
holders and that the policyholders may 
receive only such dividends as the board 
of directors may see fit to apportion them. 
As an illustration of the way the court 
passed over. some of the most important 
points in the state’s argument, in connec- 
tion with the evidence that during a large 
portion of the time that the company 
wrote nonparticipating policies they pro- 
duced a loss and that such loss was more 
than made good from the participating 
business, the court says that the state of 
Ohio did not object to this nor did any 
policyholder “so far as we are advised.” 
In view of the fact that neither the state 
nor the policyholder probably knew any- 
thing of the matter at the time, this argu- 
ment is rather amusing. 
Issues Are Not Settled 

A little further on the decision reads: 

“The court cannot in this action concern 
itself for the rights of policyholdérs and 
stockholders, but can only consider 
wherein some public mischief is done or 
threatened,” and continues “if the rights 
of any policyholder had been invaded it is 
for him to take such action as he may 
deem best for his protection, but not for 
the state to do it for him.” 
_ As the legal decision in a case present- 
ing some of the most interesting legal 
phases which have come up in the history 
of life insurance, the decision of the cir- 
cuit court of Cincinnati is wholly with- 
out interest. Its importance in the pres- 
ent case, however, is considerable and 
while the Union Central can hardly be 
said to have settled the issues involved 
permanently it has at least won the first 
round. 

_ Had the court given a clean-cut deci- 
sion establishing by sound legal reasoning 
the right of the stockholders to the 
$400,000, and left the other questions for 
future adjudication it would probably 
have given more satisfaction to both sides 
and to the insurance public. 


Denman and Lemert Astonished 

Columbus, Ohio, April 11—(Special 
Correspondence) — Neither Attorney- 
General U. G. Denman nor Superin- 
tendent C. C. Lemert has wholly re- 
covered from the astonishment which 
filled their minds when they received 
copies of the decision by the Hamilton 
county circuit court and learned the 
grounds on which the state lost its ac- 
tion to set aside a stock dividend of 
$400,000 and prevent the Union Central 
Life from turning over to the stock- 
holders $779,778 of its surplus. 

As to the ownership of the general 
surplus of $2,500,000, the contention of 
the state is that this money belongs to 
the participating policyholders, and it 
will carry the decision to the supreme 
court, where a vigorous fight will be 
made to enforce its points. Many other 
states are interested in the outcome of 
the suit, and several joined Ohio in 
bringing it. 

Policyholders at Directors’ Mercy 

Under the decision of the court, the 
participating policyholders do not get 
even a smell of this enormous surplus. 
The court laid down the doctrine that 
the policyholders get only what the 
stockholders see fit to give them, or 
rather, what the directors, as repre- 
sentatives of the stockholders, feel like 
allowing. If this is sound law, the 
state officials who are behind the suit 
will conclude that it is farcical for the 
participating policyholders to continue 
on the present basis, because the re- 
quirements of the law, thus defined, 
could be met by the payment of an 
infinitesimal sum on such policies. 

Comments by Lemert 

Commenting on the statement of the 
court that statements made by the 
insurance company in its advertising 
literature were calculated to deceive, 





20 PERCENT FOR EXPENSES 


GIVES FACTS OF PROMOTION 





Commissioner Cunningham Makes Pub- 
lic the Information as to Organi- 
zation of Montana Life 





The healthful tendency of insurance 
commissioners to supervise so far as 
possible the promotion of new insur- 
ance compaines is shown by the action 
of Commissioner Cunningham of Mon- 
tana in regard to the Montana Life. 
This company has been incorporated 
with a capital of $250,000 and a pro- 
posed surplus of the same amount, but 
the prices fixed for the stock give the 
promoters a profit of $125,000, or 20 
percent of all the money paid by the 
stockholders. In regard to this plan 
Mr. Cunningham, in the April bulletin 
of the department, says: 


The commissioner of insurance does 
not claim the right to supervise the pro- 
motion of an insurance company, or as- 
sume responsibility for such promotion or 
organization. The statutes on this sub- 
ject are silent. The laws provide, how- 
ever, that a regularly organized insurance 
company doing business in the state can- 
not sell stock in connection with its poli- 
cies, and that statute known as the 
“Agent’s License Law” prohibits the 
soliciting of insurance without a license. 
This department has ruled that the taking 
of promissory applications for insurance, 
or the soliciting of such applications in 
connection with the sale of stock, in any 
contemplated insurance enterprise, or 
organized company, would be a violation 
of the last mentioned provision. The par- 
ties representing themselves to be the 
fiscal agents and active promoters of the 
above-named company have _ conferred 
with this office relative to the general re- 
quirements relating to the organization 
and admission of insurance companies, 
and have been requested by us to submit 
to the commissioner in writing their plan 
relating to the sale of stock in their com- 
pany, and their general scheme of opera- 
tion. For the benefit of the public, or 
those who may be solicited to become 
share holders in this wsrganization, there 
hereafter follows that portion of their 
reply to the request above mentioned, 
directly pertinent to the inquiry, which 
bears date of March 31, 1910: 


Conferred with Commissioner 


“During our conversation on the 29th 
inst., while at your office, you suggested 
we furnish your department with full in- 
formation concerning the plans, purposes, 
etc., of the Montana Life Insurance Co., 
of this city, being organized by us, which 
are as follows: 

“Our articles of incorporation were 
filed on the 24th inst., providing for a 
capital of $250,000. The stock will be 
placed in the following manner which will 
enable us to create a surplus of $250,000 
after defraying all expenses of promoting 
and incorporating. 

“The number of shares to be placed is 
25,000 of the par value of $10 per share; 
15,000 shares will be placed at $22.50 per 
share; 5,000 shares at $27.50 per share, 
and 5,000 shares at $30 per. share. 
Under our contract we collect an initial 
payment of $5 per share which goes to 
us, we defraying all expenses of promot- 
ing and incorporating. 

“Enclosed find one of our subscription 
blanks, on which we have at your sugges- 
tion, placed the following: 


Endorsement on Blank 


“This subscription or contract is 
signed by the purchaser with full knowl- 
edge of the plan of corporation and 
organization in so far as it relates to the 
apportionment of the amount —_ by him 
as the same applies to the capital, surplus 
and promotion expenses of this company.’ 

“No promotion stock will be issued by 
this company. 

“No agent, salesman or member of the 
firm of Wilson & Co., will be permitted to 
purchase a block of the stock for specu- 
lative purposes, i. e., to buy at the mini- 








Superintendent Lemert says that if this 
is well founded it is high time some- 
thing is done to protect the people from 
such deception. 

A bill prepared by Superintendent 
Lemert is pending in the legislature, 
to insure full protection for participat- 
ing policyholders. It provides that 
stock insurance companies may not 
have a capital stock of more than $500,- 
000, and that the dividends to stock- 
holders shall not exceed 10 percent. 
The other profits would go to the par- 
ticipating policyholders, because there 
would be no incentive to withhold them, 
owing to the limitation on dividends to 
stockholders. 





mum and resell at the maximum price. 
“(Signed) WILSON & COMPANY, 
“By T. S. McQueen.” 
It will be noticed that the company, ac- 
cording their statements, when prepared 
to make formal application for the right to 
transact a life insurance business in Mon- 
tana, will be possessed of $260,000 capi- 
tal stock, fully paid up, and $250,000 sur- 
plus cash; it will be further observed that 
this amount will have been received from 
the sale of 25,000 shares of stock, at a par 
value of $10, and a book value of $20, 
thereby including the surplus. This stock 
is to be disposed of, according to their 
statement, in three series, as follows: 





15,000 shares at $22.60 

5,000 shares at $27.50...... 137,500 

5,000 shares at $30.00...... 150,000 
Total snccsccerice 0006een8 $625,000 
Promotion Exp 20 P t 


Thus it will be seen that crediting the 
capital with $250,000, the surplus with 
$250,000, there is a net balance of $125,- 
000 apportioned and taken for promotion 
expenses, which is 20 percent of the full 
amount collected. 

We have suggested to the promoters 
that they stamp or print across the face 
of their subscription or contract the fol- 
lowing statement: 

“This subscription or contract is signed 
by the purchaser with full knowledge and 
understanding of the plan of promotion 
and organization, especially insofar as it 
relates to the apportionment of the 
amount paid by him, as the same applies 
to the capital, surplus, and promotion ex- 
penses of this company.” 

(An examination of the subscription 
blank submitted shows compliance with 
this suggestion.) 


Deems Publicity Desirable 

This department does not assume to in- 
terfere, by suggestion, or otherwise, with 
the sale of stock fn any legitimate enter- 
prise, nor with the privilege of any in- 
tending investor to purchase stock in any 
concern in which he may see fit. In view, 
however, of the attitude heretofore taken 
by the commissioner of insurance of this 
state, both officially and semi-officially, 
especially in statements contained in suc- 
cessive issues of the monthly bulletin of 
the insurance department, upon the sub- 
ject of insurance company promotions and 
promotion expense, we believe it to be our 
duty and our right to set forth the facts 
and statements herein presented. 

The matter of authorization of the com- 
pany to transact business in this state, 
solicit and write policies of insurance, is 
one controlled by certain provisions of the 
law in which the authority of the com- 
missioner of insurance is clearly defined. 
There need be no further comment upon 
the future organization as an insurance 
company, or the character of business 
which it will transact, at this time. The 
requirements of the statute governing the 
licensing of life insurance companies is 
plain and will be followed to the letter. 
Policyholders’ interests will be protected 
as far as our ability will permit. 


Warning from Oregon 


In the annual report of the Oregon 
department, Commissioner Kozer issues 
a warning regarding the promotion of 
new companies. He says: 

The success or failure of insurance com- 
panies must depend solely upon the 
amount of ability, technical knowledge and 
integrity possessed by the management, 
and also whether the company has been 
organized for the purpose of doing an in- 
surance business or for the benefit of the 
promoters. I wish to call attention to the 
eales of stock in new life companies now 
being promoted in this state, as well as 
in other states. 

It is often found that the promoter is 
not further interested in the success of 
the proposed company than in the sale of 
the stock, for which he usually receives 
a commission disproportionate to the serv- 
ice rendered, and when he has disposed of 
the stock of the concern, other fields, fer- 
tile for the reception of similar enter- 
prises, are sought, and the company Is left 
to begin its battle for business, often with 
those in charge who are inexperienced and 
consequently ill-equipped to carry to a 
successful termination the business for 
which the company was formed. 

Again, representations are made by, pro- 
moters respecting the large dividends 
earned by the older companies which are 
not always borne out by the facts. Of 
these things, therefore, the prospective 
purchasers of insurance stocks should 
fully satisfy themselves so that at no 
time will they find themselves disappoint- 
ed in the returns on the investment. 





State Agency Company Dividend 

George C. Hitt, receiver of the State 
Agency Company of Indianapolis, has 
paid shareholders the fourth and final 
dividend, making the total amount paid 
them 90 percent of the premiums paid 
and the cash invested for stock. The 
receiver has been four years in wind- 
ing up the affairs of the agency, even 
with the aid of able counsel and an 
industrious shareholders’ committee 
(serving without pay). The expenses 
were counsel fees, court costs and re- 
ceiver’s remuneration. The showing is 
regarded as good. 
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IMPROVE LIFE CONDITIONS 


GENERAL AGENT MACK’S VIEW 





Believes That “Dummy” Agents and 
Parasites Should be Eliminated 
From the Field 





Life insurance men in Cincinnati are 
much interested in the proposed plan 
to eliminate as far as possible the “side- 
liners.” Action tending toward this 
end was recently taken by the fire in- 
surance men and the life agents, are in 
a measure, foilowing their example. 
The statement is made that there are 
not more than thirty or thirty-five 
active life insurance producers in the 
entire city of Cincinnati and that there 
is little inducement for a man to enter 
the life insurance business and devote 
his entire time to it when anyone, 
whether in the insurance business or 
not, having one or two policies to place 
can go to nearly any office in the city 
and secure the same compensation 
which a regular agent devoting time 
and study to the business can get. 

Mack Takes Up the Cause 


The cudgels have been taken up in 
the cause of the professional life in- 
surance man by Millard Mack, general 
agent of the Northwestern Mutual. The 
Northwestern Mutual as is well known 
for many years made a practice of 
employing part time men and had a 
special agency contract for these 
“helpers.” The company, however, now 
pays no commissions to any but its 
regular agents and these invariably de- 
vote their entire time to the work. Mr. 
Mack has felt for sometime that con- 
ditions in Cincinnati for the regular 
life insurance man are especially bad. 
As he has adopted a stringent rule 
governing the employment of agents 
for the Northwestern it is, of course, 
also to his interest that other com- 
panies operate along the same line. Not- 
withstanding the personal interest 
which Mr. Mack has in the matter 
there is a growing feeling among the 
life offices that he is on the right 
track and that something should be 
done. While all general agents might 
not care to run their offices on these 
strict lines some regulation of life in- 
surance practices in the city is felt to 
be desirable. 

Typical Case Is Cited 


A case recently arose which caused 
Mr. Mack to take action. A _ policy- 
holder of the Northwestern who de- 
sired more insurance told Mr. Mack 
that he wished to take it in the North- 
western but through someone whom he 
might name as agent, the inference be- 
ing that the “agent” would turn the 
commission over to him. -Mr. Mack 
stated that all business of the North- 
western had to come through regular 
Northwestern agents. A _ short time 
after he noticed in THE WESTERN 
UNDERWRITER the appointment of the 
brother-in-law, a prominent merchant, 
as an agent for another company and 
on investigating he found that the 
policy which had been offered to the 
Northwestern, had been written through 
the brother-in-law. Feeling that this 
was a typical case he called a meeting 
of a number of the important general 
agents of the city and laid the facts 
of this case and the general situation 
as to life insurance soliciting in Cin- 
cinnati before them. It is not known 
just what steps, if any, will be taken 
as a result of the agitation. 

Found in Other Cities 


The situation in Cincinnati, however, 
is typical of that in many other cities 
and it is felt that if a movement could 
be started for the further protection 
of the regular life insurance agent. who 
is fully equipped to do the business 
properly, it would be a step in advance. 
That a life insurance agent does need 
special equipment, and training just 
as does a lawyer or other professional 
man is becoming increasingly evident. 
Mr. Mack holds to the theory that 





every agent should be an expert .ad- 
viser of the assured and that agents 
should not merely sell the policy 
which the prospect thinks he wants 
but that which he really ought to have, 
all the circumstances considered. Men 
of small ability or inexperience are 
really unable to judge these and other 
life insurance matters properly and 
when policies are written by brokers, 
fire insurance men and — in other 
lines of business, the policy is apt to be 
a misfit. The whole movement in Cin- 
cinnati is liable to take the form of 
emphasizing the importance of the 
stricter life insurance agent who makes 
the business his life work. 





TYPICAL WESTERN COMPANY 





Missouri State Life in Many Features 
Illustrates Progressive Policy of 
Younger Institutions 


The Missouri department recently 
has examined the Missouri State Life 
to verify its annual statement. What it 
found was chiefly that the company 
had $9,000 more surplus than it claimed. 
The department had no criticisms to 
make. 

With the organization of so many 
companies west of the Mississippi river, 
the Missouri State Life has become an 
old company by comparison. It was or- 
ganized in 1892. For a long time it 
operated principally in the southwest 
and not much was heard of it outside 
of that section. Even now it is in 
but few northern states east of the Mis- 
sissippi. Its principal field is the south- 
west and the gulf states. About a third 
of its business is in Missouri. 

It has shown energy in going after 
business, but has not driven for vol- 
ume at the expense of quality. In its 
seventeenth year its mortality was only 
65 percent of the expected. It is dur- 
ing the last eight years that it has made 
its main growth. Jan. 1, 1902, it had 
only $163,000 assets; now it has over 
$2,130,000. In the same period its sur- 
plus has grown from $25,000 to $232,- 
000 and its insurance in force from 
$4,560,000 to $23,289,000. In the past 
two years it has nearly doubled its as- 
sets, more than doubled its surplus and 
increased its insurance in force nearly 
50 percent. 

Last year it earned 7.66 percent in- 
terest on mortgage loans, which con- 
stitute more than half its assets, and 
during its entire history it has not 
lost a dollar either of principal or in- 
terest on any of its loans. 

The Missouri State is a good exam- 
ple of an _ up-to-date, progressive 
western company. It writes participat- 
ing and nonparticipating, guaranteed 
paid-up addition, monthly income, re- 
turn premium and other forms. All 
policies contain the total disability 
clause. It also issues a complete pro- 
tection policy, embracing health and 
accident features. All its policies are 
registered under the Missouri law. 

The guiding hand in the company is 
that of President Edmund P. Melson 
and to him is due the credit for the 
company’s substantial growth and pro- 
gressive policy. 








Julius Bohm Has Started 


Julius Bohm, the newly appointed 
Illinois manager of the State Life has 
opened his office in the Commercial Na- 
tional Bank building, Chicago. He has 
already written a nice business, but has 
not gotten his organization plans for- 
mulated. He is feeling his way, get- 
ting acquainted with the company and 
his field. 

The State Life is not well known in 
Illinois because it has never estab- 
lished a producing plant. Mr. Bohm 
will gradually work in the state, but 
at present will get Chicago organized. 


A. A. Drew, superintendent of agents 
for the Mutual Benefit Life, left Wednes- 
day for a swing around the circle to be 
gone about two weeks. He goes first to 
Oklahoma and will make on his return 
several short stops in the middle west. 
He is also expected in Chicago. 





WESTERN & SQUTHERN DEAL 


OTHER COMPANIES MADE PLAY 





It Is Stated That Both Metropolitan 
and Equitable of New York 
Made Offers 





It is understood that Dr. Frank Cald- 
well, until recently president of the 
Western & Southern Life, will here- 
after spend a good deal of his time on 
his rice plantation in the south. The 
new management of the Western & 
Southern is now in control and the 
company’s affairs are running very 
much as usual. 

It is learned that both the Equitable 
Life of New York and the Metropolitan 
made at least tentative offers for the 
business, Guy Mallon of Cincinnati act- 
ing for the latter. The Metropolitan 
was prepared to pay forty times the 
weekly debit on industrial business and 
the usual reinsurance rate on the or- 
dinary, of which there are nearly nine 
millions in force. This would have 
made the offer of the Metropolitan 
about $1,427,000. 

Say Equitable Wanted It 


However, the most interesting de- 
velopment is the statement, pretty well 
authenticated, that the Equitable Life 
of New York considered going into the 
monthly payment or industrial busi- 
ness and was prepared to use the 
Western & Southern as a nucleus for 
this department. A_ well-known attor- 
ney came on to Cincinnati to look over 
the business but when he found that 
the Kroger interests had bought, re- 
turned to New York. An insurance 
journalist is also understood to have 
been attempting to negotiate a rein- 
surance of the Western & Southern in 
the Equitable. It is said that the 
Equitable was ready to pay a million 
and a half outright for the stock and 
in addition to pay in the $385,000 re- 
quired by the Ohio insurance depart- 
ment to make up the reserves. 

Why the Equitable Wanted It 


The Equitable has for some time, it 
is understood, been considering the es- 
tablishment of a monthly payment de- 
partment, believing that this form of 
life insurance has never been properly 
pushed and backed with sufficient capi- 
tal. Just how far the negotiators for 
the Western & Southern were really 
authorized to represent President Mor- 
ton and the powers that be in the 
Equitable is a matter for speculation. 
The new president, Mr. Williams, em- 
phatically states that the Western & 
Southern will remain a Cincinnati insti- 
tution and that the $1,100,000 purchase 
price has all been put in as a perma- 
nent investment by his personal friends. 

Caldwell Got Stung 


Ex-President Caldwell certainly has 
reason to feel that he got “stung” in 
the deal. On March 9, with the time 
for putting up the reserves required by 
the Ohio department extending only 
to the following day, March 10, he 
secured the $358,000 necessary from 
Banker Kroger in return for an even 
one-half interest and put the mone 
back into the company. Thus he really 
received for a half interest in a com- 
pany valued by the Equitable or Metro- 
politan, if reports be true, at a million 
and a half, just $192,500, and that not 
in cash. 





Will Push Its Limit 

If the Mutual Life of New York keeps 
up its present gait it will about crowd 
its limit of $150,000,000 for the year. 
Quotas were made for the various 
branch offices this year on the basis of 
writing about the full amount per- 
mitted. For the first quarter a large 
part of the branches made their quotas 
and some ran ahead. The department 
of Chicago ran ahead of its quota 14 
percent. On April 7 the Chicago office 
passed the $1.500,000 mark for paid-for 
business this year. 





SUMMER COURSE IS OFFERED 





University of Michigan Arranges for 
Students in Elementary and Ad- 
vanced Insurance Work 





During the coming summer session of 
the University of Michigan, at Ann Ar- 
bor, Prof. James W. Glover will offer 
one elementary and one advanced 
course in actuarial and _ statistical 
theory. The elementary course includes 
a discussion of the following subjects: 
Theory of compound interest and an- 
nuities certain, valuation of securities, 
theory and computation of premiums, 
theory and computation of net level 
and the various forms of preliminary 
term reserves, theory and computation 
of paid-up insurance, extended insur- 
ance, pure endowment, and other in- 
surance options, disability premiums 
and reserves, construction of mortality 
tables, annual valuations and reports, 
gain and loss exhibit. 

The advanced course will be adjust- 
ed to the needs of those who enter 
and opportunity will be given for in- 
vestigation and research along special 
lines of actuarial and statistical theory. 

The elementary course will require 
no mathematics beyond elementary 
algebra. The advanced course is open 
only to those who have made consid- 
erable progress in higher mathematics 
in general and actuarial theory in par- 
ticular. All students will enjoy the 
privileges of the insurance library con- 
taining complete files of all the im- 
portant English and foreign actuarial 
journals and proceedings, and also be 
instructed in the use of the various 
computing instruments in the insurance 
laboratory. 

The summer session opens July 5 
and continues for eight weeks. The 
fee for the insurance courses is $20. 
Good board with comfortable rooms 
may be secured at prices ranging from 
$4 to $6 per week. 

Since the organization of the depart- 
ment of insurance, eight years ago, an 
increasing number of students have 
sought the advantages offered and many 
are now actuaries of insurance com- 
panies or holding responsible positions 
in home office departments. The 
courses are also designed to assist per- 
sons connected with insurance com- 
panies who desire to improve their 
technical knowledge on this subject. 





Charges Against Yeomen 

Officials of the Yeomen of America, 
an Illinois fraternal, with headquarters 
at Aurora, Ill., have been charged with 
taking $41,385 from the mortuary fund 
and using it for expenses in violation 
of law. Some time ago they were noti- 
fied by the Illinois department that 
this must be restored and up to March 
1 of this year the shortage has been 
reduced to $20.582. In January the 
department gave notice in writing to 
the attorney general, under the statute 
provision, but no action has been taken 
by the legal department. At the first 
of the year the assets of the Yeomen 


Che John Hancock Mutual 
Life Tusurance Zo. 


eee 


ROLAND O. LAMB, President. 
WALTON L. CROCKER, Sec’y. 


ordfacs the moet desirable, forms te Se ccrand Baad 
Up Values. 

The most liberal conditions of any policy in the market. 
See our policies and terms before engaging elsewhere. 
Excellent agency contracts await good men. 





ROBERT K. EATON 
Superintendent of Agencies, Boston, Mass. 


J. C. CAMPBELL 


State Agent for Ohio and West Virginia, Board 
of Trade Building, Columbus, Ohio 
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were over $100,000 in excess of the lia- 
bilities under the assessment plan. 


OHIO BUSINESS LAST YEAR 








Prudential and Metropolitan Led in 
Ordinary—Total New Issue 
Was $89,584,899 





The ordinary business in Ohio 
amounted to $89,584,899 last year and 
$56,385,578 was terminated, giving $655,- 
791,874 in force. New industrial busi- 
ness was $48.143,535 and $30,359,598 
was terminated, leaving $180,128,061 in 
force. Ordinary premiums were $23,- 
101,909, and industrial $6,328,127. 

The ordinary leaders were: 


. New Bus. In force. 
Pru@ential ........ $10,380,681 $41,521,203 
Metropolitan ...... 10,253,102 41,543,034 
Northwestern Mut.. 6,639,765 65,113,091 
Equitable, N. Y..... 5,032,464 43,270,599 
Mette, FR. Fcc sccce 948,796 63,547,889 
New York Life..... 4,510,678 61,580,257 
Union Central ..... »178,824 44,532,412 
John Hancock ..... 2,966,259 30,779,236 
National, Vt. ...... 2,426,676 16,835,595 
TORVEN wocrcecees 2,297,339 12,091,082 
Mutual Benefit .... 2,904,942 32,551,829 
Midland Mutual ... 2,140,950 4,033,400 
Cleveland Life..... 2,121,000 4,933,000 
BORE TANS cccvccss 1,990,695 17,686,374 
West. & Southern... 1,734,520 5,979,698 
Massachusetts Mut. 1,733,756 11,760,318 


The Prudential wrote $24,786,603 in- 
dustrial, the Metropolitan $15,018,279 
and the Western & Southern $8,338,- 
653. 





Indictments are Dismissed 

Rhodus Bros., of Chicago, have been 
cleared of the charge of using the 
United States mails to defraud. Judge 
K. M. Landis, in the United States dis- 
trict court at Chicago, having dismissed 
the remaining indictments against them 
on Monday. The charge against them 
was in connection with the sale of the 
stock of the Central Life Securities 
Company and the Mercantile Securities 
Company. 





Peoria Life’s Fine Business 


The written and examined business 
of the Peoria Life in March amounted 
to over $500,000. The company now 
has in force over $5,100,000, 90 percent 
of which is in fifty counties in central 
Ilinois. The company does not intend 
to enter any other state until its busi- 
ness in force amounts to $8,000,000. 





Right of Beneficiary 

Judge Vinson Carter of the superior 
court at Indianapolis has passed judg- 
ment on an insurance question that has 
never reached the higher Indiana courts 
and this will be taken there by the In- 
diana Life. John R. McGinnis, who 
was an attorney at Princeton, Ind., 
signed a release in favor of the com- 





pany shortly before he died and with- 
out the consent of the beneficiaries. 
The company depended, in its defense, 
on the clause in the policy which gave 
the policyholder the right to change 
the beneficiaries at his option. The 
court decided that he could not cancel 
his insurance without the consent of 
the beneficiaries and gave judgment 
against the company for the amount of 
the policies in full. 


CRITICISE FRATERNAL RATES 
New York Department Shows That 


Brith Abraham Members Pay Too 
Little for Insurance 








John L. Train and Clarence Norton, 
assistant examiners of the New York 
department, have reported on the Inde- 
pendent Order Brith Abraham. The 
gross assets are $483,687, and the sur- 
plus is $369,786. 

The feature of the report is the 
criticism of the rates at which members 
are admitted. Regardless of age, all 
members pay the same rate of assess- 
ment to the grand lodge, so that a 
member entering at the age of 21 se- 
cures $500 of insurance for $3.61, and 
the member entering at the age of 45 
pays exactly the same rate, although his 
rate on a scientific basis should be at 
least double. The net rates per $1,000 
for whole life insurance on the 4 per- 
cent American table basis are: Age 21, 
$12.95; age 33, $17.70, and age 45, $27.12. 
The net rates per $1,000 for whole life 
on the National Fraternal Congress 
table and 4 per cent interest basis are: 
Age 21, $10.62; age 33, $15.46, and age 
45, $24.72. 

“When it is realized,” says the ex- 
aminers, “that all the members of the 
order pay for whole life insurance at 
the rate of but $7.22 a year, it is evi- 
dent that, while the present policyhold- 
ers are reaping the benefits of the low 
rates, in order to keep the order alive 
future members will not only have to 
pay the actual cost of their own insur- 
ance, but must also make good the 
deficiency which is constantly accruing 
under the present system of rates.” 





Will Not Have Chicago Office 

Col. J. E. Brady, vice-president of 
the Modern Life of South Bend, Ind., 
will not open a Chicago office for the 
present owing to the expense of pro- 
curing business in that city. The com- 
pany has opened a cornbelt office at 
Decatur, Ill., in charge of C. C. Jones 
as manager. He was formerly with the 
Franklin Life. Mr. Jones has already 
signed J. B. Williams, John L.. Cross 
and E. H. Reeser as agents. , 

Colonel Brady has a good acquaint- 
ance in Chicago and he expects to get 





Life Insurance Stock 


We want two LIVE Stock Salesmen to sell stock in a Life 


Insurance Company, now organized and doing business. 


The 


Company has a strong directory, and has had remarkable suc- 
cess in its Life Insurance Department. $100,000.00 of its cap- 
ital stock was sold three months ago. The Company has de- 
cided to sell the remainder of the capital stock ($400,000.00) 
in three Northwestern States. 

This is strictly a clean-cut proposition, and good contracts 
will be made to men who can show a clean record. All cor- 
respondence will be treated strictly confidential. 

Address, P. O. 454, Minneapolis, Minn. 





LIBERAL COMMISSIONS 


To Good Men in Indiana, Ohio, Michigan, Pennsylvania 








» FORT warne & 
' 


LINCOLN LIFE 


Assets, January, 1910 . $ 381,275 
Surplus to Policyholders 198,530 
Insurance in Force 4,700,000 


FORT WAYNE 
INDIANA 


WANTED é superintendent of Agents for the 


tate of Illinois, by one of the best 
old line companies in America. Address 8-I, care 
The Western Underwriter. 








A SIXTEEN MILLION DOLLAR COMPANY 


A Pian that Has Stood the Test for One-third of a Century 


Life Insurance for protection on a Modern Reserve Fund System. Attractive policies 


that are pennies A incontestible after two years, with liberal Disability Benefits that 
appeal to everybody. 

Write men and women, ages 18 to 55, amounts one to five thousand. Cost, age 
thirty, $10.00 per thousand, proportionate amount on other ages. 

If you want relief from selling high priced or lodge insurance, this is your chance. 
Persons of standing and ability write for attractive contract, and state territory desired. 

Sta' 


te Managers wanted for Va., N. Mex., Ga., Tenn., Nebr., Ark., Utah, Wash., Idaho and Mont’ 
District Managers in Pa., Ky., So. Dak., Mich., ind., Wis., Ill., lowa, Mo., Kan., Tex., Colo. and W. 


Address HENRY PYLE, Sec’y and Manager 
ACENTS, ATTENTION! 


Do you know that less than 12 per cent of the insurable 
population of Indiana are insured in a Legal Reserve 
Company? For territory and a Liberal commission con- 
tract, address, 


LIBERAL LIFE INSURANCE COMPANY, ANDERSON, IND, 
T. J. Nichols, Pres. R. P. Grimes, Secretary 
REPRESENT A WESTERN COMPANY 


The Reserve Loan Life Insurance Co. 


INDIANAPOLIS 


Operates under the Compulsory Deposit Law or inpiana 
Reliable Agents Wanted. Address 


The SCRANTON LIFE INSURANCE COMPANY 


wants » STRONG STOCK MA HOME-OFFICE LEADS 


The Company has produced eleven (11) millions of paid-for business in twenty-eight (28) months. 
an unusual opportunity for a man with character and ability, who can demonstrate 


yo. 
NATIONAL LIFE ASSOCIATION 
DES MOINES, IOWA 











to work out 
of the office on 





This is 
is record as a high-class 
producer of large contracts, as the Company was organized by the potential men in twenty of the largest corpor 
ations in Pennsylvania, whose influences extend over several states. Address, with record and references: 


JEFFERSON WALLACE, Superintendent of Agencies, . . . SCRANTON, PA. 


International Life Insurance Company 
St. Louis, U.S. A. 


Winning in Competition is the Test of Worth, International Policies Never Fail 


Missouri, Illinois, Oklahoma, Texas and New Mexico. OPEN TERRITORY for 
men who can produce the goods. “Dead ones’’ meet a poor reception, but here’s 
something to tie to for men worth while. A contract that’s “different,’’ and policies 
which come to the scratch with asnap. Write today to 


~J. L. BABLER, 
MASSEY WILSON, President. General Manager of Agencies. 


This space reserved for 
the advertisement of 


The South Bend Life Assurance Co. 


SOUTH BEND, IND. 


GIRARD LIFE INSURANCE CO. 


NATHAN T. FOLWELL, President ALBERT SHORT, Secretary and Actuary 
RICHARD H. WALLACE, V. Pres. and Supt. of Agencies JOSEPH S. POTTER, Treasurer 














This Company is operated on careful and conservative lines, and is meeting with exceptional sugcegs. 


Its plans of securing the active co-operation of its policy-holders in obtaining its business is v attract 
ive and of great assistance to the agent. 


GOOD CONTRACTS TO GOOD AGENTS 


ADDRESS THE COMPANY’S HOME OFFICE 





DREXEL BUILDING, - - - PHILADELPHIA, PA. 





- 
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business there for his company. It will 
be put on the books, however, without 
the intervention of a Chicago organiza- 
tion. 


J. H. TOPPING IS PROMOTED 


Big Writer for Mutual Life Made Su- 
perintendent of Agents of Chi- 
cago Department 








James H. Topping has been appoint- 
ed superintendent of agents of the de- 
partment of Chicago of the Mutual 
Life, under Manager William B. Car- 
lile. The announcement, made at a 
meeting of agents, was the signal for 
an outburst of enthusiasm, and Mr. 
Topping was given an ovation when he 
responded. 

This position has remained vacant 
since Robert Skene, Jr., was promoted 
from it to the managership of the com- 
pany at Richmond, Va., some months 
ago. Mr. Topping, however, has been 
performing many of the duties of the 
office, although he had not the title. 
The appointment probably will mean 
some pecuniary loss to Mr. Topping, 
as he is a very large personal writer 
and his time accordingly is valuable. 
It will be of marked advantage to the 
agency, however, as Mr. Topping is a 
strong man, full of enthusiasm for the 
company and the business and capable 
of imparting that enthusiasm to others. 

The Chicago agents have promised a 
big month’s production in honor of Mr. 
Topping’s appointment. 





Business in West Virginia 

The life companies wrote $20,661,791 
new business, ordinary and industrial, 
in West Virginia last year, the indus- 
trial being over $5,300,000. They ter- 
minated $11,691,178, and have in force 
$97,585,670. The premiums were §$3,- 
185,118. The ordinary business leaders 
last year were Equitable of New York, 
$1,995,049; Prudential, $1,365,672; North- 
western Mutual, $1,021,300; Metropoli- 
tan, $1,011,988. x 

The assessment companies wrote 
$533,000 and have $1,917,800 in force. 
The fraternals wrote $8,563,752 and 
have $45,388,427 in force. The Modern 
Woodmen of America wrote $3,234,500 
and the Woodmen of the World $1,- 
006,400. 





Business in Colorado 


The old line companies wrote $21,- 
220,424 new business in Colorado last 
year, terminated $13,999,858 and have 
in force $131,982,948. The premiums 
were $4,571,413. The assessment life 
and accident companies wrote $2,591,- 
188. There were admitted last year the 
Missouri State Life, International Life 
of St. Louis, Provident Savings and 
Midland Life of Kansas City. The 
International later retired, as did the 
Michigan State Life. 





Business in Kentucky 

There was $53,236,388 new life busi- 
ness written in Kentucky last year. The 
Kentucky companies report as follows: 
Citizens Life $644,750, Commonwealth 
$1,621,500, Inter-Southern $1,029,500, 
Southern National $2,084,520. Leaders 
on new ordinary business were: Met- 
ropolitan $2,598,568, Mutual Benefit $2,- 
491,519, Security Mutual $2,102,964, 
Northwestern Mutual $2,049,600, Equit- 
able of New York $1,825,055. 





Value Wisconsin Policies 

The Wisconsin department has com- 
pleted its valuation of policies of the 
Wisconsin National Life of Oshkosh 
and the Wisconsin Life of Madison. 
The premium reserve of the former is 
$45,875 and of the latter $276,758 on 
the American Experience Table and 3% 
percent interest. 





People’s Life Reorganized 
At a meeting of the policyholders of 
the People’s Life of Frankfort, Ind., 
it was voted to reinsure the business in 
a capital stock company, with the same 
officers and directors. The company 





has over $2,000,000 of business in.force, 
premium income of $62,000 and ad- 
mitted assets of $57,000 and $41,000 of 
reserve. The stockholders, with two 
or three exceptions, are all residents of 
Clinton county. 





American Central’s Meeting 

The American Central Life’s agency 
managers and agents held a convention 
at the home office in Indianapolis last 
week. The company _ entertained 
Wednesday and Thursday, forty-two 
leading producers. Bertram Day, sec- 
ond vice-president, was chairman of 
the business sessions. President Wool- 
len made the address of welcome. Vice- 
President Day addressed the men on 
Wednesday afternoon, following which 
the American Central Bond Club was 
organized. The officers are: Judd 
Lowrey, president, Michigan; James H. 
Swearingen, first vice-president, Kansas 
City, Mo.; Lee E. Umstead, second 
vice-president, Pittsburg; W. B. Ed- 
mundson, third vice-president, Ala- 
bama; S. W. Goss, secretary, Indiana. 
The American Central Life has a new 
agents’ contract, known as a “Life 
Service Bond.” The agency managers 
believe that this contract will prove of 
great value to all interested. It pro- 
vides for a monthly income to agents 
that remain with the company. John 
C. Billheimer, auditor of Indiana, ad- 
dressed the convention Thursday, as 
did Major Carroll B. Carr, actuary; 
W. W. Dark, vice-president, and Dr. 
G. V. Woollen, medical director. A 
banquet Thursday night closed the 
meeting. 





Suits for Revenge 


W. W. Moore, assistant general 
manager of the Citizens Life of Louis- 
ville, in commenting on a recent edi- 
torial in THe WesteRN UNDERWRITER 
on “Suits for Revenge,” says: 


Apart from the direct application of the 
editorial to the case in point affecting this 
company, there can be no question that 
the subject “Suits for Revenge” is one 
of vital interest to insurance companies. 
The success of an insurance company is 
largely in proportion to the confidence 
the public has in its financial responsibil- 
ity, and the integrity of its management. 
Such companies are, therefore, very vul- 
nerable to attacks made through the 
courts where those qualities are justly or 
unjustly brought into question. It seems 
to us that irresponsible parties should not 
be allowed by law to file such suits with- 
out same being first submitted to the pre- 
siding judge to decide whether the suit is 
brought in good faith, or an effort made 
to use the courts for improper purposes, 
and to prescribe a bond to be filed by the 
plaintiff for the protection of the defend- 
ant. Such is the law or practice, we 
understand, in some of the states. 





Commonwealth Life to Start 


The Commonwealth Life of Ne- 
braska will apply for a license to begin 
doing business in Nebraska, with head- 
quarters in Omaha, on May 1. It will 
then have $200,000 paid up capital, and 
an equal amount of surplus, less the 
expense of organization. The selling 
of stock, which began Sept. 7, has pro- 
ceeded until small blocks have been 
placed with 600 stockholders through- 
out the state. The authorized capitali- 
zation is $1,000,000. Business will start 
with fifteen agents in the field. 

The officers and directors are: 

President, E. M. Fairfield, general man- 
ager of the Omaha Water Company; first 
vice-president, Sherman Saunders, grain 
man and capitalist; second vice-president, 
A. D. Marriott, grain and capitalist; sec- 
retary, Van B. Lady, insurance man; treas- 
urer, A. B. Hunt, general superintendent 
of Omaha Water Company; superintend- 
ent of agencies, Charles H. Clancy, insur- 
ance man; superintendent of loans, Frans 
Nelson, banker of Hartington, and Paul 
Wupper, banker of Beemer. 





Executive Committee to Meet 
President Hamilton of the American 
Life Convention has called a meeting of 
the executive committee, April 14, at 
St. Louis. 





O. M. Helfrich Is Promoted 
The Federal Life has promoted O. M. 
Helfrich, formerly superintendent of 
agents, southwestern department, with 
headquarters at Kansas City, Mo., to 


EXCEPTIONAL OPPORTUNITY 


A few openings for DISTRICT MANAGERS 
in SOUTHERN OHIO under direct contracts with 


The Germania Life Insurance Co. of New York 


pices wih, LOW. Panna “ind HIGH GUARANTEED VALUES, backed by 2 
with a fifty years unexcelled record. 
Address, in confidence, 





Home Office, 20 Nassau Street, New York 


TH 
Provident Life and Trust Company 


OF PHILADELPHIA 
Insurance in Force (Paid-for Basis) $214,609,266.00 Assets (market values 12-81-1909) $70,514,350.45 


The NEW POLICIES of the Provident are unsurpassed for conciseness and simplicity of form and for 
and li in all essentials. The Premium rates of the Provident are exceedingly low and 
are still further reduced by large annual dividends. 








CORRESPONDENCE WITH AGENTS SOLICITED 
YERGER & ELLIS, General Agents, Western Ohio - «= 312 Union Trust Building, Cincinnati, Ohio 
S. S. SAFFOLD, General Agent, Eastern Ohio * 706-710 Garfield Building, Cleveland, 
CROOK & CHAPPELL, General Agents - - - = - = 828 The Nicholas, Toledo, Ohio 
re NEY & PICKERING, General Agents ji, * © 325 Mar Bi ye 
ASSETT & REESE, General Agents - 2 © © © 1318-20 Ford . » Mich, 





Hartford Life Insurance Company 


Chartered Forty-Three Years 


GEO. E. KEENEY, President THOMAS F. LAWRENCE, Secretary 





1909 Policies Revised— Rates made ee — eee or non-participating- 
Dividends, annual or deferred. Values based _ ULL RESERVE. 
Nearest to self-sellers ever put upon the market. 


For best contracts address Second Vice-President. 
HOME OFFICE, HARTFORD, CONN. 





WANTED— 


District AGENTS AND AGENTS IN OHIO 
TO SELL 
Tue Best Lire INSURANCE Po .icies OFFERED 


J. W. A. Staudt, Agency Supervisor, 
209-212 City National Bank Bldg., Canton, Ohio 


Royal Union Mutual Life Insurance Co. 


Des Moines, lowa 
THE BEST POLICY IN THE SAFEST COMPANY 


COME AND PROSPER | bisiead “purchasing a Fenn Mutual Policy: 
Among the 15 largest American Companies (exclud- containing Penn Mutual Values, makes an Insur, 


ing industrials) this is our 1909 ranking: First place | amCe tag ee the sum of all its 


in percentage of gain in insurance in force; third place aoe - all oe net low cost and care 


The Penn Mutual 
Life Insurance Company 
of Philadelphia 


On January 1, 1909, rates were reduced 
and values increased to full 3% reserve. 











in gain over 1908 in amount of paid-for new business. 


New business first quarter of 1910 far in excess of 
first quarter of 1909. Our agente are busy and pros- 
perous and are mot driven by the Home Office. 


Write to or talk with Chicago Agency: 


L. BRACKETT BISHOP, Manager 
316 Merchants Loan and Trust Building 


Columbus Agency: 
1003 Outlook Building 


MASSACHUSETTS MUTUAL 
Life Insurance Company 
Springfield, Mass. Incorporated 1851 


OHIO ACENTS, 
Attention ! 


You can add greatly to your in- 
come by selling our LIF 
HEALTH and ACCIDENT POLI. 
CIES. All LIFE POLICIES con- 
tain SPECIAL ACCIDENT and 
TOTAL DISABILITY CLAUSES. | 


The Columbus Mutual Life Ins. Co. 
COLUMBUS, OHIO 








The Fidelity Mutual Life 


INSURANCE COMPANY 
— OF PHILADELPHIA— 


HAS SOME EXCELLENT 


AGENCY POSITIONS 


For Information Apply to 
ALEXANDER McENIGHT, Vice-President 





-——L. G. Fousz, President—— 














be agency superintendent with head- 
quarters at the home office of the com- 
pany, Chicago. 


| Would Like to Make 
You My Partner 


If you can handle insurance of any 
a real oo a 
mortgages ents any- 
where in the United States. 

If you mean business, “get busy ;”" 
Iam. You need not say “keep 
confidential.” I will. 88 


605 Smithfield Street 





Company Is Building Soundly 

The Southern States Mutual of 
Charleston, W. Va., started less than 
four years ago, but has taken care of 
all organization expense and agency de- 
velopment which comes high in early 
years, and yet is adding to surplus. 
That item is now $15,189 over and above 
$250,000 capital. Its assets increased 
$58,333 last year and its reserves $56,- 








oe, It has s4ses.tvi in force The] JAKE TRUBY, Srrrscuna. ex 
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conservatism as its two chief working 
principles. President H. B. Smith gives 
the guiding principles of the company 


. No premium on the sale of its 
stock. 

2. Average rate of interest on mean 
invested funds of 6 percent. 

3. No high pressure methods to attain 
volume of business, but normal increase 
of $1,000,000 a year. 

4. S$trict medical selection. 

5. Conservative and economical man- 
agement in all branches of the business. 


CINCINNATI LIFE MEN’S PLAN 


See Need for a More Active Life Un- 
derwriters Association to Deal 
with Problems 


The Cincinnati Life Underwriters’ 
Association, which has been quiescent 
for a year or more, is becoming active. 
Last Tuesday a meeting was held in 
the hall of the Union Trust building 
and steps taken which it is believed 
will result in a permanent and active 
organization along lines that will meet 
with the approval of all the life insur- 
ance men in the city. A call was sent 
out asking the representatives of the 
various companies to attend another 
meeting next Tuesday afternoon at 2 
o'clock, in the same place, and to dis- 
cuss the general situation as well as 
to make preparations for a meeting and 
dinner to be held about April 25 in 
honor of President Whittington of the 
National association, who is now mak- 
ing a tour of the country. It is be- 
lieved that quite a number of new 
members will be enrolled next Tuesday. 

In the call it is pointed out that all 
other businesses and professions in 
Cincinnati are organized for social pur- 
poses and for the good of the city and 
the plea is made that it would be a 
good thing for the life insurance men 
to meet occasionally, to exchange views 
and become better acquainted. Mem- 
bership will, by no means, be confined 
to the general agents, but all life in- 
surance men who are giving their 
whole time to the business and who 
feel they can profit by meeting on a 
social plane men engaged in the same 
work will be expected to become mem- 
bers. While Cincinnati has not so many 
regular life insurance men as have most 
other cities of its size there is a goodly 
contingent of active brainy workers 
who could easily maintain an associa- 
tion which would be of great benefit to 
the business and to themselves. 

The committee appointed at Tues- 
day’s meeting consists of W. A. R. 
Bruehl, general manager of the Home 
Life, who is also vice-president of the 
association; S. P. Ellis, of Yerger & 
Ellis, general agents of the Provident 
Life & Trust, and Millard W. Mack, 
general agent of the Northwestern Mu- 
tual. All of these men are interested in 
seeing an active and progressive asso- 
ciation maintained in Cincinnati and it 
is believed that Cincinnati will soon 
take rank with other large cities in the 
country in maintaining an up-to-date 
and helpful life underwriters associa- 
tion, which will hold its own with the 
other business and social organizations 
of the city. 


Whittington Coming West 
President John W. Whittington of 
the National Association of Life Un- 





derwriters will visit Chicago, April 29. 


The Chicago association will hold its | 


regular monthly meeting on that date 
and Mr. Whittington will be the guest 
of honor. The meeting will probably 
be held at the Advertisers’ Club. 

An elaborate social function is 
planned by the Nebraska Life Under- 
writers’ Association in Omaha early in 
May, when Mr. Whittington is ex- 
pected there on his way from New 
York to his home in Los Angeles. The 
association has postponed its regular 
monthly meetings until that event, so 
that it may be made a full-grown affair. 


Travelers Changes 
Recent appointments and promotions, 
life and accident department of the 
Travelers, are: 


P. H. Gordon, acting manager, promoted 
to position of manager, Milwaukee, Wis. 

R. W. Cook, special agent, Pittsburg, 
Pa., promoted to the position of manager, 
Worcester, Mass. 

D. W. Benjamin, special agent, Hart- 
ford, Conn., promoted to the position of 
manager, Williamsport, Pa. 

M. Leroy Goff, appointed manager, 
Washington, D. C. 

H. . Dorr, special agent, Columbus, 
Ohio, transferred to Grand Rapids, Mich. 

Edwin H. Mulock, special agent, as- 
signed to Des Moines, Iowa. 

Donald W. Bridgman, special agent, as- 
signed to Hartford, Conn. 

William Wilson, appointed 
agent, Milwaukee, Wis. 

Schuyler C. Duryee, appointed special 
agent, Cincinnati, Ohio. 

William J. Bott, appointed special agent, 
Rochester, N. Y. 


special 


Refuses Combination Policy 


Commissioner Hardison of Massachu- 
setts, having refused to allow the Metro- 
politan Life to issue a combination policy 
which combines life and accident, the 
company has brought suit to compel a 
review of the decision. The question 
was submitted to Attorney General Ma- 
lone, who sustained the ruling of the 
commissioner. The company claims that 
the proposed form of policy is lawful and 
merely a liberalization of the terms on 
conditions of an ordinary life policy and 
is in use in all other states and countries 
and also declares that it is for the benefit 
= ag beneficiary and simplifies proof of 

eath. 


Pushing Organization Work 

The Farmers & Bankers Life of 
Wichita, Kan., is pushing its organiza- 
tion work. It has its charter. H. 
Lindsley is president and E. B. Jewett, 
secretary-treasurer. The capital is $250,- 
000 and the surplus is expected to be a 
similar amount. 


LIFE APPOINTMENTS 


Ohio 
American, Pa.—Nick Brugge, Cleveland; 
F. E. Shaffer, Columbus; H. D. Blank and 
Herman Herzog, Cincinnati. 
Bankers, Ia.—T. M. Clarke, Cleveland. 


Conn. Gen. . R. Moore, Bellevue; C. J. 
Hoggerty, Canton. 
Conservative, W. Va.—Ralph Morris, 


Wapakoneta; N. L. Hinton, Celina; W. A. 
a Lang, Akron; G. E. Longfellow, Macks- 
urg. 

Federal—W. H. Mosher, Mason. 

Fidelity Mut.—F. F. Greene, Cleveland. 

Germania—Sam’l Lischkoff and Etta E. 
Lury, Cincinnati; L. E. M. Baldwin, Tiffin. 

John Hancock—B. F. Thompson, Cadiz. 

Lincoln Nat’l—A. L. Ratner, Cleveland; 
Cc. E. Way, New Baltimore. 

Mutual, - Y—J. L. Herbert, Chilli- 
cothe; Harry Miller, Norwood; S. B. Cline, 
Ironton; Edw. Lindeman, Madisonville; 
Sam’l Strauss, Cincinnati; H. C. Pitts, 
Canal Fulton. 

Mut. Benefit—C. F. Hendryx, Cincinnati; 
Cc. K. Traxler, Akron. 

National—Ida E. Edson, Cincinnati. 

New York—G. W. Williams, Portsmouth; 
H. W. Marischen, Cincinnati. 

Phoenix Mut.—G. Beroset, Toledo; Lewis 
Hall and R. C. Allen, Cleveland. 

Reliance—Mrs. R. I. Fuller, Akron. 
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An Opportunity 





For a first class man as State Manager for Iowa. 
A liberal contract with renewals will be given by 
well-established and prosperous Western Life Com- 


pany. 


A good opportunity for the right man. 


Address, giving information in detail of previous 
experience, etc.,° 19-T, care The Western Under- 


writer. 





UNDERWRITER. 
Prov. Sav.—H. N. Hedlesten, Loveland; 
Ignace Green, Cleveland; L. A. Dosch, 


Miamisburg. 

Pacific Mut.—W. I. Groynn, Norwood; 
Henry Greisheimer and William Miller, 
Chillicothe; A. E. Sidley, Ashtabula; M. J. 
Howell, Toledo. 

Pittsburg L. & T.—I. Q. Miller, Coshoc- 
ton; O. M. Crosby, Cincinnati. 

State, Ind.—J. . Wells, Waynesfield; 
J. L. Pritcher, J. D. Rummons, and M. A. 
Spencer, Cincinnati; Davie McCleary, 
Huntsville; G. C. Ross, Roseville; A. C. 
Tyler and R. H. Gaw, Massillon; W. 


| 
| 


North Amer., Ont.—G. E. Garmin, T. E. 
Roberts, W. G. Brown and John D. Leek, 
Chicago. 

New York—H. B. Spencer, Chicago. 

Security Mut.—G. P. Hutler, Valmeyer. 

Travelers—C. E. Moreland, Potomac; W. 
H. Eckard, Topeka; Madden & Goedtner, 
Mendota; R. W. Hosmer, Chicago. 

Girard—E. A. Darby and C. EB. Schutte, 
Chicago. 

Philadelphia—C. P. Bogue, Dundee; C. 


| A. Cook, Jr., Lewis 8. MacEnaney and D, 
| C. Schupp, Chicago. 


B. | 


Kimmel, Mineral City; D. S. Coum, Grand- | 


view; T. R. Aten, Nevada. 
Southern States Mut., 
ew Cleveland; C. L. 
us. 
State Mut., Mass.—W. H. Brown, Geneva. 


W. Ba—R. F. 
Dreier, Colum- 


Travelers—G. C. Noomershine, Tiffin; 
C. A. Powers, Perrysburg; Walter Mal- 
lory and G. H. Riley, Columbus; G. J. 


Munger, Portsmouth; Cleveland Insurance 
Agency and E. E ill, Cleveland; C. F. 
Orth, Wauseon; Gray, Dolle & Latta and 
W. F. Streich, Cincinnati; W. J. Higley, 
Toledo; C. M. Finduck, Bradford Junction; 
W. C. Billings, Dayton; Dakin & Dakin, 
Lebanon. 

Equitable, N. Y.—O. C. Wright, Chicago 


Junction; . ©. Foster, Waverly; Roy 
Liston, Atway; Comrad Roth, Portsmouth. 
Michigan 


Des Moines—A. W. Jurma, Ishpeming. 

John Hancock—Harry Hooper, G. W. 
Prue, G. H. Selleck, Robt. C. Gabic and C. 
B. Forton, Detroit. 

Lincoln Natl.—F. E. Powers, Springport. 

Mass. Mutual—Mrs. R. P. Baker and A. 
R. Thomson, Detroit. 

Minnesota—F. R. Mackenzie, Escanaba; 
G. R. Ericson, Ishpeming. 

Penn Mut.—W. E. Robinson, Detroit; F. 
E. Heckert, Flint; E. R. Young, Jackson; 


Geo. Tucker, Marquette; Mrs. L. A. Van 
Liew, Port Huron. 

Prov.—Malcolm Fitch, Ludington; 
Stuart Barlow, St. Joseph. 

State, Ind.—F. H. Taylor, Bay City; 
Theo. Rapin, Cheboygan; T. H. Vincent, 
Detroit; C. W. Cook, Grand Rapids. 

Tllinois 


Aetna—L. T. Hoeltmann, Collinsville; T. 
J. Kelley, Princeville; C. W. Klamser, Au- 
rora; M. V. Lanthorn, Orion. 

Berkshire—J. Smith, Chicago. 

Columbian Natl.—Frost & Brown, Rock- 
ford; A. Koenigsman, Springfield. 

Indianapolis—Alfred Clover, Chicago. 

Mutual, N. Y.—Edgar Paul, Oakdale; H. 
G. Maynor, Eddyville. 

Modern—C. C. Jones, J. B. Williams and 
J. L. Cross, Decatur; . HH. Reesor, 
Sprinefield. 

Mutual Benefit—H. E. Cook, Shelbyville; 
J. B. Harris, Joliet; H. L. Kollman, Chi- 
cago; G. E. Richardson, Round Lake. 





State, Ind.—Julius F. Koelling, Fred 
Marvin and Fred F. Arnotd, Chicago. 

Equitable, N. Y.—Walker Wilson, Dan- 
ville; G. W. Scanlan, Vandalia; A. J. 
Bruce, Rockford; O. E. Peterson, Victoria; 
J. S. Arnold, Cerro Gordo; A. S. McKellar, 
Vandalia; H. J. Prouty. Galesburg; S. P. 
Boswell, Chicago; Jos. Mayer, Jonesboro; 
Mrs. Barbara Schwalbe, Oak Park; J. R. 
Clark, W. E. Freund and John Wallace 
Chicago; H. T. Golf, Galesburg; J. W. 
Gary, Chicago; C. L. Lundgren, Marengo; 
Gustavus Rice, Chicago; W. . Mason, 
Vincennes, Ind; R. P. Bichl, Chicago; L. 
O. Boreau and J. Phelan, East St. Louis; 


| E. A. Elwell, Alton. 





Indiana 

Aetna—Marsh Thomas, Greensburg; G. 
W. Anderson, Princeton. 

Anchor—L. G. Wright, Putnamville; 
LeRoy Spencer, Russelville; H. E. Smith, 
Brookston. 

Hartford—H. D. Dunnington, 
apolis. 

Lincoln Natl.—S. R. Wells, Butler. 

Mich. State—Moses Murphy, Alexandria; 
R. M. Dickerson, Anderson; J. T. Shook, 
Montpelier. 

Pacific Mut—J. J. McDonald, Ft. 
Wayne. 


Prov. L. & T.—E. L. Martin, Plainfield. 


Indian- 





LIFE NOTES 

The Indiana National Life has been 
admitted to do business in Kentucky. 

The Indemnity Life & Accident of Min- 
neapolis has been admitted to North Da- 
kota. 

The Illinois department is examining 
the United States Life Endowment of 
Chicago. 

The Columbia Life of Cincinnati passed 
the $5,000,000 mark of insurance in force 
last week. 

The Chicago agency of the Northwest- 
ern Mutual wrote $1,453,800 in March and 
reported $804,500. 

The St. Louis National Life has discon- 
tinued writing industrial insurance and 
has started an intermediate department. 

The Security Mutual Life of Nebraska 
and Indemnity Life & Accident of Minne- 











FOR GENERAL 





UNION LIFE INSURANCE CO. 


OF CHICACO 


FIFTH FLOOR CHICAGO SAVINGS BANK BUILDING 


S. W. Corner State and Madison Streete 


Live Men of Ability can secure the best contracts offered by 
any sound, conservative company to men who can 
deliver the goods. 


AGENCY Address, THE HOME OFFICE 





HOME OFFICE 











ST. LOUIS NATIONAL LIFE 


INSURANCE COMPANY 


MISSOURI TRUST BUILDING, ST. LOUIS, MISSOURI 


VICTOR WM. REITZ, Prest. 


OPPORTUNITIES 
FOR HUSTLERS 


W. L. ROWLEY, 
Secretary 








THE COMMERCIAL LIFE INSURANCE COMPANY 


INDIANAPOLIS, INDIANA 
Albert J. Heliker,' Presidemt) 


OFFERS FIRST CLASS RENEWAL CONTRACTS TO GOOD RELIABLE 
MEN. PARTICIPATING INSURANCE AT NON-PARTICIPATING RATES. 





Edward R. Millett, Supt. of Agents, Home Office 
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| 
apolis have been admitted to North Da- | 
kota. 


Sam Park, president of the Empire Life | 
of Beaumont, Texas, resigned some weeks | 
ago. New Secrétary J. Austin Strange 
has resigned. 


Total life business written in New 
Hampshire last year was $9,950,315 in- 
cluding industrial. The amount in force 
is $60,079,364. 

Agents of the New York Life at Kansas 
po a A will make Vice-President Buckner’s 
visit the occasion for their annual meet- 
ing and banquet. 


Wm. Boswell’s agency of the Security 
Mutual of New York at Cincinnati, which 
paid for $3,500,000 last year, is ahead of 
1909 so far over $500,000. 


Cc. R. Draughn of Kansas City, state 
agent of the Northwestern National Life, 
has resigned and is thinking of entering 
the real estate business. 


The Reliance Life was licensed in Ari- 
zona last week. Angus Allmond, assist- 
ant general manager, is now in San Fran- 
cisco preparing to open up the Pacific 
coast territory. 

Mrs. Thomas Rogers has been placed 
in charge of the actuarial work of the 
St. Louis National Life. She has been 
assistant actuary of the German Mutual 
Life of St. Louis. 


The Life Insurance Policyholders Pocket 
Index for 1910, published by the Spectator 
Company, New York, is being distributed. 
The price is 25 cents a copy in manila 
cover and 50 cents in leather. 


The Columbia Life of Fremont, Neb., 
is a new institution recently opened for 
business. It is a mutual concern, with 
O. W. Rice, president; H. C. Mason, vice- 
president, and Thomas Carroll, secretary. 

Vice-President Babler, manager of agen- 
cies of the International Life, has gone 
on a visit to the agencies and will meet 
the lifemen of the far west. His itinerary 
will include Albuquerque, Los Angeles, 
San Francisco, Portland, Seattle, Pocotello, 
Salt Lake City and Denver. 

M. C. Tyndall of Grand Rapids, who has 
been organizing Michigan for the North- 
ern Life of Illinois, has resigned to ac- 
cept a position with the Preferred Life 
of America, the newly organized company 
having headquarters in Grand Rapids. He 
will have charge of the Grand Rapids 
district. 

The Bankers Reserve Life of Omaha has 
decided to open up the Chicago field for 


| the company, 





business April 15, and to that end has ap- 
pointed John C. Allen manager of its 
business for Cook county. Mr. Allen has 
been for twenty-one years past with the 
Prudential, located the larger part of the 
time in Chicago. 

Following a thorough investigation into 
the insurance frauds which have been 
practiced on the Knights and Ladies of 
Security by a syndicate of schemers work- 
ing in the Twin Cities, the national offi- 
cers of the order have revoked the char- 
ters of Zion and Hertzel councils in Min- 
neapolis and Roosevelt council in St. Paul. 

Robert K. Orr, secretary of the North- 
ern Assurance of Detroit for the past year, 
has resigned. Mr. Orr’s tastes run to 
actuarial work, and .e detail work per- 
taining to his position as secretary was 





not congenial to him. Judge F. H. Aldrich, 


general counsel since the organization of 
has been elected secretary 
to succeed him. 

The figures of the Indiana insurance 
department show that the life companies 
have deposited there $17,828,000 in securi- 


| ties, chiefly in mortgage bonds and policy 


loans. The companies that have more 
than $1,000,000 on deposit are: State Life, 
$8,114,360; American Central, $2,334,701; 
Reserve Loan, $1,858,534; Federal, $1,218,- 
542; Meridian, $1,089,337. 


Superintendent W. H. Hotchkiss of 
New York will address the Buffalo Life 
Underwriters at their annual dinner on 
April 23. It will be the first address of 
Mr. Hotchkiss in his home town since he 
became superintendent. A. F. Sheldon, of 
the Sheldon School, will be another speak- 
er, and John W. Whittington, president of 
the national association, will also speak. 


The Metropolitan Life is issuing a spe- 
cial policy for college professors, de- 
signed as the result of a suggestion from 
the president of the Carnegie Foundation, 
which was established to pension profes- 
sors. As the pension fund begins at age 
65, the Metropolitan has issued policies 
giving them insurance at almost net rates 
up to that age, when the pension makes 
the insurance no longer necessary. 

A meeting of stockholders of the Fidel- 
ity Guaranty Company, of Louisville, was 
held there this week for the purpose of 
taking steps to effect a change in the 
management of the company, with which 
there is said to be considerable dissatis- 
faction in some quarters. The company 
was formerly the agent of the Inter- 
Southern Life, of Louisville, but has 
since made other agency arrangements. 


The legal reserve life companies doing 
business in Minnesota received in pre- 
miums during 1909, $7,526,996, an increase 
of $327,388 over the receipts for 1908. 
The losses for 1909 were $1,907,168, this 
amount being $954,011 less than the losses 
for 19 During 1909 the assessment 
life companies collected in premiums $318,- 
995, an increase of $11,117 over the pre- 
vious year, and the losses were $142,840, 
Lv} amount being $23,380 less than for 


Arrangements have been made whereby 
on May 1 the home office of the United 
States Annuity & Life of Chicago will be 
transferred to the thirteenth floor of the 
McCormick building. This is a new struc- 
ture located at the corner of Michigan 
avenue and Van Buren street, Chicago. 
The offices have been specially constructed 
for this company, with a view to their 
convenience. The offices front on Michi- 
gan avenue, overlooking Lake Michigan, 
and in addition to being larger than the 
present quarters, are so arranged that all 
of the space can be utilized. A special 
vault has been prepared for keeping the 
supplies. 


Three or four experienced 
WANTED Accident and Health Field 





Men to organise and devel- 
op territory in our Commercial, Industrial 
and way Installment Departments. 


Good contracts, salary or commission to 
right parties. 
COLONIAL CASUALTY CO., Huntington, W. Va. 








Insurance 


HOME OFFICE: UNION CASUALTY BUILDING 
S. E. Corner Sixth and Walnut Streets, Philadelphia 


UNION CASUALTY 


General Agents wanted in Pennsylvania and Ohio 


Company 
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Massachusetts Bonding & Insurance 











Company 


HOME OFFICE, BOSTON, MASS. 
T. J. FALVEY, President 


J. T. BURNETT, Sec’y-Treas. 





SURETY BONDS and BURGLARY INSURANCE 


MOORE, CASE, LYMAN & HUBBARD, Managers for Illinois, 159 La Salle St.,. CHICAGO, ILL. 
FRED L. GRAY CO., Northwestern Managers, 328 Security Bank Bidg., MINNEAPOLIS, MINN. 
THOMAS BLOOMFIELD General Agent, 127 East Market St., INDIANAPOLIS, IND. 

CHRIS. SCHROEDER & SON CO., General Agents, S.E. Wisconsin, 83 Michigan St., MILWAUKEE, WIS. 
HARDER & POTWIN, Managers Pacific N. W. Department, 305 Mehihorn Bidg., SEATTLE, WASH. 
BDWARD W. BRIGGS, General Agent, Chamber of Commerce Bldg., CLEVELAND, O. 


LONDON GUARANTEE AND ACCIDENT CO., Ltd., Exccano:™ 






HEAD OFFICE LIABILITY 
ACCIDENT 
CHICAGO : i 
= , BURGLARY 
F. W. LAWSON 5 oes STEAM BOILER 


es 1 x fas 


os CREDIT 
ESTABLISHED 1869 


CONKLING, PRICE & WEBB, xi*%rc:.cd'ia. 171 La Salle Street, Chicago 
RAYMOND & RAYMOND, S*tecucss"* 310 Ford [a '? Detroit 
FRED L. GRAY COMPANY, “Sicccce<” Security Bank Bldg., Minneapolis 


Managers 


ALFRED PAULL & SON, ‘“west'viciie 1136-40 Chapline Street, Wheeling 


Reato— Casualty 


AGENTS 
IF 
YOU 


General Manager 





Can command Bond or Casualty Business, 
Are seeking an Agency connection, 
Are not representing another like company, 


Address: AGENCY DEPARTMENT 


The Empire State Surety Company 
NEW YORK 





UNITED SURETY COMPAN 


BALTIMORE,MD. 


_ JOHN MCGILLEN, 
GENERAL AGENT FOR ILLINOIS. 
BORLAND BLDG., 181 La SALLE ST. I 
TELEPHONE CenTmar 4287 eee ans 
THE FLETCHER Co., THE ELDRED AGENCY, 


\. W. Manacens, GENERAL Aoen 
TS, 
Bank or Commence Btoc., PABST BLDG.,, 


MINNEAPOLIS. Minn. MILWAUKEE, Wis. 





AGENTS, ATTENTION! 


THE AMERICAN LIVE STOCK 
INSURANCE COMPANY 


INDIANAPOLIS, IND. 
STERLING R. HOLT, President H. C. NAYLOR, Secretar} 
Paid up Cash Capital $100,000 Net Surplus $25,000 , 


insures Horses, Mules and Cattle Against Death From Any 
Gause Anywhere in the United States or Canade 


Liberal Contracts to Agents 


For Territory Apply to Home Office 








The American Credit-Indemnity Co. 
of NEW YORK 


Credit Insurance Only 








E. M. TREAT, President 


Insures Manufacturers and wholesalers against Excessive Annual Loss thro 
Insolvency of Customers. We can always use a few high-class solieitose 


Pierce Building, ST. LOUIS, MO, 302 Broadway, NEW YORK 
Offices in all Principal Cities 
J. F. HALLWEGEN, General Agent, 1140 Marquette Bidg., CHICAGO 
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Casualty and Surety News 





REORGANIZE CONSOLIDATED 


ee 


$158,000 IMPAIRMENT IS FOUND 





Stockholders Reduce Capital to $140,000 
and New Management is Elected 
—Surplus Now $51,000 





Charleston, W. Va., April 13—(Spe- 
cial)—Reorganization of the Consoli- 
dated Casualty was effected at meet- 
ings held here Monday and Tuesday 
when the capital was reduced to $140,- 
000, a surplus created, and a new board 
of directors, new executive committee 
and new officers were elected. 

The West Virginia department has 
completed its examination and is pre- 
paring to take the necessary legal steps 
to turn the company over to the newly 
elected officers. The examination re- 
vealed an impairment of about $158,000, 
practically twice the amount at first 
estimated. 

Stockholders Reduce Capital 

The stockholders met in Charleston 
on Monday and reduced the par value 
of the outstanding shares from $25 to 
$10. This gives the company $140,000 
paid up capital and $51,000 net surplus. 
The surplus will be materially increased 
by realization on certain assets which 
could not be admitted under the insur- 
ance laws. The charter and bylaws 
were both amended in a number of par- 
ticulars to suit the needs of the com- 
pany and twenty-five directors were 
elected for the remainder of the year. 

By mutual consent the directors met 
on Tuesday and elected the following 
to act as the executive committee of 
the company: W. E. Deegans, Glen 
Jean, W. Va.; A. J. Stein, Vanceburg, 
Ky.; J. L. Druien, Bardstown, Ky.; 
W. G. Duncan, Greenville, Ky. The 
following officers were elected. 

New Officers Elected 


President and Chief Counsel—C. C. Mc- 
Chord, lawyer, Louisville, Ky., former 
vice-president of the company. 

Vice-President—M. J. Wade, member 
Democratic Iowa 
City, Iowa. 

General Manager—J. W. Scherr, deputy 
insurance commissioner, Charleston, W. 


National Committee, 


“Becretary and Treasurer—W. A. Hart, 
Chicago, formerly assistant secretary of 
the company. 

The home office of the company will 
be located in Charleston. A detailed 
report of the examination and the ac- 
tion of the department with reference 
thereto will be given to the public with- 
in the next few days. 

Now Down to Bedrock 

The company is now put on a bed- 
rock basis. The assets which could not 
pass muster have been thrown out and 
what are left are worthy of confidence. 
The element among the officers on 
whom are blamed most of the com- 
pany’s misfortunes is eliminated. Presi- 
dent McChord came to the company 
only after it was in bad shape and none 
of its subsequent trouble has been laid 
at his door. He was the organizer of 
the National Casualty of Louisville, 
which was merged in the Consolidated 
before the organization of the Louis- 
ville company was completed. Mr. 
McChord has been instrumental in as- 


| elation the West Virginia department 
| to straighten out the tangle in the com- 
pany’s affairs. 
Scherr’s Record Is Good 

General Manager Scherr was long 
connected with the insurance depart- 
ment of West Virginia when his father 
was auditor and since Auditor Darst 
took charge he has been an examiner 
and deputy insurance commissioner. It 
was his appraisal of certain assets of 
the Consolidated Casualty which re- 
sulted in its showing an impairment 
when it first sought its license from the 
West Virginia department. He also as- 
sisted in the examination which re- 
vealed the recent heavy impairment. 

The Consolidated has had about as 
many hard knocks as any company ever 
had in the same amount of time, but 
there appears no reason why it can 
not now become a useful company if 
it goes along carefully in a limited ter- 
ritory until such time as it shall have 
acquired strength to branch out into 
larger fields and the more hazardous 
classes of business. 


Kansas Refuses New License 

Topeka, Kan., April 13—(Special)— 
Superintendent Charles W. Barnes has 
denied the Consolidated Casualty of 
West Virginia, the right to transact 
business in Kansas until such a time as 
the company has made a satisfactory 
showing to the department. This is 
the company which was endorsed by 
the Kansas State Bankers’ Association 
last winter. 

The company’s permit to transact 
business in Kansas expired March 1. 
The department has been notified from 
time to time that reorganization was to 
be effected, but he refused to issue a 
permit to the company until such a 
course has been pursued or a satisfac- 
tory showing made. 


To Hold Consolidated’s Business 


The organization of the Consolidated 
Casualty, of Pine Bluff, Ark., a few days 
ago was for the purpose of holding the 
business formerly controlled by the 
Consolidate Casualty, of West Virginia. 
The latter had an industrial disability 
business in and around Pine Bluff 
which amounted to about $1,000 per 
month in premiums, and when the com- 
pany was unable to continue to trans- 
act business in Arkansas, rather than 
lose the premiums, the agents at Pine 
Bluff formed a corporation under the 
assessment laws and qualified with the 
insurance department. 


Holds the Sureties 


The Indiana supreme court decides 
that the sureties on a “continuing re- 
cognizance” in a criminal case are li- 
able if the defendant fails to appear 
whenever and wherever the case is law- 
fully called for trial. George Hazzard, 
under indictment for forgery in Henry 
county, failed to appear for trial on 
change of venue to Rush county in an- 
other similar case against him, after 
the affidavit in the first case had been 
quashed on his motion. This, how- 
ever, had been appealed and reversed 
and he failed to appear for trial in the 
other case. His recognizance bond was 
forfeited. 











AMERICAN FIDELITY CO. 


MONTPELIER, VERMONT 
Liability, Burglary, Personal Accident and Health, Fidelity and Surety Bonds 


ALSO THE MOST LIBERAL AUTOMOBILE LIABILITY POLICY ISSUED 
Special Inducements to Agents and Brokers 


HUTCHINSON & COOLEY, General Agents for Illinois 
159 La Salle St., Chicago 
CHRIS. SCHROEDER & SON, Gen. Agents Wisconsin 
83-85 Michigan Street, Milwaukee 
E. J. SCOONOVER, General Agent for Indiana 
509 Law Building, Indianapolis 
TRAFFORD N. JAYNE, Att'y and Mgr. for Minnesota 
709 Hennepin Ave., Minneapolis 
F. A. BUCHANAN, Jr., Gen. Agt. for Southern Ohio and No. Ky. 
312 Johnston Bldg., Cincinnati 
RUSS L. WHITNEY, Gen. Agt. for Western Ohio 
739 Reibold Bldg., Dayton 
THE PHYPERS BROS. CO., Gen. Agts. for Northeastern Ohio 
Park Bldg., Cleveland, Ohio 
FOWLER & LONG, Gen. Agts. for Western Mo. and Kansas 
818 Grand Ave., Kansas City, Mo. 


The Aetna Indemnity Company 


of Hartford, Connecticut 








ExecuTss— 
Surety bonds for Contractors, 
Surety bonds required in Court proceedings, 
Surety bonds covering miscellaneous requirements. 
Fidelity bonds guaranteeing the honesty of employees in 
positions of public and private trust. 
Issuzss— 


Burglary insurance policies. 


Plate glass insurance policies, 
Health insurance policies. 


Personal accident policies. 


We have desirable territory for agents and would be glad to correspond with 
business producers. 


THE AETNA INDEMNITY COMPANY, 68 William St., New York 
Union Accident and Benefit Association 


Oshkosh, Wisconsin 
Bight Years of Wonderful Success 


Popular up-to-date HEALTH, ACCIDENT and DEATH Policies. Insuring both men and women 
General Agents wanted for Wisconsin, Michigan and lowa who can appoint and handle sub-agents, also 
District Managers wanted. Liberal pay, “A1”’ Contract direct with Company. 


OPEN NOW # you mean gn pen ito write business and 


; Write at once for our “I. L.’? Proposition. It will make you 
Anumber of good territories realize just how good the Health and Accident Business is. 


Coking fort coportuniy‘° FEDERAL CASUALTY COMPANY Detroit, mich. 
BUILDPFORTHEFUTURE Income $359,876.45 Assets $255,424.83 

















AN AGENCY CONTRACT WITH THE 


3 y Title Guaranty 6 Surety Company 
‘ SCRANTON, PENN. 

is a valuable asset to any Insurance Office 

CAPITAL AND SURPLUS, - += = = $1,500,000 


L. A. WATRES, President JOS. A. SINN, Manager Surety Department 
AGENTS WANTED IN UNCOVERED TERRITORY 
Address, M. M. TOWNSHEND, Supt. of Agencies 














THE BIG MILLION DOLLAR COMPANY 
THE FIRST OF ITS KIND 


THE AUTOMOBILE INSURANCE COMPANY OF AMERICA 


INDIANAPOLIS, IND. 
We can use a first-class Stock Salesman for special work 


Correspondence from Live Agencies solicited 
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REPORT ON THE PREFERRED 


EXAMINATION BY NEW YORK 


















































































































Comment on History of the Company 
and Life Indemnity and 
Annuity Policies 





The New York department of New 
York in its examination of the Pre- 
ferred Accident brings up the question 
as to whether the company can issue 
policies providing for the payment of 
an annuity to the beneficiary on the 
death of the assured after the death 
benefit has been paid. The examiners 
Say: 

At the time of the examination of this 
company reported under date of May 6, 
1897, the question arose as to whether 
companies incorporated under subdivision 
2, section 70 of the insurance law, should 
be permitted to enter into contracts pro- 
viding for the payment of an annual in- 
come (in the event of the accidental death 
of the assured) to the beneficiaries during 
their natural lives. In said report such 
transactions were characterized in the 
following language: 

“The essence of the whole transaction 
is that of granting an annuity, pure and 
simple.” 


It does not appear that the department 
has ever made a ruling in this matter, 
and we therefore submit these facts for 
your consideration and decision. The 
questions involved are: 

(1) Whether the company had a right 
to issue the “Combination Life Indemnity” 
or the “Combination Annuity” policies. 
(2) If not, whether they should be al- 
lowed to renew existing policies. 


Combination Life Indemnity Policy 


From May 8, 1893, to Jan. 10, 1897, 
the Preferred issued a “combination 
life indemnity” policy. In this policy it 
was provided that on the accidental 
death of the assured, the surrender of 
the policy and the payment of the death 
benefits therein provided, the company 
would issue to the beneficiary a paid- 
up policy providing for the payment of 
an indemnity equal to $10 per week dur- 
ing his or her natural life, payment to 
cease at the death of the beneficiary. 
There are 990 such policies still in 
force. 

Combination Aunuity Policy 


On the discontinuance of this policy, 
the “combination annuity” policy was 
issued. It provided at the accidental 
death of the assured, that the annuity 
benefit of $10 a week should not extend 
beyond ten years or prior death of the 
beneficiary. 

Financial Exhibit 


The report shows net premiums, 
$1,540,323; total income, $1,606,120; ac- 
cident losses, gross, $420,472; reinsur- 
ance losses, $13,321; health losses, $71,- 
031; commissions on accident, $359,022; 
on health, $66,546; paid for investiga- 
tion and adjustment of accident claims, 
$16,527; of health, $2,755; total dis- 
bursements, $1,246,697. The assets are 
$1,984,906; premium reserve, $603,482; 
net surplus, $685,066. 


Present Value of Annuities 


_ As to the present value of annuities 
issued in settlement of claims, the re- 
port says: 


The company reported in its annual 
statement for 1909 a liability amounting 
to $123,810. Of this'sum $83,575 was set 
aside to provide for the payment during 
their natural lives of twelve ersons 
whose present age ranges from 35 to 70 
years. Payrnents are made quarterly at 
the rate of $10 per week. he balance 
($40,235) was set aside to pay twelve 
beneficiaries who hold paid-up policies 
which pretation to pay from the date of 
the policy for a a of ten years (pro- 
vided they survive throughout the said 
period) the sum of $10 per week, such 
payments to be made at the expiration of 
each thirteen weeks; and one beneficiary 
whose policy provides for the payment of 
$5 per week for twenty years. In the 
foregoing statement of liabilities the sum 
of $114,666.36 has been charged as being 
sufficient to meet this obligation. The 
calculation is based on the actuaries’ 
table at 4 percent interest. 


Comment on Gompany’s History 
As to the history of the company, its 
capital stock and management, the re- 
port says: 


The company commenced business in 
May, 1893, with a capital of $100,000 and 
a surplus of $100,000, all paid in cash. The 


capital stock consisted of 1,000 shares of 
$100 each. 

In July, 1897, the surplus was increased 
$120,000 by a voluntary contribution in 
cash from the stockholders (1,000 shares 
at $120 per share). 

On April 5, 1899, the board of direct- 
ors declared a stock dividend and author- 
ized the transfer of $100,000 from the 
“General Fund” of the company to the 
“Capital Account,” thus increasing its 
capital to $200,000. 

On June 29, 1906, the unanimous consent 
of the stockholders expressed in writing 
was obtained authorizing the company to 
increase its capital from $200,000 to $350,- 
060, and at the same time K. C. Atwood 
was authorized to subscribe for the entire 
increase. Under date of July 13, 1909, the 
cash book shows an entry of $150,000 re- 
ceived in payment for 1,500 shares of the 
company stock purchased by K. C. Atwood 
at par. On July 14, 1906, there were is- 
sued to K. C. Atwood two certificates, one 
for 2,000 shares and the other for 1,500 
shares, comprising the entire authorized 
issue of capital stock, all other certificates 
having been surrendered to the company. 
The effect of this transaction was to 
lodge the title to the whole capital stock 
in the name of Atwood. The above 
two certificates in the name of K. C. At- 
wood, respectively for 2,000 and 1,500 
shares, were canceled and the _ stock 
ledger and certificate book show that on 
July 14, 1906, certificates were distributed 
to various individuals for the whole capi- 
tal stock, 3,500 shares. 


Management of the Company 


From May 6, 1893, the date of commenc- 
ing business, to July 1, 1906, K. C. Atwood 
was business manager and secretary of 
the company. In lieu of salary, Mr. At- 
wood received a commission on all the 
premiums received, in return for which he 
paid all management expenses excepting 
commissions to agents, taxes, cost of office 
furniture, safes and books. The losses 
also were paid direct by the company. 

About 1899 Mr. Atwood assigned part 
of his profits from this contract to a West 
Virginia corporation called the National 
Agency Company, which in return ad- 
vanced him money. The agreement be- 
tween the Preferred Accident and Mr. At- 
wood was canceled on July 1, 1906. We 
understand that the National Agency Com- 
pany was dissolved some time thereafter. 
It appears that at the time of the increase 
in the capital stock of the Preferred Ac- 
cident in 1906, the stockholders of the Na- 
tional Agency Company received through 
Mr. Atwood stock of the Preferred Acci- 
dent on the basis of one share in the in- 
surance company for every two shares in 
the National Agency Company. This, how- 
ever, does not alter the fact that the Pre- 
ferred Accident actually received the 
$150,000. 


Ohio Casualty Returns 
Following are the total Ohio pre- 
miums in 1909 and 1908 of the casualty 
and miscellaneous companies writing 
over $75,000 in 1909, arranged in the 
order of the company having the largest 
premiums in 1909, first: 





Company. 1909. 1908. 
TNE. 0.5.002000009-04 $506,890 $516,788 
BOERS, TABS. occcsccecses 382,5 377,426 
Fidelity & Casualty.... 333,579 290,650 
Ocean Accident......... 274,367 212,890 
Maryland Casualty .... 228,574 215,488 
Standard Accident...... 227,722 257,044 
General Accident....... 181,807 5,329 
American Surety ...... 160,74 143,799 
U. 8S. Fid. & Guaranty.. 145,971 130,878 
Continental Casualty.... 130,499 110,904 
Employers Liability.... 124,154 124,853 
N. Am. Accident ....... 96,459 5,51 
American Bonding...... 92,932 81,547 
Bankers Surety......... 3,805 66,478 
U. S. Health & Acci..... ,900 95,57 
Hartford Steam Boiler.. 78,870 47,854 
Fidelity & Deposit..... 78,436 68,068 
Great Eastern Casualty. 77,749 75,612 





Business in West Virginia 
The companies leading in West Vir- 
ginia premiums last year were: 
Prems. Losses. 


Citizens Trust & Guar.....$73,957- $64,547 
Prov. Life & Cas.........-. 70,276 28,74 

Fidelity & Casualty ...... 66,802 27,929 
Mad Casualty .....-..00% 60,894 17,34 

Colonial Casualty ........ 52,066 25,309 
ctw ecedticcades 44,943 23,908 
Ocean Accident .......... 3,562 256,076 
Continental Casualty...... 38,665 17,133 
Bramwell Accident ...... 27,156 12,789 
U. S. Fid. & Guaranty.... 23,746 21,328 





February Embezzlements 


Press notices and dispatches, as col- 
lated by the fidelity department of the 
Fidelity and Casualty indicate, for the 
month of February, 1910, the following 
defalcations: 













Banks and trust companies.......$197,000 
Beneficial associations .......... - 17,84 
Wee GOPVEND cecccccccscceses 5,484 
General business .... 40,349 
Insurance companies .... ,183 
Transportation companies ° 4,219 
Miscellaneous ....... Sees eeerCe Ke 5,985 
BOE ss vcwiccécscces peeeescen $271,760 


RECENT DECISIONS GIVEN 


ACCIDENT CLAUSES INVOLVED 





Michigan Supreme Court Upholds 
Warranties About Previous Rejec- 
tion, Indemnity Received 





_The Insurance Green Bag of Chicago 
gives the following recent accident de- 
cisions: 


Warranties About Previous Rejection of 
Application, Indemnity Received and Other 
Insurance Upheld.—iIn his application, 
claimant warranted that no application by 
him had ever been declined, that he had 
never received indemnity for accidents, 
when in fact he had been rejected by 
another company and had received benefits 
for several accidents on several occasions. 
He also misstated his occupation and 
failed to give the agreed notice upon 
taking out other insurance. Insured 
claimed he gave the correct facts to the 
agents who took his application, but was 
told it was not necessary to insert them. 

Upon suit, judgment was for the com- 
pany, which was affirmed by the supreme 
court of Michigan, who say in part: “No 
reasonable claim can be made upon the 
record that the plaintiff did not know that 
these statements were in fact embodied 
in the application, and they were un- 
true in fact. It is a case, therefore, in 
which he joined with the agents of 
the defendant, if they are to be 
so treated, in deceiving the company. 
* * * These questions may or may not 
be of importance to the insurance com- 
pany. They certainly have the right to 
make them material.” ~ = 2 “The 
courts have always been anxious to take 
care of the rights of the assured when 
the applicant has relied upon the agent 
informing the company what had been 
truthfully told to him about the charac- 
ter of the risk; but the courts never have 
said the company is bound by statements 
contained in an application, when not only 
the agent, but the assured, knows they 
are untrue, and calculated to deceive, and 
the application is forwarded to the com- 
pany as the basis of its action. To so 
hold would put these organizations com- 
pletely at the mercy of dishonest and un- 
scrupulous agents.”—Bonewell v. North 
Am. Accident. 125 N. W. Rep. 5 


* * * 


Death From Contusion Pneumonia— 
Agent Waived Sworn Proofs.—The insured 
was a passenger conductor and in good 
health. He left his train at the end of 
the run to register at the office. On his 
way (the night was dark and rainy) he 
fell into the turntable pit located near the 
track, sustained numerous cuts and a 
large bruise on the breast. On reaching 
home the next day, he went to bed with 
violent pains in the chest and died three 
or four days later of pneumonia. 
doctor testified he died of “contusion 
pneumonia.” There was no contrary evi- 
dence. A hydrant was located 6 feet from 
the pit and the company claimed he fell 
over it while drunk, but the weight of 
evidence was that he was sober. There 
was a question about sworn proofs, but 
this was waived by the agent. 

The policy provided indemnity “through 
external, violent and accidental means 
and resulting directly, independently and 
exclusively of all other causes in - 
death * * * This policy does not cover 
any injury, fatal or nonfatal, received by 
the assured while or in consequence of 
being or having been under the influence 
of or affected by intoxicants, etc.” 

There was a judgment for beneficiary 
below, which the court of appeals of 
Kentucky affirmed, saying in part: “The 
policy does not specify that proofs must 
be sworn to * * * If the injury or 
death is due to an accident without the 
intervention of any diseased condition of 
the body, the company is liable. It is not 
liable where the injury or death happened 
in consequence of the disease or bodily 
infirmity, and not of the accident, or 
where it is due both to the accident and 
the disease. But where the accident, and 
not the diseased condition, is the prox- 
imate cause of death, the company is lia- 

le * * * There was no evidence at 
all that the deceased was in a bad condi- 
tion of health before he was taken sick. 
There is no evidence that his system was 
in a bad condition. There is no evidence 
that he had been addicted to the use of 
intoxicants, to such an extent as to affect 
in any way his constitution, or to make 
him more liable to die from pneumonia.” 

“According to the undisputed evidence 
in the record, he was in perfect health 
up to the fall, showing externally no signs 
of the use of intoxicants, and attended 
regularly to his active duties as a railway 
passenger conductor. The proof is so 
clear as to the injury to his chest, and 
that this injury to his chest caused the 
pneumonia of which he died. That the 
injury to his chest was the proximate 
cause of the pneumonia and that the pneu- 
monia was the proximate cause of his 
death there is little room for doubt under 
the evidence.”—Fidelity & Casualty v. 
Cooper, 126 S. W. Rep. 111. 


* * * 
Voluntary 





Exposure to Unnecessary 
Defined.—Insured was a railway 
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employe returning home as a passenger. 
While the train was rounding a curve, 
going at the rate of six miles an hour, 
and approaching the station, he, evidently 
intending to get off at that point, opened 
the vestibule, stepped on the second step, 
and in some way fell off and under the 
wheels and was killed. There was evi- 
dence that a valise with a strap across 
his shoulder entangled him, and that he 
did not reach the last step and swing off. 

The policy provided, “When the acci- 
dental injury results from voluntary ex- 
posure to unnecessary danger or obvious 
risk of injury. * * * the amount pay- 
abale shall be one-fourth of the amount 
otherwise payable under this policy, etc.” 

Beneficiary brought suit and obtained 
judgment for the full amount of the pol- 
icy, the company had tendered one-fourth 
of the amount in court, claiming insured 
exposed himself to unnecessary danger. 
In affirming the judgment, the court of 
Civil appeals, Texas, says in part: “The 
jury had evidence before them to warrant 
them in finding that he did not step off 
the train at all, but by some accidental 
means lost his balance while on the sec- 
ond step of the platform, and slipped from 
the train by reason of that cause, and 
they could have found that from this 
cause, an unforeseen and casual one, and 
not from a “voluntary exposure to danger 
or obvious risk of injury,” which can ap- 
ply only to known or obvious dangers, the 
man met his death. * * * It would 
seem to us, however, that when a man 
chooses to occupy such a position on a 
rapidly moving train, the dangers that are 
incident to and evident in such a situa- 
tion, such as arise from movement of the 
train attending its operations, would 
unnecessary dangers, voluntarily assumed. 
But be this as it may, dangers not to be 
expected from occupying such a position 
a@ person cannot be said to voluntarily 
expose himself to. There was nothing to 
suggest to Deeg that he might get caught 
or tangled while on the step in such a 
manner as to throw him down ,though 
it was unnecessary for him to be on the 
step at that time, and it was an unneces- 
sary exposure. The charge was calcu- 
lated to cause the jury to ignore the 
essential feature that he consciously or 
voluntarily exposed himself to the partic- 
ular danger which overtook him.—Conti- 
contal Casualty v. Deeg. 125 S. W. Rep. 
353. 


* * * 

Traveler’s Ticket—Interpretation of— 
The executors of Phelps brought suit on 
a traveler’s ticket resulting in judgment 
for the company. The sole question was 
one of interpretation of “This ticket does 
not insure any person under 18 or over 65 
years old, nor any woman except against 
death only, nor any person employed on 
any public conveyance, etc.” 

When insured procured the ticket he 
was over 65. In affirming the judgment 
of the court below in favor of the com- 
pany, the court of civil appeals, Texas, 
says in part: “The contention of appel- 
lants in the language of their counsel is 
that the words ‘except against death 
only’ apply to a man over 65 years old as 
much as to a woman, etc.” * * * “But 
to our minds the trial court correctly 
held that the exception of liability against 
death did not apply to a man more than 
65 years old. * * we think a person 
under 18 or over 65 years old and each 
class of persons named in subsequent 
clauses introduced by the word ‘nor’ con- 
templates a separate and distinct class 
within itself against which the company 
did not undertake to insure. * * * We 
do not consider it a case of ambiguity 
ealling for the application of the rule 
invoked by appellants, that where a con- 
tract of insurance is capable of two in- 
terpretations, that one most favorable to 
insured will be adopted.”—Perry et al v. 
Standard Life & Accident. 125 S. W. Rep. 
374. 





Construes “Total Disability” 

The supreme court of Arkansas last 
week construed “total disability” as 
used in a casualty policy in the case of 
the Industrial Mutual Indemnity vs. 
Hawkins. The decision was in effect 
that a total disability under a casualty 
policy was any accident or disability 
which prevented the insured from _fol- 
lowing his usual vocation or anything 
directly connected therewith. 

Hawkins, a machinist, carried a 
policy with the Industrial Mutual In- 
demnity. He was injured to the ex- 
tent that he could not follow his trade, 
although his mental faculties were un- 
impaired. He made claim under the 
policy, but payment was refused under 
the total disability clause on the ground 
he was not totally disabled as long as 
his mind was active. The lower court 
gave Hawkins a verdict, and the com- 
pany appealed. 

The higher court went at some length 
into the matter and stated that, as far 
as Arkansas was concerned, the clause 
which provided for payment in cases 
of total disability did not mean both 





mental and physical disability. 
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NEW YORK SURETY NEWS 
NEW COMPANY TO START SOON 





Comment on Present Condition of Af- 
fairs in Aetna Indemnity— 
Expenses Are Reduced 





(FROM A STAPF CORRESPONDENT) 

New York, April 12—The Indepen- 
dent Surety Company of New York 
will begin business about May 1. Al- 
though it is authorized in its charter 
to write nearly all casualty lines it is 
not probable that it will do so at once. 

The capital of $500,000 and surplus 
of a like amount will all be paid in be- 
fore business is begun. 

The officers have not been selected 
as yet, but it is reasonably certain that 
the home office will be at 111 Broad- 
way. New York capital is invested in 
the company. 

May Examine Aetna Indemnity 

It was rumored on the street today 
that an examination of the Aetna In- 
demnity of Hartford would be made 
by the New York insurance depart- 
ment. This was denied by Chief Ex- 
aminer Hughes of the casualty division 
of the department, who said that he 
had no intention of so doing at the 
present time. He said that if the 
Connecticut insurance department started 
an examination of the Aetna Indemnity 
as being a Connecticut corporation, 
the New York department might act 
with it if so requested 

Although the 1909 statement of the 
company on file at the New York de- 
partment shows a surplus of about 
$84,000, it was pointed out that many 
of the securities were of such a nature 
that department examiners might hesi- 
tate to rate them as high as did the 
company in the statement. 

Kelsey Reduces Expenses 

It is understood that $100,000 in cash 
has been paid in to strengthen the com- 
pany’s financial condition, while the 
Kelsey management has already ef- 
fected radical cuts in the salaries of 
officers and department heads, which 
will result in a big expense saving. The 
cuts began at the top and did not affect 
as usual, only the paid employes and 
clerks. 

The control of the company is be- 
lieved to remain in the same hands in 
spite of the official changes. In other 
words, the Robins interests are still in 


control. 
Mum on English Deal 

The negotiations with the Commer- 
cial Union, which came to a halt so 
suddenly, are believed to have so re- 
sulted purely because the British com- 
pany realized an investigation of the 
Aetna Indemnity’s business was not 
just what was wanted for its purposes. 
Great reticence is displayed by the in- 
terests involved now that the proposed 
deal has been called off. As a whole 
the company is expected to show big 
improvement as a result of the changes 
that have taken place. 





Embezzlement Decision 


The Indiana supreme court has re- 
versed the judgment of the lower court 
in the case of Harry A. Axtell, former 
local agent at Bloomington, Ind., who 
was sent to prison, charged with embez- 
zlement of building and loan funds. Ax- 
tell has been released. The court says 
that whatever circumstances or facts 
are necessary to constitute the offense 
of embezzlement must be positively and 
unequivocally alleged as the difference 
between larceny and embezzlement is 
mainly in the manner of obtaining pos- 
session of the money. At the time of 
the commission of the embezzlement, 
the court says, the defendant must have 
held confidential relations by which he 
was intrusted with the property em- 
bezzled. “Being then and there an 
officer, agent or employe” is only a re- 
cital and not a direct averment. A per- 





son who by his employment has oppor- 
tunity to steal and does so is not guilty 
of embezzlement, but of larceny. 


Hoosier Casualty Moves 

The Hoosier Casualty, of Indianapolis, 
has been compelled to move into larger 
quarters and has taken offices in the 
Lemcke building. The company be- 
lieves it is writing more business in 
Indiana than any other company, as it 
is issuing about 1,000 policies a month. 


GREAT EASTERN IS A MEMBER 
Plate Glass Underwriters Association 


in New York Has a Record 
for Sticking 














The most recent acquisition to the 
ranks of the Plate Glass Underwriters 
Association of New York is the Great 
Eastern Casualty, which not long ago 
added plate glass and burglary lines to 
its accident and health business. There 
are now nine companies in this associa- 
tion which has been held intact in spite 
of a few outsiders for about four years. 

The advisory rates promulgated in 
the association’s manual have been 
made the basis of similar organizations 
all over the United States. The record 
of this organization as a i is 
rather an unusual one in New York 
City, where compacts and gentlemen’s 
agreements come and go almost with 
the changing seasons. Manager Grid- 
ley is to be congratulated on his effec- 
tive work with this association. 





Business Shows Growth 


The growth of the casualty and 
surety business in Iowa is shown by 
the figures just compiled by the in- 
surance department. The premiums 
on these classes for 1909 were $977,374, 
as against $796,792 in 1908, and $778,742 
in 1907. Losses paid in Iowa in 1909 
were $327,276; in 1908, $313,859; in 
1907, $273,019. 





Collecting Experience of Banks 


The American Bankers’ Association 
is sending all members a circular let- 
ter asking questions about their burg- 
lary insurance and fidelity and depos- 
itory bonds. The idea seems to be 
to collate the experience on these 
classes of business among bankers. It 
has been pointed out that it will not 
be of much value when it is secured 
as the association has failed to ask 
what sort of safes or vaults the banks 
have. 

For years past this organization has 
from time to time gotten up statistics, 
apparently with the idea of eventually 
starting a mutual or organizing a stock 
—r for the insurance of its mem- 

ers. 





New Company at Saginaw 
The Preferred Casualty has been or- 
ganized at Saginaw, Mich., to write pre- 
ferred accident and health risks. Chas. 
Khuen, cashier of the Saginaw 


County Savings Bank, is president. S. 
S. Roby, assistant cashier of the Bank 
of Saginaw, is vice-president. J. W. 
Strong, for five years district manager 
of the Bankers Life of Iowa, is secre- 
tary and general manager. 





LO! THE POOR RUMSELLER 


He Has His Troubles, One of Which 
is Getting a Bond for 








After all of the trouble of going 
through a municipal election in a fran- 
tic endeavor to land his village or city 
in the “wet” column, the average Ne- 
braska saloonkeeper is just beginning 
to realize that his troubles are still 
serious because the finding of a $5,000 
bond is one of them. There are about 
2,000 of them outside of Omaha, their 
license year beginning May 1. 

In years past, as the difficulty of se- 
curing personal bonds grew apace, it 
became easy to buy one from a surety 
company for $15. 

But as time progressed, it became 
fashionable in Nebraska for everyone 
to take a rap at the saloonkeepers on 
all occasions. The number of damage 
suits against them increased at an 
alarming rate, and the percentage of 
suits in which judgments were secured 
likewise assumed alarming proportions. 
Every time that a judge got a chance 
to interpret a new phase of the exist- 
ing liquor laws, the liquor interests 
got the worst of it. 

It finally became painfully apparent 
to the bonding companies that the sign- 
ing of a $5,000 bond for a saloonkeeper 
was a $5,000 risk and repeat as often 
as you please for a period of five years, 
covering the misdeeds of the saloon- 
keeper for the one year, with no possi- 
bility of cancellation, regardless of how 
reckless the saloonkeeper might have 
become in the management of his 
saloon, and regardless of how rapidly 
he may have deeded away the real 
estate that he owned the day his appli- 
cation was acted upon. Though the 
bonding company could not be soaked 
for more than $5,000 on one judgment, 
there was nothing except its bankruptcy 
to keep it from getting stuck on a 
score of them. 

The prices of the bonds gradually 
crept up, along with requirements of 
personal indemnity bonds or tangible 
security to make good to the bonding 
companies, until last December, prior 
to the giving of bonds by saloonkeepers 
for the license year beginning Jan. 1 in 
the city of Omaha, a $100 rate was 
agreed upon. The _ saloonkeepers, 
through their local organization stood 
pat, and before the last day, the bond- 
ing companies began cutting throats, 
and got down to $25. But the com- 
panies that cut the hardest then are 
nursing the deepest sores right now. 

Therefore no bonding company is 
now writing saloon bonds at any price, 
except that the Lion Bonding & Surety, 
which once in its history wrote more 








WANTED 


SUCCESSFUL EXPERIENCED 


Stock Salesmen 


Big men who have acquired the habit of making big money, — 
to handle the strongest proposition ever offered. Eleven 


millionaire directors of national reputation. 


clean cut proposition. 


Absolutely 


Courts the strictest investigation. 


If you are a “real stock salesman,” address 21-V., care of 


The Western Underwriter. 








saloon bonds than anything else, is tak- 
ing care of a few old and substantial 
patrons. 





Mellery Changes Companies 

George L. Mellery, who for the past 
four years has been in the claim depart- 
ment of the Employers Liability in 
New York and Chicago, has become ad- 
juster in the casualty department of 
Fred S. James & Co., of Chicago, suc- 
ceeding Charles A. Wright, who will 
now work in the James office. 


DECIDE TO DOUBLE CAPITAL 
Illinois Surety Stockholders Elect Four 


New Directors—Old Officers Re- 
elected and Vacancies Filled 








Authorization of an increase in the 
aid up capital of the Illinois Surety 
rom $250,000 to $500,000 was the busi- 
ness of chief interest transacted at the 
annual meeting of the stockholders of 
the Illinois Surety on Tuesday. Presi- 
dent Hopkins states that most of the 
new stock will probably be taken by 
present stockholders. In fixing the 
price of the new stock the endeavor 
will be to sell at a price which will 
be equitable to old stockholders and to 
any outsiders who may buy new stock. 

The old directors were reelected with 
the exception of Fred M. Blount, who 
resigned the presidency of the com- 
pany and entered the surety business 
for himself a short time ago; John P. 
Hopkins, Andrew J. Graham and Albert 
G. Wheeler. In their places were 
elected William Gillette and E. §S, 
Hobbs, of Aurora, Ill.; George E. Dut- 
ton, of Sycamore, IIl., and D. C. Mackey, 
the company’s manager in New York. 
There were 2,240 shares of the 2,500 
shares of stock represented at the 
meeting, and it was entirely harmoni- 
ous. 

The directors reelected A. J. Hop- 
kins, president; Evan <A. Evans, 
treasurer, and H. W. Watkins, secre- 
tary. William Grote, a banker of El- 
gin, Ill, was elected vice-president, a 
position which has been vacant since 
Vice-President Hopkins was advanced 
to the presidency. Marshall E. Dun- 
ning was elected assistant secretary. 
Fred L. Mandel was elected a new 
member of the executive committee, 
the other members being A. J. Hopkins. 
Wm. Coffeen, Sanford F. Harris, Evan 
E. Evans, James S. Hopkins and Wm, 
Grote. 

For the past few days Chicago news- 
papers have been publishing some sen- 
sational stories about a possible row 
at the annual meeting, resulting from 
the fact that when the company was 
organized in 1905, $18,000 was voted to 
A. J. Hopkins for organization ex- 
pense. No such trouble developed at 
the meeting. President Hopkins says 
that these stories started from one in 
a newspaper in Aurora, his home town, 
which resulted from a statement made 
by Fred M. Dolph, his law partner of 
several years ago. He says that when 
the stockholders held their first meet- 
ing Albert G. Wheeler, who owned the 
largest block of stock, brought up the 
question of compensating those who 
had carried on the labor of organizing 
the company. Mr. Wheeler said that 
in his business the collection of bills 
cost 6 percent or more and he sug- 
gested that the organizers be voted 6 
percent of the capital and surplus for 
organization work. This was done 
unanimously. The check for $18,000 
was drawn in favor of Senator Hopkins 
and from its proceeds he compensated 
all who had sold any stock, at the rate 
of 6 percent on the amount sold by 
them, including surplus. 





E. O. Burgan’s Change 

E. O. Burgan, who recently resigned 
as manager of the Security Casualty, of 
Indianapolis, has been elected general 
manager of the International Casualty 
of Spokane, Wash. 

He has been successful in building 
up the Security and had a good hold 
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on the agents. 
a wider field. 
The International will be a multiple 
line company. It has already been li- 
censed to write automobile, fire and 
collision insurance by its home state. 
Other lines will be added from time to 
time. 


His new position offers 





FORCED TO PLAY “BABY ACT” 


Indemnitors Compel National Surety to 
Plead Illegality of its Bond or 
Lose Indemnity 








Arguments were heard last week be- 
fore Judge Dwyer in the United States 
district court at St. Louis, to set aside 
a judgment for $200,000 given against 
the National Surety some years ago 
under its bond for that amount guar- 
anteeing that the Kern Incandescent 
Street Lighting Company would fulfill 
its contract with the city of St. Louis. 
The surety executed the bond ten years 
ago. It secured an indemnifying bond 
signed by a number of wealthy St. 
Louis men, who in turn protected them- 
selves with a bond for $100,000 exe- 
cuted by the American Surety. 
According to President Joyce, the 
National Surety was forced by the in- 
demnitors (not the American Surety), 
much against its will, to set up as a 
defense last week that its bond was 
illegal because it exceeded 10 percent 
of the company’s capital and surplus at 
the time it was executed. The New 
York law fixes the 10 percent limit. 
Unless the National Surety would set 
up this defense, the indemnitors would 
refuse to pay any loss the company 
might sustain under the bond. Mr. 
Joyce says the company hates to play 
the “baby act.” 





NEW COMPENSATION POLICY 


Contract Offered by Casualty Company 
of America Offers Features out 
of Ordinary 





Under its new employers’ compensa- 
tion policy the Casualty Company of 
America not only insures against legal 
liability, but against expense incurred 
by the assured on account of the set- 
tlement of any claim arising from a 
casualty covered by this policy, pro- 
vided settlement is made within six 
months of the date of accident, no suit 
has been filed and valid release is fur- 
nished the company within thirty days 
of settlement. 

Where accident immediately or with- 
in twenty-six weeks shall result as fol- 
lows the assured may pay as specified: 
For loss of life, both hands, both feet, 
one hand and one foot, or both eyes of 
one employe, an amount equal to fifty- 
two weeks’ wages, not exceeding $2,- 
600; for loss of one hand or one foot, 
one-half such principal sum; for loss 
of one eye, one-third the principal sum; 
for loss of fingers or toes, amounts 
running from 3 to 20 percent of the 
principal sum. 

For injuries resulting in total dis- 
ability for more than a week, but not 
loss of specific members, the assured 
may pay the employe one-half his week- 


ly wages, but not exceeding $25 a- week 
for not more than twenty-six consecu- 
tive weeks in respect of any one acci- 
dent, or during any one policy year. 
No payments are to be made for one 
week’s disability or less nor for the 
first week unless disability exceeds two 
weeks, 

A new feature is a provision that in 
case of the death of an employe from 
accidental cause for which no provision 
is made in the policy and on account 
of which the assured has expended 
money, the company will upon valid 
release of the assured from liability, 
and in lieu of all other indemnity, re- 
fund to the assured the amount thus 
expended, not exceeding, however, four 
times the employe’s last week’s wages 
and in no event over $50 in the case of 
one employe. 

This policy provides for payment of 
premiums quarterly and adjustment to 
actual payroll within thirty days after 
the close of the quarter. 





PROPOSED COMPENSATION ACT 





Liability Companies See Some Advan- 
tages in Measure Arkansas Or- 
ganized Labor is Framing 


Little Rock, Ark., April 10—(Special 
correspondence)—The employers’ lia- 
bility law which is proposed by organ- 
ized labor in Arkansas, and which will 
be presented to the next state legis- 
lature, to a certain extent is favorably 
received by liability companies now in 
the state, although the general agents 
for such companies say there is great 
danger of too much haste in the mat- 
ter. If the past legislation can be taken 
as a criterion and the proposed em- 
ployers’ liability act should be favor- 
ably considered by the state solons the 
danger is that it would be rushed 
through and passed without due con- 
sideration of possible future contin- 
gencies. The various liability com- 
panies would rather see the matter 
come up for consideration and a com- 
mission appointed to investigate condi- 
tions and make reports before any act 
is finally adopted. Conditions in this 
state are not what they are in the north 
and.east and reports made after in- 
vestigations by the commissions in 
New York, Pennsylvania, Wisconsin 
and other states would not be an in- 
fallible guide for Arkansas. 

Makes Fixed Compensation — The 
proposed act fixes a regular scale re- 
gardless of fellow servants or the us- 
ual defenses now interposed, for cer- 
tain kinds of injuries, and will, if 
passed, enable the employer to figure 
to almost a certainty his loss on ac- 
count of any accident to a workman. 
The average Arkansas jury is very 
unreliable when it comes to figures on 
verdicts, and an accident which might 
cause an assessment of $200 damages 
in Little Rock would possibly be the 
basis for assessing $700 in the adjoin- 
ing county. 

Am ce Chasers Active—Another 
feature which is rapidly becoming a 
nuisance to both the employer and the 
liability companies in Arkansas is the 
so-called “ambulance chaser.” Espe- 








cially pernicious is he becoming in 
Little Rock and hardly an accident is 
recorded in the state capital without 
some lawyer calling on the injured man 
or his family within twenty-four to 
forty-eight hours after the accident. 
This working up of lawsuits would be 
stopped to a great extent by the pro- 
posed law. 

Much Workmen’s Collective — The 
majority of the big employers of Ar- 
kansas are now carrying more or less 
of liability insurance. The railroads 
and mine operators assess their work- 
men a certain amount each month for 
medical attendance and hospital serv- 
ices if required, but practically all of 
the lumber interests, which form the 


the workmen’s collective business and 
it is estimated furnishes a large propor- 
tion of the total of such insurance. The 
business is growing each year. 





To License Pacific Surety 
Commissioner Beedle, of Wisconsin, an- 
nounces that the Pacific Surety has fur- 
nished the information he desired and that 
the company will now be licensed as soon 
as fees and taxes are received. 





New Credit Company 

The Merchants Security Company of 
San Francisco is being organized with a 
capital of $2,000,000 to write credit in- 
surance. Another corporation called the 
International Mercantile & Bond Com- 
pany will act as a salvage company on 
bad accounts. Some of the directors of 





the company are: H. B. Sperry, of the 
Sperry Flour Company; W. C. Ralston, as- 
sistant United States treasurer; Attorney- 
General Webb; Colonel H. D. Love- 
land, railroad commissioner, and C. A 
Coburn, of the Whittier-Coburn Company. 


greatest part of the state’s industry to 
carry the liability insurance. They usu- 
ally carry, also, workmen’s collective 
insurance. The workman pays possibly 
ten cents a week out of his wages to 
the employer, who in turn carries a 
policy which pays a fixed sum for a 
certain injury. Some of the employers 
have made this assessment compulsory 
and find it very satisfactory. 

Arkansas ranks among the first 
states in the union in the amount of 





Abandon Branch Office 


The Empire State Surety has appointed 
Van De Boe-Hager & Co, of Cleveland, 
as general agents for central and eastern 
Ohio. It gives up its branch office, which 
has been in charge of H. W. Huling. 


Double Meeting Held 


Two factions of the Elkhorn Life & 
Accident of Norfolk, Neb., held separate 


MUTUAL HEALTH AND 
ACCIDENT ASSOCIATION 
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Accident and Health Insurance 
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Contract your time with the National and get full value 
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Reliable and Energetic Agents Wanted 


The General Accident 
PHILADELPHIA 


best serves producers and the public. Its Agents adjust and pay 
all claims at sight. What you cannot get in the line of health 
and accident insurance with the “General” is not worth having. 


























W AN’TED 


& HICH CLASS INSURANCE MAN 











class insurance man. 


ener | mmo seen. 


in a lifetime. 
has a growing membership. 


The Central Business Men’s Accident Association wants a high 
One capable of assuming active management, 
with promotion to the Secretaryship in the near future. 
knew how to appoint agents, and get a large volume of business. 
This is one of the rare opportunities. 
The Company is well established, fully equipped and 


Address, C. A. BILLOW, President, 


He must 


It comes but once in 


The Union Health and Accident Company 
DENVER, COLORADO 
Surplus, $45,000.00 Cash Capital, $100,000 


Issues all the latest forms of health and accident policies, on both commercial and industria 
_ Fertile fields available to industrious workers. Why be a SUB when you can secure a 
tate Agency or District Managership, and thereby reap the full reward of your efforts ? 


The Fidelity and Casualty Company 
97 to 103 Cedar Street, New York City 
ny grants insurance as follows: Bonds of Suretyship for persons in posi- 


idelity Bonds, Burglary, Plate Glass, Steam Boiler, Fly Wheel, Employers 
Elevator and General Liability; Personal Accidente, 


Capital and Surplus Losses Paid to Jan. 1, 1909 
$3,564,229.90 $31,636,503.21 


ROBT. J. HILLAS, Vice-President and Secretary 





This Com 
tions of trust, 
Public; Teams, Workmen’s Collective, 
Health; Physician’s Liability. 


Assets 
$9,598,924.02 


GEO. F. SEWARD, 
HENRY 





OFFICERS { 





DAYTON, OHIO 


ROSSLEY, Assistant ; 
FRANE E. LAW, 24 Assistant Secretary; GEO. W. ALLEN, 3d Assistant Secretary 
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elections at the last annual meeting. Sec- 
retary Williams was dischar by the 
directors a short time before the meeting, 


whereupon he hustled out and got proxies 
enough to give him control. He was ex- 
cluded from the meeting by the directors, 
but adjourned to a room across the hall 
and held a meeting all by himself. The 
tangle will get into the courts. 





Likely to Be a Probe 
It is believed that there will be later 
on a general investigation into industrial 
insurance as well as into casualty and 
surety insurance, especially as relates to 
the accident companies by the New York 
department. 


CASUALTY APPOINTMENTS 


Michigan 

Aetna Acci. Liab.—E. F. Percival, Port 
Huron. 

Amer. Live Stock—Edw. Lichtig, Bay 
City; H. G. Wilson, Flint. 

Gontinental Cas.—c. S. “Coyle, Bay City; 
Chas. Bailey, Kalamazoo. 
, — Cas.—W. D. Schoolcraft, De- 
roit. 

Frankfort Mar.—O. A. Leonard, Albion. 

General Acci.—J. H. Makely, Temple; 
James McKenna, Sault Ste. Marie. 
‘ irre Coml.—J. T. Corbis, Iron Moun- 
ain. 

Ind. & O. Live Stock—A. B. Minor and 
J. F. Mullins, Ishpeming. 

Masonic Prot. Assn., Mass.—James Rob- 

National Cas.—Frank Skellett, Traverse 


City. 

N. A. Acci—A. R. Ferris, Burr Oak; 
Julius Jacobs, Detroit. 

Penn. Cas.—W. H. Butler, Ann Arbor; 
Heath & Byrne Agency, Grand Rapids; R. 
Cc. Ecker, Greenville; J. L. Brennan, Har- 
bor Beach; E. E. Simmons, Marshall; E. 
R. Webster, Pontiac. 

U. S. H. & Acci.—A. Crain, Boyne City; 
W. H. Cotharin, Flint; John Marx, Mon- 
roe; C. C. Fillmore, Petersburg. 

Woodmens Cas.—B. E. Walters, Pontiac. 

Pacific Mut.—S. B. Crary and H. E. 
McKee, Hubbell; Geo. Morden, Saginaw. 

Home Cas.—Wm. Lorenz and John Mal- 
loy, Detroit; K. O. Howell, Flint; Jacob 
Van Wagoner, Pontiac. 

Peoples H. Acci.—N. Frechette and A. 
B. Winters, Au Sable; Henry Kidder, El- 
mira; Jos. Collins and E. W. Davy, Flint; 
Cc. H. DeLany, John Van Zoeren and §S. C. 
Guerrier, Grand Rapids; F. A. Curtiss, 
Howell; C. J. Hurd, Pontiac. 

Tllinois 

Amer. Bond.—A. D. Davis, Danville. 

Amer. Assur.—W. R. Aylon, Robert 
Engdall, C. L. Hennig, Ferd Kadow, C. 
H. Kaylor, F. W. Kneip, Julius Kosmin- 
ski, Charles Lindner, Ferd Lukesch, Peter 
Monaghan, A. W. Ormsby, Carl Sauer, and 
E. O. F. Falke, Chicago. 

Aetna Life—G. W. Anderson, Mattoon; 
Baer, Foster & Woltman, Rock Island; 
Fischer & Woodward, Staunton. 

Cas.—Wm. Schaarmann, Rock 
Island. 

Columbian Natl.—Frost & Brown, Rock- 
Cc. A. Koenigsman, Springfield. 

. E. Weed, Canton; E. F. 
B. Peak, Jacksonville; 





tor. 

Mass. Bonding—Westall Brothers, Sum- 
ner. 

Pacific Mut.—Clark Rays, Chicago. 

Royal Cas.—E. J. Freauf, Chicago. 

Travelers—F. W. Porter, Chicago; Col- 
lender & Co., Peoria. 

Amer. Assur. L. Hennig, Chicago. 

Amer. Fidelity—Pillinger, Ross & Co., 
Oak Park; Edith J. Goodspeed, Joliet; 
Geo. W. Roberts & Son, Chicago; William 
Schaarman, Rock Island; J. E. Strohm, De- 
catur; J. W. Webster, Danville. 

Woodmen’s Cas.—R. P. Burns and C. 
Ww. Ross, Peoria; G. B. Mullaney, Kanka- 
kee; L. S. Matherly,, Vandalia; Chas. 
Potuee, Springfield; F. E. Windsor, Quincy; 
R. T. Court and G. G. Williams, Spring- 
field; C. M. Travis, Chicago; F. E. Valen- 
tine, Springfield; LL. Johnson, East , 
Louis; — Beggs, Cypress; J. W. McIn- 
tyre, Catlin. 

Indiana. 


Aetna Indem.—Tichenor &  Douks, 
Princeton; Deckard & Enders, ——, 
E. H. Sherwood, Linton; F. Watjen, 
hel gi D. 'F. Seacat, Cannelton. 
ae oyds Pl. Gl.—Jones & Bryan, Lafay- 
ett 


Natl. Cas.—R. G. Bowman, Muncie; J. 
J. Hartley, Hammond. 
—— Cas.—Elwood Trust Company, 


ood, 
mB. Phoenix Pref. Acci.—C. W. Smith, Ko- 


Senvelese—Purky Brothers, Vincennes. 
U. S. Fid. & Guar.—wW. A. Craig, Linton. 
Ohio 
Amer. Bond.—Bell & Hoskin, Dayton. 
Amer. Fid.—Anna M. Pruden, Sidney; 
C. A. Dougherty & Co., Canton. 
Aetna “< & Liab—F. M. Wallace, 
Soctnaeete; Cc. Royer, M. B. Smith and 

- a alhy Coshocton; W. H. =o, 

R. Davis, C. L. Douglas, A. W. Henry, 
pee & Manchester Company, W. H. 
Kendall, M. E. Rupert, G. C. Simpson and 
L. A. Wilbor, Cleveland: Horschel, 
Ironton; E. P. Hubbell, : We 
Arnold, Massillon; W. C. L. Har- 
ter and D. W. Patton, Akron;’ A. J. Stev- 
ens, Marietta. 

Cas. Co. of Amer.—McCorkhill ‘. a 
dershot, East Liverpool; 
Cleveland; E. E. Shaffer and ‘main Tea. 
pen Martins Ferry; F. L. Sikes, Ports- 
mou 


Cont. Cas.—H. B. Wilkinson, 
Bratten, 


, Columbus; O. Foard, 
Mt. Vernon. 


Empl. Liab.—J. E. Jones, Xenia; C. H. 
Towson, Lancaster; Edgar Snyder, Wash- 
ington, C. H.; G. W. Neare, Gibbs & Co., 
Cincinnati. 

. Emp. State Sur.—F. E. Slabaugh, He- 
ron. 

Federal oe M. Izer, Columbus. 

Fid. Acci.—C. M. Adams, Toledo. 

Fid. & Cas.—W. Uv. Bleasdale, Conneaut; 
Moriarity & Roush, New Vienna; P. F. 
Kinnison and C. Ay Rapp, Cleveland; E. 
D. Cattell, Mt. Pleasant; J. P. Claggett, 
Bainbridge; Lulu Wanamaker, Alliance. 

German hsm Acci.—E. C. Pridy, Day- 
ton; Mrs. M. Strong, Cleveland. 

Gen’l ye te § D. Few, Toledo. 

N. A. Acci.—R. B. Smith, Glouster; M. 
R. ote ig Christianburg; W. H. Drabers, 
Niles; D. ne goed Ww. W. 
Piper, ), BRL . McCandlish, Lan- 
caster; W. C. Beller, North Amherst; 
Julius Jacobs, Oberli 

—s Cas.—G. B. Sterling, Steuben- 
ville 

Penna. Cas.—Jacob Gold and W. H. 
Cunningham, Cleveland. 

Standard Acci.—C. E. Dickens, Bellaire. 

Security Cas.—T. C. Wakely, Logan; 
William Kliver, Newark. 

Travelers Indem.—O. W. Regan, Lima; 
G. Munger, Perrysburg; C. F. Orth, 
Wauseon; M. M. Diggs, Findlay; E. R. 
Garland and Whittlesey & Co., Toledo; G. 
B. Hale, Upper Sandusky. 

E. Ward, Gal- 


United Sur.—H. J. & J. 
N. McDonald, Zanesville. 


lipolis; C. 
CASUALTY NOTES 


The Loyal Protective of Boston has been 
admitted to Minnesota. 

The Massachusetts Bonding and North 
American Accident have been admitted to 
Montana. 

The Texas Surety & Insurance Company 
has received its license from the Texas 
department. 

The Travelers has appointed David A. 
Fitch as adjuster for the company in 
Iowa, with headquarters at Des Moines. 


Charles F. Thain, formerly in the New 
York office of the Ocean, has become spe- 
cial agent of the Prudential Casualty at 
Indianapolis. 

The Aetna Accident & Liability, of 
Hartford, Conn., was admitted to Colorado 
April 9. Its statement shows capital, 
$500,000; net —. $208,177; total ad- 
mitted assets, $885,9 


The Pennsylvania aeeaiies has entered 
the state of Washington for its indus- 
trial lines. J. D. Sickles of Spokane form- 
erly with the Western Union Life, will 
organize the department in Spokane and 
vicinity. 

The Royal Indemnity of Omaha has 
gotten its organization and all prelimin- 
aries out of the way, and with a paid-up 
capitalization of $100,000 will begin writ- 
ing business May 1 at its new location at 
503-5-7 Bee building, Omaha, 


The casualty and surety companies re- 
ported $1,182,879 premiums in Colorado 
last year and $504,170 losses. The Mary- 
land Casualty, Illinois Surety and Loyal 
Protective of Boston were admitted in 
1909. The Bankers Surety withdrew. 


Where a master promises to repair a 
defect complained of, the servant is re- 
lieved of the assumption of risk until the 
time fixed for repair, or until the expira- 
tion of-a reasonable time.—Stokes v. Bar- 
ber Asphalt Pav. Co. (Sup.), 119 N. Y. 37. 

The Meeker-Magner Company of Chi- 
cago has been incorporated for $50, _ 
with C. W. Meeker, T. J. Magner and L. 
Vastine as incorporators. It takes ae 
the agency of Meeker & Magner, general 
agents of the General Accident at Chicago. 

D. E. Grove has arrived in Oklahoma 
City from Dallas, Texas, and has accepted 
the position of secretary of the South- 
western Casualty. Mr. Grove is a Con- 
federate veteran and has been prominent 
in insurance circles in Texas for the past 
thirty years. 

The total receipts of companies doing a 
general casualty and surety business in 
Minnesota in 1909 amounted to $2,203,- 
436.94, an increase of $181,929.62 over the 
payne year. The losses amounted to 
$1,160,216.56, an increase of $145,183.74 
over 1909. 

The Pocket Register of Accident Insur- 
ance and the Handy Chart of Casualty, 
Surety and Miscellaneous Companies, both 
published by the Spectator Company, New 
York, are ready for distribution. The 
price of each is 25 cents in manila cover 
and 50 cents in leather. 

The Mosher-Lewis Agency of Minne- 
apolis, general agents in Minnesota for 
the accident and liability departments of 
the Aetna Life and representing the 
Spring Garden, Prussian National and 
Central National in Minneapolis, have 
moved from the Andrus building to hand- 
some new offices at 424 Second avenue 
south. 

Iowa casualty agents are quite well 
satisfied with the law passed by the recent 
legislature permitting the payment of a 
bond for the county treasurer out of the 
public funds. Formerly this officer was 
compelled to give a personal bond, but 
nowadays bond companies are trusted to 
see that he makes good. Another law per- 
mitting the payment of a fiduciary bond 
out of the estate is giving good satisfac- 
tion over Iowa, so casualty men aver. 


Bellairs; 
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What's your hobby? As an insurance man you 
are probably most interested in building up a clean, profitable 

wal Income. 

You know—and we know—that renewals come through 
making friends of the policyholders, And the best way of 
making friends is by making good. , just as a common-sense 
business proposition we have made SERVICE our hobby. No 
expense is spared and no detail overlooked in perfecting our 
SERVICE. 

And we are making good—and helping our agents to mak 
good. Our hobby will help along your hobby. P 

All you have to do is to say on a postal—“Send Informa. 
tion.” We'll mail some mighty interesting FACTS at once. 


The Pennsylvania Casualty Company 
M. G. NICHOLS, 3rd Vice-President 
694 Linden Street, Scranton, Pa. 
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STOCK SALESMEN WANTED 


We can use a few live men of ability, hustlers thoroughly familiar with the Casualty 
lines, to place stock for the Missouri Kidelity and Casualty Company, recently o —— 
in the logical bonding and casualty center of the Southwest. Company is backed by 
well known bankers and capitalists of the State. References required. Address 


The Missouri Fidelity and Casualty Co. 
S. E. AUSTIN, General Agent. Springfield, Missouri 


Field is Unlimited in the Line of 
LIVE STOCK INSURANCE 


THE INDIANA AND OHIO 
LIVE STOCK INSURANCE CO. 


OF CRAWFORDSVILLE, IND. 
Is the Oldest, Largest and Best Live Stock Insurance Company doing business'lin the United States 


INSURES 


HORSES, MULES AND CATTLE 


ACAINST DEATH Business Producing Agents Want- 











Organized in 1886 


Paid-up Capital $200,000.00 FROM ANY Sus home aaraiies 
Assets - - - $400,000.00 CAUSE Office, 





ASSURANCE CORPORATION, LTD 
OF LONDON, ENGLAND 


EMPLOYERS’ LIABILIT 


Samuel Appleton, Manager and Attorney U. S. Branch, 33 Broad St., Boston, Mass. Original and 
Leading Liability Company. All forms of Liability Insurance. The most advanced and practical Per- 
sonal Accident and Sickness Policies. United States Assets, $5,068,420.85. Surplus, $1,911,981.99. 


GENERAL AGENTS 


THOS. E. HANLON, Gen. Agt., Ohio, Bast. Ae W. Va., Teas., 618 Walnut St., Cincinnati 
WM. O. BRUNSK KILL, 337 Superi eveland 
THE FRANK TALLMADGE PereT PANY. « Cent. Sis New Hayden Bldg., Columbus. 
ZENER & STO Indiana and Kentucky, Talbott B eipargets 
GEO. A. GI aeRt lll., Iowa, Neb., S. Dak. and N. Dak., 159 La lie St., Chicago. 
CHAS. H.GA ARRISON, Mich., Majestic Bldg., Detroit. 

L DURAND, Wise isconsin, Mitchell Bidg., Milwaukee. 
F. FD. MIRSCHBERG & COMPANY, Merchants Exchange, St. Louis. 


Security Casualty Company 


OF INDIANAPOLIS 


A Company up-to-the-minute in its meine, ideas and policies. Protect 
the producer. Wants agents and special representatives. Writes Com- 
mercial or Industrial Health and Accident. Correspondence with pro- 
ducers solicited. ome the Company. 
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NEWS OF FIRE PROTECTION 





WISCONSIN MEETINGS HELD 
Fire Prevention Association and Field 
Club Hold Quarterly Sessions— 
Routine Business Transacted 





Several matters of interest were 
taken up at the regular quarterly meet- 
ing of the Wisconsin State Fire Pre- 
vention Association held at Milwaukee 
Monday afternoon. 

George R. Crosley, president, was 
appointed a delegate to the annual con- 
vention of the National association, 
which will be held at Chicago, May 17, 
18 and 19, and Secretary W. E. Mc- 
Cullough, was chosen alternate. An- 
nouncement was also made that the 
Wisconsin State Fire Prevention Asso- 
ciation had been admitted to member- 
ship in the national organization. 

y E. Hiscox, special agent of the 
National of Hartford, and Edward 
Frazier, special agent of the Spring- 
field Fire & Marine, were admitted to 
membership in the organization. 

Present plans are that the next meet- 
ing of the Wisconsin State Fire Pre- 
vention Association will be held in 
June in conjunction with the annual 
meeting of the Wisconsin Field Men’s 
Club, usually held at Green Lake. Ar- 
rangements will be completed by the 
executive committee of the organiza- 
tion, if the plan is found to be feasible. 


At the Wisconsin Field Club meet- 
ing, the dates for the annual meeting 
were set for June 28-29. The place of 
holding the gathering will be decided 
upon later by a committee to be ap- 
Rated by President C. L. Easton. 

hile the meeting has usually been 
held at Green Lake, there are three or 
four other locations being considered 
this year. 

Several new members were admitted. 
including F. W. Tolles of the Fidelity- 
Phenix; A. D. Yeaton, of the New 
Hampshire; Frank Easterly, of the 
Michigan Fire & Marine, and Edward 
Frazier of the Springfield Fire & Ma- 
rine. The resignation of H. O. Bene- 
dict, who goes to Michigan for the 
a was accepted by the 
club. 





Confusion Over Calls 

Chief Hafer of the Little Rock (Ark.) 
fire department has taken up with the 
Southwestern Telephone & Telegraph 
Company the matter of a change in the 
fire alarm calls in both Little Rock and 
Argenta, a city across the river from 
Little Rock. Both cities have the tele- 
phone exchange in Little Rock, but 
have separate fire departments. Both 
rely almost wholly on telephone alarms, 
Argenta having no box system what- 
ever. Both cities have many streets of 
the same name. A call for the fire 
department to the telephone exchange 
nearly always gets a connection with 
the Little Rock department, and by the 
time a fire is found to be in Argenta 
and that department notified much time 
has been lost. Mixed calls have been 
very frequent during the last few 
weeks, and it is with hopes of remedy- 
ihg the trouble that the matter has 
been taken up with the telephone com- 
pany. 





Water Problem Near Solution 
_ Prospects are that the somewhat crit- 
ical condition that exists in certain 
portions of Omaha because of a lack 
of water mains and pressure will soon 
be relieved, because there will be ar- 
gued before the supreme court at 
Washington on Friday of this week the 
case wherein the city of Omaha is re- 
sisting the purchase of the plant of 
the Omaha Water Company on an ap- 
praisement claimed by the city to be 
unreasonable and unfair. This matter 
has been pending for several years, dur- 
ing which time the water company has 





refused to make extensions of -mains, 
except under conditions which the city 
thought would prejudice its interests. 

With the case decided, it means that 
either the city will take possession of 
the plant and will be in position to 
make the needed extensions; or that 
the water company will be required to 
do so under the terms of a new fran- 
chise. 

Under these conditions, the Omaha 
Commercial club has guaranteed to the 
Maney Milling Company, one of the 
victims of a $700,000 fire on the morn- 
ing of April 4, that new and additional 
mains will be installed to its property 
if it will rebuild, and the plans for a 
new mill are under way. But the Nye- 
Schneider-Fowler Company, which was 
a still heavier sufferer, is still unde- 
cided. 





EXPECT SUCCESSFUL MEETING 





Prominent Speakers at Iowa Fire Pre- 
vention Gathering—Business Men 
Taking an Interest 





Des Moines, April 13.—Fire insurance 
men are expecting a successful meet- 
ing of the Jowa Fire Protection Asso- 
ciation Friday. J. P. Finnegan of the 
Armour Institute of Technology and 
E. R. Townsend, hydraulic engineer of 
the Western Union, are the speakers 
from outside of Iowa. Both will dis- 
cuss “Fire Waste and its Reduction.” 
C. D. Wadsworth of Des Moines, re- 
cently with the Iowa _ Inspection 
Bureau, will speak on “Special Hazard 
Inspections.” There has been much 
interest among Des Moines business 
men since Engineer Townsend was 
here consulting with the fire protection 
committee of the Commercial Club a 
fortnight ago. Chairman Warnshuis 
state agent of the Home, has invited 
the members of this committee as well 
as others of the Commercial Club, to 
attend the session. It is believed that 
much good in the way of working up 
proper sentiment will result. 

The meeting of the Iowa pond of the 
Blue Goose, Friday night, will be im- 
portant. A successor will be named to 
Most Loyal Gander Fred C. Ainley, 
who retired from the insurance field 
Jan. 1. Several goslings will be 
splashed, among them Luther Craver of 
the Underwriters’ Review of Des 
Moines. 





Auto Engines Good Work. 

The value of an auto fire engine was 
illustrated this week at the fire of the 
Winslow Mining Company, at Webb 
City, Mo. The Winslow plant, which 
is one of the largest in the district and 
worth about $35,000, caught fire at 
about 9 o’clock in the evening. The 
Joplin fire auto was phoned for and 
made the run of seven miles in nine 
minutes and saved the plant with a very 
small loss, about $2,000. The firemen 
pumped the water from the mining 
Company’s pond, there not being any 
plugs near the plant. 





Improves Water Supply 

The water facilities of Jonesboro, 
Ark., will soon be greatly increased, as 
a new pump of much greater power 
than those now in service is being in- 
stalled. A new reservoir of 260,000,000 
gallons is also under course of construc- 
tion. The pump will be put in service 
as soon as installed, but the reservoir 
will not be completed for some time 
yet. 

The water supply of Jonesboro has 
not been considered sufficient for the 
city’s needs and a fire of any size has 
taxed the plant to the utmost. With 
the completion of the improvements 
the city expects to be able to cope with 
any fire. 





Poor Water Supply at La Crosse 

Insurance men at La Crosse, Wis., are 
much concerned as the result of a re- 
cent investigation of the water supply 
of the city by a representative of the 





National Board. The report of the in- 
spector shows that the demand for 
water in the summer is far in excess of 
the supply. 

Mayor Sorenson has taken up the 
matter with the council committee on 
water and it is urged that the council 
should take immediate steps toward the 
erection of a new pumping plant. In- 
surance men say that the pumping 
facilities are far from satisfactory and 
that the water pressure at all times is 
inadequate. 





EFFECTS OF RUBBISH PILES 


Conditions at Mt. Vernon, O., Similar 
to Those in Many Towns 
of Its Size 








The attention of the Ohio State Fire 
Prevention Association has been called 
to a great accumulation of rubbish in 
the interior of Block 36, Sanborn-Faris 
fire map, Mt. Vernon, O., particularly 
in the rear of Nos. 118-124 South Main 
street. Mayor Mitchell has been re- 
quested to have this block cleaned up. 
In case this is not done, the fact will 
be bulletined to members. A large 
amount of waste paper was found 
heaped against wooden partitions to 
frame additions to the brick buildings 
fronting on South Main street. The 
whole interior of the block in the rear 
of South Main street is littered with 





boxes and other inflammable rubbish. 
Mayor Mitchell is expected to act 
promptly. These conditions are similar 
to those found in many of the court 
house towns of Ohio. Commenting on 
these conditions, President W. B. Good- 
win, of the fire prevention association, 
said: 


So long as such conditions exist, these 
unnecessary hazards throughout’ the 
country will continue an unreasonable 
menace to fire prevention and protection. 
It is much to be regretted that there is 
no systematized national effort to remove 
and prevent such inexcusable conditions. 
The chief trouble lies in the lack of local 
ordinances or the enforcement thereof, 
and in view of this lack, the people 
should be educated to_prevent them on 
their own properties and to report them in 
other cases. It seems to me that we are 
going about this important subject from 
the wrong end. We are laying too much 
stress on fire protection which is ex- 
pensive and complicated, and too little 
on fire prevention, which is simple and 
cheap. Rather than more engine houses 
we need better buildings and compre- 
hensive local ordinances, effectively en- 
forced. 





To Have New Department 


The West Virginia Fire Under- 
writers’ Association has a special com- 
mittee at work to draw up plans for 
organizing a fire prevention depart- 
ment as an auxilliary to the associa- 
tion. It will not be a separate body 
but the association feels it can carry on 
this work in connection with its regu- 
lar machinery. There is abundant op- 





LOOK WHO'S HERE!!! 
THE FIRE PROTECTION CO. 


Indianapolis T. M. Goodloe, Pres. 


M. DeF. Sample, Sec’y-Treas. 


Detroit 


ALL KINDS OF FIRE PREVENTION AND PROTECTION DEVICES 
Goods sold f. o. b. cars or installed subject to approval. 





LIGHTNING RODS 


The demand for good rods is growing every day. 


munity is arou 


Every farming com- 


over the immense lightning loss, and 


good conductors are 


PROVEN SAFEGUARDS 
Insurance men can make good money selling our goods. Get our literature and prices. 


E. A. FOY & CO., 


4l1l E, Eighth St., Cincinnati 














BOWSER 


Long Distance Self- 
Measuring System 


is the Standard for handling gasolene or 
any kindsofoil. It meets the requirements 
of INSURANCE AUTHORITIES and 
BOARD OF FIRE UNDERWRITERS. 

When an Insurance Representative makes 
a recommendation he wants to know posi- 
tively that its object is to reduce the fire 
hazard. Bowser Systems lower the risk to 
the minimum. 
formation, write for bulletin 32. 


S. F. Bowser & Co., Inc. 


If you want invaluable in- 


FORT WAYNE, IND. 
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portunity in a state like West Vir- 
ginia for a fire prevention movement. 
The state has a fire marshal and the 
underwriters’ association can work in 
harmony with his office in the way of 
reducing hazards and getting after fire- 
bugs. 


HAS CONFLAGRATION HAZARD 
National Board Report on Ft. Worth, 


Tex., Reveals Many Weaknesses 
in That City 











The conflagration hazard at Fort 
Worth, Tex., according to the en- 
gineers of the National Board, is quite 


severe throughout the city. They say: 

The most prominent features of the 
conflagration hazard in the business dis- 
trict are the weak structural conditions, 
an unreliable water supply, an unreliable 
fire alarm system, and a fire department 
poorly equipped for serious fires. The 
numerous metal-clad frame light courts 
and walls, the many unprotected or poorly 
protected openings in dividing walls, 
and numerous unprotected excess-height, 
angle and cross expostures, make large 
areas subject to one fire. While heights 
are mainly low, there are a number of 
buildings of ordinary construction too 
high for the fire department to success- 
fully handle fires gaining headway in 
them and most of the buildings of the 
fireproof type would collapse under a 
moderate fire test. 

High winds, which are very frequent, 
would tend to spread a fire lengthwise of 
the district, from the northwest to the 
southwest; the prevailing direction of 
ordinary winds is from the south and 
therefore would also tend to carry a fire 
lengthwise of the district. There is little 
in the district, other than the generally 
low buildings, to assist the fire depart- 
ment in preventing the rapid spread of 
fire. The Texas & Pacific Railroad reser- 
vation forms a fairly good fire break be- 
tween the business district and the 
southern part of the city, but there are 
some serious exposures to the east and 
west. The residential districts are en- 
tirely of shingle-roofed frame construc- 
tion and poorly supplied with water in 
many parts; a number of compactly built 
sections are entirely without fire protec- 
tion making the hazard of these districts 
severe. North Fort Worth is widely 
separated from the balance of the city 
and involves only a local hazard. The 
packing plants, located just outside of 
the city, are of good construction, and 
while they are subject to severe fires 
usual to the class, the hazard is individ- 
ual. Dependence must, however, be 
placed upon private protection, as the 
city could furnish little water. The stock 
yards are well separated from the pack- 
ing plants. 





Invites Consultation 


The April bulletin of the Montana 
department contains the following let- 
ter to Commissioner Cunningham from 
J. H. Branscomb, Montana manager of 
the Pacific Board of Underwriters: 

A number of the smaller towns in this 
state are installing, or already have in- 
stalled, systems of water supply, fire 
hydrants and hose volunteer fire 
departments, which work is generally done 
without regard to standard requirements, 
with the result that when the matter 
comes to the attention of this office we 
cannot do other than criticise and charge 
for features that could have been avoided 
had the municipalities taken the trouble 
to inform themselves as to standard re- 
quirements. 

his office is always ready and willing 
to lend any suggestions or assistance to- 
wards securing proper installments and I 
would suggest that if such action is not 
objectionable, that in your next monthly 
bulletin you incorporate a suggestion that 
towns contemplating the installation of 
systems of fire protection refer their plans 
to this office for examination and criti- 
cism. 

Of course there will be no charge for 
any service we may be able to render, 


Fire Hdjusters 
JUST WIRE, 3.20 


Losses or Emergency Special Work to 


GEORGE CG. GILL, 


MANAGER 
Quincy Adjustment and Service Bureau 
QUINCY, ILLINOIS 


WIRE YOUR LOSSES 


In Mo., Kans., Ark. and Okla. to 
DIXON VAN WORMER 


ADJUSTER 
WEST PLAINS, MO. 




















and in a number of cases I am quite sure 
that we could have saved municipalities 
considerable money had they taken the 
trouble to advise with us. 





Fremont Improvement 

Fremont, Ohio, has been paying special 
attention during the past six months to 
the improvements of its fire protection. 
The hydrants in various parts of the town 
have been tested, and repairs and changes 
made where necessary. Last week the 
city council completed the test of a new 
automobile chemical and pump engine, 
which has just been purchased. The new 
engine is a 90 H. P. and in test runs, it 
has been able to reach the factory district, 
attach hose to hydrant and pump a 
stream of water inside of five minutes. 
This gives better fire protection than 
Fremont ever had before. 


FIRE PROTECTION NOTES 


New Haven, Ky., is considering putting 
in waterworks. 

The proposition to issue bonds for $25,- 
000 for an extension of the waterworks 
system carried in the recent election at 
Boyne City, Mich. 

Kenmare, N. D., has recently added a 
chemical engine to the equipment of its 
fire department, purchasing it from the 
Northern Fire Apparatus Company. 

Bowman, N. D., has recently purchased 
an outfit for a fire department from the 
Northern Fire Apparatus Company. The 
outfit includes 1,200 feet of hose, two hose 
carts and a hook and ladder truck. 

Harry B. Fich, representing the Bank- 
ers Surety Company at Louisville, has 
organized a company to sell fire equip- 
ment in Kentucky. A nozzle for use in 
basements is to be featured especially. 

The city of Miami, Okla., has voted 
$80,000 in bonds for the purchase of the 
water and light plant. The city also re- 
cently built a modern home for its fire 
department and purchased a good fire 
fighting outfit. 

An ordinance has been introduced by the 
city council of Greensburg, Ind., and will 
be passed at the next meeting, apparently 
with only one dissenting vote, prohibit- 
ing the sale, use or discharge of fire- 
works of any kind in the city. 

The Louisville Salvage Corps is think- 
ing somewhat of adding another automo- 
bile to its equipment. Although the initial 
expense is delaying putting the plan into 
effect, it is likely that the automobile 
will be secured a little later on. 

Though the Omaha Woman’s Club has 
made an active effort to have the Omaha 
city council pass an ordinance forbidding 
the sale or use of firecrackers or fire- 
works within the city limits, except pub- 
lic displays under control of the city au- 
thorities, the council on Monday afternoon 
placed the proposed ordinance on file. 

New Albany, Ind., has begun a crusade 
to compel theaters and moving picture 
shows to provide sufficiently numerous 
exits and fire-fighting appliances such as 
are required by the law, which it is said 
has not been complied with in recent 
years. The board of public safety has 
ordered Fire Chief Kraft to make an in- 
spection and see that the law is obeyed. 

The Indianapolis Commercial Club ap- 
pointed a committee to draft an ordinance 
to be presented to the city council, pro- 
viding for a safe and sane Fourth. The 
purpose is not to do away with all fire- 
works celebrations, but to eliminate the 
usual dangers accompanying it. The or- 
dinance provides that fireworks and other 
explosives shall not be used except be- 
tween the hours of 4 a. m. and midnight 
of July 4. 


AGENCY LEADERS CONFER 
(CONTINUED FROM PAGE 1) 
cheaper transportation rates for dele- 
gates, but the suggestion was made 
that an equalization of rates be worked 
out so that no matter the distance 
which an agent must travel to attend 
the convention the expense would be 
equalized by securing extra payments 
from the man at home. The scheme 
has worked well in other bodies and 
has resulted in increased attendance at 
all gatherings. The corresponding sec- 
retary, Mr. Ensign, was delegated to 
look into the advisability of this plan 
and to report at the meeting of the 
executive committee to be_held prior 
to the annual meeting at Detroit. It 
may therefore be possible to arrange 
some plan along these lines for an- 

other year. 
Press Committee’s Report 

The press committee reported that 
it would make arrangements for in- 
creased publicity of the addresses de- 
livered at the annual meeting by having 
the speakers furnish the committee 
with their papers about two weeks be- 
fore the convention so that duplicates 
might be made and forwarded in ad- 
vance to the insurance press. 











It was stated that the idea of having 
the office of Life Association News 
made the headquarters and clearing 
house, as it were, of association mat- 
ters, had been highly successful. Be- 
sides placing the office on a business 
basis it had saved the association 
money as well. Everett M. Ensign. 
manager of the association’s paper and 
corresponding secretary of the body is 
to be congratulated on such a favor- 
able report on his work. He was 
given additional responsibility in hand- 
ling other details of the office. 

Three New Associations 

It was stated that as a direct result 
of President Whittington’s trip three 
new members had come into the asso- 
ciation, viz.: An association at Mem- 
phis, Tenn.; Fort Smith, Ark., and one 
in the eastern part of Maine, calling 
itself the Eastern Maine Life Under- 
writers’ Association. It may be neces- 
sary for the latter association to change 
its name so that it will not conflict with 
the Maine Life Underwriters’ Associa- 
tion which is already a member. The 
membership committee will investigate 
the proposed new members which were 
voted in subject to the lattér commit- 
tee’s approval. 

The chairman of the committee on 
laws and legislation, W. C. Johnson, 
made his report which dealt particu- 
larly with the amendments pending in 
the New York legislature relating to 
section 97. He said that an attempt 
was being made to make the companies 
as individuals responsible for agents’ 
expenses, something which the present 
law had been unable to enforce, though 
it was drafted with that intent. 

“Twisting” Situation at Cleveland 

The possibility of several new asso- 
ciations being organized was discussed 
by Secretary Waite in his report. An 
extended talk on the “twisting” situa- 
tion in Cleveland was indulged in re- 
lating to the connection of the Knight 
Audit & Abstract Company which has 
its representatives approach a policy- 
holder and scrutinize his policy to see 
whether he has the best kind of in- 
surance. A charge on the percentage 
basis is made for this service and as 
a result, as a rule the insured is ad- 
vised to change his insurance to such- 
and-such a company. Foolishly the 
policyholder often takes the mercenary 
advice given and, of course, loses out in 
the long run, because he lapsed his old 
policy. Similar conditions were re- 
ported from Pittsburg, Rochester, In- 
dianapolis and Chicago. No action was 
decided on, however. 

Mrs. Shaal Attended the Meeting 

The appearance of Mrs. Florence E. 
Shaal of Boston, at the meeting was 
the signal for a burst of applause as 
she is the only representative of the 
fair sex to sit with the executive com- 
mittee. Mrs. Shaal, who is manager 
for the Equitable Life of New York in 
Boston, for the woman’s department, 
represents the New England Woman’s 
Life Underwriters’ Association, the 
only woman’s organization which is 
represented in the National Associa- 
tion of Life Underwriters. 

Mrs. Shaal held an informal reception 
for a few minutes while the work of 
the executive committee stopped. She 
announced that she would only be 
about for the morning session and kept 
her word. Mrs. Shaal is a vivacious 
woman of great ability as a life un- 
derwriter and as an agent has proved 
herself a peer of the men agents in 
many hard fought cases. Her person- 
ality alone seems almost sufficient to 
secure the signature on the dotted line. 

President Whittington’s Talks 

President Whittington was very 
happy both in his remarks at the din- 
ner in the evening given by the Life 
Underwriters’ Association of New 
York and also in his address before the 
executive committee in which he out- 
lined his work during the last few 
weeks, in which he has attended no 
less than eighteen association meet- 
ings and as many dinners. Judging 
from his appearance on Friday he has 





stood the banquet test very well and 
he says that he is looking forward to 
the ones still coming during his New 
England trip, with more than pleasure. 
He left New York on Monday and will 
visit the principal centers of Yankee- 
dom including Hartford, Springfield, 
Boston and Worcester and Portland, 
Maine. Mr. Whittington expressed the 
idea that the loss of time well repaid 
him when he found such an enthusi- 
astic gathering to welcome him. His 
trip began on March 15 at Los Angeles 
and has yet another two months or 
thereabouts to continue, 

His sentiments were expressed in the 
following remark, when asked when he 
expected to arrive home: “I don’t 
know when I shall get home and I 
don’t know that I care.” A man must 
be securing a grand welcome to hold 
such sentiments. 

Started Globe Trotting Idea 


Among those who congratulated 
President Whittington on his work en 
route was Vice-President Richard E. 
Cochran of the United States Life and 
a former president of the association, 
who was the one to start the “swing 
around the circle” idea. Mr. Cochran 
told how he attended sixty-seven din- 
ners and association meetings in about 
six months’ time when he started the 
practice of visiting the local associa- 
tions a number of years ago. Mr. 
Cochran said that he felt that the good 
feeling and fellowship engendered at 
such meetings had more than repaid 
him for the pecuniary loss suffered. 

Puts Joke Over on “Uncle Eli” 


Everyone at gatherings of the Na- 
tional association knows Vice-President 
Cochran of the United States Life as 
a man who will at times have his little 
joke. After Eli D. Weeks of Water- 
bury, Conn., had made his report as 
treasurer, in which he showed that the 
association was in the best financial 
condition that it had ever seen, Mr. 
Cochran saw his chance. He arose and 
stated that he thought, in view of the 
large amount of money now in the 
treasury that it was advisable to have 
the treasurer placed under proper 
bonds. When the laugh had subsided, 
Mr. Cochran stated that, of course, he 
did not want this to be done at once 
but thought that the matter could well 
be taken up at a later date. That, of 
course, ended the matter as its proposer 
had intended. Mr. Weeks did not seem 
to be offended at the manner in which 
the proposition had been handed either. 

Dinner by New York Association 


Everyone had a good appetite when 
the meeting adjourned and there was 
a general hasty exodus for Reisen- 
webers at Columbus Circle, where a 
beefsteak dinner was tendered the visi- 
tors by the Life Underwriters Associa- 
tion of New York. Hugh G. Maillard, 
president of the New York association 
acted as toastmaster while the guest 
of honor was President Whittington, 
who made a spirited address on the 
work of the association and his future 
plans. There were about 150 at the 
dinner. 


Those present at the meeting were: 


John W. Whittington, Los Angeles, 
president; Henry J. Powell, Louisville, 
Ky., first vice-president; E. R. Machum, St. 
Johns, N. B., third vice-president; William 
A. Waite, Detroit, secretary; Eli D. Weeks, 
Waterbury, Conn., treasurer; Ernest 
Clark, Baltimore, chairman executive com- 
mittee; William Tolman, Bridgeport, 
Conn.; Fred W. Fuller, Springfield, Mass.; 
Lester V. Bailey, Worcester, Mass.; W. 
Parks, Syracuse, N. Y.; N. D. Sills, Rich- 
mond, Va.; R. F. Shedden, Atlanta, Ga.; 
Mrs. F. E. Shaal, Boston, Mass.; Arthur 
W. Childs, Manchester, N. H.; William M. 
Wood, Pittsburg; Robert F. Palmer, Chi- 
cago; George H. Olmstead, Cleveland; 
William J. Johnson, New York City; Wil- 
liam G. Carroll, Philadelphia; Everett H. 
Plummer, Philadelphia; Richard EB. Coch- 
ran, New York City; I. Layton Register, 
Philadelphia; John Dolph, Washington, 
D. C.; Frank E. McMullen, Rochester, N. 
Y.; Charles Jerome Edwards, New York 
City; Herbert C. Cox, Toronto, Can., chair- 
man executive committee of Life Under- 
writers’ Association of Canada. 





The Allemannia Fire of Pittsburg will 
move its home office to the thirteenth floor 
of the Commonwealth building, giving it 
nearly double its present space. 
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CASUALTY AND SURETY NEWS 





Committee of Accident Underwriters 
Visits Albany to Talk Over Stand- 
ard Provisions Bill 





New York City, April 13.—(Special.) 
—A large delegation of casualty under- 
writers visited Albany yesterday to ap- 
pear before the Senate insurance com- 
mittee hearing on Senator Grattan’s 
bill, No. 344, providing for standard 
accident and health policies. The bil! 
is practically identical with that ap- 
proved by the National Convention of 
Insurance Commissioners prescribing 
standard forms except that it does not 
contain a provision for a review of the 
superintendent’s ruling by the courts 
which casualty men think necessary to 
prevent their being subjected to arbi- 
trary rulings. Twenty-three companies 
have signed a petition which was pre- 
sented asking that the court review pro- 
vision be placed in the bill. Su- 
perintendent Hotchkiss does not favor 
such amendment. 


Forgery Bonds—The National Sure- 
ty has begun issuing forgery bonds to 
banks covering against loss by forgery 
of signatures or indorsements on 
checks also covering loss of money and 
securities by mysterious disappearance. 


People’s Surety Caught—The Peo- 
ple’s Surety of New York was prob- 
ably the hardest hit of the surety com- 
panies which had bonds out insuring 
the state of New York against loss 
through the failure of the Union Bank 
and Borough Bank, both of Brooklyn. 
The sums of $24,000 and $50,000 were 
respectively paid over to cover the 
state’s deposits and in return an as- 
signment of the accounts of the state 
against the banks was secured. The 
line was reinsured by the People’s in 
a number of the surety companies and 
when the banks pay up it is doubtful 
if the loss to the companies will be 
over $3,000 or $4,000, if that much. 


Legislative Probe Rumor—A report 
was current this week that Superin- 
tendent Hotchkiss of New York had in 
mind to investigate casualty and surety 
affairs and also industrial insurance. 
Chief Examiner Hughes of the cas- 
ualty division of the insurance depart- 
ment stated that he knew of no such 
idea and added that it would hardly 
be necessary to do so in view of the 
wholesale probe of legislative processes 
now imminent. 

Superintendent Hartigan, of Minne- 
sota, refuses to relicense the Aetna 
Indemnity. 


E. M. Heason of Indianapolis, manager 
of the Fidelity & Casualty for Marion 
county, has been given thirty-seven addi- 
tional counties in central Indiana. 

Ben S. Washer has been appointed gen- 
eral agent of the Federal Union Surety at 
Louitsvilie, Ky., succeeding John A. Vetter, 
resigned. Mr. Vetter becomes agent of 
the Bankers Surety for Louisville and 
Jefferson county, under Harry B. Fitch, 
general agent. - 


Will Stay at Athens 

Atlanta, Ga., April 13.—(Special.)— 
The meeting of the stockholders of the 
Columbia Fire of Athens, Ga., was 
held this week to settle the question as 
to whether the company would change 
the location of the home office from 
Athens. Persistent effort has been 
made by Atlanta and Savannah stock- 
holders to secure the transfer of the 
headquarters from Athens to their re- 
spective cities. 

The result of the meeting today is 
that the company will retain its home 
office at Athens, Ga. Representatives 
from both Atlanta and Savannah were 
present with a sufficient number of 
proxies to have moved the company 
te either place, but this was found to 
be impossible on account of a condi- 
tion in the charter of the company 
which fixes the location of the home 
office in Athens, unless a unanimous 
vote of the stockholders should 
change it. 








LATE LIFE INSURANCE NEWS 





Prudential Suit to Decide Ownership 
of the Surplus Is Up for Hearing 
This Week 





New York, April 13.—(Special.)— 
Whether the $16,000,000 surplus held 
by the Prudential belongs to the policy- 
holders or to the stockholders is in- 
volved in the suit of Leon F. Blanch- 
ard, holder of seventy-two shares of the 
company’s stock, which reached the 
stage of final hearing before Vice- 
Chancellor Howell in Newark on Mon- 
day. Other stockholders have been ad- 
mitted as co-complainants and 8,000 of 
40,000 shares were represented at the 
hearing. The contention of the stock- 
holders is that the surplus belongs to 
them and that the company has no 
power to divide it among the policy- 
holders as the Prudential is a stock 
and not a participating company. The 
company’s claim is that a higher prem- 
ium has been charged the insured than 
necessary to carry the business and 
that the surplus accruing therefrom 
should be paid back to the policyhold- 
ers. The Prudential desires in the fu- 
ture to pay only a 10 percent dividend 
to stockholders. The decision has not 
been handed down yet. 


Wessels Loses Suit—The suit of Ed- 
ward J. Wessels, the former agent of 
the Northwestern Mutual Life in New 
York City, against Manager John I. D. 
Bristol, Albert Turner, another agent, 
and the Northwestern Mutual Life, was 
ended by a decision of Justice Guy in 
the supreme court of New York county 
which threw the case out of court and 
imposed the costs on Mr. Wessels. The 
taking of testimony began March 18 
The action was for an accounting from 
Mr. Bristol and Mr. Turner for com- 
missions on policies issued to James T. 
Pyle with renewals, although it was 
shown that Mr. Wessels’ name did not 
appear on the application and that he 
was not then an agent of the com- 
pany, having already resigned. 


Northwestern Mutual—Milwaukee, 
Wis., April 13.—(Special.)—The North- 
western Mutual trustees announce the 
purchase of an entire block for a new 
home office building, and appointed a 
building committee. New insurance 
paid for during the first quarter was 
$32,051,400, an increase of over $2,000,- 
000. 


Hartford Life’s Control—It is re- 
ported from Hartford that there is 
likely to be a change in centrol of the 
Hartford Life in a few days. 

Vice-President Buckner, of the New 
York Life, will address a meeting of 
the company’s agents in St. Louis 
Thursday. 

The People’s Mutual Life & League, 
of Syracuse, will be wound up at once 
by the New York department and the 
suits against the directors of the con- 
cern brought by the attorney general 
for Superintendent Hotchkiss have 
been discontinued. 


The Georgia Life has been examined 
by Actuary Buttolph, of Indianapolis, 
for the Georgia department. 





Lucas Wins a Suit 


The Citizens Cooperative Underwrit- 
ers, of Chicago, which was sued 
through J. L. Lucas & Company as its 
general managers, by Joseph Canino, 
yesterday won out before Judge Foster 
in the municipal court of Chicago, upon 
the ground, first, that Canino was not 
the sole and unconditional owner of 
the property insured; and, second, on 
the ground that Canino did not com- 
plete an appraisement which had been 
entered into. 





Standing for political principles is often 
only lying for political interests. 


NEW YORK AND FIRE WORKS 





Mayor Gaynor Prohibits the Sale of 
Explosive Noise Breeders from 
June 10-July 10 





New York, April 12—(Special)—Fire 
underwriters do not expect either a 
noiseless or a fireless Fourth of July 
as a result of Mayor Gaynor’s order 
prohibiting the sale at retail of fire- 
works in the city from June 10 to July 
10. It is argued that it is too easy to 
buy fireworks in New Jersey and bring 
them over the North River for use in 
New York, as the order relates purely 
to the sale and not the use of fire- 
works. As much noise is expected as 
usual, even if as many casualties do 
not occur. The prohibition of the use 
and sale of toy pistols and blank cart- 
ridges in the city during the period 
would certainly cut down the casual- 
ties considerably and it is hoped that 
this can be arranged for another year. 
As it is the fire department and hos- 
pitals are expecting a less strenuous 
day than usual. 





March Fire Loss 


The fire loss of the United States and 
Canada for the month of March, as 
compiled from the records of The 
Journal of Commerce & Commercial 
Bulletin, shows a total of $18,465,550. 
This is much larger than the sums 
chargeable against the same month in 
the preceding two years, as will be 
seen from the following table, which 
gives a comparison of the losses dur- 
ing March with those of the same 
month in 1908 and 1909, together with 
the losses since January 1 for those 
three years: 

1908. 1909. 1910. 
January $29,582,000 $22,735,000 $15,175,400 
February 18,489,700 16,131,000 15,489,350 
March .. 16,723,300 13,795,400 18,465,550 


Total. $64,795,000 $52,661,400 $49,130,300 

The increase of nearly $5,000,000 in the 
losses of last month, in comparison with 
the figures for March, 1909, wipes out 
much of the difference which existed at 
the end of February between the record of 
the first two months of 1910 and the same 
period in 1909. There is, furthermore, a 
feeling in fire insurance circles that the 
sensational disclosures of the fire insur- 
ance investigation are likely to result in 
hasty and ill-advised legislation which, if 
enforced, will make insurance more ex- 
pensive to furnish and resultantly more 
costly to the property owner. 








Lloyds Decision in New York 

The New York court of appeals has 
vacated the injunction restraining the 
insurance department from taking over 
the assets of the Garfield Assurance 
Lloyds of New York City. This con- 
cern was reported hopelessly insolvent 
by the examiners amout a year ago. 
The attorneys were Charles R. Mitch- 
ell and Mrs. Lydia Koch. It has a 
number of judgments from loss claim- 
ants against its underwriters. Its prin- 
cipal assets at the time of the examina- 
tion consisted of shares of the Star 
Fire of Louisville and the deeds to real 
estate in the Bronx and in southern 
New York state. The value of this 
property was unquestionable. 

Holmes Jones, as attorney for the 
New York & New England Underwrit- 
ers, has taken another step in the seem- 
ingly interminable litigation with the 
insurance department by filing another 
appeal with the appellate division of the 
supreme court. This time the appeal 
is from an order restoring to the cal- 
andar a special term, part I, a motion 
to authorize the insurance department 
to take over the property for liquida- 
tion. The appellant claims that no 
jurisdiction has been obtained as yet 
over the Lloyds. 


NEW YORK INVESTIGATION 
(CONTINUED FROM PAGE 2) 
The superintendent stated recently that 
he was carrying it on solely to show up 
the bribery conditions at Albany and 
not to punish the fire companies. He 
said he wanted the insurance companies 
to realize that they could hereafter go 
to Albany with a fair bill and have it 
passed without being forced to buy its 
way through the legislature. 
¢s 


Whether this is the intention of the 
superintendent or not the investiga- 
tion he has been conducting will un- 
doubtedly result in a general investiga- 
tion of fire insurance conditions along 
similar lines to the Armstrong life 
probe of five years ago. The disclo- 
sures have also helped along the mea- 
sure before the New York legislature 
for the investigation of the New York 
Fire Insurance Exchange. It now looks 
as if both of these proposed investiga- 
tions may be held unless the legislators 
quarrel among themselves as to the 
number of senators and representatives 
who will conduct the probe. It is also 
figured out that if the burden and cry 
can be shifted to the shoulders of the 
fire companies, it may help to call off 
a general investigation of bribery on 
the part of the members of the legis- 
lature. : eal 


_ In his message urging a legislative 
inquiry into corrupt practices of the 
New York legislature, Governor 
Hughes quotes from Superintendent 
Hotchkiss as to the results of his in- 
quiry into what the fire and casualty 
companies have done. In summarizing 
the results Superintendent Hotchkiss 
says: 

In short, while absolute proof showing 
transit of money from bank account of 
an insurance company into the hands or 
the bank account of a legislator is lack- 
ing, the record of the investigation, as 
thus far made up, warrants the state- 
ment that during the past decade, particu- 
larly in the first five years of such decade, 
a system of bill killing and law getting has 
existed which is a reproach to the people 
of the state. That such system existed 
prior to 1900 is also apparent from the 
facts developed on the investigation. 


s * * 


The New York Board of Fire Un- 
derwriters has received back its books 
and documents which were lent to Su- 
perintendent Hotchkiss at his request, 
accompanied by a letter of thanks for 
the courtesy. The feeling is daily in- 
creasing that a fire insurance probe 
will surely come in some form or other. 
The data obtained by the insurance de- 
partment was principally from informa- 
tion received during the Phenix inves- 
tigation, while some copies of letters 
read at the investigation from outsiders 
turned up in the same way. 

* * * 


The senate finance committee met 
again last night and appointed a sub- 
committee to consider the entire sub- 
ject of a board investigation, the com- 
mittee comprising the following: Presi- 
dent pro-tem. Cobb, George B. Agnew, 
New York, and Dennis J. Hart, of 
Queens. It is probable that a commit- 
tee of nine will be appointed composed 
of three assemblymen, three senators 
and three private citizens named by the 
governor. This committee would re- 
port to the legislature not later than 
March 1, 1911, and sittings would be- 
gin about May 15. It is now believed 
that such an investigation will sup- 
plant any separate inquiries, for which 
twelve separate bills have been framed. 
Superintendent Hotchkiss at a banquet 
in Utica last night spoke strongly in 
favor of an investigation both thor- 
ough and unsparing of legislative proc- 
ess and procedure. 
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Special Hazard Service 


D. C. SCHUPPS CO. 
159 La Salle Street, Chicago 


Particular attention given to lines and surplus 
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WESTERN UNION MEETING 


(CONTINUED FROM PAGE 2.) 


ager of the Liverpool & London & 
Globe, and several others. 
Nonunion Men Wear By 

For some reason several representa- 
tives of nonunion companies were in 
the city, stopping at other hotels and 
circulating about the lobby of the New 
Willard and keeping in touch with 
what was going on. 

The sessions were held in the red 
room on the first floor of the hotel, a 
large and beautiful apartment ordi- 
narily used as a writing room. The 
roll call showed fifty-nine members 
present. President Lenehan’s address 
was brief, his principal recommenda- 
tion being that another effort should 
be made to secure a reduction in com- 
missions in the excepted cities. The 
history of similar movements was re- 
called and it was urged that in view 
of the present investigation by the in- 
surance commissioners into the ex- 
pense of fire companies and the general 
disposition to secure reforms, it would 
be better for the companies to take 
action themselves before it was forced 
upon them by the states. The coopera- 
tion of the nonunion companies is of 
course desirable and if this could not 
be secured independent action should 
be considered. The recommendation 
was referred to a special committee. 





Decision on Ownership. 

Little Rock, Ark., April 13—(Special) 
—The Arkansas supreme court in the 
case of Hix vs. Sun decides a divorce 
decree must specifically divide personal 
property before sole ownership of the 
husband is affected so as to avoid a fire 
insurance policy under the standard 
ownership clause. Hix and wife were 
divorced, with no specific court divi- 
sion of property. After the fire the 
company contested payment on the 
ground that Hix was not sole owner on 
account of the Arkansas law giving 
the divorced wife one-third interest in 
her husband’s personal property. Hix 
lost in the lower court, appealed, and 
the case was reversed on the ground 
he was the sole owner, regardless of 
the divorce and subsequent property 
rights until the court makes a division. 





Ohio Agency Appointments 
Empire City—C. R. Hazard, Urbana. 
Federal, N. J.—Paige, Hedden, Welles 

Company, Akron; McDonald & Wagner, 
Zanesville. 

Federal Union—W. C. Anthony and C. C. 
Harris, Akron. 

Fidelity-Phenix—R. T. Ong, Martins 
Ferry; D . Cupp, Sunbury; Elyria In- 
surance Agency, Elyria; Rutter & Mer- 
chant, Prospect; Clapp & Lewis, Warren; 
JI.M.& J . Toner, Edon. 

Germania—Beng. Saslavsky, Cleveland; 
Clinton Paine & Son, Bryan; Mrs. L. M. 
Darby, Montpelier. 

German, Ind.—G. C. Gay, Andover; W. 








Prominent Chicago Agents 
Members of the Chicago Board of Underwriters 


Re&epP Ss. JAMES & CO. 
171 La Salle street, C 
; Meches: 























GRITCHELL, MILLER, 
WHITNEY & BARBOUR 
136 La Salle Street, Chicago 


L, Pease, Wakeman; C. F. Buchwalter, 
Dalton. 

Home—Leonard Parks Company, Cleve- 
land; Rutter & Merchant, Prospect, Miss 
Ella Ardner, Tiffin; H. D. Kellison, Spring- 
field; O. O. Kinsey, Lowell. 

Hartford—Miss F. M. Piper, Barnes- 
ville; E. C. Lohnes, Springfield; E. E. Ter- 
rell, Wilmington; H. C. Myers, Gettys- 
burg; C. J. Iredell, Cincinnati; Wiseley & 
Stiles, Ada; Kenneth Little, Bradford; C. 
Cc. Chappelear, New Lexington; R. M. Har- 
ley, Marietta; W. E. Hall, Carey. 

Humboldt—H. O. Lyon, East Palestine. 

Milwaukee—G. C. Gay, Andover; Knapp 
& Foster, Geneva. 

Mercantile—J. F. Beans, Canton. 

Northern, N. Y.—H. J. Wilbur and F. 
B. Kelley, Youngstown. 

Peoples Nat’l—C. E. Sloneker, Hamil- 
ton; R. W. Moffett & Son, Springfield; J. 
E. Jones, Xenia; Gunther, Plummer & 
Wuest, Cincinnati; J. F. Hartshorn, New- 
ark; McDonald & Wagner, Zanesville; E. 
T. O’Kane, Delaware; Roberts & Legg, 
Columbus; George McKinley Company, 
Marion; O. I. Gunckel, Dayton. 

Pennsylvania—Clinton Madden, Clarks- 
ville; Simon Potts, Duffy. 

Prov. Wash.—H. 8S. Adams, Cleveland; 
G. E. Robishaw Company, Wellington. 
Seon Exch.—H. R. Stanbery, Zanes- 

e 


Rhode Island—M. H. Eckert, Youngs- 
town. 

Security, Ct—H. J. Tucker, Norwood; 
W. H. Frasher, Jelloway. 

Spring Garden—cC. §S. Shaffer, Vermil- 
lion; M. E. Disk, North Baltimore. 

Sun, Eng.—J. F. Taylor, Rarden. 

Western, Ont.—J. J. Archer, Jr., Co- 
lumbus. 
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Indiana Agency Appointments 


Jefferson—Hammond & Schurmeier, 
Boonville. 

Law Union & Rock—Marshall Thatcher, 
Frankfort, 

London—J. F. Irish, Hammond. 

Lon. & Lan.—Wm. Happ, South Bend. 

Mich. Coml.—H. C. Thompson, Monon; 
A. S. Keller, Monroe. 

Old Colony—Perrill & Storm, Lebanon. 

Orient—J. S. Kies, Elkhart. 

Pennsylvania—Fretz & Mohler, Roch- 
ester. 

Peoples Natl.—E. C. Rice, Elkhart. 

Royal—G. F. Thomas, Galveston; C. 
Teel, Mentone. 

Royal Exch.—Dr. E. H. Meyer, Francis- 
ville. 

Sun, Eng.—M. R. Guthrie, Bedford. 


POINTERS a 


FOR, LOCAL AGENTS. 


— 








Question—If you will kindly give 
me the following information, you will 
greatly oblige: Under date of Dec. 
4, 1909, I cancelled policy No. 682, 
which was dated Aug. 16, 1905, expir- 
ing Aug. 16, 1910, covering $1,500 on a 
two-story, shingle roof, frame dwelling, 
with other concurrent insurance per- 
mitted. 

This policy was written by another 
agent in a company, which I do not 
represent, and under date above men- 
tioned, I cancelled same and rewrote it 
in my company for same amount and 
covering the same property at the same 
rate. 

What I desire to know is, will it be 
necessary for me to notify the com- 
pany which held the insurance under 
policy No. 682 that their policy is can- 
celled and the insurance rewritten in 
another company in order that the as- 














sured’s policy in my company will be 
valid? 

This situation is quite common 
among agents, and it is not good prac- 
tice, and I wish to be properly informed 
regarding same. 

Answer—We do not understand just 
what you mean by cancelling policy No. 
682 in a company which you do not 
represent. If you took the policy to 
an agent of the company and had it 
cancelled, that is sufficient. The agent 
will notify the company. 

If you did not take it to the agent 
of the company you did not cancel it 
and it is still in force. You have no 
more power to cancel a policy in a com- 
pany you do not represent than you 
have to call a special session of Con- 
gress. Notice has nothing to do with 


it. 

If the policy you issued gives per- 
mission for other insurance it is valid 
and the assured now has double in- 
surance. 


Question—1. An annual policy for 
$1,500 was issued July 12 at rate of 
$1.58 and rate was increased by en- 
dorsement Nov. 20, to $2.77. Policy 
was canceled pro rata and rewritten 
Dec. 21. What is the extra premium 
to be collected on endorsement, and 
what is the amount of return premium 
to apply on new policy? 

An annual policy for $2,000 was 
issued Aug. 7 at a rate of $2.29, which 
was decreased by ‘endorsement Sept. 
28 to rate of $1.58. The policy was 
canceled short rate Jan. 20. What is 
the return premium on endorsement 
and what.is return premium on cancel- 
ation? 

Answer—1. Both calculations are to 
be made on pro rata basis. The dif- 
ference in rate is $1.19. This gives an 
extra premium of $17.85 for a year. 
As the unexpired time is seven months 
and twenty-two days, the amount to 
be collected is $11.49. The rate of $2.77 
gives an annual premium of $39.55. The 
unexpired time from date of cancela- 
tion is six months and twenty-one days. 
The pro rata return premium is there- 
fore $21.97. 

2. The return premium for decrease 
in rate is calculated on pro rata basis. 
The difference in rate is 71 cents, and 
the difference in annual premium is 
$14.20. The unearned portion to be 
returned is $12.18. The cancelation a 
short rate Jan. 20 is calculated on the 
rate in force at the time, or $1.58. The 
policy having run five months and thir- 
teen days, the short rate is 65 percent 
earned or 35 percent unearned. The 
annual premium at $1.58 is $31.60. The 
unearned portion (35 percent) is $11.06, 
which is to be returned in addition to 
$12.18. 


Question—I have a client living here 
who owns some property in Wiscon- 
sin, and I have applied to a brother in- 
surance agent in that state to write this 
property, and have asked him to divide 
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the commission with me. He states 
that he cannot do this under the laws 
of Wisconsin. I take the liberty of 
asking your advice. I am inclined to 
the opinion that Mr. Agent is using 
this as a pretext? 

Answer—The Wisconsin department 
has ruled that under the new law of 
that state an agent living and licensed 
in Wisconsin cannot divide the com- 
mission with an agent outside of the 
state. 


Question—I would like a little light, 
more than I am able to find in your 
pointers. Jim Smith, has some build- 
ings to insure on which there was a 
mortgage of $1,000, given to John Doe 
some time ago, and which has not been 
released. Since the making of the mort- 
gage John Doe has died and the mort- 
gage was either assigned to Richard 
Roe before Doe died or the heirs in 
dividing the property assigned this mort- 
gage to Roe, who is also one of the 
heirs. To whom should the mortgage 
clause be made payable, to John Doe 
or Richard Roe, the agent of Doe, and 
now of Roe, having advised Smith of 
the present ownership of the mort- 
gage? 

Answer—It does not matter whose 
name the mortgage was in at first. The 
loss payable clause should be in favor 
of the present owner. However, be- 
fore changing the clause on an existing 
policy, you should satisfy yourself that 
the new payee is the actual owner of 
the mortgage. Under the law of con- 
tracts the former payee cannot be de- 
prived of his rights without his con- 
sent, but if his interest has ceased he 
cannot make any claim. You should 
either get his consent to the change or 
make sure that he no longer has an in- 
terest in the mortgage. 


Question—Can a corporation be grant- 
ed an agent’s license to transact fire in- 
surance business in Minnesota? 

Answer—The Minnesota department 
issues licenses to individuals only. A 
license cannot be granted to a partner- 
ship nor a corporation in your state. 


L.S. MacENANEY 


159 La Salle St., Chicago, Gen’! Agent for lilinols 


Philadelphia Life Insurance Co., Philadel . Pa. 
National Lumber (Fire) Insurance Co., Bufialo, N.Y. 


AGENTS WANTED 
Agent: American Central, National Lumber, Lum- 
ber Underwriters. 
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Two dollars per insertion of five lines, 
Additional lines, 40 cents 
each per insertion. 
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POR SALE—Sectional oak filing cabinet 
for fire insurance office; capacity, 3,000 
names, with additional space for filing old 
cards; also nine letter files and twenty- 
four drawers for large policies. Anely 
Detroit Insurance Agency, Detroit, Mich. 
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" . Ct: County, Pa.; Camd 
Teutonia, La.; P ; Western Reserve; Common- 
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a Warranty Company.—Losses adjusted and paid through this office. 
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CHICAGO'S GREATEST COMPANY 


ILLINOIS LIFE INSURANCE CO. 


CHICACO 


JAMES W. STEVENS, PRESIDENT 


We Guarantee where others Promise 


The year 1909 was the most successful in this com- 
pany’s already splendid record of successful years 


INSURANCE IN FORCE 


FIFTY MILLION DOLLARS 





OLDEST IN CHICAGO LARGEST IN ILLINIOS 








FEDERAL LIFE 


INSURANCE COMPANY 
CHICAGO 


ISAAC MILLER HAMILTON, President: 
In 1909 Insurance in force increased over $6,000,000. 
Admitted Assets increased over $1,000,000. Admitted 
Surplus increased over $75,000. 
High grade Managers and Agents wanted for new territory— 
Desirable Contracts — Attractive Policies 


address Chas. M. Turner, General Manager 








‘Prudential Agents 


certainly have reason to feel grateful to 
the officials of The Prudential for the 
attractive and efficient advertising the 
Company is doing.” 

—Florida Representative. 











Prudential advertising helps its Agents. We want Agents. 
rite us, 


The Prudential Insurance Company of America 


Incorporated as a Stock Company by the State of New Jersey 


JOHN F. DRYDEN 


President 


Home Office 
NEWARK, N. J. 


The First National Life and 


Accident Insurance Company 
Of Pierre, South Dakota 


CHARLES L. HYDE President 








Entered in South Dakota and Ohio, and will enter intervening 
territory as soon as suitable connections are assured 


Capital, : $250,000.00 
$100,000.00 deposited with the Insur- 


ance Department of South Dakota 
Backed by the substantial interests of South Dakota 
Ohio Department, . . . 425 East Fourth Street, Cincinnati 














AMERICAN UNION FIRE 


Insurance Company 
OF PHILADELPHIA 


Proposed Capital, $1,000,000 Proposed Surplus, $1,000,000 


(Now organizing and to be incorporated under Laws of Pennsylvania) 


JAMES F. STONE 


Chairman Organization Committee 


331-337 Walnut Street, Philadelphia, Pa. 


Correspondence invited from Agents (Union) where not already committed 








Complete Expiration Index 


For Local Agents 








Two-drawer Cabinet, as Pa ¥ ast - $3.50 
750 Expiration Cards 


sured Line Cards............. vot 26 
One set Monthly Guides.......... 12 
One set Daily Guides............. 30 
Ten blank Guides for Years....... 10 
ware -five Sub- division Alphabeti- 

eer 26 
$5.52 


caiag “one’ of our’ Card poten ay - 
mA Policy on a card, and fi to the 
date of expiration, you do not Ly, to - 
time writing up an expiration register and 

ing for renewa! dates. Impossible to miss 
a renewal by using our system, 


Broome Mig. Company 


PERU, *. INDIANA 














PITTSBURGH LIFE AND TRUST COMPANY 


The First Company Licensed 


By the New York Insurance Department to toansest Sasiness in that State since the Armstrong laws 
were 


Ratio of insurance expense to premium income only 65% of amount allowei hy the New York law 
Seventh Annual Statement, January 1, }910 


W. C. BALDWIN, President 








Assets Liabilities 

IND innit se becctesecced $10,163,664.87 Liabilities to Policyholders. . .. .$21,697,064.82 
Mortgage Loans............... 8,437,899.00 Capital Stock... ..$1,000,000.00 
Loans Secured by Collateral 20,657.82 Unassigned Funds. 955,124.70 
Loans to Policyholders......... 3,065,544.82 ae 
Bonds and Stocks.............. 6,316,057.00 Leaving a sum for security to 
ale oc 711,114.62 Policyholders in excess of 
Accrued Interest and Rents.... 176,274.24 legal liabilities of........... 1,955,124.70 
Due and deferre Premiums .. 270,977.15 

a ee ee $23,652,189.52 Total .........sssseee0+--$88,652,189.62 
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The State Life Insurance Company 
INDIANAPOLIS 
Unequaled in Solid Achievement 


Assets, Dec. 31, 1909, $8,580,830.58 Surplus, 1909... $1,174,606.34 
GROWTH UNPARALLELED. 

Gain in Admitted Assets in Surplus 
ppvediinthasennted $1,001 ,409.00................$ 27,775.00 
badacathotasdsnebbene EE ERED. coccccescccooss DEED 

DT betes cananvescsiaeunse =) <* pgipeeepeRneess 044.7 


Eight Million Dollars i in Securities Deposited with the State of Indiana 


This is $848,861 More Than is Required by Law. 


MOST ATTRACTIVE AGENCY CONTRACTS 


idea. E Comte Seont wih the 
Seite ob Gal a Con idl as tee since Jenuary 1, 1910. 


On all Agency matters address 


CHAS. F. COFFIN, 2nd Vice-President, 1231 State Life Building 
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of the Pacific Mutual makes some 

comment on the results of the 
Armstrong law to general agents that 
is interesting, coming as it does from 
an official of a company that is not op- 
erating in New York. 

Mr. Baker believes in long-time re- 
newal commissions. In other words, 
he espouses the old-fashioned contract. 
The argument is presented that in order 
to increase persistency by giving the 
general agent a financial interest in re- 
newals during the premium-paying pe- 
riod, it not only secures persistency but 
establishes greater permanency in 
agencies. 

Mr. Baker opines that the breaking 
up of the continuous renewal contract 
by the Armstrong law has checked 
agency development. Comparatively 
few men have been employed and many 
old ones have gone into other lines. 

The margin of profit is too small to 
carry on agency work. The tendency 
of the day is for the general agent to 
draw in on development and do per- 
sonal soliciting. Commenting further, 
Mr. Baker says: 

“We believe that when a man devotes 
his whole life to a business he should 
be compensated on an increasing scale 
in proportion to his results, and that his 
contract should be sufficiently liberal in 
its terms to warrant him in surround- 
ing himself with an ever-increasing 
agency organization composed of high- 
class agents. 

“We are heartily in favor of the gen- 
eral agency plan of conducting our 
agencies as against the branch office 
system, and believe in having the gen- 
eral agent financially interested in the 
business produced by him as long as 
both he and the business remain with 
the company. It is a community of in- 
terest, so to speak, that should not be 
divorced.” 

Mr. Baker, in illustrating the advan- 
tage of the continuous renewal contract, 
says: 

“An agency writing a million a year 
of paid-for business will, at the end of 
ten years, have approximately $200,000 
of premium collections on its books, on 
which the general agent should receive 
approximately 7%4 percent renewal com- 
mission as long as he collects the pre- 
miums. The commuted value of such 
an interest in round numbers amounts 
to $60,000. Assuming that the agent’s 
contract provides for the payment of 
only nine renewal commissions, the 
commuted value would be less than one- 
half of the above named sum, or less 
than $30,000. The difference in the 
value of the two contracts is $30,000, 
which loss, distributed over a period 
of ten years, means a loss to the agent 
of more than $3,000 per year; in fact, 
this difference may mean success in one 
case or failure in the other. 


VV or the Paci Mu D. M. BAKER 





Vice-President Buckner of the New 
York Life states that some of the 
agents regard the recent ruling of the 
New York department to the effect that 
policies must not be dated back of the 
dates of application, when the effect of 
such dating back will be to reduce the 
age of the assured, as a hardship. He 
says as to this sentiment: 

“The ruling is rather a blessing. It 
furnishes an incentive to New York 
Life men to keep posted on the birth 
dates of those whom they have in- 
sured, in order to later on secure them 
for further insurance, as important 
events take place in their lives. As a 





man succeeds, he ought to have more 
and more protection. When he marries 
he should insure. Each increase in his 
family should mean more insurance, for 
his death grows proportionately more 
disastrous. All these and other events 
too numerous to mention furnish oppor- 
tunities to get at a man, particularly 
prior to a new birthday when the pre- 
mium rate will change. 

“Agency Director Gallagher of Bal- 
timore pays special attention to changes 
in birth dates. He goes over the rec- 
ords monthly, and, as nearly as possible, 
furnishes his staff with a list of people 
whom they have written and whose 
birth dates change within the month, 
resulting in a splendid new business. 

“For years one of the large life com- 
panies has not allowed a policy to be 





tendency is to afford this protection at 
lower net cost to the insured.” 





The special dividend declared by the 
Mutual Benefit to be paid policyholders 
this year is said to be derived from 
mortality salvages. Contributions from 
this source go to four funds this year. 
A portion was apportioned to regular 
dividends, part to special dividends, 
part to a fund for “suspended mortality” 
and the rest to surplus. The item “sus- 
pended mortality” is a fund to take care 
of future mortality when the percentage 
raises. 

A great many agents believe that the 
purchase of life insurance policies by 
brokers who make a specialty of the 
business is detrimental. It encourages 
lapsing, especially where the assured 
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F. A. CHAMBERLAIN 
President Security National Bank 


E. W. DECKER 
Vice President Northwestern National Bank 


C. T. JAFFRAY 


Vice President First National Bank 








ESTABLISHED 1885 


NORTHWESTERN NATIONAL 
LIFE INSURANCE COMPANY 


Minneapolis, Minnesota 
LEONARD K. THOMPSON, President 
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T. B. JANNEY 
President Janney, Semple, Hill & Co, 
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President 
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President Hennepin Paper Co, 
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. A. CRANE 
Vice President Northwestern National Bank 
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[o JOHN T. BAXTER A.A 
Vice President and Counsel 
WM. J. GRAHAM 
Vice President and Actuary 
JANUARY 1, 1910 
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dated back. It has trained its agents 
to watch these changes of birth, and 
some of their agents are said, in that 
way, to secure a great bulk of their 
applications.” 





Some companies make it the custom 
to get from each agent a list of some 
dozen or so prospects. The president 
sends out a letter to each, commenting 
on the best points of the company and 
inclosing the annual statement. It flat- 
ters the prospect and is a help to the 
agent. 





President McClench of the Massachu- 
setts Mutual, in commenting on present 
conditions, says: 

“Life insurance has never been pre- 
sented to the public in more attractive 
form than at present. The many and 
varied forms of policies now in use are 
calculated to serve the differing require- 
ments of individuals, and the constant 











sees he can get something more than 
the cash value. This defeats the aim 
of protection. Many of these pur- 
chasers pay life agents a commission 
to swing business to them. Such 
agents certainly are under obligations 
to their companies and policyholders 
are thus induced to deal with outside 
interests. 

Some of these purchasers are 
“twisters.” They offer plausible argu- 
ments to persuade a policyholder to sell 
his old contract, especially where there are 
accumulated dividends. Then he is 
fixed up with new insurance on which 
the broker gets a commission. 

The life company is interested more 
than any one else in its policyholders. 
The company should be allowed, at 
least, to exhaust all its facilities to meet 
the wishes of its policyholders before 
outsiders take a hand and in which 
they expect to make a handsome profit 
at the expense of the policyholders. 








INTERESTING INCOME PLAN 


MAIN FEATURES OF PEOPLE’S 
LIFE’S 3 PERCENT POLICY 








Interest is Guaranteed on Amount of 
Premiums Paid In—Appeals 
to Investors 





The People’s Life of Chicago is find- 
ing a ready sale for its 3 percent in- 
come policy. It is on the endowment 
plan and guarantees 3 percent interest 
on all premiums paid at the end of each 
year. The insurance feature is an in- 
creasing one. It may begin with $200 
payable the first year and end with the 
full $1,000 the last year. 

Three Parts to the Premium 

There are three parts to the premium. 
First is the annuity amounting to the 
3 percent interest, then the insurance 
feature based on the term plan, and 
finally the pure endowment. The prem- 
ium naturally is quite high. On a 10- 
year endowment, age 21, it is some- 
thing like $102. Only 25 percent com- 
mission is paid and no renewals. The 
dividends are deferred until the date 
of maturity. 

Naturally the company has to earn 
more than 8 percent on the net to pay 
the 3 percent on the gross premium. 
The premium the first year is on the 
preliminary term basis, but the ex- 
pense leading thereafter is small. The 
reserve is high and the amount re- 
quired at the end of the second year 
is much more than the second year’s 
premium. However, as the commis- 
sion is low, enough is saved from the 
first premium to build up the reserve 
and yet leave a nice margin. 

Avoids Heavy Mortality 

With only a portion of the face value 
of the policy exposed during the big- 
ger part of its life, the company is not 
subject to heavy mortality. The 
People’s Life being a small company 
it can invest its money to advantage, 
and in fact, it earns from 5 to 6 per- 
cent. 

The policy appears to the small in- 
vestor who has his savings in a bank 
drawing 3 percent. On this he must 
pay taxes. The People’s Life offers 
him 3 percent and the fund is not tax- 
able. In addition there is the insur- 
ance feature increasing each year. 

While a large company possibly could 
not handle a big amount of this busi- 
ness because of the 3 percent annual 
interest, still a smaller company finds it 
an avenue of income and reduces the 
average mortality and expense. 

Higher Lapse Ratio on Endowments 

In commenting on this policy Presi- 
dent E. A. Nelson said the agents were 
finding a ready sale for it among those 
who had savings to invest. It is a 
business builder for the company 

Mr. Nelson claims that there are 
more lapses on high priced insurance 
than on that of lower cost and hence 
the company expects to earn good de- 
ferred dividends for survivors. In 
proof of this assertion, Mr. Nelson de- 
clares that he found the highest lapse 
ratio on endowments on his business 
when he was an agent. 





Volumes would not tell the whole 
story of the help that life insurance has 
been in the world, for the larger por- 
tion of what it accomplishes never 
comes to public knowledge. 
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Review of the Perfect Protection Policy 


(Written Expressly for THe Western UNDER wriTER.) 
By FRANKLIN B. MEAD, 
Actuary and Secretary Michigan State Life Insurance Company 





three of the companies of a 
new combination policy, as it 


7. HE recent introduction by two or 


was formerly called, providing _ life, 
health and accident insurance in one 
contract, together with an old age 


annuity, has attracted wide attention 
and caused much discussion. This has 
very appropriately been called the 
“Perfect Protection Policy,” for it fur- 
nishes all the protection one needs 
against untimely death or against tem- 
porary or permanent disability during 
the productive period of life, supple- 
mented by an old age pension in case 
of survival to that period when one has 
no longer need of life insurance. All 
this may be secured on the nonpartici- 
pating basis for a moderate sum, a 
trifle less than $30 at age 30, for $1, ‘000 
death benefit which may be converted 
into installments, $5 weekly disability 
benefit and an old age pension of $100 
per year, beginning at age 70 and con- 
tinuing until death, ten payments cer- 
tain being guaranteed in case of prior 
death. At the above mentioned rate 
the premium payments cease at age 70 
or prior death. There is one other 
feature which adds to the security of 
the policyholder, the disability benefits 
may never be canceled at the option of 
the company. This is practically new 
in American insurance, as it has been 
tried to the writer’s knowledge in but 
one other instance in this country. 
Experience With Combination Policy 


Prospectively considered, the policy 
should prove a great seller, but re- 
trospect would tend to make one less 
sanguine, as similar attempts have met 
with but little success, unless we ex- 
cept the experience of the Conservative 
Life, which was reported to have trans- 
acted quite a business in the combina- 
tion policy; however, it must be re- 
membered that the latter company’s 
policy was written at an extraordinary 
low premium, for $2.40 extra was 
charged for the health and accident 
benefit, it being granted to all comers 
alike, farmers as well as merchants 
and professional men. The idea of sep- 
arate contracts for life insurance and 
for health and accident insurance is a 
deeply settled one in the minds of the 
American public, and it will take much 
to overcome this prejudice, although 
both forms of insurance should logical- 
ly be embraced in one contract, as has 
been maintained, thereby eliminating 
a large percentage of the cost. 

Development of Health Insurance 


Keenness of competition between ac- 
cident companies during the nineties 
led one of them, in 1897, to introduce 
in connection with its accident policy, 
in consideration of a small extra prem- 
ium, a limited sickness feature cover- 
ing fifteen diseases, mostly infectious or 
contagious, such as typhoid or scarlet 
fever, smallpox, diphtheria, appendi- 
citis, peritonitis and the like. This was 
almost immediately taken up by the 
other companies and the number of 
diseases covered was rapidly increased 
until in a comparatively short time a 
general sickness policy appeared in con- 
nection with the accident policy. The 
accident companies are today issuing- 
a combined health and accident policy 
at a cost of $12 for $1,000 and $5 week- 
ly at ages 18 to 50 in the select and 
preferred classes and $14 from ages 50 
to 60; $3.50 in addition is charged for 
risks of the ordinary class. Question 
an accident manager of today and he 
will tell you that he does not like the 
health insurance proposition. 

First Combination Policies 


Almost simultaneously with the ap- 
pearance of the limited sickness feature 
among the accident companies, the Se- 
curity Trust & Life, followed very 
shortly by the Conservative Life, en- 
tered the field with its combination 





policy providing accident and sickness 
indemnity limited to specified diseases 
in connection with the life contract. 
The sickness benefits were soon en- 
larged to cover all diseases. For the 
general sickness and accident feature 
the Security Trust charged an extra 
premium of $9 at all ages up to 50. 
This provided for double the face of 
the policy in case of death by accident, 
for half the face of the policy in case 
of total and permanent disability and 
$5 weekly indemnity i in case of sickness 
or accident covering a period of not 
less than one week nor more than 
twenty-six weeks in any year. The ac- 
cident benefit was to terminate at age 
70 and the sickness at age 55, but both 
might be canceled by either the in- 
sured or the company at the end of any 
policy year. 
Health Without Cancellation Clause 


In 1905 or 1906 a certain western 
company undertook the general health 
and accident feature without reserving 
to the company the right of cancella- 
tion. The disability benefit was to con- 
tinue for a period of twenty years at 
the option of the insured. The extra 
annual premium charged, varied with 
age, being surprisingly low, $4.23 at 
age 20, $5.28 at age 30, $7.32 at age 40, 
and $11.43 at age 50. Indemnity was 
limited to fifty-two weeks for any sin- 
gle disability, provided, however, no 
disability of shorter duration than one 
week was to be Indemnified. The 
policy was soon discontinued for vari- 
ous reasons. The amount of business 
did not come up to their expectations, 
the rate was felt to be inadequate, 
many questionable claims were being 
presented and the company did not 
have proper facilities for the adjust- 
ment of claims. Besides a large pro- 
portion of their business was done 
among the farming classes; and disa- 
bility policies were issued among these 
indiscriminately at the above rates just 
quoted, the officials of the company 
failing to recognize that. while as life 
risks the farming classes are unsur- 
passed, so far as disability is concerned, 
they should be rated as _ hazardous. 
Besides they have peculiar opportuni- 
ties for “malingering on the funds” as 
they picturesquely call it in Great 
Britain, that is feigning a continuance 
of disability after it has in reality 
ceased. 

Another western company exactly 
duplicated the Security Trust’s policy 
and rate in 1907 or 1908, but little suc- 
cess attended its undertaking in this 
direction, although it wrote quite a 
volume of regular business. 


Standard of Valuation 


But to return to the perfect protec- 
tion policy. The companies that have 
introduced this policy recently, as well 
as the company previously referred to 
as having been the first to introduce in 
this country the disability feature with- 
out reserving to the company the right 
of cancellation, base the disability 
premium upon the British governmen: 
sickness tables which are based ‘upon 
the experience of registered friendly 
societies in England, compiled by the 
well known actuary, William Sutton. 
The experience was published in 1896 
and had relation to the years 1856- 
1880. The years of life exposed to risk 
were 4,564,675 and the weeks of sick- 
ness, 8,195,461. These tables have been 
made the standard for valuation of 
disability benefits in New York state 
which is the first and only state that 
has adopted such a standard. 

Supervision of Risks Important 


While it is true that they are based 
upon a larger field of observation than 
that of any of the standard life tables em- 
ployed by the companies, it does not 
necessarily follow, as has been pointed 
out by one of the advocates of the 








policy under review, that, therefore, 
they would or would not be a reliable 
basis for mixed disability risks in this 
country, since the rate of disability is 
very sensitive to change in condition 
especially in respect to supervision and 
occupation. It is generally admitted 
that the insurance companies in Amer- 
ica are subject to a vastly greater ex- 
tent from feigned disability than the 
Friendly Societies. In this connection 
it is interesting to quote the words of 
Francis G. P. Neison, one of the best 
authorities in Great Britain: “Sick- 
ness insurance is essentially a business 
dependent on the efficiency of the local 
supervision of the risk. Assurance 
companies have spent a large sum of 
money in attempting to work it from a 
central source, but in every instance 
sooner or later they have been com- 
pelled to give it up.” These words 
were delivered in 1900 before the In- 
ternational Congress of Actuaries in 
Paris. It is said there is just one ex- 
ception in Great Britian, the Century 
Insurance Company which has now 
been in successful operation for twenty- 
four years. 
Six Parts to Policy 


The perfect protection policy is 
made up of six parts, term insurance 
to age 70, an annuity certain of one- 
tenth the face of the policy per annum 
beginning at age 70, a continuance of 
an annuity of the same amount so long 
as the insured may live after drawing 
the ten payments certain, disability in- 
demnity of $5 per week for $1,000 of 
insurance payable through the thirtenth 
week ,nothing, however, being payable 
for the first week of sickness, $3 per 
week during the second thirteen weeks 
and $2 per week throughout the re- 
mainder of the disability. The reason 
for the reduction in the amount of 
weekly indemnity is that experience 
has proved this method to be the most 
effective one to reduce “malingering.” 

Net Premiums Presented 


Below is given, at decennial ages, 
the net premiums for each of these 
benefits, according to the American 
Experience Table for the term insur- 
ance to age 70 and the value of the 
annuity certain of ten payments, be- 
ginning at age 70, the same table com- 
bined with McClintock’s Male Annui- 
tants Table, after age 70, for the sup- 
plementary annuity, and the British 
Government Tables for the disability 
benefits, all at 3% percent interest. 
The omission of indemnity for the first 
week will reduce the premium for the 
first period quite considerably. 





benefits at its option, gives rise to an 
increasing reserve during a_ greater 
portion of the period covered, followed 
by a rapidly decreasing reserve during 
the last few years, until at age 70 the 
disability reserve is zero. 


RESERVES FOR DISABILITY BENB- 
PITS DESCRIBED ABOVE. 


Yearsof -—Ages at ———, 
Duration. 20. 30. 60. 
See 26.12 35.03 in46 54.43 
BBcacee sees eoce cece 51.93 
oe 67.12 69.29 72.9 0 
. ao stl sone 67.59 
30..... 86.21 89.20 0 
ee eee 76.23 
40..... 99.46 0 
eer 81.67 


Advantages and Disadvantages 


While there are strong arguments in 
favor of the combination policy for 
the life company, such as the economi- 
cal side, by which at least 25 percent of 
the cost of disability indemnity is elim- 
inated, and its possibilities as a stimu- 
lous to production, there are strong 
objections to its adoption from the 
viewpoint of a young company which 
the idea is most likely to attract. Suc- 
cessful operation requires the estab- 
lishment of an accident department un- 
der the supervision of a competent ac- 
cident underwriter. The result is that 
the energies and resources of the man- 
agement become divided at a time when 
all should be concentrated upon the 
establishment of the life business. Be- 
sides the business of the younger com- 
panies is principally in rural districts 
and small towns, where supervision is 
difficult, where the greatest opportuni- 
ties for fraud and “malingering” abound 
and where the real hazard is increased. 
The regular accident companies de- 
vote little effort to developing business 
in towns of less than five or ten thou- 
sand people for these reasons. 

Right of Cancellation 


So far as not reserving to the com- 
pany the right of cancellation of dis- 
ability feature is concerned, one hesi- 
tates to grant that that will increase the 
saleability of the policy to any great 
extent, surely not enough counterbal- 
ances the right which is contracted 
away. One of the leading accident 
companies cancels from 1 to 2 percent 
of its policies each year. Imagine the 
cumulative effect of this. In this way 
they have not only been able to escape 
an increase in the rate of sickness un- 
til after age 50, but, strange as it may 
seem, the rate has shown a tendency 
to decrease with age up to the mid- 
dle ages of life. Were life companies 
in the same manner able to eliminate 
1 or 2 percent of its risks each year, 





NET ANNUAL PREMIUMS. 
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Reserves for Disability 
The fact that the rate of sickness in- 
creases with increase in age, due to 
the decreasing power of resistance to 
disease and the inability on the part of 
the company to cancel the disability 
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they would be enabled to reduce their 
mortality by at least one-half. 





The man who carries life insurance 
does what he ought, when he ought 
and as he ought. 





State Mutual Life Assurance Company 


OF WORCESTER, MASSACHUSETTS 


Incorporated 1844 


B. H. Wricat, Prest. 


New Business Gains 


Ns dkk aie irs Lavnealeasameen Increase 1909 over 1908...... Ssivepe nanan kaaael 53 
ee Increase 2 months 1910 over 1909. SPs ne 3g 
 , Sper hadley inec¥ees Increase 2 months 1910 over 1908.. ............... 72% 


There’s a reason! 
EDGAR C. FOWLER, .. «- os « 


WHY? Ask 


Superintendent of Agencies 
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SUBJECT (}F DISCIPLINE 


INTEREST MAY BE DEVELOPED 
BY WILL POWER 





Many Salesmen Could Improve If They 
Would Resolve to Really Like 
Their Business 





Do you remember how, as a little 
boy in school, you sometimes hated 
arithmetic and delighted in geography? 
And do you remember that when some 
influence caused you to “buckle down” 
to your sums you soon found that you 
really liked arithmetic? Have you not 
noticed time and again since those days 
that you have a large control over your 
likes and dislikes and can really work 
up quite an enthusiasm over what you 
were indifferent to or thought you had 
an aversion for, simply by setting your 
mind to it? 

The disciplined man is one who is 
governed by reason and judgment in- 
stead of fancy and whim. If your 
judgment dictates that you should like 
certain things you will proceed to like 
them if you are disciplined. If you are 
not disciplined you must take the de- 
feats at the hands of those who are. 
It is up to you whether you are to be 
governed by your fancies or your judg- 
ment. 

Misfits in the Business 

Many men doubtless are engaged in 
life insurance work who would rather 
be in some other occupation—or at 
least think they would. Doubtless 
some of these would better be engaged 
in other lines, but circumstances are 
such that they can not follow their 
natural choice now. What are they to 
do about it? Give all their real inter- 
est to law or politics or baseball and 
merely go through the motions of be- 
ing life insurance men or resolutely go 
about it to force themselves to put 
their chief interest into the business 
they pretend to follow and which sup- 
ports them and their families? 

Self-Examination Is Good 


It is good for a man to examine him- 
self occasionally, to act as his own con- 
fessor or aS a cross-examining attor- 
“ong trying to worm out of him what 

he does not want to admit. As a life 
insurance man ask yourself whether 
your heart is really in your business or 
is it merely the grind by which you 
have to earn your daily bread. Ask 
yourself whether you really enjoy 
bearding the prospect in his den, so to 
speak, and by reasoning, persuading or 
by pure will power forcing him into 
Signing an application and paying the 
premium. That is the test of whether 
you like the business. You may like to 
study life insurance, but, unless you are 
an actuary or other whose business is 
to acquire knowledge, study is only an 
incident. You may enjoy meeting men 
and talking with them, but that is only 
social pleasure unless it leads to the 
one result. As a salesman your busi- 
ness is to sell, and unless you have suf- 
ficient interest to make you like selling 
you are in the wrong business or you 
need more discipline. 

Salesmen That Hate Sales 

One very serious obstacle in the way 
of success of life insurance salesmen is 
that down in their hearts they hate to 
sell. They fear the failure or would 
escape the intellectual struggle with the 
prospect or they are too tender hearted 
without regret on their own part to 


to fill the creel was what they pre- 
sumably went fishing for. 
Try to Fool Themselves 

How else can the actions of many 
life insurance salesmen be so reason- 
ably explained? What schemes and 
artifices they adopt to fool themselves. 
How carefully they read the morning 
paper lest perchance their ignorance of 
some current event might be betrayed 
to a prospect and thus defeat a sale. 
What care is taken in dress to make a 
good impression. How carefully pros- 
pect cards are gone over lest an en- 
gagement should be missed. In short, 
how eagerly they seize every imaginable 
excuse for putting off the evil hour of 
actually engaging in the business of 
selling. 

Some men can not escape this dislike 
of making sales. Many could over- 
come it if they would resolve to do so. 
Many a man who now goes to his real 
work like the laborer waiting the un- 
welcome whistle could train himself, 
enter the struggle with the zest a fan 
shows when the umpire says, “Play 
ball.” This discipline not only would 
mean money for him, it would make 
more of a man of him. 





STRIKES AT STOCK JOBBING 


General Manager Furman of the Re- 
liance Life Sees Imposition on 
the Public 








General Manager Robert L. Furman 
of the Reliance Life fires at some of 
the stock jobbing promotions with a 
heavy gun. He says: 

“Some of the schemes which have 
been tried to float life insurance stock 
make Dr. Cook’s north pole project 
look tame. The latest is a promise to 
build an office building to cost a cer- 
tain amount if the citizens of the ambi- 
tious village will buy enough stock to 
pay for it. Public spirit is appealed to; 
all the associations of “boosters” are 
asked to shout for this great improve- 
ment. Great wealth to be made by life 
insurance companies is _ portrayed. 
Large dividends are promised, of course, 
which will begin right away 

“It is time somebody toid the truth 
about life insurance stock as an invest- 
ment, and some day some publication 
will get around to it and explode a good 
many ideas which are entertaining the 
“prominent citizens” of many rural com 
munities. 

“Common sense will do it. The fact 
is that a life insurance company is in 
the business of selling long-time con- 
tracts; some running for life, some for 
twenty years. Everybody who knows 
anything about the business knows that 





these contracts are unprofitable in their 
early years on account of the selling 
cost. That being the case, how is a 
new company selling these contracts, 
with all the initial expenses of organ- 
izing and establishing the business, go- 
ing to start in paying dividends to 
stockholders? Where are the dividends 
going to come from? If, then, they in- 
vest a considerable portion of the com- 
pany’s assets in a proposition which is 
not sufficiently attractive to interest 
private capital, how much longer will 
it be before the dividend is earned? 
“The stock of a successful life insur- 
ance company is as good an investment 
as any to be found anywhere. Such an 
institution, once established, is practi- 
cally indestructible; but if the directors 
are wise enough to know when it is 
proper to pay a dividend they will not 
pay one until that indestructible foun- 
dation has been built under the com- 
pany, and the stockholders will have to 
wait. In that way only will they have 
a good investment. Do not be afraid 


of the life insurance stock propositions. 
They will kill themselves.” 





WORK ON NEW CASES. 


Do not waste time on those whom 
there is little hope of securing or those 
who talk against the value of insurance. 
Prospects who cannot be written on the 
third or fourth interview had better 
be dropped for those who mean busi- 
ness. Take “no” if it is coming and 
look up other prospects. Keep working 
up new cases, Discouragement usually 
grows out of old ones.—Security Agent. 





JUST HABIT. 


Life Insurance Agent: “The company 
has rejected your application on the 
ground that you lied in your answers. 
Why did you say that your circulation 
is good?” 

Mr. Koloom: “Honest, I couldn't 
help it. That’s my business. You see, 
I’m advertising manager on the Daily 
Boomer.”—Puck. 








THE FORTY MILLION DOLLAR 
SOUTHERN COMPANY 


An epoch 1 in the development of that rich section of the United States 


own as the Sou 1s marked 


Mutual Life Insurance Company of G 


Forty Million Dollars of Insurance have been 
of this Company the first two years of its lif. easa 
vera million and a uarter of assets have been accumulated 


tution. 


by the accomplishment of the State 
eorgia. 
pa on the books 


al reserve insti- 


in this period and the Companys mcome in 1907 was $1,600,000. 
Its contracts are readily saleable in the hands of reputable in- 


surance solicitors. 


State Mutual Life Insurance Company of Georgia 


C. R. PORTER, President 


HOME OFFICE, ROME, GA. 





RELIANCE LIFE 


OF 
PITTSBURGH 


Policies that can’t be beat. 


Assets over two and one 


-half million. 


Exceptional opportunities for General Agents in: 


Pennsylvania, Ohio, Iowa, Illinois and Alabama 











of Milwaukee 


% 


The Northwestern 
Mutual Life Insurance Go. 


GEO. C. MARKHAM, President 
A. S. HATHAWAY, Secretary 


New Business Paid-For 


are shown by the 


1905 
1906 
1907 
1908 
1909 





NSURANCE MEN will note the significant in- 
crease in The Northwestern's new business dur- 

ing the past five years. 
IMPORTANT FACTS relating to this business 


It is capable of easy demonstration that The North- 


following percentages: 


Expenses Mortality Interest 
12.15 67 4.73 
11.76 59 4.72 
11.81 58 4.76 
10.76 59 4.84 
10.63 54 4.85 










4 1905 .. . «+ $ 90,334,038 western is the best Company to insure in. 

oped oy aa edly ag: my Sw 1906 | . . . . ~ 93,563,452 See The Northwestern's new (1910) policy con- 
men that enjoy buying tackle and togs, ip a rage map tract with its Dividend Options, Paid-up and Endow- 
are exhilarated by. the walk through pan . : : : a 11 3.716, 188 ment Options, Options of Settlement and the Premium 


the woods, delight in the music of the 
running water, take satisfaction in care- 
fully arranging and casting the fly and 
then wait with trepidation fearing a fish 
) will snap it and that the rod or line 
will break, the prize will get off the 
hook or that by skillful maneuvering 
they may be compelled to pull the poor 
exhausted fellow out of his native ele- 
ment and put him in the creel, though 


Loan Feanures. 
Issues Partnership and Corporation Insurance. 
For further information or an Agency, address 


H. F. NORRIS, 


Superintendent of Agencies. 


Each year larger than any in the previous 
history of the Company. 


Commenced Business 1858 
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ORGANIZING A TERRITORY 


HINTS ON HANDLING A RURAL 
DISTRICT 








Building Up a Plant Is a Slow Process 
Personal Production Is First 
Requisite 





Kindly give me one or more methods, 
if possible, for laying plans for building 
a permanent and growing life insurance 
business. I have an agency for an old 
reliable “old line” life insurance com- 
pany, covering a county, in which are lo- 
cated one city of 20,000, and one of 
10,000; then there are three small towns 
or villages of smaller population—mosily 
rural, 

I want a plan whereby I may be kept 
in closest touch with life insurance actw- 
ities. If possible, give me a plan for a 
thorough organization so tnat I may 
prosecute my business intelligently and 
systematically. I realize that this may be 
impossible for you to do, as each man- 
ager or solicitor has his own way of 
working out his own salvation. How- 
ever, if you are acquainted with a suc- 
cessful life insurance man or firm he or 
they may be able to grant your request 
and thus I may be saving yours. 


Nature of Contract Important 


It is more difficult to give you any 
definite suggestions than it would be if 
you had stated the nature of your con- 
tract with your company. If you have 
a general agency contract calling for 
first year’s commissions and full re- 
newals for such term as your company 
gives general agents in your class and 
you contemplate developing an agency 
plant, that is one proposition; if, on 
the other hand, you have merely an 
agent’s contract under a general agent 
or branch office and desire only to 
map out a plan for your personal work 
and the development of such a system 
of assistance as you can, that is an- 
other. ; 

On whichever plan you are operating, 
the basis must be your personal pro- 
duction. In such a territory as yours 
you can not expect to build up a sys- 
tem under which you will merely di- 
rect others and they will produce the 
business. If you are not already a good 
producer, your first and most important 
work is to become one. But let it be 
assumed that you already are a good 
writer. 

Personal Production First 

Naturally you will make your head- 
quarters in the largest city in your ter- 
ritory, unless there is some very good 
reason for living in the second largest, 
as the natural presumption is that the 
most good prospects for insurance live 
in the largest place and one can gen- 
erally do more effective work as a resi- 
dent than as a non-resident who comes 
into a town merely for the purpose of 
writing insurance. Your first business 
is to produce insurance, and you can 
treat the organization of your field as 
an incidental which can be taken up 
later. First, you must write insur- 
ance in order to make a comfortable 
living, for you can not make your busi- 
ness command the respect necessary to 
your greatest success unless you make 
it support you in such a manner as to 
give you access to the men from whom 
you expect to get business and to meet 
your current obligations promptly. A 
man who looks hard up, takes no part 
in local activities and is hard to collect 
from is not in a position to prosecute 
the life insurance business successfully. 

Avoid Details Which Hinder 

Your chief business being personal 
production, you must get out of the 
way, as far as possible, all obstacles 
which interfere with the prosecution 
of your work. As soon as you can af- 
ford it, employ a good stenographer, 
a young woman of good judgment and 
intelligence, who can do most of the 
work of a cashier, keep your records 
- and give most of the information de- 





sired by persons who may call at your 
office during your absence. If youn 
time is more valuable than hers—and 
presumably it is—you had better spend 
it in soliciting than in attending to 
office details. Do not depend upon do- 
ing office work nights. Some men pro- 
duce most of their business after din- 
ner, when prospects can be seen at 
home. 
No Haste About Organization 

Let it be assumed now that you are 
running a one-man agency, with a 
woman to do the office work. You are 
doing your very best work in your own 
city and making occasional visits in the 
other important town in your field— 
perhaps putting in one or two days a 
week there—and going to the other 
places once in a while. You are mak- 
ing a reputation for yourself in your 
home town as an energetic and success- 
ful life insurance man. You can still 
afford to wait before attempting the 
organization of the field. Remember, 
you are getting the full commission on 
what you write without assistance, 
while you will have to divide when you 
commence to get helpers and give up 
most of the commissions to agents 
when you begin to get them. 

While you are making a good living 
as a personal writer, keep a lookout 
for some man that you may get as an 
agent in your second best town. Take 
your time to it, for it will be merely 
a waste of energy to train an agent 
who turns out to be of no account. 
Look out especially for a man who is 
doing well in some other line, but sees 
limitations to his advancement and is 
ready to consider a business where his 
own ability is the only limitation. As 
a successful personal writer you can 
interest such a man when he would 
be foolish to listen to you if you had 
not made good yourself. Your suc- 
cess all along the line is dependent 
upon your being or becoming a strong 
personal writer. 

ook Out for Helpers 

If you can get a satisfactory agent 
for your other large town, it will de- 
pend upon circumstances whether you 
want any more agents or not. You 
will not pass by opportunities to get 
good men, but you probably will not 
spend much time looking for them. You 
will, however, endeavor to build up a 
good organization of helpers, men who 
will find prospects for you, introduce 
you and give you information about 
people. The number of men endowed 
with the peculiar gifts which make 
them good closers of business is com- 
paratively limited, but the number who 
have friends and influence and can as- 
Sist an agent is very large. 

In developing country business help- 
ers are almost a necessity. Those who 
have had long experience in writing 
farmers testify to the difficulties a 
stranger has in getting them to sign 
applications, difficulties which largely 
disappear when the stranger is intro- 
duced by a man whom they know and 
in whom they have confidence. The 
writer recalls one city agent who wrote 
$40,000 in one year in one rural town- 
ship with the aid of a man who could 
not close business at all but could in- 
terest people in insurance and intro- 
duced the closer. He knows another 
agent, who although a resident of Chi- 
cago, writes no business there but pro- 
duces a good amount every year in 
smaller places in Illinois by the aid of 
helpers, who tell him of live prospects 
and perhaps do some preliminary work 
on them. 

Those Who Can Assist You 

Cashiers of country banks are gen- 
erally regarded as the best helpers. 
Most of them are already interested in 
some company or agent and they are 
rather difficult to get and generally are 
in a position to demand the lion’s share 
of the commission. Helpers can often 
be found, however, among small town 
business men, influential Rcenea. male 
country school teachers, solicitors for 
fire insurance companies which write 
farm business and others. To be a 





valuable helper, one should know many 


people, know considerable about their 
financial condition, have their confi- 
dence and be willing to take the agent 
around and introduce him. If he 
knows enough about life insurance to 
put in a good word at the right time 
so much the better, but, if he knows 
just enough to volunteer information at 
the wrong time, he is dangerous. 
Organization of Slow Growth 

An agent or general agent in rural 
territory must not be impatient about 
getting an organization. It is a thing 
of slow growth at best. A salaried 
manager or superintendent of agencies 
sometimes can organize a territory in 
a surprisingly short time, but his work 
has to be seasoned out, and the more 
hastily it was done in the first place 
usually the more loss there is in the 
seasoning process. Outside of large 
cities, where a great volume of busi- 
ness is to be secured, a good producer 
can generally make more on his per- 
sonal writing than he can in spending 
his time seeking and training agents, 
but good agency timber which can be 
secured without serious interruption 
to his personal writing can be made 
profitable. 





BUSINESS INSURANCE 

The Northwestern Mutual wrote 
$7,209,000 insurance last year in favor 
of corporations or partners in business. 
This indicates the growing popularity 
of business insurance. The writing of 
this class of insurance is more difficult 
than personal insurance, because an 
agent is dealing not with one man but 
at least two and perhaps many. All 





Course of Insurance 
Education 

Department for Fur- 
nishing Prospects 

New “Model Policy” 


Will plough the field and assure 
the harvest for good agents. 


Phenix Mutual Life Insurance Co. 


HARTFORD, CONN. 
Write Home Office. 


The Columbian National Life 
Insurance Company 


Life, Accident and Health Insurance 


The Only Massachusetts 
Non-Participating Company 


— New Columbian Policies Gept. 
) are Unexcelled in Clearness and 
Liberality. 
Cood Contracts and Ter= 
ritory for Good Producers 


ARTHUR E. CHILDS, - - President 


OUR 
































Connecticut General Life 
Insurance Company, of Harttora 
. $8,800,000 
Superior Policies at Lowest Rates. Write forAgency 


Dr. H.C. Castor, - - Manager 


153 La Salle Street, - Chicago 


Assets over ... 

















the partners or directors must be 
brought together in one mind. He has 
to satisfy discordant elements in some 
cases. It takes time to unite these 
forces. Even if he does not succeed in 
harmonizing the men he is placed in 
touch with some excellent personal 
prospects. 

In writing applications for corpora- 
tion policies, the Northwestern asks in 
the application very full statements 
from the applicant regarding the cor- 
porate existence of the beneficiary and 
his relations thereto. The points to be 
covered are date of incorporation, un- 
der what state laws, amount of author- 
ized and paid-up stock, amount of stock 
held by applicant, his relationship (offi- 
cial duties, position, etc.) to the corpo- 
ration. 

It should be stated whether authority 
has been given to use the corporate 
funds to pay premiums by action of the 
directors or by terms of the charter. 





“The child is content with the pleas- 
ures of the passing moment. The adult 
can not find pleasure in the passing 
moment unless he is reasonably assured 
that the hours to come are not fraught 
with danger.” 





National Life Insurance Company 


MONTPELIER. VERMONT 





Established 1850. Operating in 37 States 


JOSEPH A. DEBOER, 
President 

FRED A. HOWLAND, 
Vice-President 

JAMES B, ESTEE 


OSMAN D. CLARK, 
H. M. CUTLER, 
Treasurer 
A. B, BISBEE, 
ce-President Med. Director 
C. E. MOULTON, Actuary 





This Company held January 1, 1910, and 


a et $a 2 gooente ¢ * 167%, 
LIABILITIES, - §$ 41,661,180.12 Gain, 168% 
SURPLUS, - § 5,829,868,86 Gain, 211% 


INSURANCE, - $161,423,115.00 Gain, 79% 


Absolute Security and Economy of 
nagement, 


The Northern Life 


Insurance Company 
OF ILLINOIS 


HOPE THOMPSON, President 





Our Motto: 
Publicity and Accountability 


It has no schemes to interest agents 
or mislead the public. 

Good renewal manager contracts for 
a few competent insurance men. 


Home Office 1 
ROCK ISLAND, ILL. 


Four District Managers 
Wanted 


A young life company, organized under 
the laws of Illinois, which was third in 
point of production among Illinois com- 
panies last year in this state, desires to 
contract with four reliable men of char- 
acter and ability to take charge of pro- 
ductive districts in Illinois. Business 
ability and character count for more than 
insurance experience. The company is 
sound, safe and conservative, with a rec- 
ord for sane progressiveness. Do you want 
a | pone mae position, where there is plenty 
of room to grow? If so, addr 
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As Seen by the Onlooker 


General agents with enough capital 
are able to swing business by handling 
notes. Take a company with loan 
values allowed on the payment of the 
third premium. An agent will land a 
big case and the assured wants credit. 
Such instances arise in lines of busi- 
ness more or less erratic in profits. For 
instance, some years show but little 
coming in and then the harvest begins. 
A man perhaps has his money in the 
business and he sees the necessity of 
having it better protected. He has not 
the money to meet the premium. A 
policy is written and a note given with 
the interest paid in advance. The sec- 
ond year the note is renewed. On pay- 
ment of the third premium there is a 
loan value on the policy. This value is 
sufficient or nearly so to meet the third 
premium and the second year note, 
especially in case of higher priced poli- 
cies. The assured then has only to pay 
the first premium and thus gets three 
years’ insurance for one actual cash 
premium. The loan obligation is 
shifted on the company. The general 
agent gets the interest for two years 
and his commissions. 

In a few years the man is out of the 
woods and can take care of his policy. 
General agents who specialize on this 
class of business hunt up prospects of 
personal honesty, who seem to have a 
substantial business that will ultimately 
be a good earning machine, but who 
are not able to stand the extra expense 
of a large premium. Such men appre- 
ciate the value of properly protecting 
their business and their families. If the 
transaction can be financed, they are 
ready to agree to it. The general agent 
who writes such a business must be 
shrewd and accurate in his judgment as 
to the possibilities of the line in which 
the assured is interested and the ability 
of the assured to get it on an earning 
basis. 

Speaking about notes, a general agent 
remarked the other day that the agents 
of the few companies that do not re- 
quire the policies to be put up as col- 
lateral have an advantage because an 
assured will agree to be financed for a 
year or so more readily where he can 
still retain his policy. Most of these 
cases are held when the second pre- 
mium comes around. Where loan 
values are given the second year, the 
loan will about cover the second pre- 
mium, and as a last resort the agent 
can hand the assured a note and tide 
over the possible lapse. 











The Mutual Benefit Life has gotten 
out a few of the ways an agent can use 
the list of claims paid by a company 
the past month or past few months. 
Almost every comp2ny furnishes these 
statistics to its agents. Among the 
suggestions offered are: 

1. It can be used as an attention se- 
curer. In soliciting probably the most 





difficult thing is to secure the interested 
attention of the prospect. 

2. It can be used to overcome family 
objections to life insurance, and such 
excuses as “My wife doesn’t want me 
to take life insurance,” or “My mother 
thinks life insurance premiums are 
thrown away,” or “My father thinks I 
can use my money to better advantage 
elsewhere.” 

3. It can be used to show the danger 
of delay, to emphasize the injunction, 
Do it now! to show the uncertainty of 
individual life. Call attention to the 
fact that seven of the claims paid were 
under policies taken in 1909. 

4. It can be used to show the general 
need for life insurance and the danger 
of lapsing policies once taken. 

5. It can be used to show the value 
of a life insurance policy to assure the 
education of a son or daughter. This 
winter there are some boys who were 
unable to complete their schooling be- 
cause their dead fathers left no insur- 
ance. 

6. It can be used to induce members 
who already carry policies to apply for 
additional insurance. 

7. It can be used to show the popu- 
larity of the instalment features. No- 
tice the number in the list of claims 
paid. 

8. It can be used to show young men 
the need for life insurance for the bene- 
fit of their mothers. 

Many companies have testimonials 
from beneficiaries in connection with 
the claim list that bring out special fea- 
tures of protection or investment that 
the agent may find valuable in the can- 
vass. 





Insurance journalists in New York 
City are having a quiet laugh over 
the experience of a well known mem- 
ber of the profession, who recently 
went into a southern city on a busi- 
ness mission. 

He entered the office of a prominent 
general agent, who represented a popu- 
lar New England company in his home 
state. There were no flies on that 
southern general agent. When the in- 
surance journalist had finished telling 
why the life man should subscribe to 
his paper which was read all over the 
country, had the most reputable and 
powerful circulation and so on, the life 
man got in a word. 

Before the insurance journalist knew 
where he was at, the general agent 
had secured an application for a good 
sized policy on the twenty-payment 
plan and the medical examiner was 
thumping his victim’s chest. Medical 
examiners are not like policemen, for 
there is always one “around the cor- 
ner,” when a life agent is on the job. 
At least it was so in this case. The 
insurance journalist is back home now 
wondering how it all happened, but 
with a comfortable feeling that it was 
all for the best. 





Other days bring their own respon- 
sibilities. Today’s call is to insure. 





WANTED BY 


A LEADING LIFE COMPANY 


A SUPERVISOR OF AGENTS 


ALSO 


A WIDE AWAKE MANAGER FOR 


NEW YORK, MICHIGAN AND OTHER STATES 


If you are the man this is 
an excellent opportunity 


Address, 20-U, 





Care The Western Underwriter 








OLDEST IN AMERICA STRONGEST IN THE WORLD 


THE MUTUAL LIFE 


Insurance Company of New York 





Mutual Life Agents Make Most Money 
Because Mutual Life Policies Sell Most Freely 


treats aaareee * GEORGE T. DEXTER 


34 Nassau Street : : : : : : : 3 New York, N. Y. | 


Results! That’s It 
Record for 1909 


- $352,355.00 
Premium Income ~- - - - 145,158.00 
Legal Reserve - ~ - - - 110,782.00 
(Deposits of Policyholders) 


Paid-for Insurance in force - $4,155.900 -« ° - 
Dos’t like the picture? OHIO ONLY 














1906 1909 





Assets - > 
Increase, 65 


Increase, 30% 
Increase, 18 


Increase, 49% 


The Midland Mutual Life Insurance Company 


Home Office, Columbus, Ohio 


DR. W. O. THOMPSON, President B. F. REINMUND, Secretary 


Guarantees—No Estimates 
Are All Policies of 


American Central Life Insurance Company 
INDIANAPOLIS, INDIANA 


Insurance in Force, ° ° ° 
Assets, . + e . e . e . 














$25,000,000 
2,462,000 





High-class Salesmen wanted in Pennsylvania, Ohio, Indiana, Illinois, 
Texas, Kansas, Tennessee, Missouri, Arkansas, Alabama, 
Michigan, Oklahema and Kentucky 





A New Pian of Compensating Salicesmen 
write Today for Inforrmation 


NOTEWORTHY ADVANCE 


THE BERKSHIRE LIFE INSURANCE COMPANY 


OF PITTSFIELD, MASSACHUSETTS 
takes an adyanced step in the interest of the policyholder by the adoption of the fol- 
lowing liberal features in its new policy contract: 

Low premium rates. Large surrender values. Dividends at the end of each policy year. Thirty- 
one days of grace in payment of all premiums after the first year. Paid-up insurance or cash surrender 
value or extended insurance after two years’ premiums have been paid. Loans for the full cash surrender 
value. Policy payable in one sum or in installments for term of years. Policy has no restrictions upon 
residence or travel, and is incontestable after the first _— year, except for non-payment of premiums. 
Right of the insured to change the beneficiary. Liberal reinstatement privileges. 

Every effort has been made to make this new policy the very perfection in a life 
insurance contract. For further information apply to 
A. K. HANNEN, General Agent Northern Ohio, 319-320 Williamson Bldg., Cleveland 
JOHN A. RINGOLD, General Agent Southern Ohio, . 12 Carew Bldg., Cincinnati 
WYMAN & PALMER, General Agents for Illinois, . , 100 Washington St., Chicago 


The Company OF the People, BY the People, FOR the People 


THE METROPOLITAN LIFE INSURANCE CO. 


Incorporated by the State of New York—Stock Company 
HOME OFFICE: ONE MADISON AVENUE, NEW YORK CITY 














PROOF OF PUBLIC CONFIDENCE 
This Company has more premium-paying business in force in the United Stater 


than any other Company, and for each of the last sixteen years has had more nev 
insurance accepted and issued than any other Company in America. 


THE DAILY AVERAGE BUSINESS DURING 1909: 
456 per day in Number of Claims Paid. 6,535 per day in Number of Policies 
Placed and Paid for. 


$1,463,755 per day in New Insurance Placed and Paid for. $183,403.75 


per day in payments to Policyholders and addition to Reserve. $132,172.72 per day 
in Increase of Assets. 


Pe ee ee 
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BEST METHOD OF APPROACH 
HOW TO REACH FARMER, 
MERCHANT AND MECHANIC 





Suggestions to Agents in the Country 
and Smaller Cities on In- 
teresting Prospects 





By W. H. WALT, 
Manager Central Life of Ottawa, TIL, at 
La Salle, Tl. 





I do not believe that any salesman 
in the field can give a correct rule as 
to the best method of approach for all 
insurance salesmen canvass differently, 
and no two prospects can be ap- 
proached alike. Consequently, there 
is no set rule for the best method of 
approach. 

I have not had any experience in 
closing a man who buys a policy for 
$50,000, consequently, I will confine my 
remarks to three men whom we find in 
the ordinary walks of life, viz.: the 
farmer, the mercantile man and the 
mechanic. 

How to Beach the Parmer 

First is the farmer, and we find him 
as a rule a very suspicious and sensi- 
tive fellow. We must give him more 
attention than any other man in order 
to make a successful canvass, because 
in the past he has been called “the 
rube” or “the fellow from the coun- 
try,” and he still holds this feeling to 
a certain extent. I believe before a 
salesman approaches a farmer he 
should learn everything he possibly 
can concerning him. He should find 
out if he owns his farm, or if he is 
a renter, how much of a family he 
has, whether or not he is in debt and 
if during his life he has had trouble of 
any serious nature. 

Parmer is Man of the Hour 

I think you will agree with me that 
today the farmer is “The Man of the 
Hour.” He is the man who is inde- 
pendent. It is not a case of necessity 
that he purchase the goods we have 
to offer. He is not compelled to cater 
to us in any respect. The salesman 
has come to show him how he can be 
benefited by holding a policy. The 
salesman must show him how he can 
create an estate year by year without 
taxes and how he can protect his 
family in case of death. In my opin- 
ion the success of the salesman with 
the farmers depends entirely upon his 
personality and his manner of con- 
versation. 

No Need of a Diamond Ring 

If the salesman flashes a diamond 
ring or over-estimates his own ability 
the chances of getting the farmer’s 
name to the “dotted line” are very 
poor. If he is not familiar with the 
general conditions, and during his con- 
versation makes some remark that the 
farmer knows is due to his ignorance 
he will not get his signature. On the 
other hand the salesman must be a 
farmer for the time being. He must 
be in a way thoroughly conversant 
with farm life. He must be able to 
discuss the different crops and in their 
season. I remember on one occasion 
I made a canvass on a farmer and had 
with me a young man who had never 
had any experience in the country. The 
corn was growing in the field and this 
young man in an endeavor to put him- 
self right with the farmer asked him 
the question: “If he had his corn 
planted yet.” It is needless to say that 
this one remark prevented us from get- 
ting the application. If the young man 
knew enough about farming to ask 
him if his corn was as good this year 
as last it would have shown that he 
was not as the farmer termed him 
“the city dude.” 

What the Farmer Appreciates 

By finding out all you can concerning 
the farmer, by presenting an ordinary, 
neat appearance, at the same time driv- 
ing a first-class rig and selling the in- 





surance absolutely on the square, by 
always telling the truth, you can cre- 
ate among the farmers a business that 
will stick, to you as long as you live. 
You can make friends among them 
who will be loyal to you, who will 
recommend your proposition and who 
will furnish you with names of pros- 
pects who will buy insurance. After 
you have closed a contract with a 
farmer, if you will by an occasional let- 
ter inquire as to the health of his 
family and his business you will find 
that no one can break the friendship 
which exists between you and him. If 
the contract is sold by misrepresenta- 
tion, or if the farmer is deceived, the 
salesman will have to withdraw from 
the territory as the news will flash 
over the rural telephone with every 
subscriber along the line as good lis- 
teners. 

Approaching the Mercantile Man 
Now we come to the mercantile man 
who is an entirely different individua? 
—the fellow who says, “I have plenty 
of chances to buy insurance. I could 
have bought it long ago. Don’t bother 
me.” I would not try to write him on 
the first interview. Simply tell him 
that you wish to have a few moments 
of his time when it is convenient for 
him for a short talk. Get him to name 
the time, if possible, and leave. At the 
appointed time keep the appointment, 
or if he would not make an appoint- 
ment, make it yourself at such a time 
when you know he will not be busy. 

Get a Plugger to Put in a Word 


Before this appointment is fulfilled 
my idea is to get some good plugger to 
say to that man that he believes a 
policy in my company is a benefit to 
anyone, that he (himself) has one and 
would be glad to recommend it to any 
of his friends. Not that the plugger 
should go to this man and ask him if 
he is going to take out life insurance 
and ask him directly to take a policy in 
the company named. Not wishing to 
get away from my subject, let me say 
right here that I intend as manager 
of the LaSalle staff for my company 
to establish a staff of pluggers the 
same as an agency staff: It is my in- 
tention to educate them just as far as 
possible what to say for us and when 
to say it. 

How to Reach the Mechanic 

The third man is the mechanic, or 
the fellow who ‘ ‘earns his bread by the 
sweat of his brow.” The man who 
makes on an average of $3 to $4 a day. 
I think this class of business should be 
canvassed in the evening, as there is 
not a time when the salesman can get 
in such good work as after this man 
has eaten a hearty meal and will enjoy 
a good cigar with his family by his 
side. It is then that the salesman can 
point out to him the protection he 
must have for those who are near and 
dear and who are at that moment by 
his side. 


Do Not Do Preliminary Work 

I think the trouble with a great many 
salesmen is that they do not do enough 
preliminary work. In order to find out 
the best method of approach a certain 
amount of preliminary work should be 
done in every individual case before 
a person is approached at all. You 
cannot find out too much concerning 
any prospect, and when you do ap- 
proach him none of us can tell the 
benefits that you will derive by hav- 
ing done this preliminary work in ad- 
vance. After you have all the informa- 
tion that you can possibly secure con- 
cerning your prospect, decide on the 
best method of approach in your own 
mind, decide on the policy that is besr 
adapted to your prospect, go to him 
and in a truthful manner lay your 
proposition before him.. The method 
that you decided on stick to. Do not 
under any circumstances show him any 
other kind of a contract, and I think 
on Dec. 31 of every year you will be 
more than satisfied with the results. 








It is not what does it cost to insure, 


GENERAL AGENT 


Wanted at St. Louis, Mo., to represent a 
Western Company, more than forty years 
old, with a good business in force. 


AN OPPORTUNITY 


for a worker to connect with a solid Com- 
pany on a most favorable basis. 


Liberatl RICH 
Proposition FIELD 


Address 1-B_: : : 


Attractiwe 
Policies 


Care The Western Underwriter. 


ARE YOU THE MAN? 


WANTED —By one of the wealthiest insurance com- 
panies in the United States, a large personal writer and 
organizer, who can show an Agency record of two millions 
or better annually. Such a man can get two states for 
territory, a very liberal arrangement, and a large salary 
and bonus under three to five year contract. 
All communications confidential. Address, 
5-F, care The Western Underwriter. 








Life Insurance Men who are looking 
for the right kind of a connection will 
learn of something to their advantage 
by communicating with THE OLD 
COLONY LIFE INSURANCE 
COMPANY, 445 Old Colony Building, 


Chicago. 
mL LIFE 


INSURANCE COMPANY 


Oshkosn, Wisconsin 
Capital Stock, $400,000 
ISSUES ONLY NON-PARTICIPATING POLICIES 


NO ESTIMATES &£ A KH EVERYTHING GUARANTEED 


OFFERS EXCEPTIONAL OPPORTUNITY TO LIVE 
MEN OF ABILITY WHO CAN GET THE BUSINESS 


For an Agency Appointment address the Home Office. 

WONTE —salesman. A money 
maker for the right 

man. Stock has paid two dividends. 


This is a live proposition that will 
bear investigation. Address 14-0, 





SCONSIN NATIONAL [. 


rome OFFice OSHROSH-MILWAUREE OFFICE ee BLOCK. “SS 





W135 








A hustler for stock 








but—what does it cost not to insure. 


care The Western Underwriter 
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SENTIMENT OR BUSINESS 
WHICH UNDERLIES LIFE _IN- 
SURANCE SYSTEM? 





Correspondent Thinks Sentiment Is 
the Basis—Few Policies Could Be 
Written Without It 


(CONTRIBUTED) 


Recently, in conversation, a promin- 
ent actuary and student of the life in- 
surance business expressed it as his 
opinion that the trend of the business 
is toward state insurance and that in- 
surance by the state or government will 
be the eventual outcome of the present 
life insurance development. Another 
prominent insurance man, an ex-insur- 
ance commissioner, expressed the view 
that the only way to conduct the life 
insurance business is on the stock plan 
and as a business proposition, so-called, 
leaving no room for estimates or prom- 
ises not covered definitely in the pol- 
icy contract. This observer feels that 
all the trouble in the business arises 
from the application of the mutual par- 
ticipating principle and that if compan- 
ies were allowed to write only nonpar- 
ticipating policies life insurance would 
take its place on the plane of a high 
class business operated for profit, in 
which the best management, and the 
most economical, would win in the 
open field of competition. He admitted 
that the wonderful success which has 
been achieved in this country by life 
insurance has been due to the fact that 
it has been more or less mutual in char- 
acter, in theory at least, but he gave 
it as his opinion that this has been 
largely due to the promises and esti- 
mates of large profits made by the 
companies and their agents. He be- 
lieves that while there might be less 
life insurance written it would be bet- 
ter to make it a plain business proposi- 
tion in which sentiment would not play 
as great a part as it has in the past. 

Elements in Advertising 


Between the socialistic views of the 
first and the extremely conservative 
position of the second commenter lie 
the many varying shades of opinion 
which prevail among the rank and file 
of life underwriters. It is not the pur- 
pose of the writer to discuss the great 
questions involved in detail in this 
article but he wishes to offer the views 
of one of the soundest thinkers and 
most successful men in another great 
branch of industry, that of advertising. 
This gentleman is Mr. Floyd T. Short, 
of Chicago who recently participated 
in a discussion on the subject of “Truth 
in Advertising,” which took place at a 
Washington Birthday dinner given by 
the advertising club of a western city. 
The topic assigned to the speaker of 
the evening was this subject of “Truth 
in Advertising,” and he gave three es- 
sentials which he considers underlie all 
special advertising. These are truth, 
beauty and merit in the thing adver- 
tised. The keynote of his address was 
that misrepresentation in advertising 
invariably lessens its strength, that the 
art of the writer should be relied upon 
to produce the effect and that the prin- 
ciple of beauty should go hand in hand 
with the strict observance of truth in 
presentation. The best advertising men 


of today recognize that advertising is 
simply salesmanship, and nothing 
more, and that advertising is necessar- 
ily a part of the equipment of every 
salesman. This is an obvious fact 
when we come to think of it but it can- 
not be emphasized too much or too 
often. 
Importance of Sentiment 

Mr. Short, while agreeing with the 
speaker of the evening, wished to add 
another factor, and the most important 
one of all, to the components of suc- 
cessful advertising. He believed that 
after all no advertiser could be suc- 
cessful who did not recognize that the 
one great factor to be reckoned with 
in advertising, as in all business, is sen- 
timent. He made the startling state- 
ment that ninety percent of all the 
sales made through advertising or 
otherwise are made for sentimental 
reasons of one sort or another. One 
of his bon mots was that the creator 
himself recognized the value of adver- 
tising in making every man’s face an 
advertisement of his character. 





| 
| 


Every life insurance man knows what | 


a tremendous asset sentiment is in the 
life insurance business. If it is the 
most important factor in other busi- 
nessses it is the one important factor 
in life insurance. Life insurance is the 
one branch of human industry which 
may be said to have sentiment as its 
basis. Destroy sentiment in life insur- 
ance and it may safely be said the 
whole institution is done away with. 
It is not and can never be made purely 
a “business proposition” in the sense 
that most men understand the term. 
The troubles which have afflicted life 
insurance in the mind of the ex-insur- 
ance official who would do away with 
the mutual principle are at once its 
glory and, shall we say, its disgrace. 
Life Insurance Not Banking 


By the recognition of sentiment in 
business Mr. Short means simply the 
recognition of the human element—the 
human equation. The promoters of new 
life insurance companies, especially of 
those for which a large capital stock 
is proposed on the theory that life 
insurance is inadequately capitalized 
and who say to their prospective stock- 
holders, many of whom are bankers, 
that life insurance is a banking busi- 
ness, have not the least conception of 
the vital principles governing the busi- 
ness in which they propose to engage. 
We live in an unsentimental age, at 
least we try to prove that we do, and 
life insurance promoters and many of 
those who are leaders in the older 
companies, are apparently doing their 
best to destroy the very foundation 
upon which the fabric rests. Those 
who would capitalize life insurance as 
they would a bank, a system of retail 
grocery stores, or a soap factory will 
find, in the opinion of the writer, that 
their companies will have little business 
to do. There are perhaps a dozen com- 
panies in the country which are uphold- 
ing and exemplifying the life insur- 
ance principle. There should be more. 
The others, to a greater or less degree, 
are they not working to undermine 
it: 


Chicago, March 1, 1910. 





If it were not for the hazards of acci- 
dent, of disease, of death, how compara- 
tively easy life would be. Life insurance 





helps the family assume the risk. 





WANTED 








A General Agent, with headquarters at Rock- 
ford, Ill., East St. Louis, Ill., and Quincy, Ill. 
Also General Agents for Iowa, Missouri and 


Kansas. Liberal Renewal Contracts direct with Company. 
Address PEORIA LIFE INSURANCE COMPANY, Peoria, Ill. 








Indiana Agents—Attention! 


Can you sell life insurance for a company whose management believes in 
Twentieth Century methods? To such we offer a liberal contract. Address 


MAJESTIC LIFE ASSURANCE COMPANY 


Odd Fellows Building, “e > 3 “e INDIANAPOLIS, IND. 








The Great Western Life Insurance Co. 


Kansas City, Missouri, U. S. A. 


GEO. STEVENSON, JR., President 
JAMES CHAPPELLE, Secretary 
T. A. NORRIS, Agency Superintendent 








Desirable Territory Available to Keen, Active, Reli- 
able Solicitors. 


Liberal Commissions. 


Thoroughly Up-to-Date Policies. 


Correspondence Direct With the Company Solicited. 

















THE COMPANY WITH A RECORD 


$27,000,000 OF BUSINESS 
In Less Than Five Years 


CITIZENS LIFE INSURANCE COMPANY 


Louisville, Kentucky 
W. H. CRECORY, President 


I notice that a number of agents are making changes from the 
Companies they were formerly with to other Companies. Also, that 
none of these agents have been in correspondence with the Philadelphia 
Life. Perhaps it is due to the fact that they do not read our advertise- 
ments, and I think that it would pay the agents, whether they are work- 
ing for this Company or not, to read these advertisements, as many a 
time there appear in the advertisements little arguments that would 
help them to secure business. For instance: How many agents 
today are using the argument that they are insuring income, which 
is really what you do on every policy that you have caused to be 
issued by a Life Insurance Company? Now, why don’t you get in 
touch with the new up-to-date income policy of the Philadelphia Life, 
that is different, in all details, from that issued by any other Life 
Insurance Company? Write Perry today. 


COMMERCIAL LIFE INSURANCE COMPANY 


Incorporated Under the Laws of Illinois 


HOME OFFICE: Good, steady producers can ob- 
First National Bank Bldg. tain liberal contracts direct with 


CHICAGO 
the Company. 














Haro_tp DyrENFORTH, President 








| The Very Name THE OHIO ST ATE LIFE 


Should appeal to Ohio people everywhere, because of the protection 
guaranteed under the Ohio Laws and the safeguarding of the Com- 
pany’s funds thru the administration of the Ohio department, 
recognized as the very best in the country. 


The business 
getter will appreciate the advantages. 





To the agent contemplating a per 


THE COMPANY, 


ion, address 


Columbus, Ohio 
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Hints to the Salesman 


Public Service.—Salesmanship has 
been defined as the lifeblood of com- 
merce; and service as the heart which 
pumps the lifeblood. The life insurance 
salesman does a work of service, and 
when representing a company for 
whose record and practices he cannot 
be asked to apologize, may devote the 
best that is in him to his work. He is 
in at least as good a position as is a 
man in any other profession to base 
his expectations of reward on the solid 
foundation of service rendered. He 
must, however, look unon his work as 
an opportunity to be made the most of, 
and must be willing to pay the price 
of success in honest effort.—Pelican. 











Monthly Income Policies—To sell 
monthly income policies the agent must 
thoroughly understand every feature of 
the contract, and must thoroughly be- 
lieve that a monthly income to the de- 
pendent beneficiary is a most practical 
method of protecting her against any 
possible emergency. On convincing a 
prospect that a monthly income is the 
best means of providing for the family 
in case he should be called away, the 
whole life rates should be quoted in 
preference to the limited payment or 
the endowment. It is absolutely im- 
portant, when canvassing for whole life 
monthly, income, that the applicant 
should be informed that the contract 
may be converted to the limited pay- 
ment or the endowment plan. This 
places the prospect in an easier frame 
of mind, because he need not have to 
pay all his lifetime, and he could also 
make provision for a better settlement 
for himself, if at any time he can afford 
to change the contract to the higher 
premium. 

It is not advisable to dwell on the 
commuted value of the contract, as the 
applicant’s attention is detracted from 
the most important part of the con- 
tract—i. e., the monthly income. 

The writer finds that this policy ap- 
peals to all alike when fully under- 
stood, regardless of the amount of in- 
surance they may already have. Many 
heavily insured men who could not be 
written for more on the regular forms 
are quick to take advantage of this pol- 
icy to provide a monthly income for 
their dependents that cannot be lost or 
depreciated. When illustrating the in- 
come part of the contract, it is well to 
talk of it as an income and not as an 
insurance policy.—S. Saperstein. 





Become a Specialist—The modern 
young man who takes up life insurance 
work as a profession should do so with 
the idea of keeping it up, with the idea 
of learning all there is to be learned 
about the business, with the idea of be- 
coming a specialist in the particular 
branch of the work in which he is en- 
gaged. 

The man in the field should aim to 
make of himself a life insurance coun- 
sellor. The field man is an agent, of 
course—an agent representing his com- 
pany; the field man is also a salesman, 
but he should be more than that. He 
should be a counsellor, and a counsellor 
in this twentieth century must be a spe- 





cialist, and determination and earnest 
application to the work in hand is nec- 
essary in order to become a specialist. 

It should be the aim of every life in- 
surance man to make his work truly 
professional. In this way he can build 
up a clientele just as surely as can any 
other professional man. 





The Personal Equation.—Recently a 
solicitor called at the office and asked 
for the manager, who met him pleas- 
antly and waited for something to hap- 
pen. The solicitor stood silent for a 
minute, then said: “I hardly know how 
to begin.” Thinking to relieve his em- 
barrassment he was invited to the pri- 
vate office and given as nice a hearing 
as anyone could have. He wandered 
on and on, and only just as the inter- 
view came to an end did he disclose 
what he had to sell. He was evidently 
fresh from the sales manager’s desk, 
and was telling the story just as he 
had been instructed to do. The best 
thing he did was when he finished all 
he knew, he dragged out a pamphlet 
entitled “The Real Merit of Salesman- 
ship,” and proceeded to read some of 
the maxims for success. He didn’t do 
any business. 

Another man called the next day. He 
was admitted to the private office un- 
der less favorable circumstances, a third 
person being present. He immediately 
stated his name and business, and pro- 
ceeded with the air of one thoroughly 
posted to explain the whys and where- 
fores of his proposition. He did busi- 
ness. Why? Because he had a proposi- 
tion of merit and he backed it up with 
the personality of a gentleman. He 
came as one business man to another. 
Quiet, tolerant, tactful and still force- 
ful. It was a pleasure to deal with him, 
largely because he made a good im- 
pression for himself, and it was a satis- 
faction to recognize his ability.—United 
States Annuity & Life Banner. 





Technicalities—Just one suggestion: 
Get away from technicalities as much 
as possible. In a personal letter to me 
General Agent Rouse recently said: “It 
does not seem to me to be a question 
of rates, of dividends or of cash values, 
but a matter of principle. It is the 
principles of the company that have life 
in them, and it is the principles that the 
public must appreciate.”—A. A. Drew. 





Death Claims Classified 
_The Provident Life & Trust has clas- 
sified the diseases which brought about 
its death claims from 1898 to 1909, in- 
clusive, as follows: 


Fevers—principally typhoid......... 217 
ED c6b 6n00ebetess é04400004 459 
CE “nara bakit ans ae Midd he okkeeee 264 
Nervous—cerebral excluding apoplexy, 
Se, ME 60-60 00c0s00%s00eens 198 
Circulatory—heart and blood vessels, 
Reena, MOE boca scccssncene 916 
Respiratory—acute lungs, pleura, 
I iv: dngacn aun om ewe oad 390 
Digestive—liver, stomach, bowels, 
RRR rer ee 377 
Genito-Urinary—kidney and bladder. 630 
Childbirth—puerperal and incidental. 6 
DE “hives oneknleved oaaaderdaceca 43 
ci piwik tise 6ce eos hoe ree heese 137 
Sind 5 cae eee tae ee 114 
EN di: Oodise a tak'& Wa 6 tA Gee ee oak 313 
PND 644 6005s Se eeceeecsvssuies 263 
ME avitc<cicavadedindnndeekenad 4,327 





We Want Men 


who can sell small blocks of stock—not over $500 
nor less than $20, preferably $100 to $200—in 
Ohio, Michigan and Indiana, and who can subse- 
quently produce a large volume of life insurance 
from the territory in which they have placed the 


stock. Address 


The Toledo Life Insurance Company 
852 Ohio Buliding... 


Toledo, Ohio 








@ The Western and Southern Life, of Cin- 
cinnati, offers exceptional opportunities to 
agents capable in both industrial and ordi- 
nary branches. 

















OHIO 


What Better 


Than a General Agency with a Direct Renewal Contract for a Growing 
Company in Its Home State? 


ALL OHIO COMPANIES ARE GOOD 
“The Columbia Life of Cincinnati 
Is One of the Best. Writes Health and 


Recident, Too. Address 


W. C. CULKINS, Vice-President and General Manager 
CINCINNATI 





Life Insurance Agents will find our new Policies the most 
attractive contracts to sell now on the market. 


INVESTIGATE: 


*““GUARANTEED PROTECTION” clause 
attached to all Policies if desired. We 
— only for what we give, viz: 

ULL LIFE—the first year 
—our Policies are plain, 
clear and concise, 
guaranteeing 
every feat 
ure. 















The 
Cleveland Life 
Insurance Company 


WM. H,. HUNT, President. 
HOME OFFICE: 


CHAMBER OF COMMERCE BUILDING, CLEVELAND, OHIO 
LIFE INSURANCE STOCK 


If you are a Live Insurance Stock Sales- 
man, you can make big money selling 
our stock. It is the best backed and 
best selling proposition on the market. 
Our men are making big money. Write 
today. Address, 17-Q, care 


The Western Underwriter. 


LOW PREMIUMS— HIGH GUARANTEES 
AND LIBERAL POLICY CONDITIONS 


Are the Salient Features of all Policies Issued by 


THE CONSERVATIVE LIFE INSURANCE CO. 


WHEELING, W. VA. 


For this reason it is writing a large business in Ohio. 
Men who can make good can make good 
contracts with the Company. 


NOT AS BIC AS THE OLDEST BUT AS COOD AS THE BEST 

















